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Some of the exhibits at Howell Lumber Co.’ 


N IDEA witha punch! Surely there is no exaggera- 
A tion in thus describing a plan, conceived in the mind 
of a retail lumberman, which has inspired and 
helped the people of an entire county; and, in so doing, 
has put the lumberman’s town, his community and his in- 
dividual business ‘‘on the 
map’’ to a degree which he 
probably at the beginning 
would hardly have deemed 








Retailer's 
“‘Bigidea 














at all reasonable to expect. {Booming 
With nearly 5,000 people 
thronging the sheds and 
yards of the Howell Lum- 
ber Co., at Bryan, Tex., to 
view the 1,500 individual exhibits there display ed for their 
inspection, there came full fruition of a vision which came 
to W. S. Howell more than two years ago, and which found 
its first expression in an agricultural exposition staged in 


Bryan "en 


Some of the five 


s free agricultural fair, 





thousand visitors who atlended the fair 


A part of the extensive display of poultry, which included choice specimens of many breeds 






ne 


Bryan, Tex, First prize community. exhibit in center 
the company’s yard just one year ago, which was very 
successful, although, judged by the standards of exhibits 
and attendance, it did not equal this year’s fine show. 
The unique feature of the big free show staged by Mr. 
Howell, is that it exploits—not building materials, but 
agricultural products, 
along the familiar lines of 
the ordinary county fair 
but with the striking excep- 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 








Proves 
Its Punch 








tion that this fair, which is 
entirely free both as re- 
gards entry of exhibits and 
admissions, was originated 
and is promoted, finaneed 
and managed throughout by Mr. Howell and the Howell 
Lumber Co. Last year’s success gave the Howell fair a 
reputation throughout the entire State, and this year it is 
generally recognized that it ranks 


[Turn to page 52] 
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Industrial Bond Issues 


KE, are prepared to purchase entire 

bond issues of sizeable and sound 
American industrial and manufacturing 
companies. 


Address our office 
at 


42 Broadway, New York City 





HORNBLOWER & WEEKS 


ESTABLISHED 1888 


BOSTON 
DETROIT 


NEW YORK 
PROVIDENCE 


CHICAGO 
PORTLAND, ME. 


CLEVELAND 
PITTSBURGH 

















U nvarying Uniformity 


Perfect matching, side and end. Product 
of skilled Grand Rapids woodworkers, 
operating machines keyed to split-hair 
accuracy. Continuous inspection 
throughout the plant. Wire-bound 
bundles, compact and easy to handle. 


NICHOLS & COX LUMBER CO 
GRAND RAPIDS, MICHIGAN 


Center of fine wood working 
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Opportunity 
for wood-working plant 


Americus, Ga., offers unusual opportunities 
for wood working plants! Located in the center 
of the peach country and within the supply 
zone of the Florida citrus and vegetable crate 
users,—hundreds of thousands of peach crates 
and vegetable hampers shipped into Americus 
alone! 


There are thirty-two varieties of wood within 
the county— all commercial woods in abund- 
ance—unlimited supply of gum—with cheap 
hydro-electric power, two trunk line railroads, 
a splendid climate and labor of above the 
average intelligence, where labor disputes are 
unknown. 


New Industries exempt from taxes for 
five years. 


Ample, and friendly, banking facilities. 
Specific information on request. 


Americus & Sumter County 


Chamber of Commerce 
162 Chamber of Commerce Bldg., Americus, Ga. 
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Prompt Loading and Unloading Needed to Avoid Car Shortage 


page GIVEN BY the railroads for many months, despite load- 
ings of more than a million cars of revenue freight each week, 

exceeding all previous records, has doubtless led many shippers 
to forget former periods of recurring car shortages that hampered 
usiness and inflicted heavy losses upon shippers. With the regional 
shipping boards actively functioning, codperation between shippers 


and carriers has reduced the likelihood of needless delay in load- 


Ing and unloading to a minimum. Yet the margin between car 
Supply and the traffic needs of the country has been so far nar- 
rowed that any relaxation may bring on a serious shortage. 

In a letter sent to advisory boards, shippers and receivers of 
freight, the car service division of the American Railway Asso- 
ciation calls attention to the fact that “the supply of serviceable 
freight cars is practically exhausted,” this condition being “par- 
ticularly marked in the case of open top cars, the average daily 


surplus of which is now only 33,039 cars, a figure less than half 
an average day’s loading of this class of equipment.” The letter 
states further that “in spite of the extraordinary demand for open 
top cars the railroads up to date have generally met the situation 
practically without shortage, but with the prospect that the re- 
quirements will continue at the present rate, or in excess thereof, 
this record can only be maintained by extraordinary efforts to im- 
prove, if possible, the present good record in the movement of such 
cars by the railroads and in the reduction of the time cars are 
held by the public.” 

It is urged that receivers make every effort to unload cars within 
the free time and within the first day of placement if possible, 
and that shippers avoid ordering cars in excess of immediate re- 
quirements. While shippers of lumber are less interested in the 
type of cars concerned, retailers who handle coal and building ma- 
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terials shipped in open cars will see the importance of coéperating 
with the carriers to prevent a shortage. With a program of codp- 
eration between shippers and carriers carried out, the letter states, 
“it can be stated as a positive fact that there will be no shortage 
of cars experienced during the anticipated heavy loading period of 
the next two months.” Incidentally, attention is called to the fact 
that “it is also important to expedite the handling of other classes 
of equipment, particularly box and refrigerator cars, if continued 
demands are to be met successfully.” As the lumber industry is 
among the first to suffer from car shortages and embargoes, lum- 
bermen need only to be reminded of the danger of such evils to do 
their full part in helping to avoid them. 





By-Products of Community Service 


7 THERE ARE TWO types of lumber dealers, and, of course, their 
counterparts are to be found in every line of business. One 
of these types is represented by the man who, although he 

probably would not admit holding such an attitude really is gov- 

erned by the principle that he is there to get all that he possibly 
can out of the community, and put as little as possible into it. 

Happily, that sort of business man is in the minority, and there 
is a reason, for the community well knows those who are making 
real contributions to the common good, and striving for the better- 
ment of the town and its trade territory. Those men are patronized 
with pleasure, while the knockers and shirkers, unless they have 
something to offer in the way of commodities or service that can not 
readily be had elsewhere, are passed by, and either eventually fade 
out of the picture or maintain a precarious place in the business life 
of the community. 

On the other hand, there is the man with whom everyone likes to 
do business, because, as people express it, “He is always doing 
something to help others and to build up the town.” That’s one 
of the finest things that can be said of a business man. Of course, 
most community service is performed without expectation of direct 
reward, and that is as it should be. If a man should interest him- 
self only in projects that might seem to hold out promise of im- 
mediate financial return in the way of increased patronage, he would 


quickly be spotted as one who pitched in and helped only when he 
had an ax of his own to grind. 


Notwithstanding, opportunities sometimes do develop, or can be 
created, whereby a merchant can initiate or actively participate in 
a community enterprise that has a pretty direct relation to his own 
business, and it goes without saying that his community activities, 
manifested through such channels, will be more fruitful in the way 
of building up business prestige than if diffused in activities of a 
more general character. If his motive is community betterment 
rather than immediate commercial gain the community generally 
will recognize that fact. 


Take for example the building of model or demonstration houses 
to encourage home ownership, a form of community activity in 
which an increasing number of lumbermen engage, as evidenced 
by stories appearing in the news columns of this paper from time 
to time. Everybody knows that the dealer sells lumber and other 
materials that go into the building of houses, but they also know 
that every line of business profits by the building of new homes, 
and that the community thereby is made a better place in which to 
live and do business. Therefore the lumberman’s part in helping 
to create interest in home owning by the erection of model homes 
for public inspection, and later sale, is applauded rather than 
criticized. 

Another very striking illustration of real service to the com- 
munity is furnished by the story appearing in this issue of how a 
Texas retailer has stimulated an entire county to a just pride in its 
agriculture, and search for improved methods of farming, by put- 
ting on a private county fair—there being none of the ordinary kind 
provided in the county—furnishing the facilities for the exhibits, 
which numbered fifteen hundred, financing the prize list of several 
hundred dollars and all other expenses connected with the event, 
and throwing the whole affair open to exhibitors and visitors with- 
out money and without price. 


Examples might be multiplied, but the real nub of the matter is 
that service to the community pays in the long run, because it 
fosters in the merchant himself an attitude of friendly helpfulness 
which his fellow townsmen speedily recognize and reciprocate. 





A Hurricane Test of Building Materials and Methods 


O FAR AS THE facts are available, they appear to show that 
much of the loss of life and most of the damage to buildings in 
the area over which the Florida hurricane passed were due to 

the use of inferior building materials and to the disregard of well 
established principles and methods of construction. Owing to the 
extraordinary influx of people during the last year or two, and in 
part also to the semi-tropical climate of Florida, there was every 
inducement to build flimsily. This situation offered abundant oppor- 
tunities for “jerrybuilding” at the same time that the necessities 
of the case often impelled the acceptance of something in the 
nature of shelter without too critical an examination of either the 
materials it was built of or the methods by which they were put 
together. 

A study of the effects of the hurricane is of special interest to 
lumbermen, because evidence from disinterested and competent 
sources indicates that frame houses and wood shingle roofs with- 
stood the storm better than any other forms of dwelling house 
construction. The condition of these structures after the storm was 
a matter of astonishment to lumbermen who furnished the mate- 
rials, as well as to the owners who lived in them. A fact to be 
emphasized in this connection is that attention to details in tying 
the framing together paid enormous, dividends in added security. The 
testimony of an engineer on this point is emphatic and convincing. 
F. E. Schmitt, associate editor of the Engineering News-Record, 
who made a study of the storm area, reported to that publication 
“that good house carpentry made a most creditable showing in the 
whole storm area.” “As to house carpentry,” he said further, 
“however, it must be remembered that much of the East Coast boom 
region was built up in lath and plaster construction of rather flimsy 
if showy type and people recognize that at least part of their losses 
should be charged to poor building.” 

While it is hardly to be expected that lumbermen ever will be 
in a position to insist that all the building lumber they sell shall be 
properly used, the storm in Florida as well as other storms and 
other conditions affecting construction demonstrate the fact that 
the reputation of a building material may be determined as much 
by its manner of use as by the character of the material itself. 
This is as true of other materials as it is of lumber; and it is as 
true of forms of construction in which lumber and other materials 
are combined as of that consisting of wood only. 


It is a matter of common knowledge that forms of construction 
differ with climate and fashion, and it is also known that building 
codes are more concerned with fire hazard than with the hazards 
of wind and rain. Yet, the Florida storm proved that it is unwise 
to sacrifice the security of a wood shingle roof in a tropical hurri- 
cane for the doubtful security of a tile or other sort of roof in a 
fire, particularly when there is more likelihood of a storm than 
of a fire. Care may avoid the fire, but the storm is beyond human 
control. 


It is to be expected that each producer or purveyor of a build- | 


ing material will undertake to prove that his product gave the 
best account of itself in the hurricane, and of course the lumber 


industry wants to profit from the experience of the storm to the 


greatest extent that it legitimately can. Perhaps it can be said that 
wooden houses properly constructed proved to be the safest and 
most secure dwellings for a locality subject to heavy wind and rain 
storms. It can be said also that when used in combination with 
other materials wood often increased the security of the occupants 
if it did not give them all the protection they had. In some cases 
at least if the other materials had performed as well as did wood 
the danger to life and the loss of property would have been greatly 
lessened. 

Just now attention is centered upon Florida, but it must be 
remembered that only a few months ago attention was similarly 
centered upon southern Illinois, Indiana and Missouri. In the ear- 
lier storm that swept parts of these three States disregard of well 
known methods of house framing and construction caused heavy 
losses of life and property. Unfortunately, there is a possibility 
that at any moment the experience may be repeated elsewhere. 
Little can be done to prevent these future losses due to poor cal- 
pentry work already performed; but there is an opportunity for the 
lumber industry to drive home to future builders the lessons taught ; 
by the storms referred to. It may be that the experience in Flor- | 
ida will point the way to improvements over the best forms of 
wood construction now in use, and if so the lumber industry should i 
be quick to make them known. The situation is one filled with 
opportunities at the same time that it is fraught with dangers. It 
is no time for mere braggadocio and empty claims; but it is on¢ 
for inculeating sound principles of building and for demonstrating 
the proved excellence of wood construction. 
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Developing a Sound Public Forestry Policy 


URING RECENT YEARS only have lumbermen, timber own- 
ers especially, recognized the need of better public under- 
standing of the problems of forestry. For a long time the 

public was agitated by self-appointed advocates of public ownership 
and control of private timber property and operations, and the 
prevailing impression created was that timber owners stood in the 
way of progress in reforestation as well as of forest conservation. 
Many practices and policies were advocated by these agitators and 
many predictions about forest exhaustion were made that some of 
the prophets would be glad now to forget. It may have been nec- 
essary that the country be stirred on the forestry question, and it 
is quite likely that in a measure at least the lumber industry itself 
was benefited because the various phases of the question were 
brought to public attention. 

In contrast to the sort of propaganda that used to be common 
is much of the enlightened agitation of the present, particularly that 
instituted by practical foresters. An example in point is the address 
of E. O. Siecke, forester of Texas, made before the Kiwanis Club 
of Houston, and reported elsewhere in this paper. Mr. Siecke said 
with respect to the development of forestry in the Lone Star State: 
“The fact remains that an adequate program will not be adopted 
until the majority of our citizens fully realize the importance of 
rebuilding our timber resources. The economic factors relative to 
our forestry situation should be as well understood as the economic 


factors influencing the protection of cotton and other staple agri- 
cultural crops. This can be brought about only through general 
education.” 

At the same meeting a lumberman, R. W. Wier, who, it is signifi- 
cant to note, is president of the Texas Forestry Association, pro- 
posed a State committee including educators, the State forester, 
the governor and lumbermen, to study the State’s forestry prob- 
lem. Mr. Wier advocated the appointment of this committee and 
its study of the question, he said, because he believed “that the 
people of Texas would listen to their recommendations and take 
the necessary steps to begin the restoration of the forests,” for 
recreation, for commerce and for the protection of bird and other 
animal life. 

Throughout the various phases of the development of a national 
forestry program the AMERICAN LUMBERMAN has steadily and con- 
sistently stressed the importance of localizing efforts in behalf of 
forest protection and reforestation. Only in that way can the 
needed legislation and the indispensable local public support be 
obtained for protecting and perpetuating the forests. Laws will 
help, of course, but without a favorable public sentiment in the 
community where the forests are to be grown or protected, the best 
of laws will be but dead letters. Wisely, the Federal forestry law 
is framed with the definite purpose of stimulating and requiring 
State and community codéperation, and it is work of the kind advo- 
cated by Mr. Wier and Mr. Siecke that is calculated to make the na- 
tional program effective. 





Lumber Movement Seasonal other mills. 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 7.—Reports by tele- 
graph to the National Lumber Manufacturers’ 
Association today from 370 representative soft- 
wood and 121 of the chief hardwood mills dis- 


Consequently the former are not 
now represented in any of the foregoing figures 
or in the regional tabulation below. 
of these mills, representing 51 percent of the cut 
of the California pine region, gave their produc- 


tion for the week as 25,222 


22,000 feet; shipments, 


tion, a big increase in shipments, and new busi- 
ness slightly below that reported for the week 
earlier. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produce- 
tion), with three fewer mills reporting, shows 


Highteen 





tributed over all the great lumbering regions of 
the United States, for the week ended Oct. 2, 
indicate that the lumber industry is in a sea- 
sonally normal condition with production and 
new business slightly below the previous weeks, 
accompanied by a change from the correspond 
ing period a year ago. Owing to the great 
disparity in the number of hardwood mills re- 
porting, it is impracticable to make a compari- 
son with reports for the previous week. 

The unfilled orders of 226 southern pine and 
West Coast mills at the end of last week 
amounted to 619,858,418 feet, as against 
§58,153,216 feet for 229 mills the previous week. 
The 120 identical southern pine mills in the 
group showed unfilled orders of 249,699,600 feet 
last week, as against 256,413,300 feet for the 
week berore. For the 106 West Coast mills, the 
unfilled orders were 370,152,818 feet, as against 
401,739,916 feet for 109 mills a week earlier. 

Altogether the 352 comparable reporting soft- 
wood mills had shipments 109 percent, and or- 
ders 97 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 109 and 98; and for the West Coast 
mills, 108 and 92. Of the reporting mills, the 
429 with an established normal production for 
the week of 218,655,240 feet, gave actual pro- 
duction 101 percent, shipments 110 percent and 
orders 98 percent thereof. 

The figures for last week, the week before and 
the same week last year follow: Production— 
232,955,146 feet, against 235,316,249 feet the 
week before, and 234,095,962 feet last year. 
Shipments—254,090,852 feet, against 234,652,- 
582 feet the week before, and 246,368,043 feet 
last year, Orders—225,681,257 feet, against 
“3,951,167 feet the week before, and 228,383,- 
2 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first thirty-nine weeks of 
1926 with the same period last year: Produe- 
tion—9,321 439 867 feet, against 9,363,520,658 
feet last year. Shipments—9,566,322,674 fect, 
against 9,292,200,971 feet. Orders—9,570,- 
965,877 feet, against 9,127,914,500 feet. 

Rn mills of the California White & Sugar 
ne Manufacturers’ Association made weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 


19,156,000 feet, and new business, 14,201,000 
feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 106 mills re- 
porting for the week ended Oct. 2 was 8 percent 
below production, and shipments were 8 percent 
above production, Of all new business taken 
during the week, 42 percent was for future 
water delivery, amounting to 43,260,702 feet, 
of which 27,671,755 feet was for domestic cargo 
delivery, and 15,588,947 feet export. New busi- 
ness by rail amounted to 50,616,108 feet, or 49 
percent of the week’s new business. Forty-six 
percent of the week’s shipments moved by water, 
amounting to 55,407,343 feet, of which 43,- 
036,333 feet moved coastwise and intercoastal, 
and 12,371,010 feet export. Rail shipments 
totaled 56,072,382 feet, or 47 percent of the 
week’s shipments, and local deliveries, 8,814,909 
feet. Unshipped domestic cargo orders totaled 
137,912,822 feet; foreign, 110,043,450 feet, and 
rail trade, 122,202,546 feet. 

West of the Cascades the demand for loggers 
has been well up to normal, according to the 
Four L employment service. Some districts 
have reported 2 slight shortage of logging help, 
chiefly fallers and buckers. Labor turnover at 
camps appears to be no greater than is usual 
at this time of year. The skid road districts of 
most of the larger centers present slightly larger 
number of idle or unemployed men than they 
have recently. Logging is active throughout 
the Grays Harbor country. East of the Cas- 
cades it is reported that winter woods work will 
be unusually extensive this season by those 
companies which had large areas of timber 
damaged by forest fires during the summer, 
Several new camps are now being built at a 
number of operations and actual logging will 
begin at an early date, weather permitting. 
Sawmills for the most part are still cutting, 
generally with but one shift, and will probably 
continue until cold weather. 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, shows pro- 
duction about the same, and substantial in- 


creases in shipments and new business. 

The California Redwood Association reports 
production and shipments about the same, and 
a marked decrease in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports a substantial increase in produc- 


a nominal decrease in production, shipments 
about the same, and new business considerably 
below that reported for the previous week. 

The fifteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 1,511,000 feet; ship- 
ments, 3,539,000 feet, and orders, 2,381,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 166 units production as 17,184,252 
feet; shipments, 17,143,109 feet, and orders, 
20,774,574 feet. The normal production of 
these units is 18,615,000 feet. 

For the last thirty-nine weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production as 1,145,- 
523,185 feet; shipments, 1,121,367,043 feet, and 
orders, 1,161,066,025 feet. 

[The barometer of the Southern Pine Asgo- 
ciation appears on page 74,—EbpiTon. | 

[Special telegram to AMERICAN LUMBEKMAN] 

NorFOLK, VA., Oct. 7.—For the week ended 
Oct. 2, forty-eight mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 13,416,000 feet, manufae- 
tured 10,309,479 feet, shipped 10,115,033 feet, 
and booked orders for 9,985,138 feet. 


Relief for Indians in Hurricane Area 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 6.—Immediate re- 
lief is being provided to Seminole Indians whose 
homes were completely destroyed by the recent 
hurricane that swept over the southern portion 
of Florida, according to an announcement made 
by the Department of the Interior today. 

A special representative of the bureau of In- 
dian affairs was sent to Florida last week to 
investigate the situation. It was found that 
none of the Indians had lost their lives, but that 
homes of approximately 500 Seminoles dwelling 
on both the east and west coast of Florida had 
heen destroyed, 

The Indians lived in shacks near Fort Lauder- 
dale and Miami on the east coast and Fort 
Meyer on the west coast. The Department of 
the Interior has arranged for the expenditure 
of $6,000 in reconstructing the small homes, the 
Indians agreeing to do the work at half pay 
after being furnished with the lumber by the 
Government. 
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Books on Listing Materials from Plans 


Some of the men in our employ have requested 
instruction in listing materials from plans. We 


know there are a great many publications on the 
subject, all of them having a certain degree of 
merit Ilowever, we would like to secure a copy 


of one such book that is simply worded and very 
suitable for use as a textbook for a class 
composed of yard managers, yard foremer ete. 
What do you recommend? If you think you have 
such a book, will you please send us a copy by 
return mail?—INquiry No. 1,832. 


COnCc Ize, 


| This inquiry comes from a Wisconsin con- 
cern operating a number of branch yards. For 
a long time there was no book available for the 
purpose described in this inquiry. However, in 
recent months there has been published the book 
‘*Plan Reading and Quantity Surveying,’’ by 
Dingman, which evidently is exactly suited to 
this inquirer’s purposes. This little book of 
only 200 pages covers all the details of con- 
struction in such a manner as to make sure 
that everything will be included and the facts 
are assembled in such a way as to permit the 
making of an accurate estimate of the cost. 
The methods described are those that have been 
evolved through personal experience. Numerous 
illustrations and diagrams included in the work 
supplement the text and a reminder list enables 
the estimator to check the survey and determine 
whether anything has been omitted. This book 
is bound in flexible synthetic leather, and is 
supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $2.50 a copy, delivered. 
EpITor. | 


Estimating Damage to Timber 

The writer is employed as claim investigator by 
a railroad company and in the course of his em- 
ployment has to investigate a number of fires 
alleged to have been started by sparks from loco 
motives. In these claims we are also required 
to go over the timber land, if such be the case, in 
order to estimate and see what the damage has 
been. While on such a claim this week I was 
asking the claimant different questions about wood, 
that is the kind and age of trees, and he informed 
me that you had data along this line, and he 
thought you would be able to supply me the infor- 
mation I need. If you have anything that would 
be of any benefit to me in this work, will you have 
the kindness to forward it and greatly oblige.— 
Inquiry No, 1,826. 

| This inquiry comes from a claim agent of a 
large eastern railway. Estimating the contents 
and value of timber is a highly technical under- 
taking for which a timber owner would employ 
only a skilled cruiser. The best book for the 
novice to use in identifying trees is Hough’s 
‘Handbook of the Trees of the Northern States 
and Canada.’’ This is a rather large book of 
nearly 500 pages, and is substantially bound 
in buckram with reinforced cover. The method 
of arrangement is to place on the left hand page 
a photographie reproduction of the leaves, 
twigs, fruit and flowers of the tree, and on the 
right hand page a photographic reproduction 
of the trunk of the tree, together with a repro- 
duction of a miero-photograph of a section of 
the wood and an outline map of the United 
States showing the territory where the tree 
grows. Accompanying the pictures is descrip- 
tive matter making clear the subject illustrated. 

The simplest book on woods work is ‘‘ Manual 
for Northern Woodsmen,’’ by Austin Cary, this 
being a book of about 300 pages, bound in ean- 
vas, and with a pocket flap. The book is sup- 
plied by the AMerIcAN LUMBERMAN at the pub- 
lisher’s price, $2.75, delivered. 

The United States Department of Agriculture 
has published ‘‘Volume Tables for the Impor- 
tant Timber Trees of the United States,’’ in 
three small volumes. Part One of this series 
of tables deals with the western species of wood, 
Part Two, with eastern conifers or needle leaf 
trees, and Part Three with eastern hardwoods. 
Copies of these tables may be obtained doubtless 
from the Superintendent of Documents, Govern- 
ment Printing Office, Washington, D. C., at a 
nominal price. The copies in the AMERICAN 


files contain no reference to 


LUMBERMAN’S 
price. 

It is not to be expected of course that a 
person unacquainted with the trees and with 
timber estimating can even by the study of the 


books mentioned and the use of the volume 
tables, be prepared to make accurate and reli- 
able estimates of the value of timber. However, 
persons engaged in this work may find interest 
and help in these books.—Ebironr. | 


Financing Home Building and Repairs 

Can you give us the names of some of the com- 
panies in Chicago who make a business of financing 
small home construction, additions and repairs on 
the instalment plan? We know of a number of 
such concerns outside of Illinois but they do not 
care to extend their operations in this State be- 
cause of the difference between the Illinois statutes 
and the statutes of their own State covering fore- 
closure. 

Instalment buying, as you know, is becoming 
such a universal practice, that we feel that every 
material dealer sooner or later will be compelled 
to adapt himself, through proper financial connec- 
tions, to this method of doing business. It is with 
this thought in mind that we are seeking the in- 
formation inquired for above.—INQuiIRY No. 1,828. 

| This inquiry comes from an Illinois retail 
lumber concern. The name of one Chicago 
concern providing funds for repairing and re- 
modeling, to be paid for in instalments and to 
be financed by second mortgages, has been 
given to this inquirer. The inquiry is published 
with the hope that readers may be able to 
give the names of other concerns in Illinois 
or elsewhere who are prepared to provide funds 
for financing construction of this kind within 
this State.—Epiror. | 


Credit On Guaranteed Price 


Will you kindly advise what, if any, is the 
responsibility of the seller, under the following 
circumstances, as to the credit that should be a}- 
lowed on account of decline in price? 

In March, 1926, a salesman quotes on and takes 
an order for five cases of goods at $46 a case, 
writing in the order conditions as follows: “One 
case to be shipped at once; if satisfactory cus- 
tomer will authorize shipment of balance. Price 
guaranteed to Dee. 31, 1926.” 

This order was accepted by the home office, goods 
were shipped as agreed and were received by the 
purchaser and paid for. In August, 1926, a sales- 
man for the same shipper quoted on the same goods 
in 5-case lots at $40 a case, or in 10-case lots at 
$37 a case. An order was placed for ten cases, 
the goods were shipped and received. The purchaser 
in making remittance deducted $25 from the re- 
mittance to make good the $5 a case decline on 
the five cases bought in March. Was the purchaser 
justified in so doing on account of the price guar- 
anty 7—INQUIRY No. 1,833. 


[This inquiry comes from an Ohio lumber 
concern. From the facts as stated ‘by this in- 
quirer it appears that a buyer deducted from 
the second purchase of goods the credit to which 
he was entitled on account of a decline in price 
against which the seller had guaranteed him on 
an earlier order. While there might be some 
objections to the buyer’s taking the credit in 
just the manner that he took it, it would seem 
that if the price guaranty meant anything at 
all the buyer was entitled to the credit. 

This inquiry is published so that readers may 
have an opportunity to express their views in 
the matter and to give the result of any experi- 
ence they may have had under similar condi- 
tions.— EpITor. | 
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THE MIDDLE MAN 


can do 


so. profitably. 


The A TEST OF WOOD 


In the last number of the 
Northwestern Lumberman a 
correspondent argues against 
what he considers the evil of 
the lumber trade, “‘the middle 
men.” It is difficult to deter- 
mine whether the correspond- 
ent refers to all middle men, 
the retailers included, or 
whether he is after the com- 
mission men particularly. The 
question of the employment of 
middle men is one which every 
manufacturer must decide for 
himself. The yard or retail 
trade is in fact the trade of 
the middle man. Some large 
manufacturers run their own 
yard, separate from the im- 
mediate business of logging, 
sawing and shipping to mar- 
ket, thereby recognizing the 
fact that local retail yards are 
a necessity of the trade. The 
trade could not be handled 
without retail yards. The only 
question then is, can the man- 
ufacturer keep and maintain 
his own yard in different lo- 
calities, or must he depend on 
the assistance of outside capi- 
tal? Every manufacturer has 
the undoubted right to assume 
that business which he would 
otherwise do through middle 
men. The manufacturer will 
assume that right whenever he 





idea of consumers purchasing 
directly from the manufac- 
turer is all right in theory, but 
it would be just as impracti- 
cable as it would be for the 
great wholesale dry goods, 
grocery and hardware houses 
to attend to the business of 
the thousands of country and 
village stores. The corre- 
spondent argues that the 
money advanced by the mid- 
dle men gives opportunity for 
overproduction. The asser- 
tion that manufacture should 
be curtailed by law to a limit 
in the amount of money they 
should expend annually would 
be just as reasonable and 
would constitute a better ar- 
gument. 
s s 


The steam mill of the Ken- 
nebec Land & Lumber Co. in 
Pittston, Me., started up again 
recently with wages reduced 
25 cents on the dollar from 
old prices. 

s 8 »® 


As near as can be ascer- 
tained at the present time there 
will be put into the Muskegon 
River this winter at least 225,- 
000,000 feet of logs, an ex- 
cess of 54,000,000 of what 


was run out the last season. 





A test of the _ relative 
strength of hickory, eastern | 
oak and yellow fir, or what is 
more commonly known as 
Oregon pine, was made at San 
Francisco a short time ago. 
The pieces of each material 
used were |-inch square and 
3 feet long, and the test made | 
by the customary way of sup- 
porting the’ two ends, and 
hanging a weight to the mid- 
dle of the stick. The experi 
ment shows that the fir hada 
strength equal to the eastern 
oak—both breaking at 260 
pounds. This conclusively 
settles the adaptability of the 
Oregon wood for ship build- 
ing, so far as strength is con 
cerned. By putting it through 
a particularly conserving pro 
cess, it can also be mad 
equally durable with eastem 
oak; so that when thus pre) 
pared it is equal to that wood 
in the two essentials of ~— 
bility and strength. The e 
pense of this preserving proc 
ess is $7 a thousand, adding 
which to the cost of the fir # 
is a much cheaper wood that 
oak. ’ 

s 8 #8 

A Grand Rapids man wé 
recently fined $900 for steal: 
ing Government lumber. 
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Southern Pine Demand Less Urgent; Stocks Are Low 


Southern pine sales have continued in good volume, for the 
week ended Oct. 1 being just 1.73 percent below production. 
Reports covering August distribution showed that about 
eighty-five per cent of the shipments went to the southwestern 
and middle West States, and in this territory the bulk of fall 
demand is from country yards. In the Southwest, the neces- 
sity of speeding up cotton picking has turned attention away 
from building for the time-being, and the low prices quoted 
for the crop are causing some hesitation, though it is believed 
that cotton prices will not remain long at present levels. Over 
wide areas of the middle West, recent excessive rains have 
temporarily stopped farm construction. 

The mills have good order files and their shipments have 
been heavy. Their stocks have therefore been further re- 
duced, and they have found some difficulty in filling mixed 
car orders became of broken assortments. Stocks of retail 
yards are also depleted, and quick shipments are demanded. 

It is therefore expected that a good volume of business will 
come from rural sections during: the fall. 

Prices have shown softness in spots, but the list as a whole 
remains firm. 


Movement of Northern Hardwoods Continues Active 

Demand for northern hardwoods has been quite brisk. Or- 
ders booked during September this year averaged about 190,- 
000 feet per mill per week, against an average of around 
145,000 feet last year. Shipments have been running ahead 
of orders, and as stocks Sept. 1, as shown by comparison of 
identical mills, were 3 percent lower than on the correspond- 
ing date last year, the sellers’ statistical position is strong. 

The bulk of present demand appears to be from industrial 
users. Furniture plants have continued active, and have been 
buying a good deal of northern woods, there being especially 
brisk call from the refrigerator manufacturers. Automobile 
production continues on a large scale, and makers of the higher 
priced cars are buying the better grades. Call for packing 
cases and boxes has taken care of the lower grades. Build- 
ing trades demand has been somewhat restricted by bad 
weather, and sale of maple flooring is temporarily lighter, but 
millwork plants continue in the market. 

Prices as a rule are firm; while there have been declines in 
thick soft elm, hard maple flooring stock has advanced. 


Shortleaf Trade Has Continued in Fair Volume 


North Carolina pane trade has been showing improvement, 
as rural demand has increased following harvest, bringing 
many yards into the market. Sales of dressed framing, air 
dried roofers and flooring are larger, though the movement 
has not reached the normal volume for this time of year. There 
has been stiff competition from western woods, but the ad- 
vances of intercoastal rates on these may ease the way for 
shortleaf pine. Yards are buying few straight cars, but mills 
prefer orders for mixed cars, on which they secure better 
prices. Box makers are taking more, largely of air dried so 
far, but will turn their attention to kiln dried as bad weather 
slows up seasoning of air dried. Production is curtailed by 
labor shortage, owing to cotton picking in the Southeast. 

Georgia roofer demand has declined during the last week 
ortwo. Most of the present business is coming from the East. 
Florida is not yet buying, though a good winter business is 
expected from that State. Great activity in cotton picking 
Is preventing development of rural demand in the Southeast, 
and middle West trade is affected by rains and floods. The 
6-inch sell at $19, and the 8- and 10-inch at $20. 

_Arkansas soft pine has been moving in good volume, espe- 
cially to retail yards, though the peak of business probably 
has been passed for the season. Industrial users have been 


Lumber Statistics Appear on Pages 54, 55 and 74; Market Prices and Reports on Pages 91 to 99 





taking a fair amount. Labor shortage has handicapped woods 
operations of larger mills, but lumber output is maintained; 
small mill production has been rather heavily curtailed. 


Southern Hardwood Mills Again Book Large Volume 


Southern hardwood sales have continued unexpectedly 
large, according to telegraphic reports from 106 units. Their 
bookings for the week were about twenty-one percent above 
production. The full report for the previous week showed 
bookings 31 percent above production, At that, production 
is active, and not greatly below the normal mark. 

A new factor in the situation is the revival of foreign de- 
mand. Freight rates to the United Kingdom will advance on 
Jan. 1, and purchases are stimulated by a desire to get the 
lumber laid down at the old rates. 

Domestic demand has continued active. Industrial takings 
are in large volume, though practically confined to immediate 
requirements. There have been heavy purchases of gum. by 
the furniture manufacturers, and automobile body plants con- 
tinue to take a good volume of this and other species. Oak 
has been in good request by the flooring factories. 

The mills are now approaching the season of winter rains 
that ordinarily enforce a decided curtailment in production. 
Log stocks are rather small, because banking them has had to 
await cooler weather. Prospects are, therefore, that quota- 
tions will be well maintained throughout winter. 


Fir Output Increased; Intercoastal Volume Light 


Bookings of the West Coast fir mills during the last two 
weeks have fallen decidedly below production, those for the 
week ended Sept. 25 having been 7 percent below, and those for 
the following week, 8 percent below. Production, however, has 
increased rapidly during the last couple of weeks, and woods 
operations are active following the season of fire hazard. 

Volume of rail trade has been well maintained, and shows 
very little falling off from the level of recent weeks. Export 
business has also been good. Domestic cargo trade is slow, 
however. While retail sales in eastern markets have been en- 
couraging, retail distributers are to large extent depending on 
present stocks, and there is a little difficulty in getting them to 
accept advances made necessary by increased rates in the inter- 
coastal trade and the advance in log prices. Shortage of bot- 
toms is said to be caused by the movement of coal to England 
during the miners’ strike. California reports good distribution 
through the country yards especially, and it is believed that 
this will increase during fall. 

The Northwest States are expected to send in a nice volume 
of orders before winter, for although crops are not up to ex- 
pectations the farmers need lumber badly. Rural trade in the 
middle West is heavily handicapped by floods. 

Cypress Demand Is Quiet; Redwood Sales Increasing 

Cypress trade has been a little quiet during the last few 
weeks. In the fall, there is usually a heavier movement to 
the rural yards in the middle West, but its development has 
been hindered by rains and floods in consuming sections. The 
inquiry, however, indicates that a good deal of business is still 
to be placed with the mills. There has been only a fair move- 
ment to the East. Industrial sales are of limited volume, but 
inquiry tends to pick up. Production was little affected by 
recent storms, but woods work is handicapped by withdrawal 
of labor to the sugar plantations. Some concessions have been 
reported, but prices as a whole are firm. 

Redwood sales have increased. Business with the East shows 
decided improvement, and there is fair export demand. 
Northern California is taking more than the southern part of 
the State, which is, however, expected to be an active buyer 
when fruit harvesting is completed. The building up of mill 
order files is stimulating production. Prices are strong. 
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Left 
left and the one 
ably caused by flying debris. 





This frame building came through the storm with little damage other than the loss of window glass and the awning. 
in the rear received no noticeable damage. 


Right 





The frame house at the 


The only visible damage to this frame house is the loss of a few. shingles, prob- 
Roofs covercd with wood shingles were damaged less than those covered with any other material 


Florida Hurricane Proves Worth of Wood 


The tropical hurricane, which devastated 
portions of Florida on Sept. 18, exceeded in 
and power all previous 
storms of this nature that have ever oecurred 
in the United States, in the opinion of R. W. 
Gray, weather observer in Miami, The storm 
raged for sixteen hours and the wind reached 
hour, Throughout 
the duration of the storm a deluge of rain fell, 
the total precipitation being between 8 and 15 
inches. The rain and the spray picked up by 
the wind and carried inland, it from 
evidence, aided in the destruction wrought, 
particularly in the case of certain types of 
small buildings. The great quantities of 
water driven horizontally with great force 
added large impact action to the wind pres 
sure to cause failure of buildings and their 
destruction. 


violence destructive 


velocities of 125 miles an 


seems 


consequent damage or 


Five Thousand Homes Destroyed 

The best information available to date 
places the number of homes destroyed at 5,000 
and the number of people rendered homeless 
at 47,000, or 15,700 families. About 9,000 
homes were damaged more or less severely. 
The majority of the homes destroyed 
small owned by people of moderate 
means who had, in many cases, invested their 
entire savings in their properties. One of the 
problems the devastated areas face is to de 
vise way and means of financing the recon 
struction of these small homes destroyed and 
the rehabilitation of those damaged. The de 
struction of and damage to homes does not, 
of course, represent the total damage by any 
means. Loss of property and damage to build 
ings was general, nor was it confined to any 
particular section of any city. It was, how- 
ever, greater in some sections, particularly the 
new ones, than in others. In the newer see- 
tions of the cities, even, some were damaged 


were 
houses 





Concrete block construction on the whole failed miserably to stand up under the wind pressure. 
The failure of parapet walls caused much loss. 


suffered by these types of buildings. 


more than others, the amount of damage de- 
pending, in practically all cases, on the qual- 
ity and character of the construction. On the 
whole, however, buildings of all types and 
sizes were damaged with the general excep- 





ANY false and misleading state- 
ments have been and no doubt 
will be made of the manner in 

which the different types of building 
construction and building materials 
reacted to the tropical hurricane that 
devastated portions of Florida re- 
cently. Inspired articles will be pub- 
lished and biased statements and com- 
ments of one kind and another will be 
made. We believe the lumber indus- 
try, as a whole, wants the FACTS. 
It is these that an endeavor has been 
made to give in the accompanying 
article. The information and data 
given herewith have been collected 
from lumbermen, representatives of 
the AMERICAN LUMBERMAN, real estate 
operators and others in the sections 
through which the storm passed. 
Obviously biased and colored reports 
and comments and_ statements in- 
fluenced by sympathies have been dis- 
carded insofar as they could be de- 
tected. The picture drawn is an accu- 
rate cross section, we believe. Further 
facts on building construction and 
building materials in the storm areas, 
together with additional illustrations, 
will appear in the next issue of the 
AMERICAN LUMBERMAN.—EDITOR. 


tion of the large office structures and others of 
heavy concrete and steel construction. In one 
instance a large office building in the business 
section of Miami was so seriously damaged that 
it will have to be at least partly razed. 

The loss in the business section of Miami 
was comparatively small, particularly to 
buildings. Roofs and fronts were damaged 
in many cases and this resulted in secondary 
loss from rain and salt water to interiors, 
fixtures and stocks. It is estimated that the 
total damage of all kinds in the storm area 
may reach $200,000,000. 


Poor Construction Proves Costly 


The storm taught many lessons about build- 
ing construction and building materials which 
architects, contractors, home owners and city 
officials will do well to heed. The most im- 
portant of these is that poor construction, sub- 
stitute materials and cheap workmanship will 
not stand up in a storm of this character and 
are expensive at any cost, while well designed 
buildings in which good, honest materials are 
used and on which there has been conscien- 
tious workmanship will come through with 
little, if any, damage. In this case the char- 
acter of the construction had much to do with 
the damage to property. ‘‘The great havoc 
was wrought in synthetic products which 
‘got by’ in the high pressure demand for 
materials,’’ one engineer-observer _ states. 
‘*Conerete blocks and synthetic bricks failed 
miserably.’’ This was also true of the cheap, 
Spanish type of construction so popular in 
the State. These buildings went up in a 
hurry during the boom period and they came 
down in less time when the wind hit them. 


Homes of this character, without sheathing, 
were destroyed literally by the hundreds. Lee 
Caruthers, of the Florida Dense Pine Associa 
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The damage shown herewith is typical of that 


When roofs were not blown away, falling blocks punched 


holes in them permitting secondary damage to interiors and furnishings from rain and salt water 
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tion, after a very careful survey and inspec- 
tion of the situation, came to the conclusion 
that the greatest damage was sustained by 
stucco over cement block construction with 
the least damage to all-wood construction. ‘‘ It 
is most noticeable,’’ he says, ‘‘that wooden 
houses withstood the force of the storm better 
than any other type and are practically all 
standing as evidence of the superiority of this 
type of house over cement block and stucco 
construction. ’’ 


Concrete Blocks Fail to Stand 


Conerete block buildings, either with or 
without reinforced concrete beams and col- 
umns, proved a disappointment to the ad- 
herents of this type of construction, the dam- 
age to these buildings being most marked in 
2- and 3-story apartments and in one-story 
business blocks. The greatest point of weak- 
ness in the apartment houses built of cement 
blocks seemed to have been in the parapet 
walls. These narrow walls, extending above 
the roofs (the city of Miami requires that 
they be three feet high) proved to be meat for 
the hurricane, as one lumberman expressed it. 
Due to the fact that these walls are braced 


] 





The Meyer Kiser Bank Building after the storm. 

This was the only large structure of reinforced 

concrete and steel to suffer any considerable 

damage. It is probable that the building will 
have to be razed 


only at the corners they offered little resist- 
ance to the wind and their fall, in most cases, 
damaged the roofs and opened a way for the 
wind to get under them. When this happened 
the roofs were very sure to go, carrying see- 
tions of the walls with them. Without the 
roofs to tie the walls together the walls in- 
variably collapsed. That the roofs went first 
was fortunate for the occupants of these build- 
ings as they then had warning of worse to 
follow and, in most cases, were able to make 
their eseapes before the walls fell in. Even 
When the roofs remained in place the falling 
blocks from the parapets punched holes in 
them permitting the interiors to be deluged 
With water, and ruining plaster, decorations 
and furnishings. 
Among conerete block business buildings 
one story high and without concrete column 
reinforcement the number of failures was very 
high. Many buildings of this type were com- 
pletely wrecked and the cement blocks so 
badly broken that they can not be used again. 





There was almost universal damage to concrete block buildings wth flat roofs. 


Their weakness seemed to have been in that 
they were, for the most part, top heavy. A 
great expanse of roof supported by two side 
walls and a flimsy front gave the buildings 
little strength to resist high wind pressure. 
They did not possess the elasticity that ¢ 
frame building has and the slightest push 
threw them off balance and they went over. 
It must be said in fairness to the cement block 
type of construction, however, that the one 
story, low built residence so common in this 
section stood the test fairly well except for 
the loss of roofs. These homes are commonly 
built with flat roofs and the pressure created 
under them when the wind gained admittance 
through scuttle holes. or wall vents proved 
their undoing. In many cases the roofs from 
these houses found resting places in neigh 
bors’ back yards. 

Stucco construction, on the whole, fared no 
better than did that of concrete blocks, al- 
though it should be mentioned that in this 
case, also, the character of the construction 
and the quality of the materials and the work- 
manship had much to do with the damage, or 
lack of it, sustained. Three types of stucco 
construetion are common in Florida—stucco 
over studding and wood lath, stucco on cement 
blocks and stucco over sheathing and on metal 
lath. Some observers have commented on the 
fact that the stucco construction on cement 
blocks withstood the force of the storm bet- 
ter than stucco over wood construction, This 
is only partly true, and no doubt this conclu- 
sion was occasioned by the fact that it was 
not recognized that two styles of stucco on 
wood construction are used. The egg shell 
construction, as it might be characterized— 
stucco on studs and wood lath—proved to be 
very frail and unsubstantial as might be ex 
pected, especially in a storm of this character. 
Hundreds of houses of this type went down, 
more perhaps than was the case with houses 
built with the stucco over conerete blocks. 
The properly constructed house with the 
stucco over sheathing and metal lath stood 
up better than did the cement block and 








The wind gained 
admittance through scuttle holes and vents, lifting the roof from the walls and permitting the 
latter to collapse 


stucco combination. Very few of the houses 
of this character were destroyed and what 
damage they did sustain was not great, com- 
paratively speaking. Of course, the wood 
sheathing braced the houses and gave them 
the strength and the rigidity to resist the 
forces operating to destroy them. 


Wood Construction Stands the Test 


Inasmuch as Florida is a great lumber pro- 
ducing State it should be a source of great 
satisfaction to lumbermen in this State, and 
to those in the South and the country gen- 
erally, that the common expressions of sur- 
prise were on account of the manner in which 
the well-constructed homes of wood came 
through the storm. Very few of the older 
frame residences, or the new ones properly 
constructed of good materials, were destroyed 
or injured greatly. Such damage as was done 
to them consisted principally of roof damage 
which, quite often, was caused by flying 
debris. The occupants of wooden houses tell 
how the structures trembled and shook under 
the buffeting of the elements but they had 
sufficient strength and give to stand during 
the sixteen hours of chaos without falling. 
The replacement of broken window glass, torn 
screens and awnings and repairs to damaged 
roofs will put these houses back into their 
original condition in most cases. 

Even the much criticized wooden buildings 
covered with sheathing and wire mesh, paper 
backed and finished with stucco, as mentioned 
elsewhere, were able to withstand the storm, 
in most instances, better than were those of 
the more expensive concrete block construe- 
tion. Mark B. Jones, manager of the sash, 
door and millwork department of the J. A. 
MeDonald Co., Miami, to whom the AMERICAN 
LUMBERMAN is indebted for much informa- 
tion on the manner in which the different 
types of buildings reacted to the hurricane, 
states that in the section of the city in which 
he resides are two 2-story apartment houses 
constructed of frame and stucco on wire lath. 
‘Their roofs are on and they show much less 





This concrete block residence is a total loss, 


N ote the frame building in the rear standing ap- 


parently undamaged 
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Wreckage 


and house boats. 
left high and dry 
six blocks from the water 


of pleasure craft 


In some instances boats were 


evidence of damage 
building of concrete 


‘*There are no 


than the same type of 
blocks,’’ he 
demolished parapets and no 
bulging or cracked walls. My residence is of 
frame construction, with fiber boards for sid 
ing outside and finish within, 
the storm with 
the foree of the 
pine trees in my 


SUVS. 


It came through 
very little damage although 
wind blew down two large 
front lawn, overturned a 
neighbor’s garage, demolished another neigh 
bor’s cement garage and blew the front out of 
a 2-story cement block residence on a nearby 
street. Most of my friends were amazed to 
find that my house still stood up at all and I 
don’t mind that I 
prised myself,’’ 


Many Homes Unroofed 


Many homes throughout the storm area were 


saving 


was slightly sur 


unroofed and here again inadequate construe 
tion permitted the damage to occur. In these 
eases it is certain that no efforts were made 
to tie down the roof other than nailing the 
rafters. The type of small that was 
affected least was constructed with wood 
studs sheathed solidly with lumber placed on 
the studs diagonally, covered with heavy wat 
erproof felt, furred with wood lath twelve 
inches apart on which was nailed a one-inch 
mesh stucco wire or fabrie covered with a rich 
stucco, 


house 


Houses with wood siding were equally 
resistant, if not more so, but the proportion 
of the latter type of house is not as great as 
the former and accordingly it is not as con- 
spleuous, 

Neal FE. Hainlin, of the Hainlin Lumber Co., 
Miami, states that the frame house withstood 
the storm better than any other type of con 
struction other than large buildings heavily 
reinforced with steel. ‘*I have observed,’’ he 
‘*that the frame buildings that were 
constructed here twenty or twenty-five years 


said, 


ago from our native pine, which is a very 
dense pitch pine, withstood the storm with 


practically no damage. 
were constructed 


The buildings which 
later and in which fir and 
shortleaf pine were used did not fare so well, 





This house, sheathed with tile, suffered severely. 
badly, the flying tiles doing considerable damage to roofs of other ma- 
terials and to other structures 


due in part to poor construction and also to 
the fact that the lumber is more brittle.’’ 
Wood Shingles Prove Their Worth 

While partisans of different building mate- 
rials probably never will agree on that one 
material or group of materials best suited to 
withstand high winds when used to construct 
«a building, there is one material which, this 
storm proved conclusively, serves the needs 
best insofar as remaining intact under hurri- 
cane conditions. This is the wood shingle. 
The most valuable lessons being learned 
throughout the storm area today as a result 
of the hurricane are those which have to do 
with roofing materials. 

From all reports available it appears to be 
no exaggeration to say that fully 80 percent 
of the roofs in the city of Miami were off 
on the afternoon of Sept. 19. All of the hur- 
riedly-applied, tacked-on roofing was quickly 
whipped off by the wind. Much of the flat- 
type, built-up roofing of felt mopped on with 
asphalt came off because of faulty applica- 
tion, insufficient adhesion or cheap, low grade 
material in its manufacture. Very few of 
the roofs covered with asphalt slate-surfaced 
shingles came through undamaged, and with- 
out having shingles torn off, often in large 
patches, although in comparison to the 
amounts of this kind of roofing used, roofs 
covered with them apparently suffered less 
than roofs covered with other prepared shin- 
gles or roofing materials. Practically all of 





Automobiles stalled in a flooded street in Miami 


the tile roofs were damaged, many of them 
badly. Not only were the tiles blown off, re- 
gardless of whether they were nailed or c¢e- 
mented on, but the flying tiles did much dam- 
age to adjoining roofs and buildings. 

But standing out among all of the roofing 
materials was the wood shingle. It apparently 
made no difference whether they were old 
cypress shingles put on years ago or the more 
fashionable and dressy creosote-stained thatch 
put on last year or this year, almost without 
exception the roofs covered with them came 
through whole or so lit- 
tle damaged they could 
be repaired at very small 
expense. And as one 
dealer stated, ‘‘to the 
shame of the lumber in- 
dustry and the credit of 
the propaganda of the 
manufacturers of compo- 
sition roofing, most of 
the people who desired 
to purchase wood shin- 
gles after the storm 
could not get them from 
the local dealers. No 
yard had them in 
stock.’’ 

And it seems that the 
lesson on roofing which 
the storm taught was 
learned well by the 
public at large. There 
Roofs of tile fared is now a decided re- 
spect for the wood 
shingle in Miami and 





A retail lumber yard after the storm had sub- 

sided. Yards in the storm area suffered the 

destruction of sheds and losses due to lumber 
blown away and made unsalable 


the other cities and towns damaged by the 
hurricane. Perhaps the sentiment in favor of 
the wood shingle can not be illustrated better 
than to cite one experience which occurred in 
Miami. A prominent judge came into a lum- 
ber yard office on the Sunday following the 
storm looking for the president of the com- 
pany. ‘‘I want to buy some wood shingles to 
roof my house,’’ he said. ‘‘I know it is 
ugainst the city code to use them but they 
can put me in jail if they want to. The only 
roofs in town that were not damaged by the 
hurricane were those covered with wood shin 
gles and that’s what I’m going to have on my 
house if they are to be had.’’ 

‘*Slate roofing and felt specification roofs 
were torn off in practically all cases,’’ advises 
G. R. French of E. 8. Adkins & Co., Miami. 
‘*Tile roofs were totally destroyed in most 
instances. Wood shingles stood the test best, 
staying intact in 90 percent of the cases.’’ 

Observers in other localities in the storm 
area report similar conditions in their cities. 
G. V. Patterson, secretary-treasurer of the 
Weis-Patterson Co. (Ine.) Pensacola, says: 
‘*The writer has never seen a more convincing 
and complete exemplification of the value and 
desirability of a good wood shingle over all 
other types of roof as is evident here now. 
He has looked the situation over in various 
directions since the blow and has not seen or 
heard of a single wood shingle roof, that was 
in reasonable repair, regardless of whether 
old or new, that did not stand the storm with- 
out damage. Even some of the old ones that 
had not seen paint for years appear to be in 
just as good condition as before the storm. 
On the other hand it is hard to find a roof of 
any other material in Pensacola that is not 
damaged to some extent and many of them 
are destroyed. This is as true of tile as it 
is of cheap composition roofing.’’ 

In Bradenton very little damage was done 
except to composition roofing according to 
Harold S. Foley of the Dunan Lumber Co. 
In every instance, he says, strip shingles were 
badly damaged. Individual composition shin- 
gles withstood the storm very well but the 
old wooden shingle which can not now legally 
be put on a roof in that city stood up better 
than any other roofing. 


old. 

The full force of the storm did not strike 
Tampa but a wind high enough to damage 
many roofs was experienced. Many asphalt 
shingles and some of slate were blown off. 
Tile roofs also suffered. Roofs covered with 
wooden shingles suffered little or no damage. 


Lumber Yards Damaged 


The lumber yards throughout the stricke® 
areas suffered damage along with other busi 
nesses and individuals. Sheds and equipment 
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were destroyed and some lumber blown away 
or rendered unfit for sale. However, the lum- 
bermen are as cheerful as it is possible for 
anyone to be under the circumstances. ‘‘We 
have all lost something more or less in this 
terrible storm which ravaged our fair city,’’ 
said Mark B. Jones, of the J. A. MeDonald 
Co., of Miami, ‘‘ but we lumbermen have come 
up smiling with the feeling of satisfaction 
that good old fashioned lumber has, when all 
is said and done, come out on top.’’ 
Rebuilding Is Proceeding 

Rebuilding in the affected towns and cities 
is proceeding rapidly. There is the general 
opinion that a few months hence will show 
little evidence of the storm. There was, of 
course, a mad seramble to secure building 
materials, particularly roofing, and for awhile 
there was a shortage of the various kinds and 
grades of this item. This situation, it is 
understood, is now relieved and there are, ap- 
parently, plentiful supplies of this material in 
the hands of dealers at the present time. 


Lumber Stocks Plentiful 


The situation, of course, has resulted in 
heavy movements of lumber from the retail 
yards. This should not be taken to indicate, 
however, that there is a shortage of lumber 
in the State or that Florida is a good place 
in which to expect to make sales. The stocks 
of the principal items on hand in the retail 
yards in the storm area are sufficient to meet 
all needs and are very much in excess of nor- 
mal requirements. It appears that it would 
be unwise for anyone to attempt to ship un- 
sold lumber into the territory, especially in 
view of the fact that the yards have for 
months been carrying tremendous inventories. 
It is the opinion of those in close touch with 
the situation that retailers will resent any 
dumping of lumber on top of what they now 
have. 

The situation is summed up by the E. W. 
Bond Co., of Lake Helen, in the following 
words: ‘*While the reconstruction work will 
require a great deal of lumber, there are 
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Business in Brief 


There appear to be no reasons why good business should not continue for the 
Autumn begins with a heavy volume of business 

recorded in practically all lines. 
GENERAL tion in the basic industries is on about the same level as last 
Demand for commodities is active. 
chain stores continue to report increased sales. 
All branches of the textile industry are in better 
September automobile production was about the same as August. 
Bank clearings at leading cities for week ended 
Aug. 30 showed a loss of about 8 percent compared with previous week. 
failures for week ended Aug. 30 numbered 304, compared with 317 the previous week 


More than $3,250,000,000 was spent for building construction during first nine 
Residence construction dropped to 37 percent of total. 
construction, as compared with same period 1925, increased 
from 6 to 11 percent of the total. The greatest activity has 
been in central West. Building in this section will be active 
There are prospects of considerable activity in the East and South- 
in the Northwest and Southwest. Sep- 
tember construction was about $650,000,000, a slight increase over September, 1925. 


There is a decline of construction 


Two private reports place the cotton crop condition at 56 and 61 percent respec- 
tively, indicating yields of 15,900,000 and 16,635,000 bales as against Government 
mid-September indication of 16,810,000 bales. The market has 
AGRICULTURE een unsteady and prices have fluctuated, with a downward 
Exports in August were 25 percent ahead of July. 
Ginnings to date are about one-third of this time last year. 
indicate further damage due to wet weather. 
Continued wet weather, floods and frost caused further damage 
The extent of the frost damage is not yet 
Live stock and dairy sections continue prosperous. 


Crude oil production for week ended Oct. 2 was 2,194,250 barrels, as compared 
with 2,170,400 barrels for the preceding week. 
tailed somewhat and prices for petroleum and its products have under- 

Industrial coke shipments are active and coal 
production, both anthracite and bituminous, continues to show gains 

except in the districts where floods have interfered with mine operations and 


Steel mills continue to operate at 85 to 90 per cent of capacities. 
steel mill products are 60 to 90 days behind. 
The mills will be active through October, it 
Orders for 300,000 tons of rails are at hand at the mills and, 

it is reported, orders for 700,000 tons additional are in prospect. 
ern pig iron prices have firmed up on higher coke prices. 


Bradstreet’s food index number for week ended Sept. 30 was $3.45, compared 
with $3.47 the previous week and $3.73 for week ended Oct. 30, 1925. 
loss of one-half of 1 percent from last week and of 8.1 percent from 
corresponding week of last year. 
price index declined to 146.4 for week ended Sept. 29 from 147.5 for 


The railroads loaded 1,187,011 cars during week of Sept. 18. This was largest 
number of cars loaded in one week, exceeding the previous record of Sept. 4 by 
35,665 cars and highest week of 1925 by 62,573 cars. 
quiries for rails, cars and equipment are being placed. 
ing expenses are consuming a smaller percent of gross revenue 
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ample stocks on hand in the storm area to 
care for all immediate needs. Stocks in the 
yards are estimated at 150,000,000 feet. 
Transit shipments should be avoided at this 
time as no profit would accrue to the shipper 
and such shipments would only tend to de- 
moralize the market.’’ 


Better Construction Needed 


It seems probable that there will be several 
major reactions of interest to the lumber in- 
dustry as a result of this storm. One of these 
is that the rebuilt buildings will be designed 
better and constructed with better materials 
and workmanship than has been the case, in 
many instances, heretofore. This probably will 
apply to the small home particularly. And, 
in the face of the evidence resulting, there 
probably will be more lumber used in home 
construction, not only in each individual home 
but in the aggregate. The storm proved con- 
clusively the value of well-built homes and it 
seems reasonable to believe that many people 
will again be satisfied with cheap flimsy con- 
struction. 

And there are two other factors which, it 
now appears, may enter to bring about better 
construction. The insurance companies have 
experienced a rather large loss and with their 
facilities for collecting information and their 
policies of conducting business on proved 
facts it is not unreasonable to believe that 
there will be adjustments made in the rates 
charged for protection from wind. There is 
no fairness in compelling the man with a well- 
constructed house that will stand up under 
hurricane conditions to pay for protection at 
the same rate that the man with the flimsy, 
egg shell house that:is sure to collapse, pays. 
The former is a better risk and he should be 
treated as such. If such an adjustment of in- 
surance rates is made it may be that the cheap 
house will not be cheap if wind protection is 
desired. 

Lastly there are sure to be new building 
codes written and revisions made to existing 
codes throughout the storm area. The storm 
has shown how building laws may be changed 
in the direction of public safety. Of course it 
is assumed that any new code drawn up and 
any revisions made to existing codes will be 
to compel better construction, And in this 
connection there is an opportunity that the 
lumbermen of the State, and perhaps the in- 
dustry as a whole, should not fail to take ad- 
vantage of. When new codes are redrawn and 
old ones revised there appears to be no reason 
why there can not be regained for lumber, 
wood shingles particularly, some of the ground 
that has been lost. 


Associations on the Job 


The lumber associations are busy in the 
storm areas gathering information, data and 
statistics and assisting in a practical way. The 
Southern Pine Association has two representa- 
tives—L. R. Putman and Leo Kraemer—on the 
job to be of service to those engaged in re- 
building. At a meeting held by Mr. Putman in 
Miami Oct. 2 arrangements were made to 


have a model house of southern pine erected 


in that city, the retail lumber dealers finane- 
ing the lot and construction. It will be built 
along the most approved lines, according to 
plans and specifications of the Southern Pine 
Association in coéperation with local archi- 
tects and builders. Through it proper construc- 
tion will be demonstrated. 

The newspapers and the city of Miami are 
interested and are assisting in this demonstra- 
tion. The model house will receive frequent 
editorial mentions and will be given publicity 


-in display advertisements paid for by the asso- 


ciation. The newspapers will also be used to 
call the attention of the builders of Florida to 
the merits of good construction as demon- 
strated by its successfully withstanding the 
storm’s buffeting. 

W. F. Shaw, assistant secretary of the Na- 
tional Lumber Manufacturers’ Association, is 
also in the storm area making investigations 
and aiding where possible. Other association 
officials also visited the district. 
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Lumber 


If you don’t happen to live in the Lone 
Star State and never have traveled there, 
take the Realm’s advice and go look it over. 
Almost any time of year will do, though 
spring is our favorite season. Summer, they 
say, gets a little warm in places, particular- 
ly if you chase a train or are chased by an 
investigative bull, out in the sun. 


Still Has First Place 


merchants. 
roads storekeepers. 


an 


the crowd.” 
words, pretty much the foundations of the 
Texas lumber business. 


Otherwise we'd still be cross- 
Ours is a lively State, 
d we had to hustle to keep up with 
All of which explains, in a few 


Uncle Bob isn’t so venerable yet, though 


States. 
William Cameron & Co., a corporation that 
has sixty-six lumber yards spread out over 
this vast empire, told us that the Williamson 
plans are a vital part of the famed Cam- 
eron service. 
Williamson about his plan service, for while 





Neither of these things has hap- 
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pened to this department, and we 
have been in Texas often. But if 
we were assured that the ending 
would be happy we’d take a chance 
at either experience even while the 
thermometers were popping like 
hand grenades, rather than not get 
to go at all. There are many 
things you'll want to do and many 
places and persons you'll want to 
see. We could fix you out a list just 
offhand that would keep you wir- 
ing home to the boys to make out 
the best they could for a while, be- 
cause you were engaged in import- 
ant affairs and couldn’t come home 
yet. But at this point we’re going 
to name just one item on our own 
personal list: If you’re a retail 
lumberman, go and see Uncle Bob 
Williamson. Of course this depart- 
ment likes Uncle Bob, and one of the 
pleasures of going to Texas is the 
chance it brings us of visiting 
with him. 
low you’ll like him, too; but that’s 
not precisely what we have in mind 
at this point. The reason we want 
you to go and see him, if you’ve 
never been in Texas before, is that 
he can probably tell you a more 
complete story about Texas lum- 
ber retailing than can anyone else 
in the State. Now the Realm has 
had much to say these latter years 














Te Sumbol or Gvilization 


Throughout the span of centuries, “Home” 
has ever been the cornerstone of progress 
and personal happiness. Character, sin- 
cerity, health, courage—all of these attri- 
butes developed with Home Ownership. 
And today, as always, the family that owns 
its home is living un to America’s finest 
traditions. 


How long are you going to deny yourself 
the thing that you want most in this world— 
a Home you can call Your Own? Certainly, 
there is no reason for delaying further this 
treat forward step—for the way of fin- 
ancing puts you in a home of your own and 


in the Field of Home Construction— 


The Carpenter Will Be Valuable Ally of the Salesman in Holding It 


In fact, E. P. Hunter, manager of 


You may have to ask Mr. 


he’s a master in that field and be- 
lieves that good plans are the foun- 
dation of modern lumber merchan- 
dising, he doesn’t believe in letting 
the tail wag the dog. In other 
words, he begins with mercantile 
service in general and works in the 
house plans as a necessary and use- 
ful element; and for that reason 
he’s likely to talk to you about 
modern merchandising and to for- 
get to mention his own specialty. 

We talked with him about many 
things last spring in Dallas, and 
also in San Antonio at the Texas 
convention, and in Little Rock at 
the Arkansas meeting. We traveled 
to Little Rock together; and when 
I got up in the morning at what I 








If you’re a regular fel- fe 


you are paying rent to yourself. 


TO YOURSELF! 


, Home Builders 


™ J ZERR, Presicent 


anc General “Manager 





about Texas retailing. Since you’re ; 
a good friend of ours, or you 
wouldn’t be reading these lines, and 
since you know a good deal about 
our likes and dislikes, you’re well 








Free-Home Planning 
Department with your 
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OWN A HOME AND PAY RENT 


| CORPUS CHRISTI LUMBER 
& DEVELOPMENT CO. 


Yaro—Mussett St, Prone 250 


U.lice—Trivbie Blag. Phone 424 





considered an early hour I found 
Uncle Bob sitting in the smoking 
compartment, looking as though 
he had been observing the new day 
for an hour or two. “I grew up on 
the sawmill whistle,” he said, “and 
when it comes daylight or a little 
before I’m all through with the 
night.” In the diner we fell to talk- 
ing about the mechanics who play 
so large a part in our industry; the 
men who turn lumber and brick into 
houses. 

“Carpenters and masons,” Mr. 
Williamson said, “have something 
in common, of course, since they are 
employed on the same buildings. 
But they are quite different in some 
very important points: This is 
something we need to take into ac- 
count, since these mechanics are of 
the very greatest importance to the 
welfare of our business. I think 
we lumbermen have been inclined 
to take carpenters and masons for 
granted. We get mad at indivi- 
duals now and then when they do 
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aware that we have many favorite Building Problems. 

States. We've plodded through all ‘ 

but four of them on the trail of 

good lumber yards and good dealers, sacsinmeaintlioain ‘ 
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ergetic and uptodate lumbermen in 
every State visited. Every State 
knows best what it ought to do, 
and one can’t tell another all the 
law and the gospel about the lumber busi- 
ness. Texas wouldn’t try to do it. In fact, 
if Texas were to come to Rhode Island or 
Idaho it wouldn’t find time to answer a few 
questions, for it would be too busy trying to 
find out how Rhode Island and Idaho dealers 
manage trade promotion and financing of 
customers and advertising and the rest. 
That’s the thing that has made the Lone Star 
retailers notable in their own communities; 
the fact that they are so persistent when on 
the trail of good methods. “We didn’t have 
such a lot to start with except energy and 
climate and natural resources,” Uncle Bob 
says, “so we just had to learn to be good 


**Home is the symbol of civilization,’’ says this Corpus Christi 
(Tcx.) advertiser, and lumber still holds and can retain first place 


in home building 


like some of the rest of us his hair is get- 
ting a little blonde above the ears. But 
he has engaged in most phases of lumbering, 
and he has a lifelong habit of thinking about 
the things that make the wheels go ’round. 
He has been guide, philosopher and friend to 
a host of young fellows, and he’s an encyclo- 
peadia of lumber knowledge. So when you’re 
in Dallas, go around to the Central Bank 
Building and tell him the Realm has sent 
you. Look for R. M. Williamson on the 
building directory. These latter years he 
has kept busy devising a system of house 
plans that are very popular in Texas and 
that are rapidly getting known in other 


stupid things or try to crook us in 
little ways, but we don’t take the 
time to think where the craft as a 
whole is going and how the future 
of their trade, as they are building 
it, is going to fit in with the future of our 
business. 

“As persons whose trade depends upon 
the building of houses we have to depend 
upon both masons and carpenters; but as 
lumbermen who are interested chiefly in the 
sale of lumber we are more interested in 
carpenters. That is cause for some satis- 
faction; for as matters are working out 
down here the carpenters are playing the 
game more squarely, or at least more to 
our advantage, than the masons are. About 


eighty percent of the masons in this country, 
they tell us, are of foreign birth or are the 
first generation born in this country. They 
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had the benefit of certain foreign traditions 
of apprenticeship and hard and thorough 
training. In one respect this should be a 
fine thing, for it lays the foundation of 
skilled and thorough work. That far it is 
fine. But it didn’t stop there, nor has the 
craft held to the old guild conscience about 
sound workmanship and keeping in mind the 
interest of the employer. 

“The way matters have worked out, the 
masons have got control of the trade and 
are using it to the limit for their own im- 
mediate advantage. Their unions have made 
the idea stick that no one can lay up a wall 
unless he is a union man, and he can’t be a 
union man unless he has served an appren- 
ticeship. Then to make the circle complete, 
they have strictly limited the number of 
apprentices. Any person who can _ see 
through an open window can guess at the 
result of such’ a policy. First, 


And despite the claims made for the rigid 
apprenticeship system and the statement 


that without it there must be a great fall-" 


ing off in the quality of carpenter work, I 
fail to see that carpenters are less efficient 
than masons. At a guess I’d say they are 
more efficient. A carpenter has a lot of 
things to learn, and there are men at work 
at the full union scale who don’t know them 
all; but it is my observation that when a 
man wants his job and knows that he hasn’t 
‘got it sewed up by artificial restrictions 
and that he must keep it by doing good work, 
then he is in a frame of mind to learn pretty 
fast and to watch his corners. And in ad- 
dition to all this, I still believe that for 
some cause or other, whether it be their old 
American blood or not, the general run of 
carpenters have some conscience about their 
work. They take an interest in their em- 


ing, but ground values are getting so high 
that that piece of real estate has to sup- 
port a taller building to pay a reasonable 
return. All the cross joists in that building 
are wood; and they’re coming out as bright 
and sound as they were thirty years ago 
when the place was built. But the new 
building will not have wooden joists. It 
will be framed of steel, all shaped and drilled 
for rivets at the mill. We as lumbermen 
are not going to make much of a dent on 
this type of building. We'll furnish some 
of the finish, but we have to fight with the 
substitutes for even that. We still do have 
the first call on residences, and it’s going 
to be highly important that we don’t slip. 
That is what makes the carpenter so valu- 
able to us. We want him to do well, to 
make a good wage and to have the encour- 
agement and recognition he deserves. We’re 

the more willing to help him along 





wages are going to be abnormally 





high; for the law of supply and 
demand, when the supply is artifi- 
cially restricted, will kite the price. 
As part of this side of the matter 
there is the old story of shorter 
and shorter hours and extra pay 
for overtime. Second, there is re- 
stricted output per hour. When a 
man has his job cinched and can 
keep outsiders from coming in to 
compete with him, why should he 
put out a big day’s work? Maybe 
he should but human nature is hu- 
man nature. When a man is doing 
routine work and has no special 
pride of accomplishment in it, and 
when he can’t well be dislodged 
from his job, he just naturally slows 
down. 

“The masons of course have as 
yet a field that is all their own. 
Big structures built of steel and ma- 
sonry are their meat. I think that’ 
in the course of time they are going 


to defeat themselves; for they are B 


making the cost of such building 
so unnecessarily high that in the 
course of years a way will be found 
to erect these buildings without 
the services of the old-fashioned 
mason. Already the steel is the 
important part of such a building. 
The steel supports the masonry; 
and it is an easy guess that ways 
will be found of veneering over the 
steel frame that will eliminate the 
old methods. If the mason craft 
will not expand to fit the needs of 
modern building, and if it will not 
see the interests of the other part- 
ners in the building game, then 
means are quite certain to be 
found for getting along without 
that craft. It may take some 











DAVIDSON CERTIFIED LUMBER BUILDS 
BETTER HOMES 


ETTER HOMES WEEK is a national event devoted to the 


interest of promoting building of Better Homes. 


Davidson Lumber is certified—it is marked in plain figures 
what grade it is, and you know what you are buying. 


If you are interested in BUILDING A BETTER HOMB it 
will bring you to our yard to buy the materials. 


AVIDSO 
FIED LUMBER 
Wort MORE 


Lynch Davidson & Co. 


Corner Leopard and Carrizo Sts. 


It has 
been the interest of this Company for years to furnish 
CERTIFIED LUMBER to home builders in order ‘that every 
home built would he a better home. 
Certified Lumber you can say that you have built a Better Home. 


When you use Dayidson 


Phones 77 and 78 


in getting what he has coming, 
because of the fact that he is will- 
ing to be fair in the matter and 
to see our interests as well as his 
own. It’s comparatively easy to 
enter into an informal partnership 
with him, because he is able to 
see the interests of the other part- 
ners and to realize that his own 
future is tied up with theirs. Re- 
tailers learned long ago down here 
in Texas that the owner was a 
partner and deserved to be treated 
as one. It wasn’t a matter merely 
of altruism, it was a matter of 
looking to the future. It’s been 
known a long time that killing the 
goose that lays the golden eggs 
is not the way to a long career of 
gathering wealth. And now the 
carpenter is coming into the same 
partnership on the same general 
terms; that of working for his own 
continued interests by having some 
consideration for the continuing 
interests of the building business. 

“Most of the country has been 
going through an interesting phase 
of modern merchandising in the 
residence-building industry. Some 
years ago it began to get as plain as 
a flagpole that the home of moder- 
ate size was not getting the atten- 
tion it deserved. Education is 
universal in the United States, and 
people of all classes began to know 
a well designed house from a poor 
one. While not every person could 
afford the costs of adequate ar- 
chitectural design, more and more 
people of moderate income became 
impatient over the stiff, unimagina- 
tive and wasteful designs that were 
offered them in cottages and small 
houses of all types. Carpenters in 








years, and I’m not so interested in 








looking a long way into the future 
as I am in looking at the things 
which influence our business right 
now. 

“A person couldn’t well say that car- 
penters are by nature less selfish than ma- 
sons, for their unions are pretty tight or- 
ganizations, and they get as high wages as 
they can. But whatever the reason, the car- 
penters seem to a man up a tree to be de- 
veloping their craft along more generous 
and more American lines. In the first place, 
a large percentage of carpenters are of old 
American stock. The apprenticeship sys- 
tem is not so airtight, and almost any young 
fellow, if he is handy with tools, can in one 
way or another become a master carpenter. 


The importance of good lumber to the well built home is emphasized 
by this Corpus Christi (Tex.) retailer, and the illustration implies 


that good carpentry is not overlooked 


ployer’s objectives, and they are willing to 
do a fair day’s work. 

“It doesn’t take much shrewdness to see 
the importance of this fact to us. Lumber 
has still a large field, but it has lost some of 
its old outlets and has lost them forever. 
We don’t expect to build downtown business 
buildings of wood, or even to place as much 
wood in them as was done half a genera- 
tion ago. From my office window in Dallas 
I can look down on an old brick building that 
is being demolished to make way for a higher 
structure. It was still a pretty good build- 


those days practically had to be 
house designers whether’ they 
wanted to be or not, for no one 
else would touch the matter. But 
when there is a demand there is 
eventually a supply; and in one way or an- 
other a number of architects and artists and 
engineers began giving attention to the 
house of moderate size. They found it Was 
a problem in itself and not just a big house 
cut down a third or a half. At length a 
really adequate supply of good designs be- 
came available. 

“About that time things combined in such 
a way that there was a big demand for these 
houses. In fact the demand became so in- 
sistent that it rather outran the ordinary 
facilities of building one house at a time 








48 


AMERICAN LUMBERMAN 


OcTOBER 9, 1926 





for the permanent owner. Large contrac- 
tors supplied themselves with quantities of 
these designs, bought big tracts of land, laid 
out streets, built whole areas of these mod- 
ern houses and sold them out on monthly 
payments. Unfortunately not all these con- 
tractors were men of real conscience. Some 
of them were comparable to the men who 
used to travel around with a medicine show; 
they were a circus while they were in town, 
and they guaranteed their stuff clear up to 
the handle; but when the medicine proved to 
be worthless they had vanished. And when 
the houses proved to be jerrybuilt, the new 
owners usually found their notes in the 
hands of third parties who knew nothing of 
any guaranties and were interested only in 
getting paid. Now not all these big con- 
tractors were of this kind. Some were as 
sound and honest and skillful as one could 
hope to find. You’ll see some of that kind 


in Little Rock. But in too many cases the 
excellent new plans for small houses fell into 
the wrong hands, and a pest of jerrybuilding 
followed. 

“Now we’re seeing another change; one 
that may put a little more labor on the lum- 
ber dealer but one that, on the whole, will 
make for a more healthy industry. The 
wave of demand that made house building 
by the acre possible is subsiding. We’re 
back again to the point where houses must 
be sold. For several years and in many 
places houses have been bought; and the 
dealer in those places could afford to give 
most of his attention to the mechanics of 
getting stuff into the yard and delivered 
out to the job. Now he is going to have 
to sell his stuff and not merely take orders 
for it. But if we are going back to the old 
level of selling, we’re not going to find con- 
ditions in other respects just as they were 


How Would You Have 
Handled These Customers? 


It is often possible for the retail lumberman 
to obtain ideas and suggestions which are a 
real help to him in his business by studying 
the methods of other retailers in the same 
line. Even though he may feel that his own 
methods are the best, just the same, by study- 
ing the other fellew’s way of doing business 
he may secure an entirely different and posi- 
tively illuminating slant on things. 

Since this is the case, it will be worth while 
for lumbermen and salesmen to consider some of 
the various ways in which other lumbermen and 
salesmen have handled certain classes of cus- 
tomers, and then to see whether or not they 
would have handled similar customers in the 
same way. 


Why the Garage Was Not Built 


AKE THE RECENT experience of a 
western retail lumberman with a customer 
who had practically ordered the material 

for a garage. But when the lumberman called 
up and asked when the material should be de- 
livered, the customer was quite gruff, and made 
this reply: 

**T’ve decided not to put up the garage, and 
so you needn’t send out the stuff. Maybe I’ll 
put it up later, but I’m not going to put it up 
now, at any rate.’’ 

That was all, because the customer hung up 
the receiver. Naturally the lumberman was 
rather huffy. His first inclination as the re- 
sult of this feeling of anger was to drop the 
whole matter and try to forget it. But the 
more the lumberman thought about it the 
more he decided to try to put the sale across. 
He felt that it would be good business for him 
to know just why the customer had changed in 
this way, and to know if it was anything he had 
said or done which had changed the customer 
from an apparently sure purchaser into a man 
who acted as though he was sore. 

So the lumberman went around and ealled on 
the customer and asked him what the trouble 
was. 

‘*Well, the fact is,’’ the eustomer replied 
frankly after a moment’s hesitation, ‘‘my wife 
doesn’t want me to put the money into a new 
garage. She wants me to keep on renting a 
garage, as I’ve been doing, and put the money 
into a new car. I think it would be better to 
have the garage, but I guess it’s out entirely 

—you know how wives are.’’ 

**Huh, if I wanted a garage,’’ exclaimed the 
lumberman, ‘‘T’d put it up no matter what my 
wife said. You ought to be boss in your own 
home, you know. Show your independence— 
put up your garage if you feel it is the best 
thing for you to do,.’’ 


‘*By Jove, I believe you’re right!’’ cried 
the young man. ‘‘You ean shoot the stuff 
around right away! ’’ 

But again came a curt phone call and again 
the order was canceled. And this time the 
lumberman felt that he had lost out for sure. 


Did the lumberman handle this case in the 
best way? 


The Right Appeal Made the Sale 


ONSIDER, TOO, THE ease of another 
lumberman with an acquaintance of his 
who was going to put up a new home. 

The lumberman had heard about the intention 
of this man to put up a home through a talk 
with him at a lodge meeting, and had then and 
there tentatively sold him the lumber for the 
home. But as time went on and no order came 
from the home builder the lumberman became 
a bit worried. Wasn’t the home going up? Or 
was the order for the lumber going elsewhere? 


Finally the lumberman called on the ac- 
quaintance and asked him about the lumber 
for the home. 

**T’ve decided to give my contract to Pear- 
son,’’ was the reply, ‘‘and he stipulated that 
he was to have charge of all the buying. If 
you want the order for the lumber for my 
home you’ll have to see him.’’ 


Which seemed to indicate that the order was 
lost, as the lumberman had never yet been able 
to make any sales to Pearson. 

Wasn’t there still something, though, that 
might be said to get the business? 

The lumberman sized up his prospect more 
thoughtfully than he had done before. He 
saw him as a determined, independent sort of 
individual who owned his own business and 
who often boasted about his freedom. Here, 
then, was a real idea. . 

‘*It seems to me,’’ said the lumberman, 
‘*that if I was putting up my own home I’d 
want to say who profited by it. I wouldn’t 
just turn the whole thing over to one man and 
let him get the eredit for all the buying. I’d 
buy as much as I could myself and so extend 
my circle of acquaintances and put other busi- 
ness men under obligation to me. If you buy the 
lumber and other materials yourself, you get 
the credit for the purchases. If you let Pear- 
son or anyone else do the buying for you, Pear- 
son gets the eredit—you’re simply out of the 
picture entirely.’’ 

This statement of the ease made the prospect 
sit up and take notice, and finally resulted in 
the lumberman securing the order. 

It is practically always a good plan to size 
up customers and prospects carefully and 


before the war. In the first place, we have 
these attractive new plans. We have some- 
thing to give a customer that we didn’t have 
before. But we are going to find a public 
that has been a little singed and that is 
afraid of fire. We must be prepared to show 
these persons that these attractive houses 
can be built well and solidly. Too often new 
designs are associated in the public mind 
with slovenly work. Then, too, we’re find- 
ing a public sold on the matter of financed 
homes; monthly-payment plans and so on. 
“So the dealer is going on a basis of ac- 
tually merchandising his materials, selling 
attractive designs and sound construction 
and making something of a start at offering 
or finding a financing scheme. It is the new 
merchandising; not precisely the same in all 
places, but striking a more or less even 
basis. It need not scare any dealer who is 
willing to work and observe and think.” 


Quick Thinking and 
Right Word Often 
Land the Order 


‘‘tune’’ the sales talks to their chief character- 
istics. 


Where Sentiment Played Its Part 


KNOTTY SALES PROBLEM was pre- 
sented to another lumberman by a fem- 
inine customer who didn’t know her own 

mind—a middle-aged, unmarried woman, whom 
we will call Miss Jones. She had inherited 
a large sum »f money, and had decided to put 
up a handsome home as her first step in en- 
joying the legacy. But having always been 
poverty-stricken and forced to pinch every pen- 
ny she hated to spend the money, even though 
she did want a home, and kept edging away 
from signing the contract. 

The lumberman realized the psychological 
cause for her constant backing away, although 
she claimed that the reason was that she want- 
ed to make changes in the plans, ‘‘ consult 
other people’’ and all that sort of thing. 

One day after Miss Jones had got all ready 
to sign the contract for construction of the 
house, she ‘‘stalled’’? and began talking about 
taking a trip around the world instead of put- 
ting up the home. 

The lumberman felt that the longer Miss 
Jones put off the construction of the home the 
less likely it would be that she would put it 
up. So he felt that he must secure the order 
now or never. But what could he say or do 
that would make her sign up the papers? 

‘*Miss Jones,’’ said the lumberman finally, 
after thinking the matter over carefully, 
‘‘yvou’re one of the big people of this town now. 
You’ve got a lot of money, everyone in town 
is talking about you and everyone likes you. 
Your friends and acquaintances rather hope to 
see you do something for the town. They hope 
to see you make the residence district of the 
town even better by constructing a fine home. 
Don’t disappoint them. Put up your home, 
even though you do go away on a trip. The 
townspeople will love you for it and you’ll have 
a fine home of your own and a place to come 
back to when you do go away on trips. Make 
the townspeople really love you by putting up 
this home.’’ 

The contract was immediately signed and 
ever since then the lumberman says that it was 
his emphasis on the word ‘‘love’’ in this lit- 
tle sales talk that made the hit with this spinster 
lady and secured her order. 





“a 
In CAMPBELL County, Kentucky, more than 
ninety dairymen are using purebred bulls ex- 
clusively. Local bank deposits have been so 


satisfactory that bankers in the locality are 
actively supporting the better livestock efforts. 
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A Model Big City Suburban Yard 


New York, Oct. 4.—The Dykes Lumber Co. 
has just completed. building ae tivities at its new 
model yard, 284-286 Jackson Street, Long Island 
City. The property was purchased some months 


ago from the Mitchell Lumber Co., which con- 
ducted an open yard on the site. The Long 
Island City yard is the seventh in the Dykes 


chain, and the first to be established on Long 
Island. 

Andrew H. Dykes, president of the company, 
in establishing the new premises, decided to con- 
struct a model yard of the ‘‘ Dykes type,’’ where 
all stock is kept under cover, insuring the de 
livery of clean, bright boards and other items. 

A brick building with steel framework was 
erected, with a main gangway eighteen feet 
wide running through the center. On each side 
of the gangway bins are provided for the stor- 
age of various items, so arranged as to permit 
ease and economy in handling. 

The gangway is so spacious that a huge 
truck load of lumber may be dumped into it 
for transfer to the bins and still not interfere 
in the least with the routine of getting out daily 
orders. The gangway is shaped like an L, per- 
mitting a good sized lumber carrier to run into 
a storage room established next door to the 
main plant, where wall board, doors and other 


products are kept. 
In the main room lumber and moldings 
company 


are 


stored. The carries in stock more 


he does not seek such locations is that it inter- 
feres with the firm’s motto of ‘‘ Prompt, Courte- 
ous Service.’ 

‘Tt is necessary that we be as near as pos- 
sible to our customers,’’? said Mr. Dykes. ‘‘In 
fact, our.yards are known as The Seven Service 
Centers. We try to make this more than a 
slogan. It often happens that we make deliv- 
eries in less than an hour after receiving them, 
and I have known instances in which we have 
had orders under way in fifteen minutes. We 
operate twenty-eight motor trucks and as all 
our yards are in congested neighborhoods our 
overhead is much greater than that of the aver- 
age lumber yard.”? 

Mr. Dykes told the AMERICAN LUMBERMAN 
correspondent how he got his idea for a yard 
that would thrive in the very heart of New 
York City. Shortly after he left school he got 
i position with John Leslie, a carpenter. A 
few years later Mr. Leslie retired from car- 
pentry, but soon tired of idleness and decided 
to knock out the front of his dwelling and put 
in a few items of dressed lumber. Before that 
the carpenters had bought all their lumber in 
the rough and had it delivered at their own 
expense. 

So Mr. Leslie in this respect was a pioneer, 
and Mr. Dykes had a splendid opportunity to 
witness the experiment, which proved a success 
from the start. 








Left—The new model office building of the Dykes Lumber Co., 


item is kept under cover. 


than five hundred patterns of moldings and : 
large assortment of lumber items, to meet aine- 
tically every need of modern construction. 

When lumber is placed in the bins, each piece 
is marked on the end to denote its length, so 
that when getting out orders of specified lengths 
it is unnecessary to turn over the whole pile in 
order to secure them. 

A space above the office in one corner of the 
building is used to store veneer panels, turn- 
ings and other special items that are carried 
by all the Dykes yards. The ceiling of the 
gangway is approximately 22 feet high. 

Mr. Dykes said that when he went to Long 
Island City with a plant of the type he op- 
erates he realized that it was purely an ex- 
periment, as there was no telling how a yard 
designed to handle business in the dense sly popu- 
lated sections of New York City might thrive 
in a community more or less of a suburban ehar- 
acter, The venture was decided upon, however, 
after months of contemplation and results so 
fur have proved most satisfactory. 

, The Long Island City yard does not violate 

¢ Dykes practice of having lumber yards only 
in mereantile cente rs, for the Jackson Avenue 
plant is accessible to a ve ry busy section. The 
Long Island yard, like other Dykes sites, is far 
removed from the river front, and is not located 
on 4 railroad siding. Mr. Dykes says the reason 
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im Long Island City, N. Y. 


‘*T saw from the outset of Mr. Leslie’s ven 
ture that it had immense possibilities,’’ said Mr. 
Dykes, ‘‘and from that time on it was my am- 
bition to be in the retail lumber business on 
my own hook. The opportunity came in 1909 
and on March 1 of that year I opened the yard 
at 137 West Twenty-fourth Street, where our 
general offices are now located. I subsequently 
bought out Mr. Leslie’s yard, for sentiment as 
much as anything else. I wanted to own the 
place where I got my start. 

‘<The Dykes company owns the site of prac 
tically every one of its lumber yards, and we 
have found this the best policy. We carry 
practically the same stock in all our yards and 
there are many reasons for this policy. It en 
ables a carpenter to get the same stock whether 


he is working in New York, New Jersey or in 


‘Long Island City and that has proved a big 


advantage.’? 

The second yard of the Dykes string was es- 
tablished Mareh 1, 1912, at 348 West Forty- 
fourth Street, where property values are enor- 
mous. The site has brought many attractive 
offers of purchase, but Mr. Dykes has consistent- 
ly refused to ‘‘break his string.’’ The third 
yard was established April 1, 1917, near the 
Long Island railroad’s Flatbush Avenue ter- 
minal in Brooklyn. 

In 1922, Mr. Dykes went over to Hoboken and 


established his fourth yard. 
ment played a hand, 
native of New Jersey. 


Here again senti- 
beeause Mr. Dykes is a 
The fifth yard is that at 
158 Prince Street, near the entrance of the new 
vehicular tunnel. Only last year, Mr. Dykes 
began operations in the Brooklyn Bridge dis- 
trict, with a yard at 260 Front Street, and the 
Long Island City establishment completes the 
chain up to this time. 

Mr. Dykes is a great believer in young men, 
and in all of the yards the officials are generally 
young men, imbued with the Dykes spirit of 
progress. The company has warehouse facili- 
ties in New York, Brooklyn and Hoboken, where 
reserve supplies are held. 

Mr. Dykes is a firm advocate of association 
work, being a member of nearly all the major 
lumber organizations inthe New York territory. 
He also is vice-president of the New York Ro- 
tary Club. 


Outline a State Forestry Policy 


ConcorD, N. H., Oct. 4.—Forestry and lum- 
bering interests are given prominent attention 
in the recommendations just submitted to the 
governor and legislators, and to the citizens of 
New Hampshire, by a group of prominent men 
led by William 8S. Rossiter, of Concord, who 
have been studying State problems with a view 








Right—Interior view of the storage shed, where every 
The gangway affords ample space for unloading and getting out orders at the same time. 
length marked at the end of each piece to facilitate handling and avoid turning over the piles 


Lumber is stored with the 


to promoting the general welfare. Features of 
their report and recommendations of particular 
interest to lumbermen are as follows: 

That systematic development of public forests 
and farm wood lots should be begun at once by the 
State, by individual communities and by private 
ownership. 

To that end taxation of forest lands should be 
adjusted so as to encourage and enable private 
owners to hold their lands for long periods and 
also to avoid the sacrifice of young trees 

Forest protection against fire, 
should be extended, with 
preventative measures, 

An adequate system of State nurseries should be 
established capable of furnishing seed trees at low 


and dis- 
emphasis 


insects 
ease special 


upon 


cost to those who desire to establish or increase 
their forest plantings, 
That the tax laws of the State should be re- 


formed so as to give reasonable consideration to 


the capacity of groups of communities to bear tax- 


ation burdens, and that in laying taxation pri- 
mary consideration be given not to the need but 
to the capacity of the people to meet proposed 


rates or to finance proposed projects without creat- 
ing an undue burden which in many instances is 
tending to increase rural emigration from the State. 

The recommendations conclude with the state- 
ment that carrying out the State’s forest policy 
on an intensive seale and the inauguration of a 
system of education will enlighten the people as 
to the economic values of increased timber areas. 
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News and Business Ideas 


Fosters Model Home Project 

Henry, Iun., Oct. 4.—Through the initiative 
and active coéperation of the Hunter Lumber 
Co., a demonstration house project has recently 
been carried out here in a very interesting and 
successful way. Last spring when Miss Kmma 
E. Scott, the home adviser for Marshall and 
Putnam counties was serving us county chair 
for the Better Homes campaign, she re 
an offer from Alden F. Hunter, of the 


mat 
ceived 





‘<The Liveable House,’’ erected by the Hunter 
Lumber Co., Henry, Ill., which was inspected 


by more than one thousand interested visitors 
Hunter Lumber Co., who had become interested 
in the Better Homes campaigns carried on in 
other parts of the country, to build a house for 
the home bureau to use for demonstration pur- 
poses. This offer was gladly accepted by the 
home bureau and better homes committee, and 
as a result the beautiful 5-room cottage in 
Henry which has become known as the ‘‘ Live- 
able House’’ was erected. 

The following figures covering the cost of con- 
struction, will be of general interest: 


Materials Labor Total 

Exeav. and grad... ....... $ 103.00 $ 103.00 
Coner. and brk. wk.$ 351.38 432.71 784.09 
Lumbr. and millwk. 1,684.90 1,354.59 3,039.49 
Roofing ‘ 192.50 58.00 250.50 
Guttering 18.00 19.04 37.04 
Heating 200.00 85.00 285.00 
Painting 130.00 196.00 326.00 
Papering . 21.00 25.00 46.00 
DP optetca eaaeees ied keels 170.71 
DP ccceckee. ebeb8e%  eeaneds 358.25 
Lighting 180.00 
Shades 33.00 
Ins., 3 yrs., $4,000 46.00 

Total . $2,697.78 $2,273.35 $5,669.08 


The aims of the committee in carrying out the 
project may be summarized as follows: 

1. To encourage the building and owning of 
homes which are beautiful, comfortable, convenient 
and wholesome. 

2. To inform the public of the methods of build- 
ing which are being used today and the costs of 
the various items of a building project. 

3. To encourage thrift for home ownership, and 
to spread knowledge of the methods of financing 
the purchase or the building of a home. 

4. To encourage the furnishing of homes so 
that they will be beautiful, and in good taste. 

5. To supply knowledge of the means of elim- 
inating drudgery and of waste of effort in house 
keeping. 

Plans for the house were submitted to the 
better homes committee by the Hunter Lum- 
ber Co., and accepted with a few changes. 
During the progress of the work of construction 
there was the closest coéperation between the 
committee and the builders. The public was 
invited to inspect it at any time, and many 
persons availed themselves of the opportunity, 
some coming to see how the foundation was 
being laid, while others were specially interested 
in the arrangement of the rooms or the kind 
of shingles being used. In fact almost every 
feature of the building came in for close at- 
tention by someone. 

Upon completion of the house, early last 
month, the business men in Henry and nearby 
towns cooperated by supplying the furnishings 


and equipment, and a formal opening was held. 
Even though rain fell nearly every day of the 
six days that the house was open, more than 
one thousand people visited it. Although the 
demonstration is over and the house will soon 
be sold for private occupancy, it will continue 
to stand as a silent influence for better homes 
and better homemaking in the community. 
Se aeeeaeaeaeaeaant 

Company Increases Its Facilities 

New York, Oct. 5.—The William J. McCar- 
thy Lumber Co., Fifth Avenue and 158th Street, 
has just signed a lease on a large plot of ground 
adjoining its present plant and will immediately 
proceed to improve the site for enlargement of 
its activities. The newly acquired plot is 125 
feet wide and 380 feet deep, extending to a 
conerete pier on the Harlem River. The com- 
pany’s present site is 200 feet wide by 500 feet 
deep, so the additional ground will give it one 
of the largest lumber areas on Manhattan 
Island. 

An office building will be constructed on the 
newly acquired property, where sheds will be 
erected to take care of wall board, trim and 
other special items. An office structure on the 





for’ Retailers 


present site will be torn down to make way for 
more yard space and there will be further im. 
provements on the present location. 

William J. McCarthy is president and vice. 
president of the concern, and John T. Cuddy 
is secretary-treasurer. The company has been 
in the lumber business at the location for a 
number of years, but its activities in the past 
few years have greatly increased and an exten- 
sion of its premises was necessitated by this 
continued growth. 

Mr. Cuddy said that it was essential that the 
company have river frontage and good pier 
facilities, since now it lighters approximately 
2,000,000 feet of lumber a month and expects 
greatly to increase this volume. Generally 
speaking, he said, the company handles about 
60 percent fir and 40 percent southern and 
North Carolina pine and other items. Very 
little of its lumber comes by rail. 

‘“ Business has been little short of wonderful 
of late,’’ said Mr. Cuddy. ‘‘We are well lo- 
cated to handle a large area in which building 
activities have been brisk and we felt that it 
would be to our advantage to establish uptodate, 
as well as ample, facilities.’’ 





Haskett, in which he says: 








This Week’s Timely Tip 


New Way of Piling Dimension Stock 


The accompanying photographs show a method of piling dimen- 
sion lumber that the O. D. Haskett Lumber Co., Indianapolis, Ind., 
has been experimenting with, with excellent results, as evidenced 
by a letter just received by the AMERICAN LUMBERMAN from Mr. 


“This method is quite different from the French method of pil- 
ing described and illustrated on page 51 of the Sept. 4 issue of 


the AMERICAN LUMBERMAN, and to my mind it has many advan- 
tages, as the lumber will dry out more thoroughly, and will come 
from the pile without the kinks or crooks that are one of the dis- 
advantages in any cross piling method. 


“Our yard foreman says that dimension lumber thus stacked 
comes out of the pile straight, and there is not the loss we have 
usually sustained in stick or cross piling. 


“Another very decided advantage in this method is that stock 
can be put in piles as rapidly as bulked down.” 


Watch for Next Week’s “Tip” 
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Retailer Builds Model House 


LEBANON, IND.. Oct. 4.—A marked stimulus 
ty interest in home building and home ownership 
has been imparted, in this city and community, 
hy the model house built by the Metzger Lumber 
& Coal Co., in coéperation with the Lebanon 
Reporter. This house was recently completed 
and opened for public inspection, attracting a 
large number of visitors, who expressed the 
keenest interest in everything pertaining to the 


You Are Especially AIngited To The 
Final Opening 
of the 


Metzger-Reporter Model Home 
1118 No. Meridian Street 
Near Park 
Lebanon, Indiana 


Sunday Afternoon and Loening 
Zp-m. to 10 p. m. 


Reproduction oj invitation to formal opening of 

built by the Metzger 

Lumber §& Coal Co., Lebanon, Ind., in coopera 
tion with the local daily newspaper 


the demonstration house 


building, from the attractive exterior to the var- 
ious conveniences and refinements of the in 
terior. 

The house is of typical English design, feat- 
ured by half-timbered exterior and vaulted 
beamed ceiling interior. Beauty also is added by 
the mottled root, floors of selected white oak, 2- 
paneled doors and special millwork. Among the 
conveniences that appeal especially to the house 
wife are five big closets, all electric lighted and 
fitted with poles for hangers; laundry chute 
from the upper hall to the clothes bin in the 
hasement; built-in kitchen cabinet, with flour 
hin, bread board ete.; built-in ironing board, 
with electric connection; separate laundry and 
fruit rooms, and separate furnace room, keeping 
the dirt all out of the house; and sixteen elec 
tric floor plugs for lights, sweepers and toasters. 

The house is exceptionally well built, and al 
though it has so many attractive features and 
conveniences, it is not a costly home. In fact, it 
was the purpose of the lumber company and the 
newspaper to present a demonstration that a 
man of average means may own a home that is 
well built and of the hest materials obtainable. 
Following the close of the demonstration the 
house is to be sold at actual cost, which is pub 
licly announced by the sponsors to have been 
#5,738.49. 

The house was beautifully furnished and 
equipped throughout, for the period of public 
inspection, by local concerns dealing in furni 
ture and house furnishings. 

The conception and execution of this enter 
prise in the interest of home building is only one 
more evidence of the constant purpose and pol 
wy of the Metzger Lumber & Coal Co. to pro 
mote the building of homes, as tersely expressed 
in one of the company’s slogans: ‘*Say It With 
it Bungalow—Flowers Wither, Diamonds are 
Useless, and Automobiles Wear Out.’’ 


Display Creates Home Owning Desire 
St. Louis, Mo., Oct. 4.—The latest window 
display installed by the Julius Seidel Lumber 
"0, a number of whose unusual show window 
exhibits have been previously described in the 
AMERICAN LUMBERMAN, stresses the home own 
ing idea, and is one of the most effective show 
Ings that have yet been developed by Julius 
Seidel, president of the company, whose ideas 
‘are perfected after considerable thought, ef 
fort and expense, and are invariably successful. 
_ As has been before told, the window used 
ver the displays is at the corner of the oftica 
uilding of the company on South Kingshigh 
Way, one of the principal traffie arteries eon 
heeting north and south St. Louis in the West 
End. 
The new window features what is pictured as 
hew subdivision. There is a painted back- 
round, which shows four homes under various 


stages of construction, from foundation to the 
finished building. ‘‘Rose’’ is the name of the 
subdivision, and roses are seen everywhere in 
keeping with the designation. 

In the foreground are four model homes. 
These are not merely miniature homes, but are 
structures built to seale from designs in plan 
books on file in the office of the Seidel com 
pany. The designs were selected by Mr, Seidel 
from the standpoint of practicability as well as 
of beautiful lines. There are also three summer 
houses, a garage and a filling station erected in 
the foreground. 

The trellises are decorated with vines, cherry 
trees are around the houses, and tiny cedar 
trees also appear in the background, Street 
lights are to be found in this subdivision. In 
front of each house is a flag. Animation in the 
display is furnished by four trucks, each bearing 
a different building material and supplied by 
the Seidel company. There is also a coupe, 
which bears a figure representing a salesman of 
the company. These trucks and the coupe are 
operated on an endless chain which continually 
circles the homes. 

The legend ‘You Too Can Be a Home Owner 

"Tis Easy Mnough!—Interested? Come In’’ 
is painted ona sign extending across the bottom 
of the window, and Mr. Seidel reports that 
many have come in, both men and women, who 
have been inspired with the home owning idea 
us a result of the display. 

On either side of the window and not shown 





coming cold weather by installing storm sash 


and doors. 
(aa e@e@2e22e2 22228 


Retailer Builds Homes For Sale 

Last week « retailer located in one of the 
larger cities of Indiana dropped into the AMER- 
1CAN LUMBERMAN office for a little visit and, 
naturally, the talk drifted around to business 
conditions, especially in the retail lumber trade. 

‘<The retail lumber business has gone through 
«a lot of big changes in the last few years,’’ re 
marked the dealer. ‘‘ For example, though ! 
hate to say it, L am in the real estate business 
us well as that of selling lumber.’’ 

‘“*How is that?’’ the lumberman was asked. 
His reply was about as follows: 

‘*Well, I go out and buy a lot and build a 
house on it, and then sell the property to some- 
one who is looking for a home. I do not sell this 
house until I have it all completed. Of course 
[ don’t like to have anyone come in and ask 
me to change the plans, because if changes are 
made the price has to be advanced. If a pros- 
pective buyer comes in and asks how much the 
house is going to cost, I tell him, for example, 
$4,500, and he says, ‘I might take the place if 
you would make changes thus and so.’ That 
starts grief right away, because the prospect has 
to be told that the changes can not be made 
if the house is to be sold at the price named, 
In such a case I try to make him see that the 
house is laid out to cost $4,500, and the best 
thing he can do is to take the place ‘as is.’ ?? 
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Attractive new window display of Julius Seidel Lumber Co., St. Louis, Mo. 


in the aecompanying photograph, are attractive 
signs of contrasting colors, one of which reads: 
Julius Seidel! Lumber Co.'s 
Prescriptions for 
Building Better Homes 
Filled Here 


Lumber: American Standards 
Grade 100% Guaranteed 
Frames: Andersen 
White Pine 
Sash and Doors: Perfect 
Workmanship 
Finish: Standard Patterns 
In Any Wood 
Millwork: Cabinets 


And Specialties 
Of Southern Pine or 
Douglas Fir 


Flooring: 


Floors: Hardwood 
Oak or Maple 

Lining: Aromatic 
Red Cedar 


You Are 100% Safe on Quality, Price, 
and Service in Dealing Here. 


The other ‘‘ prescription’? lists a number of 
widely known products used in the building and 
finishing of lomes. 

SABER EEEBESE 
Timely Ad Illustrates Slogan 

BuFFALO, N. Y., Oct. 6.—The Lexington Lum 
ber Co., whose name naturally suggests the bat 
tle of Lexington and whose slogan is ‘‘ Minute 
Men For Service,’’ is displaying about the cit) 
some attractive billboard advertising, of a spe 
cially timely character, as it features storm sash 
and doors. The billboards are in colors, and 
portray two Minute Men of the Revolutionary 
period standing ready for duty, in a chilly look- 
ing winter landscape, with legend calling atten- 
tion to the sdvisability of preparing for the 


The foregoing is a very sketchy and incom 
plete outline of the conversation, but it serves 
to show how one retailer is increasing his vol- 
ume and eseaping the competition that is an 
inevitable accompaniment of the merchandising 
of materials, as such. This particular dealer 
found that Jast year he had built and sold more 
complete houses than he had sold bills for 
houses to be built by others. As soon as he 
sells one house he proceeds to erect another, 
und this feature has developed until it has be 
come the major portion of his business, so far 
as the selling of homes, and materials for homes, 
ure coneerned, 

S@ee2eeaeaaeaa 


Politics Affords ‘‘Ad’’ Opportunity 

3UFFALO, N. Y., Oct. 5.—Sometimes local 
events and situations afford an opportunity that 
the live dealer can take advantage of in an ad 
vertising way. For example, one of the candi 
dates for sheriff on the Republican ticket is 
named Zimmermann, and in the interest of his 
cumpaign there are numerous Lanners about the 
city reading ‘‘Zimmermann For Sheriff.’’ 
Taking advantage of this fact, the Zimmermann 
lumber yard has placed on its trucks banners 
reading ‘*Zimmermann For Lumber.’’ The 
cleverness of the stunt has provoked many a 
smile, and it has unquestionably proven good 
publicity. The political candidate naturally is 
not displeased, because it directs attention to 
his own name and reénforces his publicity, 
while, on the other hand, the numerous political 
banners with the name ‘‘Zimmermann’’ there- 
on likewise suggests the lumber concern, 
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New Cement Sales Plan 
Arouses Comment 


A good deal of interest has been created and 
comment aroused among retail lumber dealers 
by the announcement recently made by several 
of the leading cement companies of a new selling 
policy. According to the announcement the com- 
panies will hereafter quote the same price to all 
buyers in a given locality, whether dealers or 
consumers, but with a dealer discount of 10 cents 
per barrel to recognized bona fide dealers, this 
discount applying to carload lots only. 

The new policy is set forth in the following 
letter sent out to dealers by one of the leading 
companies, which in substance is typical of sim- 
ilar announcements sent out by most or all of 
the leading cement manufacturers, although 
these announcements of course are not framed in 
identical language: 

ANNOUNCEMENT TO DEALERS 


It is the policy of this company to assist its 
dealers to make a fair margin of profit in the 


handling of cement and to aid them in every rea- 
sonable way in its marketing. 

We recognize the importance of the dealer in 
the distribution of cement, and the service he can 
perform. To make the handling of cement by 
dealers profitable, not only when distributed in 
less than carload lots through their warehouses 
but also when sold for carload delivery, we estab- 
lished a number of years ago the practice of pro- 
tecting dealers to the extent of 10 cents per barrel 
on carload lot sales. For some time cement for 
earload delivery has been sold by some dealers at 
less than this established differential of 10 cents, 
with little profit for the dealer. 

In an effort to assist dealers to make a fair 
profit, we have, effective at once, inaugurated the 
practice of quoting the same price in carload lots 
to both dealers and consumers, but with a dealer's 
discount of 10 cents per barrel to established deal- 
ers. In other words, cement sold on and after 
this date will be invoiced to the dealer at the full 
market price at each point, with a deduction on 
invoice of dealer’s discount of 10 cents per barrel. 

TERMS OF PAYMENT: We are also changing our 
terms of payment, effective at once. Terms are 
now 30 days net or 10 cents per barrel for cash 
in 15 days (instead of 10 days) from date of in- 
voice. This is in addition to the dealer’s discount. 

It is believed the dealer will recognize the bene- 
fits of this method of quoting and the opportunity 
it offers for dealers to secure the full margin of 
profit. We trust this effort will receive your hearty 
support. 

While the new sales plan of the cement compan- 
ies is, at least tentatively,endorsed by the Nation- 
al Builders’ Supply Association, and also has 
been endorsed in principle by the directors of the 
Illinois Lumber & Material Dealers’ Association, 
with the recommendation that members codper- 
ate with the cement producers in maintaining 
the basis thereby established, the plan does not 
seem to have aroused much enthusiasm on the 
part of individual dealers with whom the AMERI- 
CAN LUMBERMAN has conferred regarding it. 

For instance, a line-yard operator from Okla- 
homa, in Chicago last week, said that so far as 
his yards were concerned, he had made up his 
mind that they would not handle cement at all 
except in small quantities for the convenience of 
their regular customers, and that he had notified 
the cement companies that he would not be a 
party to this plan of handling accounts for the 
cement companies with large contractors on the 
basis suggested. An Illinois retailer expressed 
the same opinion a few days ago. In fact, it 
looks decidedly as though there was considerable 
opposition among dealers to the policy an- 
nounced. On the other hand, some point out that 
it may reduce the temptation to price cutting, as 
all dealers as well as all contractors or other 
consumers, in a given locality, will have to pay 
exactly the same price for cement, and the only 
way in which any dealer can cut the price is by 
dividing his discount with the customer. 

In this connection, the interesting proposal 
is advanced by Charles Proebstel, president 
Santa Fe Builders Supply Co., Santa Fe, N. 
Mex., in a letter to the AMERICAN LUMBERMAN 
this week, that a dealer handling a large volume 


of cement should be able to buy at a lower price 
than one who handles only a small quantity; in 
other words, that the manufacturer should 
bracket his prices according to the quantity of 
cement handled by dealers in the course of a 
year. Mr. Proebstel’s letter also discusses in an 
interesting way some other angles of the situa- 


tion. His entire communication follows: 
The new merchandising plan relating to the 


sale of cement, as put into effect by the manufac- 
turers, prompts me to give you my opinion of this 
plan and how I think it will work out. There 
has never been, and there will never be, any suc- 
cessful plan of merchandising cement, unless it 
does five things successfully : 

1. Protects the manufacturer of cement from 
unjust public criticism, as well as stabilizing their 
quotations. 

2. Allows the dealer in cement actually to make 
a small profit on his sales. 

3. Protects the recognized dealer in 
against unfair, socalled dealer competition. 

4. Allows the contractor to purchase from the 
dealer at the same price as he would be quoted 
by the manufacturer. 
5. Protects the dealer against price cutting by 
one or two car buyers who are sometimes called 
dealers. 


cement 


The plan as recently put into effect accomplishes 
none of these purposes, and can not be otherwise 
than a failure, as already dealers have been known 
to make an extra 10 cent allowance. 

We all know that the dealer whose annual sales 
are only two or three cars of cement will usually 
allow the cement manufacturer, through him, to 
set the sales price on large contracts; and as long 
as this is possible, just so long will the large con- 
sumer or contractor dictate the purchase or sales 
price, at least to the extent of the socalled dealer’s 
commission. 

As an illustration: This company’s annual sales 
at this point are from thirty to forty cars. Re- 
cently on a small contract where our bid was 10 
cents per barrel over dealer’s cost we lost the 
business, as the contractor was successful in per- 
suading a small yard to accept the business at 5 
cents per barrel over net cost. This statement is 
based on a report to the writer by one supposed 
to be familiar with the sale. 

At 10 cents per barrel profit, we could not have 
made more than an even break, and at 5 cents 
per barrel the loss would have been $11.50 per 
car. But the main point is, we were not able to 
meet the competition of a small yard whose sales 
are perhaps not to exceed two or three cars an- 
nually. This same condition, I am told, exists 


Retailer's “Big Idea 


in many places in the Rocky Mountain region, and 
the dealer who tries to get a fair profit is not per. 
mitted to do so, as some cement manufacturers 
will ship to anyone who has a few crooked boards 
and a lumber dealer's sign and charge the same 
price per barrel that they charge the regular dealer, 

In order that the cement manufacturer and the 
dealer may mutually benefit, I wish to submit for 
comment the following plan: 

That the cement manufacturer bracket his sales 
and advertise openly that cement in carlots is the 
same price to everyone, whether dealer, contractor, 
or consumer, as governed by the bracket price. To 
iustrate: Cement at this point is now quoted by 
the cement manufacturer at $4.16 per barrel de- 
livered, including cloth sacks. Now, let the manu- 
facturer advertise openly and publicly that the 
prices on cement f.o.b. cars Santa Fe, N. Mex. 
would be to anyone— 

Bought in One 


Calendar Year Per barrel 


De Seki ok ees esha oenee dese ween $4.26 
SM Po soca id-ain te cattucahqencance: 6 eal aeacin Sunwin 4.21 
TT ee ee 4.16 
NN Tia itn kha oh dP ae igs Seite shi arial Ghatiae Glace 4.11 
ee SS ofc cdweceevenewaeeeseums 4.06 
the difference in brackets to be refunded to the 


purchaser by the manufacturer when next higher 
bracket is reached ; and that for this purpose each 
yard would be considered as an individual unit 
regardless of whether or not it was one of a sys 
tem of chain yards, and that any yard buying on 
an average for three consecutive years five cars 
or more each calendar year would be considered 
a dealer; this for the purpose of the cement manu- 
facturer in awarding commissions on direct ship- 
ments, and establishing the principle of what a 
dealer is. 

If this plan were 
would never have 


put into effect, the dealer 
any trouble with his cement 
department. If, at the beginning of the calendar 
year the dealer anticipated a 10-car volume he 
would be reasonably sure that his purchase price 
would be $4.16 per barrel, and could then quote to 
anyone at the base price of $4.26 per barrel and 
meet the competition of the two or three car 
buyer and still make a profit. 

The basis suggested would also act as an incen- 
tive for the dealer to secure additional cement 
business. Suppose a contractor's business amounted 
to 15 cars annually. Additional volume that he 
might secure would enable the 10-car buyer then 
to buy in the 25-car bracket, and he could quote 
the contractors at the manufacturer's price, or 
$4.16 per barrel, and make 5 cents per barrel on 
the contractor’s purchases, together with an addi- 
tional 5 cents per barrel on all his stock purchases 
for that year. 

In other words, it is my belief that the firm or 
individual who handles ten or more cars per year 
desires to make a fair profit, and only a fair 
profit, and could be depended upon to maintain 
a fair resale price, while the small yard that 
usually has neither finances nor credit is not par 
ticular about trade ethics, and usually does not 
recognize what a profit is. 

Please shoot this plan full of holes if it isnt 
sound. 


” Proves Its Punch 


(Continued from Front Page) 


with many of the county fairs. In fact, Mr. 
Howell has been approached with propositions 
to transform it into a regular county fair, but 
has declined to do so. 

Even the local merchants in other lines, al- 
though they benefit by the attendance of the 
people of the county, are not asked to help 
finance the fair, all the expenses, including the 
liberal prize list, being borne by the Howell 
company. Mercantile and foreign exhibits of 
every sort are barred, the idea being to make it 
an exposition of the products and resources of 
Brazos County, and a meeting place for the 
people of the county. Therefore, no person living 
in Bryan is allowed to compete for any of the 
prizes. 

As far back as last July the Howell Lumber 
Co. began advertising the date for the fair— 
Saturday, Sept. 25—and the list of prizes, using 
for that purpose full page newspaper space, as 
well as catalogs, posters, circulars, mailing in- 
serts and other methods of getting the proposi- 
tion before the people. The list of prizes was a 
long one, covering many classes for farm prod- 
ucts, fruits, vegetables, ete., as well as for ex- 
amples of the housewife’s skill in the culinary 
art, embroidery, dressmaking, ete. While most 
of the individual prizes were between $2 and 


$10, the complete prize list totaled several hun 
dreds of dollars. 

This year Mr. Howell decided to feature the 
community exhibits, and accordingly the largest 
prizes were offered in that department. For the 
best exhibit from any community outside the 
city of Bryan, a first prize of $60 was offered, 
second of $40, third of $30, fourth of $20 and 
fifth of $10. For the best individual farm ex 
hibit, including everything produced on a single 
farm except live stock, the first prize was $20 
and second $10. 

The prize winning community exhibit, that 
of the Tabor community, is shown in one of the 
photographs appearing on front cover. 

Another interesting feature of the prize list 
was an award of $10 for the best written story 


descriptive of the Howell Lumber Co.’s fre } 
agricultural fair submitted by any farm boy | 


girl under eighteen years of age. ; 
The ‘‘Aggie’’ band, of the State College 


Agriculture and Mechanics, furnished musit _ 


throughout the day, and in the afterno0 


President T. O. Walton, of the State college, d& | 
livered an interesting address, in which he em | 
phasized the importance of diversification ™ 
farming, of farmers growing their own seed, 
and of planting less acreage to cotton. 
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In the Realm of Building 


Canadian Building Sets New Record 

WINNIPEG, MAN., Oct. 4.—Considering that 
September comes at the end of the summer 
building season, and that it is still a little early 
for fall programs to be actually started, the 
total of $20,760,600 (being the value of new 
construction contracts awarded during the 
month) is what was to be expected. 

The unusually high totals for the previous 
months of the year have maintained construc- 
tion at a very high level and more work is ac- 
tually in progress throughout the Dominion 
now than at the same time for many years 
past. Compared with the record of the first 
nine months of 1925, this year exceeds that 
total by 34.1 percent. 

In Ontario during September, contracts were 
awarded for $8,627,900, or 41.5 percent of all 
construction in the Dominion. Contracts to 
amount of $6,937,600, or 33.4 percent, make up 
the Quebec total. The Prairie provinces ac- 
counted for $3,249,600, or 15.7 percent, while 
3ritish Columbia recorded $1,100,600, or 5.3 
percent and the Maritimes $844,900, or 4.1 per- 
cent. 

The larger proportions of awards during Sep- 
tember were in connection with residential 
building. This classification accounted for 
37.1 pereent of all construction or $7,693,900. 
Assisted by the three largest contracts which 
were awarded, the engineering classification ac- 
counted for 32.1 percent of all construction, or 
$6,653,800. The largest strictly building con- 
tract awarded during the month was that for 
an office building in Hamilton to cost $500,000, 
so it will be seen that the business building 
classification was made up almost entirely of 
ordinary-run contracts. Construction to amount 
of $5,304,900, or 25.5 percent of the total, was 
undertaken under this heading. September 
was the first month since May that public 
works and utilities exceeded the business build- 
ings total. Industrial work accounted for 5.3 
percent, or $1,108,000. 


Milwaukee Scores Gain for Year 


MILWAUKEE, WIs., Oct. 4.—Construction work 
in Milwaukee for the first nine months of 1926 
shows a gain of $1,158,506 over the correspond- 
ing period of 1925, according to City Building 
Inspector W. D. Harper. Permits issued for 
building during that time were 26,225, repre- 
senting a cost of $32,271,674, as compared with 
27,028 permits issued in 1925, for work valued 
at $31,113,168. September, however, showed a 
decrease in comparison with the same month of 
last year, the value of the work this year being 
$3,914,307, as against $4,904,279 in September 
of last year. 


Organized Labor Is for Wood Shingle 


MINNEAPOLIS, MINN., Oct. 5.—Under the 
heading, ‘«Everybody Satisfied,’’ the Minneap- 
olis Labor Review has the following editorial 
comment on the recent victory of the lumber 
interests in the fight for the wood shingle: 


If Minneapolis could settle every problem with 
which it is confronted in the same satisfactory way 
that the controversy over the use of wooden. shin- 
gles terminated it would augur well for the future 
of the city. 

In this instance what commenced as a heated 
and bitter controversy was settled with satisfac- 
tion to all interests involved, without injury or 
discrimination to or against anyone and for the 
benefit of the entire community. 

For the satisfactory settlement of this question 
the city council is entitled to great commendation. 
It heard, fully and fairly, both sides of the con- 
troversy and then acted with commendable wis- 
dom. 

This action eliminates the extremely light shin 
gle, but, aside from this, wooden shingles are to 
be used for roofing as in the past. The wooden 
shingle people were really the initiators of this 
Plan and showed a commendable willingness to 
regulate their business to insure the protection 
of the public, but at the same time rightfully re- 


a to see their product eliminated from the 
arket, 


Final hearings on the matter brought a better 
understanding among all concerned and showed 
there was really not such a great difference of 
opinion as might have been thought when the mat- 
ter first came up. 

Organized labor is rightfully elated over the 
outcome as it took a position from the first against 
the elimination of wooden shingles. Skilled me- 
chanics know the value and durability of wooden 
shingles for roofing. 

SABLA GSGASZAti 


Men of Wealth to Aid Home Owning 


New York, Oct. 4.—Under the corporate title 
of The American Home Foundation (Ine.), a 
group of financiers and philanthropists, many 
of whom are nationally known, is planning for 
the establishment of a fund of $30,000,000, to 
be made available for the construction of homes 
in many cities and States of the country, ac- 
cording to a statement by Allen EK. Beals, in 
the Dow Service Daily Building Reports. 

The purpose of this foundation is said to be 
to make possible for the man of moderate in- 
come to finance the building of a home. The 
plan, it is stated, enables a man of good moral 
and health rating, but financially handicapped 
because of large family or other cause, to 
establish himself and dependents in a home 
costing from $8,000 to $12,000, on terms even 
easier than those on which he can purchase an 


automobile on time, because under the arrange- 
ment proposed there will not be the usual pre- 
requisite of making a substantial first payment 
down. The payment plans are arranged so that 
the buyer would pay out on his home in from 
four to fifteen years, according to the size of 
the scheduled payments. 

The American Home Foundation (Ine.) is, 
for the time being, under the executive direc- 
tion of W. R. Chapin, who was formerly con- 
nected with the Guaranty Trust Co. of this city. 

No restrictions, it is announced, will be placed 
upon the type of construction, material used, 
or location of the dwelling to be financed. The 
financing institution will merely insist that a 
house be well built, in order to insure low 
maintenance cost, and represent sound value to 
the owner-occupant, 


Indianapolis Building Shows Gain 


INDIANAPOLIS, IND., Oct. 4.—City building 
permits for September in Indianapolis show a 
substantial increase over the total for the same 
month of last year. Increased new construc- 
tion during the last two months has given much 
impetus to all trades connected with the indus- 
try. A total of 1,618 permits were issued dur- 
ing September, for a valuation of $1,789,067. 
The same month last year 1,438 permits were 
issued, representing a valuation of $1,329,562. 
The number of permits issued in September was 
larger than the number for August, but the 
valuation was not as high. Indications point 
to a good record for October. 


American Lumberman House 


Plan No. 137 





This little 4-room cottage-bungalow is well 
designed to meet the requirements of those who 
want the utmost in ‘‘house’’ for every dollar 
In other words, the house is plan- 
ned throughout for very economical construction. i 
The living room, also used as dining room, is 
The room 
The front 
bedroom measures 10 by 12 feet, and the rear 
bedroom 10 by 10 fect, the bathroom being situat- 
ed between the two rooms, with a small hallway 
opening into the living room and into the bed- 
An unusually large percentage of the 
basement height is above the ground level, re- 
ducing materially the cost of excavation. 
wide eaves, exposed rafter ends, brackets and 
grilled window in front gable, are little touches 
that add to the attractiveness of the house. 
glassed-in front porch, with its boxed columns 
of artistic design, also lends distinctiveness. 

Complete set of blue-prints and bill of material 
will be supplied by the AmMEerIcAN LUMBERMAN 
Cuts of the sizes here shown, suitable 


they expend. 


12 feet 6 inches by 16 feet 6 inches. 
is equipped with a built-in china case. 


rooms. 


at $3.50. 
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National Production, Shipments and Orders 


WASHINGTO 1. €., Oct. 4.-—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Softwoods: Production Shipments Orders 
Week ended: 1926, Sept. 25; 1925, Sept. 19— 1926 1925 1926 1925 1926 

Southern Vine Association ‘ 63,072,348 76,871,852 64,220,550 76,662,784 64,447,350 84,723,712 
West Coast Lumbermen’s Association... 117,354,502 101,871,766 112,414,311 114,181,227 109,167,817 109,342,532 
Western Pine Manufacturers’ Association 28,283,000 36,670,000 31,840 000 31,762,000 29,864,050 25,886,000 
California Redwood Association 7,108,000 7,15 6,729,C00 7,234,000 8,206,C00 7,566,000 
North Carolina Vine Association 7,820,799 12,35 7,0&2.521 11,047,222 5,691,0C0 8,843,846 
Northern Hemlock & Hardwood Manufacturers’ Association 3,061,000 3, 2,752,000 1,989,000 2,838,C00 1,163,000 
Northern Pine Manufacturers’ Association 8,249,L00 x, 9,179,5CO 10,567,100 10,371,000 11,790,000 

Total softwoods, one week 234,954,243 247,112,255 234.207 ,8&2 253,443,333 230,585,167 249,315,090 
Californiu White & Sugar Vine Manufacturers’ Association 26,139,C00 se paces 19,743,000 Biches Mee aa 8 =—i tenes 

Thirty-eight weeks ended above dates— 

Southern Vine Association..... 2,775,615,878 2,982,718,624 2,867,699 231 2,919,745,123 2,381 ,661,732 2,920,543,99% 
West Coast Lumbermen's Association 3,985 802,002 3.797,355,770 4 079,466,228 3,966,574,313 4,114,974 201 3,929,127,767 
Western Vine Manufacturers’ Association 1,297,622,000 1,218, 876,000 1,300,413,000 1,143,294, 000 1,354,746,C00 1,122,583,000 
California Redwood Association 253,688 000 284,985,000 286,714,C00 263,849,000 291,2.5,LC0 264,200,000 
North Caro ina Vine Association wey cana ota A 293,073,341 333,093,102 302,999,663 320,596,732 240,686 637 264,841,233 
Northern Hemlock & Hardwood Manufacturers’ Association 121,199,C00 22,294,000 121,£01,000 96,394,000 111,632,C00 76,313,000 
Northern Vine Manufacturers’ Association 320 903,500 390,101,200 352,571,700 342,379,800 349,695,0-.0 321,922,000 

Total softwoods, thirty-eight weeks 9,087 ,903,721 9,129,423, 696 9,311,364,822 9,052,532,968 9,344,0°0,620 8,899,530,99% 
California White & Sugar Pine Manufacturers Association 1,105,951,000 1,070,856,000  ........ . eS, nn 


Hardwoods: 
Hardwood Manufacturers’ Institute 


One Week , 20,319,572 13,344,047 19,522,621 3,512,479 25,718,666 18,805,818 

Thirty-cight weeks Te rrrrre. ‘ 933,248,882 saute ‘ | Sse ne  # } eee 
Northern Hemlock & Hardwood Manufacturers’ Association 

One weel , ‘ see 1,597,000 1,535,000 3,876,000 3,122,000 3,641,000 1,574,000 

Thirty-eight weeks 187,653,090 185,360,000 162,977,000 127,039,000 160,553,090 123,598,000 





Production and Shipments of Western Pine 


Oct. 2.—The Western Pine Manufacturers’ Association report for August is as follows: 























PortTLANbD, Onk., 
Production Statistics for August Shipment Statistics for August Production and Shipments Compared 
Qgve gu, 
Mills reporting Production : Mills re porting Shipments iii. io ron _ = “ate se 
otal No cut Cutting eet Total No shpmts. Shpg. Cars eet Shipmerts : 189,496,390 168,169,472 
bolt of I 4 177,581,654 926 av ” ay 6.909 159,496,590 Shipments exceed cut.. 11,914,766 parseuetanes 
yes if 0 16 188,070,512 1925 16 “ an 6,050 165,169,472 (ut exceeds shipments. ....... oe 19,901,040 
forty-three identical mills showed the following comparative totals for August, 1926 and 1925 
1926 1925 
I in ao a a dc bP EEN aN EERE ESR AS Koo EET ODER CCEUCEAAR REE DE RORE ESS F508 45 C59 6254 EEUESE ERE CREASE OR ESE MORO 158,271,182 183,165,361 
Shipment 172,535,184 163,744,045 
Shiponents exceed cut : ; ps CSEE EC REE Lhe shy CREED 15.266.008 sdb esaos 
Cut exeeed hipment bivelitde dete teh eee hte Bean desmwdw deed dey adeawea eS EON Se canta eiteGinbiva 19,421,316 
= 1926 —-—— 1925— —-—-—1926——_— 1925 
Shipped to— Cars Feet Cars Feet Shipped to— Cars Feet Cars Feet 
lilichio 3o4 12,782,055 315 LO, 890,224 \tlantic coast States Cundistrib- 
Montana 150 12,009,891 300 10,147,458 uted). eo -” inch ‘ 15 1,204,418 
(jrezon 111 41,224,074 42 2,488,264 Delaware ‘ serie ty Siri ie 2 14,825 3 100,701 
Washington DST 18,659,074 see 12,952,121 Pistrict of Columbia.... 14 S98 35% 9 221.314 
North Dakota HID) 2,213,287 170) 1,275,486 a, err ‘ 17 $65,440 S 243,345 
South Dakota 61 1,558,499 124 3,352,666 WE wenceonsena ry sed Pewee ie ] 24,654 
Viinnesota S70 9,330,988 157 11,862,425 West Virginia ; Is 181,598 23 647,336 
Wisconsin 385 9,829,813 $25 8.524917 Tennessee hee hee ‘ eich tad 1 26,420 
lowa 40 13,661,194 181 12,207,247 Kentucky .... 2 57,543 i 111,410 
Illinwi 717 18,813,677 10 13,331,127 North Carolina it iu amaenibastats l 23,220 
Kansas 103 2,515,903 11h 2,096,581 Oklahoma . ; 53 1,364,283 1s 408,599 
Nebrask: 224 5,663,859 246 6,296,297 Texas .... ja oace 69 1,972,296 6 183,558 
Missouri 84 2 097,676 120 2,757,76s California Sakae 19 592,922 6 170,642 
(Colorado 267 6,826,917 152 3.988.377 Canada ... és cabs lf 109,578 4 83,70 
Wyoming 48 1,287,630 54 1,602,230 koxport .. ae 2 54,474 2 33,789 
Utah 113 4,059,126 9 2,541,517 Arkansas , ei ere 1 22,840) 
Michigan 152 12,277,879 369 9,975,766 Nevada ; ; peaban suk,  kemetédedta 1 22,611 
Ohio 250 6,535,805 205 5,451,348 aia moaned 
Indiana 60 1,628,653 36 959,235 Total. in talin ah cm Aacthke Mersin do ade tied 6,959 189,496,390 6,050 168,169,472 
New York 540 14,577,504 501 13,796,010 The two eastern groups showed the following totals for August: 
Pennsylvania 398 10,489,893 124 11,472,910 1926- ane IE ctenemes 
New Jersey 164 4,444,584 15% 4,431,148 Cars Feet Cars Feet 
Mas sachusetts 121 3,275,324 M41 3,916,071 Atlantic coast group (Pennsylvania, 
Connecticut 176 1,836,711 120 3,314,031 New Jersey and States north)..1,441 38,699,066 1,436 39,441,466 
Rhode Island 15 370,090 i 438,0 14 Other eastern States (east of Mis 
Maine 10 Z61,SS89 10 305,560 teed “sage : $ 
pay os r marie sissippi and south of the Ohio 
New Hampshire 11 293 556 5 126,51 rivers) 52 1.447.762 5() 1.398.405 
* a leer eanialle 7 é 149 515 17 136 O86 Vers Ce aldanna ack walter Be tie ied wal wha Do ,447,76: 5 ,398,405 


Compared with August of 1925, outside of the local States, Wisconsin 
and Illinois lead in increeses, followed by Colorado, Michigan, lowa, Ohio, 
New York and Connecticut. The two Dakotas, Minnesota and VPennsyl- 
vania showed the heaviest decreases. 


August shipments were fourteen million feet above those for July, and 
July shipments were two million feet above the previous record. The 
August shipments of the forty-five mills that have been reported every 
month this year were fifteen million feet above those for July, and mors 


than arty ae ion feet above coeee = Law —— eS — this — Washington, Wisconsin, Mlinois and Colorado shipments set new records 

— —, vefore, since 1908, have August shipments been heavier man for these States, while Idaho and lowa shipments were high for August 
UgRUSE C ‘) ar Sts +S maching ‘ir hig “ecor rere ‘ eg ichig 
The four local States (Washington, Oregon, Idaho and Montana) showe+l tg Ft eee Aste ney agate ell ee ey ee Sm 


heavy increases as compared with July of this year, and with August of 


last year, Compared with July as ‘normal,’ August prices were reported by 17 











Compared with July, Wisconsin showed the heaviest increase, with mills as normal; by 2, above normal, and by 12, below normal—while 
illinois, Nebraska, Colorado, New York and Connecticut also showing inquiry was reported by 19 mills as normal; by 4, above normal, and by 
sains Minnesota and Massachusetts showed the largest decreases, XS, below normal. 

k Floori isti North Carolina Pi d dB 
Oa ooring Statistics orth Carolina Pine Hardwood Barometer 
The following are statistics for the weeks NorroukK, Va., Oct. 4.—The North Carolina M MEMPHIS, are Oct. os ——- 
; . , ‘ar , ; ‘ Manufacturers sti » barometer fc the 
ended as shows and comparative periods: Pine Association makes the following analysis setures é - eee irometer for 
a , . . . week ended Sept. 25, one hundred sixty-one 
of figures from thirty-seven mills for the week wie ae . : F 
1926 Production Shipments Orders Pe =e : units reporting, is as follows: 
Sept. 25 9,920,000 10,464,000 10,065,000 ended $ ept. 2: , ; Percent of——- 
Sept. 1s 10,398,000 9,987,000 10,419,000 Percentages of , Normal Actual Ship 
‘ ' Production Ship Production * Feet output output ments 
March So _ Production Feet Normal*® Actual ments Normal (iden 
Sept. 25 97,481,000 295,715,000 297,168,000 Normal 9.792.000 tical mills)... 27,719,000 
1925 Setual ” 2 Onn 300 gees — mee Actual ...... 25,665,623 92.5 .... 
aie te a : So = goed i Shipments? ..... 25,241,433 91.1 YS5 
March 9 te Shipments = 6 SOO LOSS wa "7 e° Orders 

Sept 26 291,534,000 301,649,000 302,881,000 i 6,170,000 64 SS 91 News ........ 33.621.848 121.3 131 1323.2 

The figures for March 8 to Sept. 25, 1926. com- **Normal” is based on the amount of lumber On a end 179.904.108 
pare as follows with those for the period March the mills would produce in a normal working Gay. Pr i ona “ts 2 ' 

% to Sept. 26 925: = wer e eee, . y =e e SE SEE moe sased on mi og scale, ; 

tonblonge » 2 =: Production, 2 percent in- rAs compared with the preceding week, there is +Lumber fabricated at the mills and w-ed in 
Crease, shipments, 2 percent decrease; orders, 2 | a decrease of 26 prreent in orders; but that week | construction work included in total orders and 
percent decrease there were reports from forty mills. shipments. 
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Northern Hemlock and Hardwood Monthly Report 


OsHKOSH, Wis., Oct. 4—The Northern 


Hemlock & Hardwood Manufacturers’ 


Association has 


prepared the following data on August production of northern hardwoods and hemlock, and 


stocks Sept. 1: 


August, 1926, Statistics 


Unsold 





Production Shipments Sept. 1 

,* Qererrr. is 125,000 421,000 5,766,000 
Jusswood 1,866,000 5.596.000 18,885,000 
Beech SEEM atasesacen ewemousrd 
Perr ,24%,000 8,199,000 72,798,000 
NS ss atere meas 50%; 000 2.826.000 293,000 
Maple ...e.+. ( 11,502,000 1,000 
ee ee 220,000 291,000 S96) 000 
Mixed hdwds. 1,633,000 SSO000  chccivar< 

Total hdwds. 15,875,000 29,674,000 183,377,000 


Hemlock, 1x2” 21,582,000 23,027,000 193,947,000 


Grand total. 37,457,000 52,701,000 377,324,000 


Stock Summary, Sept. 1, 


HLARDWOOD 
Unsold- 
ee ee ee eee 
Green 


Total unsold 


Sold, dry and green.... 
Total hardwoods ... 


IIEMLOCK 
Unsold, 1 & 2” 

SE indo oma alae 
SN wcvadeeaeee ee’ 
Total unsold 

Sold, 1 & 2 

Other thic - eee 
Total hemlock ..... 


Grand total ....... 


Comparative Percentages of Production and Shipments 


The figures for 
of those for the 


twelve months, 
corresponding period of 


Sept. 1, 1925 
1924 125 


Production 
Shipments 


Hardwood Stocks on 
Sold Unsold 
Dry & green Dry Green 
ASH 

Es ee hartnks aia aia. - tale aaah aerls 531,000 12,000 
OO eee rae eo dl ee 
No. 1 & better. 5.000 563,000 50.000 
Ne: 1 com..... 73.000 aa eee 
No. 2 & better. 385,000 1,765,000 55D 000 
Ne, 2 OOM. oss 193,000 5S,000 12.000 
SS & Aero 6.000 55000 


No. 3 com... 258.000 1,514,000 DHO.000 


914,000 1,542,000 


224.000 
SASS WOOD 

VAS ..« 

FAS & Selvet.. 

Select & better 


DSY O00 531.000 
&2Z.000 


2.000 


242 000 
86.000 


Peers 84,000 Eee . vance ns 
ee SS Pee 241,000 113,000 
No. 1 & better 1,069,000 2,454,000 930,000 
No. 1 com S41.000 2 PTS.000 654,000 
Nos. 1 & 2.. 12.000 R35.000 T9000 
No. 2 & better AT7.000 1.871.000 1.820.000 
No. 2 com.. 1,998,000 2,695,000 S8U 000 
ee: me ae WORF. ive ce'ncn 224,000 3 nutes om 
No. 3 com. 1,457,000 1.425.000 1,357,000 

6,627,000 = 12,706,000 6,179,000 

Bike 

FAS 84.000 3,817,000 969.000 


FAS & Se Le ct =e 37.000 902.000 237,000 


Select & better. ........ 1,072,000 127.000 
Selects .. +7" 244 000 654,000 56,000 
Select & No. Z 90.000 142.000 172.000 
No. 1 & better. 1,080,000 11,647, Ooo 2 427,000 
No. 1 com.... 2,166,000 6,137,000 1,629,000 
Nos. 1 & 2B. 15.000 2 124.000 971.000 
No. 2 & be tter. 1,429,000 5.781.000 2,534,000 
No. 2 com.... 2,679,000 8,715,000 8 657.000 
No. 3 com.... 7,071,000 14,012,000 6,016,000 

15,195,000 55,003,000  17,7905.000 

Rock ELM 

. eae ee 97,000 12.000 
No. 1 & bette 90,000 400,000 131,000 
eS. ree 161.000 45,000 
i  § eee ee ree 
No. 2 & better. 739,000 2.121.000 1,155,000 


115.000 
623,000 


T78.000 
674,000 


21.000 


No. 2 com.... 
; 290,000 


COG + as 
967.000 a3 


286.000 1,654,000 


Al hardwoods Hemiloe 
Ys 111 
114 108 
Hand Sept. 1 by Grades 
Sold 
Dry & green 
Sorr ELM 
Saree 63,000 
eee Pre ee 
No. 1 & better. BS1.000 


to Aug. 30, 1926, make the 


No. A com... 72.000 
No. 2 & better. 1.809.000 
me. 2S COs... 2OS 000 
No. 3 e@omi...«. 767,000 


_ 


£390,000 
HlAnp MAPLE 


1926 


135,893,000 
47,484,000 


183, ooo 
799,000 


137,051,000 
56,896,000 


193,947,000 
17,826,000 
2 670,000 

a miciaiG ke iie 214,443,000 


irheaewed 142,619,000 


following percentages 
k ‘Total all woods 
1O%3 
112 


Unsold 
Dry Green 


124,000 
35,000 
1,012,000 
316.000 


56,000 
31,000 
682,000 
16,000 





3.830,000 1,781,000 
1.655.000 1S6,000 
1,732,000 897,000 


8.704.000 3,649,000 





4. JRE 34.000 907,000 210,000 
FAS & Select.. 2? 0.000 20,000 
Select & better...... Cees ead 
ee 2000 61,000 
Belect & Ne. UB. .i«cs CF Pe ee 
No. 1 & better. 4,349,000 S519,000 591,000 
No. 1 com.... 716,000 371 000 ‘221000 
Nos. 1 & 2.... 2,845,000 2,442,000 $93,000 
No. 2 & bette r. 2 POS OOO 15.225,.000 5.629, 000 
Ne. 2 COM. ... bd. $.627, ooo SUT.000 
Me. BD & Wee. cacicaiex 250.000 636,000 
No. 3 com. . D.715.000 4.621.000 5,629,000 
16,009 000 $4 000.000 TS.2901.000 
Sorr MAPLE 
. Sree 25,000 154.000 73,000 
FAS & Select... ....... i ea 
Select & better. of ea 
eee as . i, Meee 
No. 1 & better. D000 7. POD O00 
No. 1 com... S000 3. 56,000 
No. 2 & better. 274,000 2.9334, 744,000 
No. 2 ecom.... 100,000 15S, 101,000 
No. 3 com. . T7500 34.000 
162.000 5.135.000 1.315,000 
OAK 

PE aca itn a EAE ate nan 14.000 3,000 
I: visis wales “ms Vacca OO ee eee 
No. 1 & better. 25,000 S000 
No. 1 com... 31,000 : re ee ca 
Nos. 1 & 2. 16.000 of ee a 
No. 2 & be tte e. T5.000 184.000 137,000 
No. 2 com.. GS.000 FO.000 5,000 
No. 3 & better oa 33.000 14.000 
No. 3 com ~OOU0 194.000 112,000 
PBs Oe 617.000 T9000 


Hemlock Stocks on Hand Sept. 1 by Grades 





1- and 2-ineh 
Unsold, all lengths, dry and green Sold, dry and green 
1x4 & wider 2x4 & wider l-inch 2-inch 
Drv Green Dry Green 
No. 1 1.693.000 660,000 13,043,000 7,763,000 784.000 3.662.000 
Me rehant: able 5,408,000 3,370,000 35,762,000 12,839,000 1,154,000 0 2.493.000 
She ee 2274000 1.782.000 22,049,000 8,023,000 1,715,000 3.184.000 
No ee 6,529,000 4,191,000 39,378,000 13,160,000 1,057,000 3.777.000 
Nos. 4 & 5 1,608,060 9 1,325,000 9.297, 000 3.783.000 
Totals. ..... 17.522 000 11.328.000 119,529,000 45,568,000 4.710.000 13,116.000 
Totals, unsold ard sold, 1” and 2”.............. 193,947,000 17,826,000 
OSHKOSH, Wis., Oct. 4.—The following is a — ty-five firms that ordinarily 


summary, for comparative purposes, of figures 


as to the hardwood and hemlock movement sup 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen 


Hemlock 

Period Firms Cut Shipments Orders 
Wee kly average 

ae “2 5. 8.971.000 3,869,000 3,611,000 

\ugust weeeee ee 9,815,000 3,371,000 3,181,000 

September ... .. 3,625,000 3,082,000 3,102,000 

1926 to Sept. 25 .. 3,186,000 3,190,000 2,894,000 
a ae 22 3,384,000 2,816,000 2,773,000 
Se tr 6 3.858.000 2,808,000 3,618,000 
ia ee 26 = =3,835,000 3,607,000 2,812,000 
WORE. 25. .ccae. 20 3,422,000 3,097,000 3,204,000 


of the total monthly shipn 
association by 
for July, August, Septemb 


all members, 


Other thicknesses 


Dry Green 
JOL000 1S6,.000 
771.000 BOO.000 
17.000 


130.000 36.000 


2 ODS 000 612.000 


2 670000 


ship about one-third 
ents reported to the 
and shows averages 
er and 1926 to date, 


und weekly figures for September: 


Hardwoods 

Period Firms Cut Shipments Orders 
Weekly average 

|. a era 3,138,000 4,172,000 4,340,000 

ee 2,000,000 4,258,000 4.76 5,000 

September 1,637,000 4! 54 2000 4,452,000 

1926 to Sept. 25 .. 4,898,000 4,294,000 4,198,000 
a a eae 22. 1,272,000 3,514,000 3,004,000 
oe See 26 1,578,000 4,809,000 6,341,000 
Ae. Seca cavnse 26 1,950,000 5,206,000 3,733,000 
Sept. 25.... ... 20° 1,750,000 4,639,000 4,731,000 





Southern Pine Distribution 


The territorial distribution of shipments from 
51 Southern Pine Association mills during Au- 
gust has been analyzed. The grand total of 
shipments was 132,323,729 feet. Of this amount, 
8.1 percent, or 10,674,945 feet, was exported; 
1.1 percent, or 1,506,995 feet, was shipped by 
inland and coastal waterways to domestic desti 
nations, and 90.8 percent, or 120,141,789 feet, 
was shipped by rail to domestie destinations. 

Of the export shipments, totaling 10,674,945 
feet, Canada took 0.3 pereent; the West Indies, 
islands of the Caribbean Sea ‘and South Ameri 
can ports bordering on that sea, 11.6 percent; 
Kurope, 17 percent; Mexico, 5.1 percent; South 
America (except Caribbean ports), 24.8 percent, 
other export aud unclassified, 41.2 percent. 

Of the inland waterway and coastwise ship 
ments, totaling 1,506,995 feet, New Jersey took 


19.8 percent, or 298,950 feet, and New York, 
80.2 percent, or 1,208,045 feet. 


The origin of the domestie rail shipments, 
totaling 120,141,789 feet, was as follows: 36.1 
percent, or 43,386,380 feet, from eighteen mills 


east of the Mississippi, and 63.9 percent, 
or 76, 755, 409 feet, from 33 mills west of 


the Mississippi. These mills shipped 25.9 
percent of the total to destinations within their 
own States; 19.2 percent to other of the seven 
producing States (Alabama, Arkansas, Florida, 
Louisiana, Mississippi, Oklahoma and Texas). 

Of the 51 reporting mills, reporting a ship 
ment total of 132,323,729 feet, 46 reported on 
the grade distribution of 129, 193,596 feet. 
B&better grade constituted 17.8 pe reent of this 
total; No. 1, 18.8 percent; No. 2, 36.4 percent ; 
No. 3, 13.1 pereent; No. 4, 1.5 pereent, and 
timbers, 12.4 pereent. 

The distribution of the August rail shipments 
of 120,141,789 feet from 51 Southern Pine Asso 
ciation mills is compared in the following table 
with the distribution hy 63 West Coast Lumber 
men’s Association mills: 

So. Pine 
>t mills 


Kir 
65 mills 


Commeoctiowt ...cscccssre .68 2h 
eS ne ee earerae mS 68 03 
Massachusetts ...... ; : 1.52 46 
New Hlampshire ......... 1S 06 
Rhode Island ..... aac 1 OY 
oe ; ; 1 O38 
New England States. 2.88 0.92 
DelgWAE ...ccseecs , a 11 : 
District of Columbia...... Be O3 
og, ee AD ” 
eae 1.21 At) 
i ere 3.RY 1.18 
Pennsylvania 4.58 7s 
North Atlantic States 10.41 2.37 
ou. eee ere are 1 08 
Georgia ; cep alin dew 43 02 
North ¢ ‘arolina. padehal a uiaseiate .29 On 
South Carolina ...... : O09 : 
NIE slgrerasey wus osecn.a) ware ; 8 Is 
Southeastern States ..... 1.77 9.26 
I ig. yin 6 ied ate bes 4.06 
re ee 1.59 Os 
SS : ae ere 2.03 OD 
Louisiana , eeark . 6.138 05 
Mississippi ........ 56 
Oklahoma ...... 5.59 3.77 
Tennessee 3.08 
, Eee 22.24 $4 
West Virginin ..... AT G 
Southwestern States 0.55 9.16 
OS ag eee 89 5.63 
OS eee 9.59 S.31 
Indiana er or sca 4.95 1.62 
Kansas .... ie aia Serr yae: - 4.75 
Michigan 4.01 2.73 
ee ere 01 i) 
Missouri ea anata dre 5.18 3.83 
Nebraska ek iol ae Sine a 54 5.61 
NOPrt® ERAROtR ....2 cece ote 2.0 
ASA eae 6.04 2.13 
Mowth TewOte 2... cscs O1 2.20 
Wiveonsin .....+... 41 2.68 
oo Ee $4.17 19.00 
} LEER ELE ee eae 28 
California sal tab atta : — §. 25) 
ES Re ree eas OG 1.07 
LS eee 1.18 
Montana ae ee ; - 1.06 
MOVOGGE ccc rceccs ; ma ; a 3h 
New Mexico .. Lan : 16 AT 
Oregon . S.SY 
Utah : ee ou sa 1.97 
Washington ......... ‘ te 12.72 
Wyoming ..... 1.15 
Western States .......-..- oe j3S8.20 


(Statistics continued on page 74) 
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Hardwood Volume Continues Good 


Export Trade Is Improved 

MEMPHIS, TENN., Oct. 5.—Statistics for the 
week ended Sept. 25 show that sales totaled 121 
per cent of normal production, which is the 
highest mark ever reached. Sales for the last 
few days have shown a slight decrease. Reports 
from parts of consuming territory are said to be 
far from favorable and buyers refrain from 
placing orders. But the decline will hardly be 
great enough to bring orders below production. 
Stocks are exceedingly low and with a con- 
tinuation of even a fair demand there is sure 
to be a shortage of many items. 

The demand is coming from the furniture, 
flooring and automobile industries. The floor- 
ing manufacturers have been actively buying 
hardwoods for many weeks, and continue in the 
market. The furniture people evidently have 
plenty of orders and are buying hardwoods to 
keep plants running full time. The same thing is 
true of the automobile body builders, who are 
placing nice orders. There was a rumor around 
Memphis that one big body plant was ready to 
place orders for 18,000,000 feet of sap gum 
lumber. The demand for sap and red gum has 
been exceedingly heavy and these items have 
led all others in price advances for several 
months. ‘he demand for common oak, espe- 
cially by the flooring factories, has had much 
to do with the increased prices asked for this 
item. 

Export demand, which has shown much im- 
provement of late, is having its effect on the 
domestic market. Shipments for overseas are 
exceedingly heavy. Export sales have shown a 
spurt during the last week. The receipt of 
news abroad of inereased rates to the United 
Kingdom has brought in the English buyers. 
There is a flood of inquiries and many orders, 
some at much better prices than were expected 
by exporters, 

Logging conditions throughout the South are 
only fair. In the southern half of the hard- 
wood belt the rains have greatly hampered 
woods work and have advanced prices for logs. 
In the Memphis territory proper, there are 
plenty of logs. Few firms here have put away 
a supply for the winter, however, due to the 
exceedingly late fall. The banking of logs, 
however, will no doubt start soon. 

Labor shortage throughout the cotton belt is 
having quite a little effect on shipments of lum- 
ber. Sawmill foremen are unable to get labor 
with which to load ears. 


Preparing New Car Models 


Detroit, Micu., Oct. 4.—With the beginning 
of preparations for the forthcoming automobile 
shows by a number of plants, there is a general 
prediction that production will show a small de- 
cline in the last quarter of this year, although 
present prospects indicate a minimum output 
of 4,500,000 cars and trucks. This will exceed 
the best previous year by more than 200,000 
units. There are also indications that conserva- 
tive buying will govern in the majority of auto- 
mobile plants for the remainder of this year, 
except in a few instances where continued heavy 
schedules are made necessary to take care of un- 
filled orders. The launching of the $40,000,000 
expansion program by General Motors, inelud- 
ing an $8,000,000 expenditure on Chevrolet for 
additional manufacturing facilities as well as 
an outlay of $5,000,000 for a body building 
plant for the Buick division, is the most sig- 
nificant development pointing to increased pro- 
duction for all classes of cars offered by this 
organization. 

In salvaging 199 former transport ships pur- 
chased from the United States Government by 
the Ford Motor Co., work on which is now in 
full swing at the Fordson plant, lumber is be- 
ing recovered in such large quantities that it 
takes care of all of the requirements of the 


Ford organization for shipping crates and car 
dunnage. Since the ships are constantly at the 
dock, all lumber except lower deck planking is 
removed at that point, where it goes to an end- 
less belt. A sawmill right at the dock converts 
this lumber into sizes available for dunnage 
and crating. The work of scrapping the ships 
will take up another year. It is expected that 
during this time no purchases of lumber for 
these purposes will be made by the company. 

The wholesale market in softwoods has shown 
improvement. Buying is somewhat improved, 
due to increased demand in retail yards. 

The home of Fred J. Robinson, of the Lowrie- 
Robinson Lumber Co., at Belle Isle, near Miami, 
Fla., was badly damaged in the recent hurricane 
in that State. Charles W. Kotcher, of the 
Kotcher Lumber Co., has left for Miami to have 
repairs made on his yacht, which also was badly 
damaged. 


Furniture and Trim Sales Good 


Macon, Ga., Oct. 5—A fair demand for some 
of the hardwoods was reported by the local 
manufacturers this week, the principal buying 
being done for the furniture manufacturers of 
North Carolina. Mills are continuing to op- 
erate to capacity, with stocks accumulating on 
all yards. Logging conditions have been sat 
isfactory, though weather is a little warm for 
this season. Trim continues in good demand. 
There was little export business. 


Trade Notes from Buffalo 


Burrao, N. Y., Oct. 4.—The annual meeting 
and election of the Buffalo Lumber Dealers’ As- 
sociation will be held on Oct. 15. 

C. Walter Betts, of the Betts Lumber Co., left 
last week for a six weeks’ visit to the lumber 
mills of the Pacifie coast. He will meet his 
brother and Coast representative, E. T. Betts, at 
San Francisco. 

Eugene W. Carson was linesman at the Syra- 
cuse-Vermont football game at Syracuse on 
Sept. 30. 

Dwight Hinckley, of the Hinckley Lumber Co., 
Cincinnati, and former president of the Na- 
tional-Ameriean Wholesale Lumber Association, 
was a visitor here during the last week. 

R D. McLean, head of the R. D. McLean 
Lumber Co., spent a week on a western business 
trip after attending the Chicago hardwood con- 
vention. 

R. T. Jones, wholesale lumber dealer at North 
Tonawanda, recently visited his business asso- 
ciate, Robert Laidlaw, head of the R. Laidlaw 
Lumber Co., Toronto, finding him in excellent 
health, though 89 years of age, and still regu- 
larly looking after his business interests. 

Morris 8S. Tremaine has been nominated for 
State comptroller by the Democratic party. 


Wood Consumers Are Active 


EVANSVILLE, IND., Oct. 4.—Hardwood trade 
in southern Indiana has been steadily improv- 
ing for several weeks. Most lumber mills and 
wood consuming plants are being operated on 
steady time. Furniture plants are active and 
buying steadily. Crate and box factories are 
busy. Orders for hardwood have been coming 
in freely. Plain sap gum is extra strong, with 
prices holding rather firm. Both maple and 
elm are in somewhat better demand. Chestnut 
is fair. Cottonwood is fairly good. The low- 
er grades of popular continue in very good 
demand, while the upper grades are not moving 
so well. FAS walnut are in good demand, other 
grades being in practically no demand. 
Quartered sycamore has been moving fairly 
well. Ash is firm. Handle factories are report- 
ed to be using a good deal of ash. Prices are 
more stabalized than a few months ago. 


Numerous Small Orders Received 


LovuISVILLE, Ky., Oct. 4.—Hardwood business 
continues fairly good, there being fair produe- 
tion, and numerous small orders for dry stock. 
Movement of thick ash, elm and maple continues 
very fair, while flooring oak is still moving. 
There is a fair scattered trade from planers and 
trim manufacturers, fixture and cabinet trades. 
Low grades are moving to core plants and box 
factories. Indications point to a fairly steady 
volume of business over the remaining months 
of the year, and the trade as a whole is feeling 
rather optimistic. Prices at Louisville on inch 
stocks read: Walnut, FAS, $215; selects, $145; 
No. 1 common, $90; No. 2, $40. Poplar, FAS, 
$95 to $100; selects, $70; No. 1 common, $48 to 
$52; 2A, $38; 2B, $26. Ash, FAS, $90; com- 
mon, $50. Basswood, $85 and $55. Cotton- 
wood, $55 and $38. Quartered or plain red 
gum, FAS, $102, and $60 for common; quar- 
tered sap, $62 and $47; plain sap, $57 and $43. 
Plain red oak, FAS, $80 to $90; common, $60; 
No. 2, $46; plain white, FAS, $85 to $100; com- 
mon, $62; No. 2, $47. 

The Louisville Hardwood Club held a regular 
meeting on Sept. 28, at which reports indicated 
very fair business and good prospects. 


Baltimore Trade News 

BaALtTimMorE, Mp., Oct. 4.—Col. J. E. Long, 
who has charge of affairs of the Weyerhaeuser 
Timber Co. on the Atlantic coast, left Baltimore 
last Friday for the West on his annual visit to 
headquarters. 

R. A. Huftetler, sales manager Little River 
Lumber Co., of Townsend, Tenn., was in Bal- 
timore on Oct. 1, having stopped here on the 
way to Philadelphia, New York and other points 
north. He stated that business with his com- 
pany is good, with shipments exceeding produe- 
tion. 

George B. Jobson, of the Gauley River Lum- 
ber Co., was on a trip to Syracuse and other 
points in northern New York last week, and re- 
ported a very material increase in demand for 
lumber. This improvement included white pine, 
Pacific coast woods and hardwoods, and ap- 
peared to be quite general. 


Trade Shows Expansion 


CoLUMBUS, OHIO, Oct. 4.—Good hardwood or- 
ders were received from industrial concerns as 
well as the retail trade during the week. In 
fact, there is an expansion of business. Indus- 
trials are buying briskly, while box factories are 
absorbing low grades. Retailers are replenish- 
ing stocks for fall building demand. Higher 
prices are looked for later in the year. Dry 
stocks are not plentiful, production having been 
interfered with by bad weather. Flooring is 
the strongest item on the list. 

Southern pine trade is showing some strength. 
Dealers are buying to fill in broken stocks. 
Finish and boards are the strongest items, while 
siding, flooring and ceiling are also moving 
quite well. Dimension is not as firm as it was. 
Transit cars are not very numerous, and have 
little effect on the local market. 


Rains Temporarily Slow Up Demand 


CINCINNATI, OHIO, Oct. 5.—Business continues 
pretty good in the hardwood trade, but incessant 
rains have again slowed up construction work 
and interfered with business generally. Weather 
otherwise has been favorable to a continuance 
of outdoor work, and this has served to keep 
lumber demand pretty active. Prices have been 


firm and are holding their September levels. 
Word from production centers is that stocks 
are going down and that production has not 
kept up with shipments. 

Secretary James C. Richardson, of district 
No. 1, Ohio Association of Retail Lumber Deal- 


For Current Market Prices on Hardwoods See Pages 93 and 94 
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ers, has resigned his office effective Oct. 1. 
Mr. Richardson has bought an interest in the 
Atlas Rubber & Belting Co., of Cincinnati, and 
will devote his time to its affairs. The execu- 
tive committee decided not to fill his position 
in the organization for the time being. The 
office in the Provident Bank Building will be in 
charge temporarily of Miss Freda Moeller, who 
has been Mr. Richardson’s secretary. 


Will Handle Output of Florida Mill 


BALTIMORE, Mp., Oct. 4.—The Bull Line 
steamer Beatrice, which arrived in Baltimore 
recently from Tampa, Fla., brought the first 
shipment of longleaf pine, containing 100,000 
feet, under an arrangement between Hubert 
Ansley (Ine.), of the Florida port, and Thomas 
A. Myers & Co., here concluded recently. This 
arrangement makes Messrs. Myers & Co. the 
distributer of the output of Hubert Ansley, 
(Ine.), in the territory here. Other shipments are 
to follow in order. The entire cargo had been 
sold in advance. ' 

The Baltimore & Carolina Steamship Co., 
which operates vessels between Baltimore and 
southern ports (among them Charleston, S. C., 
Miami and other points on the Florida coast), 
has decided after all to discontinue the service 
from Georgetown, 8S. C., much to the indigna- 
tion of the receivers as well as the shippers of 
lumber. The first announcement of discontinu- 
ance brought such a storm of protest that the 
company agreed to keep up the arrangement at 
least for a time. 


Hearing on Merchant Marine Policy 

MemPHIs, TENN., Oct. 6.—J. H. Walsh and 
W. S. Hill, two commissioners of the United 
States Shipping Board, will be in Memphis on 
Oct. 21, for a one-day hearing, at which time 
they want to hear from exporters, importers, 
and business men regarding the marine policy 
to be pursued by the United States Government 
in regard to maintenance of a merchant marine. 
This hearing is one of many held throughout 
the United States and lumber exporters are par- 
ticularly interested in the report the board will 
make to Congress at the next session. A large 
number of Memphis lumbermen will appear be- 
fore the board at this hearing. The hearing is 
being held under the direction of the foreign 
trade committee of the Memphis Chamber of 
Commerce. 


Plea for Prompt Unloading of Cars 

MEMPHIS, TENN., Oct. 6.—Shippers of hard- 
wood lumber are urged by J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, to coéperate in every way 
during the next sixty days in conserving all rail- 
road equipment, especially as to prompt unload- 
ing and release of cars so as not to tie up any 
additional equipment that is not absolutely nee- 
essary. This plea is made by Mr. Townshend to 
avert a car shortage which appears at the mo- 
ment to be inevitable unless something can be 
done promptly by shippers throughout the 
United States. 

_Loadings of revenue freight ears for the last 

nineteen consecutive weeks have gone over the 
1,000,000 mark, with but two exceptions, break- 
ing all previous records for heavy loadings. 
This heavy loading is cutting down the number 
of surplus ears available and is bringing about 
4 shortage on some lines which ean not be 
averted. This is particularly true as to open 
ars, us there appears to be a searcity of this 
type of car which is used for hauling of logs. 
During the next sixty to ninety days will occur 
the heaviest season for the loggers, and many 
open top cars will be needed. Shippers are 
urged to coéperate with the railroads in prompt 
release of this class of equipment. 
A few reports have been heard from points 
the South about shippers being unable to get 
cars but these have been taken care of by the 
traffic association. , 


in 





Rains Retard Rural Trade 


MERRILL, WIs., Oct. 5.—Continued and fre- 
quent rains have greatly interfered with build- 
ing operations. Farmers have had no time to 
build, as the weather has kept them busier than 
usual in harvesting. Crops are not up to aver- 
age and pasturing has been impossible on heavy 
lands. All this has meant a great deal more 
labor for the farmer. Farmer’s earnings will 
depend largely on crop prices and farmers are 
conservative in making expenditures. Conse- 
quently, the retail trade has suffered. 

The annual harvest season together with ex- 
port business has increased the demand for 


Cedar Pole Interests Amalgamated 


MINNEAPOLIS, MINN., Oct. 5.—Expansion of 
the Backus-Brooks and Pendleton-Gilkey in- 
terests to include the National Pole Co., said to 
be the largest producer and distributer of cedar 
poles in the world, and the formation of 
a new amalgamated company with assets 
of between $5,000,000 and $6,000,000 was 
announced Friday by H. 8S. Gilkey, chairman of 
the board of directors of the new company. The 
new organization will be known as the National 





Pole & Treating Co., 
with headquarters in 
Minneapolis. 


The minority interest 
in the American Cedar 
Co. and the Northern 
Tie & Treating Co., al- 
ready controlled by the 





Hi. S. GILKEY, 
Minneapolis, Minn. ; 
Chairman of the Board 





Backus-Brooks and the 
Pendleton-Gilkey Co., as 
well as the assets and 
business of the National 
Pole Co., were purchased 
from the J. C. Kirkpat- 
rick estate, of Escanaba, 
Mich., Mr. Gilkey said, 
following negotiations 
between Allen Bole, 
president of the National Pole Co., and Minnea- 
polis interests. 

The directors of the National Pole & Treating 
Co., are E. W. Backus, Seymour W. Backus, 
William F. Brooks, F. R. Pendleton and H. 8. 
Gilkey. The directors all reside in Minneapolis 
except Mr. Pendleton, whose home is at Everett, 
Wash. 

The officers of the new company are: H. 8. 
Gilkey, chairman of the board; Seymour W. 
Backus, president; G. H. Ramsey, L. A. Furlong 
and F. G. Moore, vice presidents; William F. 
Brooks, secretary and treasurer; John Junell, 
. B. Thompson, C. B. Nield, and C. Hertel, 
stockholders, in addition to the officers. 

The National Pole Co. has been the largest 
producer and distributer of cedar poles in the 
world for many years and the American Cedar 
Co. and the Northern Tie & Treating Co. have 
been large producers of poles, posts and rail- 
road ties. 

The new company holds a strategic position in 
the distribution of its poles, according to Mr. 
Gilkey, through its contract with the Graybar 
Electric Co., the country’s largest distributer of 
electric supplies and also its contract with the 
Western Electric Co., to which it supplies a sub- 
stantial share of the cedar poles used by the 
sell Telephone system throughout the United 
States. The company also has supply yards lo- 
cated at important points from the standpoint of 
service to its customers from Toledo, Ohio, to 
Everett, Wash. Its treating plant in the Twin 
Cities is the largest in the world. It also has 
treating plants at Everett and Spokane, Wash. 


—Overseas Shipments Are Improving 


hardwood boxes. This has resulted in an ad- 
vance of $1 in prices of No. 3 common birch, 
which is selling at $20 to $21 at mill. Hard- 
woods are selling better than hemlock to the 
box makers. 


Chart Shows Hardwood Rates 


MEMPHIS, TENN., Oct. 6.—A table showing 
transportation charges per thousand feet at 
given weights and rates has just been pub- 
lished by the Hardwood Manufacturers’ Insti- 
tute, and is being distributed among lumber 
manufacturers and shippers throughout the 
United States. The chart is full of informa- 
tion and is of very convenient size, and inquiries 
for this chart are being received from all parts 
of the country. 

Persons desiring copies of the chart may ob- 
tain same by writing to the Hardwood Manu- 
facturers’ Institute, Bank of Commerce Build- 
ing, Memphis, Tenn. 


To Open Canadian Office 


MEMPHIS, TENN., Oct. 6.—Announcement is 
made here today by the Penrod-Jurden Co., with 
offices in the Union & Planters Bank Building, 
that it will open an office in Kitchener, Ont., to 
serve its Canadian trade in southern hardwoods. 
The office will be in charge of P. N. Bryon, of 
the sales force of the company, and he will leave 
Memphis late this week for Canada. The Pen- 
rod-Jurden Co. will be the only southern hard- 
wood manufacturer to have its own representa- 
tive in Canadian territory. 


Saw Timber Value of American Forests 


WASHINGTON, D. C., Oct. 5—The Federal 
Trade Commission’s report on ‘‘ National 
Wealth and Income,’’ just issued, estimates the 
value of the standing saw timber of the coun- 
try at $7,387,650,000. The response of the 
timber owning companies to inquiries was 80 
limited—only 330 companies reporting volume 
of timber and 215 giving valuations—that the 
resulting sample is not representative, but using 
it as a base, the foregoing total is obtained. 
This compares with an estimate of $6,000,000,- 
000 made by the bureau of corporations in 1910, 
when the standing saw timber was calculated 
to be 2,800,000,000,000 feet, as against 2,200,- 
000,000,000 feet in 1922, according to the Forest 
Service. 

‘‘Companies owning about 5 percent of the 
timber stand replied as to the value of their 
stands,’’ says the National Lumber Bulletin; 
‘‘the valuation reported by companies in the 
western States averaging $2.34 a thousand feet, 
as compared with an average of $7.24 for the 
Lake States; $5.27 in the South; and $3.19 for 
all other States.’’ 

The report uses the 1922 Forest Service esti- 
mate of annual timber consumption in the 
United States of 22.5 billion feet, or about two- 
fifths of the world consumption. 

Since the 330 timber companies which re- 
ported as to volume of their holdings owned 
only about 7.5 percent of the estimated stand- 
ing timber of the country, the commission con- 
cludes that this sample is not large enough to 
be truly representative. It, therefore, makes 
only a brief, partial analysis in connection with 
more extended quotation from Government re- 
ports of 1910, 1913 and 1920. 

The commission’s estimate of all national 
wealth as of Dee. 31, 1922, is $353,035,862,000. 

Rate of return on investment for all manu- 
facturing in 1922 is given as 8.5 pereent; lum- 
ber and wood products showing 7.1 percent; 
paper, pulp and products, 5.7 percent; printing 
and publishing with rate of return of 21.6 per- 
cent, and chemicals and allied substances with 
13.4 pereent heading the list of manufacturing 
classes. 
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Southern Lumber Trade Activities 


Retirement Causes Surprise 


Houston, Tex., Oct. 5.—The contemplated 
early retirement from sawmill management of 
('. P. (Chief M ver, vice president and general 


W ier Leat Luinber ('o, 
of Wiergate, came as a distinct surprise to east 


manager of the Long 
Texas lumbermen, 
Mr. Myer will be 
ture by Kk. J. Booth, manager at Texla for the 
Peavy Byrnes Lumber Co, and president of the 
Mast Texas Mill Managers’ Association. 
Owing to the bad state 


succeeded in the near fu 


of health of his wife, 
who has heen under 
treatment at San An 


Tonlo, Mr. 
1 | found it 
spend increasingly more 


Myer has 


necessury to 











; 
( P. MYER 
Wiergate, Tex 
Announces Retirement 
time away from his du 
ties at Wiergate. Recent 
ly he arranged with R. 
W. Wier, president of 
the Wier Long Leaf 
Lumber Co., to re- 
linquish «active man- 
< agement at Wier 


pute. 
Mr. Myer will continue as vice president and 
of the 
in the Wier properties in east Texas. He has no 


director company and retain his stock 
plans for the future, except those that regard 
the interests of Mrs. Myer and their two small 
sons, 

During the management of Mr. Myer of the 
Wier properties at Wiergate, the Wiergate mill 
has come to be widely known as a plant where 
constructive 


measures were instituted for the 
benefit of the workers. The management has 


encouraged better citizenship and provided in 
every possible way for the social as well as eco 
nomic betterment of Wier employees, 

For many years Mr. Myer was associated 
with the Kirby Lumber Co. and is one of the 
best known lumbermen. Mr. Booth, his 
successor, also is a well and favorably known 
lumberman, For some years he was associated 
with the Rock Creek Lumber Co, at Trinity, Tex. 
He is a university graduate and a man of high 
ideals, 


Te XiiS 


Push Construction of New Mill 


. Oet. 4.—Plans for the new 
hardwood mill of the Lamar Lumber Co., to be 
built in this city, are 


BoGALUSA, LA 


being perfected as rap 
idly as possible, so that construction on the 
plant can begin at the earliest moment. At a 
meeting of the commission council last week, a 
resolution was prepared vacating several streets 
in the property on which the mill will stand, 


Finds Sawmill Labor Scarce 
CoLuMBus, Miss., Oct. 4.—There is a severe 
labor shortage in the southern sawmills aceord- 
ing to M. L. Wootten, executive secretary of the 
Short Leaf Yellow ' 
just returned 


Pine Association, who has 
from a 10-day automobile trip 
among member mills. 


[I found there existed the labor 
shortage at the sawmills for this season of the 
year that I have ever observed in my entire ex 
perience, said Mr. Wootten. 
not only to the big cotton crop, but 
appearance of 


most severe 


also to the 
what is known as the army worm. 
This worm comes in great numbers and strips the 
leaves from the cotton plant over night. Ordi 
narily the leaves act as a shelter from the sun 
and the bolls open gradually. Under this condi- 
tion the normal plantation labor supply is suf 


This condition is due 


ficient to handle the picking of the crop. The de- 
struction of the however, permits the hot 
sun to strike dircetly on the bolls and this year 
all of them cpened at once. In order to handle the 
crop, planters are paying extra wages for cotton 
pickers and gin labor. The result has been to at 
tract from the sawmills. 

The situation has closed down a large number 
of the saw and planing mills and as cotton picking 
probably will continue until Nov. 1 there will be 
a reduction in the amount of lumber manufactured 
as compared with normal years. One of our mem 
bers, owning twenty-three sawmills, was forced 
to close down twenty of them because of his in 
ability to find labor. It is my opinion that the 
present output in the shortleaf dimension terri 
tory is not over 40 to 50 percent of normal, Stocks 
are very light at 


leaves, 


labor away 


most of the mills and the as 
sortments are badly broken. It is quite probable 
that buyers will experience considerable difficulty 
covering needs for dimensions and boards in the 
near future, 


Advocates Forestry Education 

Tex., Oct. 5.—E. O. Siecke, State 
told the Houston Kiwanis 
Club at its regular weekly meeting at the Rice 
Hotel that the aim of the Texas forestry depart- 
ment is to educate the citizens of the State 
toward a constructive forestry program and pol- 
icy. Standing uppermost in this program, Mr. 
Siecke declared, is the work of fire prevention 
and an equitable tax for forestry purposes. 

The speakers of the day, which was observed 
as Forestry Day, were Mr. Siecke and R. W. 
Wier, president of the Texas Forestry Associa- 
tion and head of the R. W. Wier Lumber Co. 
und the Wier Long Leaf Lumber Co. Mr. Wier 
presided at the meeting. 

The majority of our citizens, Forester Siecke 
said, do not yet appreciate the forestry situation, 
the factors involved in a wise forestry policy, and 
the great 
of Texas, 


ignored, 


Houston, 


forester of Texas, 


loss to present and 
should our forestry 


future generations 
problems be longer 


The fact remains that an adequate program will 
not be adopted until the majority of our citizens 
fully realize the importance of rebuilding our tim- 
ber resources. The economic factors relative to 
our forestry situation should be as well under 
stood as the economic factors influencing the pro- 
tection of cotton and other staple agricultural 
This can be brought about only through 
general education. 


Crops. 


Mr. Siecke advocated the minimizing of publie 
ownership and the fullest encourag ment of private 
ownership in the task related to the renewal and 
proper management of forests. 


Mr. Wier spoke President 


briefly of forestry. 
Cleveland, he said, probably was the first Presi 
dent to express publiely his vision of the future 
requirements of our country in the way of fores- 
try needs. Prosidint Coolidge has said that our 


forest problem is a lind problem of first magni- 
tude. Men and women throughout the country 


are giving much time to the problem, and in Texas 
our political leaders have given the subject 
structive thought and have created the position 
of State forester and provided funds for the fire 
patrol and «dueation. Our Agricultural and Me 
chanical College has created a forestry department 
with which the Federal Government is cofperating 
and contributing. 


con- 


In addition to this I would propose a committee 
composed of the governor of Texas, the president 
of the Agrieutturel and Mechonical College, the 
State forester and tw or three lumbermen repre 
senting the larg r land owners to study this prob- 
lem of reforestation. It is my belief that the peo 
ple of Texas would listen to their recommendations 
and take the necessary steps to begin the restora- 
tion of forests——for recreation, for commerce and 
wild animol and bird life. And, he added, if we 
will do what President Clevi land suggested—get 
to work and do something now—and lay our pro- 
gram and work to it, the future will take care of 
itself, 

Among the local lumbermen who attended the 
Forestry Day program of the Kiwanians were 
KE. E. Hall, G. D. Jacobs, Henry Sauer, N. C. 
Hoyt, E. R. Anderson, Will C. Miller, Paul Wise, 
T. P. Wier, Jack Dionne, J. M. Rockwell, C. J. 
Robertson, Thomas W. Blake, Lynch Davidson, 
Watson Walker, of Diboll, and A. E. Hickerson, 


of Conroe. 


Activities in Panhandle Oil Field 

PANHANDLE City, Tex., Oct. 4.—Large quan 
tities of timbers for erecting oil well derricks 
and lumber for town building are being shipped 
into the Panhandle oil field by the Atchison, 
Topeka & Santa Fe railway. This movement 
of materials is the greatest in the history of 
that railroad, it is stated. The shipments come 
for the most part direct from imills in east 
Texas. Lumber yards in all the towns of the 
Panhandle region are carrying large stocks and 
are meeting with some difficulty in 
themselves supplied by the mills. 


July Southern Pine Production Costs 

NEW OrLEANS, La., Oct. 4.—With one more 
mill reporting in July than in June, the July 
cost statement of the Southern Pine Association, 
just issued, shows an increase in total output as 
compared with the previous month of 7,149,316 
feet and an increase in the average production 
cost per 1,000 feet, not including interest on 
loans and invested capital, of 33 cents. In June, 
with 88 mills reporting, the production was 2X0, 
251,589 feet; in July, with 89 mills reporting, 
287,400,899 feet. In June the average cost pe 
1,000 feet, excluding stumpage, was $20.54, with 
stumpage, $25.92; in July, $20.61 and $26.25, 
respectively. Oi the mills reporting in July, 46 
had costs, excluding stumpage, below the aver 
age. These costs graduated from a low of $14.25 
to a high of $50.80 per 1,000 feet, stumpag 
costs not included, 


keeping 


Changes in Sales Personnel 
SHREVEPORT, LaA., Oct. 4. 
resignation of O. N. Cloud as manage! 
for the Peavy-Byrnes Lumber Co, here, to ac 
cept the secretaryship of the Longleaf Yellow 
Pine Manufacturers’ Association, his work wit! 
the Peavy-Byrnes company has been taken ove 
by KE. W. Thompson, jr., assisted by W. A. 
Peavy. Mr. Thompson is a lumberman_ wit! 
long experience behind him, having previous) 
been associated with William Cameron & Co. 
aut Waco, Tex., for nine years. He 
there as a stenographer and worked up to the 


Following = tl 


sales 


started 





Kk. W. THOMPSON, JR., . oo 
Shreveport, La. 
Handling Sales for the 


PEAVY 
Shreveport, La 
Peavy Byrnes Lumber 


position of sales manager. He went to the 
Peavy-Byrnes Lumber Co, in 1919 as sercetary 
to Mr. Peavy, but was soon changed to assistant 
to Mr. Cloud, which position he has held up te 
the present. 

W. A. Peavy is a nephew of A. J. Peavy, prest 
dent of the Peavy-Byrnes Lumber Co., and is 4 
graduate of Washington and Lee University. 
Later he got his B. 8. degree at Centenary Col 
lege, Shreveport, and then received his master ’s 
degree at the University of Pennsylvania. He 
worked for two years in the operating plants 
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of the Peavy-Byrnes Lumber Co., and the Peavy- 


Moore Lumber Co., later going into the sales 
department. In this position he covered a great 
deal of retail territory in order to learn what the 
demands of the trade were and if possible to 
make the produets of the Peavy-Byrnes com- 
pany more accessible to the retailers’ needs. 


Awards Logging Contract 


Atamocorpo, N. M., Oct. 4.—The logging con- 
tract for the extensive operations of the Breece 
Lumber Co. in the forests adjacent to Alamo- 
gordo has been awarded to C. H. Cooper, of 
Flagstaff, Ariz. He has begun the assembling 
of a large force of laborers and much logging 
equipment preparatory to starting work. It 
is expected that the logging crew will have 
7,000,000 feet of timber ready by the time the 
new mill opens, about Dee. 1. 

Work on the mill building has been delayed 
hy nonshipment of steel, but word has been re- 
ceived that the shipments left the factories this 
week. The foundation for the sawmill has been 
completed and the railroad sidings are well 
under way. 


Declares Group Insurance Unlawful 


MILWAUKEE, WiIs., Oct. 4.—The lumber, 
millwork, sawmill, furniture, and other allied 
industries in Wisconsin carrying group life or 
pay-roll deduction insurance on their employees 
are interested in an opinion on this form of 
life insurance given by Insurance Commissioner 
Olaf H. Johnson, of the Wisconsin department 
of insurance, which may affect the entire plan 
of such insurance in the State. According to 
the opinion of Commissioner Johnson in answer 
to a hypothetical case presented to him, group 
life underwriting is discriminatory and, there- 
fore, a violation of the insurance laws of 
Wisconsin. 

Since the group life plan started to flourish, 
manufacturers and commercial houses having 
any number of employees have utilized it to 
reduce labor turn-over, keep the morale of the 
workers at a high standard, and to replace, 
partly or wholly, in many instances, other meth- 
ods of compensating employees for long service. 

Commissioner Johnson gave as his opinion 
that an insurance company operating in Wis- 


consin can not issue insurance to some of its 
policyholders without a medieal examination 
whether segregated or not; that an average 
premium rate can not be granted to individuals 
in a group that is not given to another indi- 
vidual of like age and under the same form of 
policy; that an insurance company can not 
guarantee a fixed return in death losses and 
dividends to a group where it does not give 
such guaranty to other policyholders; that an 
insurance company can not pay savings from 
commissions on policies as a special dividend 
to group policyholders unless it gives the same 
to individuals and that the insurance company 
can not permit officers to have the option of 
taking out more insurance than the employees 
are permitted to take under the group plan. The 
commissioner made it plain that his opinion was 
based on the case presented to him, and that no 
particular insurance company or policy form 
had been mentioned. 
PR ARBBEARBEHRAEAAAA, 

THOUGHTLESSNESS MAY be responsible for as 
much destruction in the forests as downright 
viciousness. 














Progress of American 
Business in Six Years 


The substantial progress made in the last six years by 
American business can well be symbolized by the rise in the 
wage index, 199 to 228, and the fall in the price index, 226 to 
150. Closer scrutiny approves the symbol, and discloses, too, 
the breadth of the field in which progress in waste elimination 
has been made. 

The unemployment conference of 1921 brought the reality 
of the cycle home to thousands of business men, each of whom 
in his own way has since then played his game with somewhat 
more foresight and care. Each year has afforded him in- 
creasingly accurate and significant statistical guidance. A 
surer touch is evident, a growing use of budgetary planning, 
a growing respect for reasoned foresight. 

The committee on waste in industry in 1921 gave spur to 
manufacturing efficiency; the distribution conference of 1925 
cleared the way for progress in distributing efficiency. We’re 
ready now for self criticism of distribution methods, no longer 
defensively believing that those we are using are the best 
possible. 

These conferences, and the growing health of trade asso- 
ciations and of joint research, point a change in the tradi- 
tions of management which will be counted by our grandsons 
most to our credit of any since the war—the opening, namely, 
of the minds of management to receive information from 
others and exchange information with them. 

The distribution conference set before us an ideal of con- 
trolled merchandising, of scientific merchandising, a long first 
step toward which is the simplification movement the Depart- 
ment of Commerce has inspired. When varieties numbered 
in thousands are reduced to hundreds and hundreds to dozens, 
not only are manufacturing and carrying costs reduced, but 
a new necessity and a new incentive for scientific merchan- 
dising are created. For simplified lines must be selected more 
on their merits than on their superficial appeal; market analy- 
ses are more valuable and more possible, and scientific open 
price making is encouraged. 

Advertising can be a source of tremendous waste or a 
means of reducing selling cost. The last few years have seen 
real progress in studying the practical effects of advertising 
and in eliminating the more wasteful sorts. 

In a similar detached spirit a study of the work of sales- 
men and saleswomen has been begun by pioneers, and a few 
first steps in better time scheduling and better training have 
been taken. 

In manufacturing, advances in technology have for many 
years been conspicuous; but even more important, because of 
double service, have been our recent advances in good will. 
The last two years have brought to both employer and em- 


Statement on Management 
Week, Oct. 25-30, 1926, 
By Henry S. Dennison, 
Honorary Chairman 


poyed a gain in mutual confidence and respect which can, if 
we will have it so, lead to new planes of possibility of satisfac- 
tion and efficiency. We have today the best chance in our 
history that management and labor will find the terms upon 
which they can work together. 

In all this we have barely just begun. Before us lies much 
greater progress. For with every increase in complexity or 
extent in modern life new types of waste appear, and along 
with them new chances for discovery. We shall not only 
find new sources of materials, as we found chrome in Mon- 
tana, but also new and more effective ways of using old ma- 
terials. Research and testing laboratories are growing, but 
still some thousands of concerns have yet to realize that 
every pound of everything they use is “chemical” in nature. 
In merchandising, selling, and finance the scientific method of 
analysis and induction as a base for common sense will prove 
of steadily widening value. Not very long ago production 
was a handcraft and had its “mysteries,” but, when science 
found a place there, a new kind of progress started—a com- 
pound progress, every step of which showed up still greater 
possibilities on ahead. A century of experience in bettering 
our methods of production has been too short to bring us to 
the end of opportunity. A century of growth of scientific 
spirit in our selling, financing and merchandising is still less 
likely to discover limits to our ingenuities. 

At the meetings of the local committees during ‘Manage- 
ment Week” an inspiring total of practical accomplishments 
will be reported. A greater and even more inspiring total 
would be the lesser savings we have made, have woven into 
our going practices, and forgotten. For waste elimination is 
greatest as a sum of little things. 

So all concerned in management can help, and feel assured 
that even though specific savings temporarily profit few, 
before long in this dynamic business world true savings all 
find their ways to the service of society. 

Our truest progress in the last few years been along co- 
operative lines, by openness and frankness. This has induced 
analysis and a scrupulous care for accuracy, and this in turn 
a growing skill. in foresight and in planning. These are the 
conditions which have preceded the birth of all the great pro- 
fessions. They hold the promise, if we will heed them, that 
to take part in business management may some day become 
as high a service as the best traditions of medicine and teach- 
ing demand; that we may soon regard the lessening of waste 
as doctors now regard the mitigation of disease; that we can 
make of management a great profession, bringing to man ma- 
terial gains; and spiritual gains immeasurably outweighing 
them. 
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News Items About Happenings at West 


Approves Reforestation Amendment 

SEATTLE, Wasu., Oct. 2.—Loring A. Schuler, 
editor of The Country Gentleman, has told the 
local Chamber of Commerce that the most in- 
teresting impression received by him on a tour 
of the West Coast is the possibility that the 
State of Washington may take the lead in 
practical reforestation. He has asked for data, 
together with a copy of the proposed reforesta- 
tion amendment to be voted upon by the State 
in November. Mr. Schuler expresses the hope 
that the voters may adopt the amendment, and 
not follow the example of other States ‘‘ which 
have locked the stable after the horse was 
stolen.’’ He adds: 

The tragedy of cut-off forest lands in Michigan 
and other States should be an example to you 
people, who apparently can now make lumber a 
perpetual source of wealth if you have the good 
judgment to make your tax laws such that the 
incentive is to grow timber rather than to cut it. 

He declares that the nation has a deep inter- 
est in any laws which make for permanent for- 
ests in the West, where the last big stands of 
timber are. 

Leading business men believe the problem of 
reforestation, to which Mr. Schuler refers, is 
one of the most important questions confronting 
the people of the State. The Elma Chronicle 
makes this comment: 

Someone must take a 
only to protect our 
encourage reforestation. Let us pattern after 
George Washington and Abraham Lincoln; lay a 
foundation for our children’s children; fix things 
so that in 2026 or 2126 (200 years hence) our 
offspring can look back and say: “Look what our 
ancestors did way back in 1926. They made it 
possible for us to enjoy this wonderful scenery, 
at the same time preserving lumbering—the great- 
est industry known to the Northwest.” 


time not 
also to 


stand at this 
present forests, but 


To Fight Compulsory Wage Rate 

Vancouver, B. C., Oct. 2.—Thirty days’ no- 
tice, following preliminary statements issued 
for some months past, has been given by the 
board administering British Columbia’s new 
minimum wage act. The notice, published Sept. 
30 formally orders the enforcement of a min- 
imum rate of pay of 40 cents an hour in all 
branches of the lumber industry in British Co- 
lumbia on and after Nov. 1, next. Exception 
is made for handicapped employees and part 
time employees and for apprentices. 

Defeated in their effort to prevent or stay 
the enforcement of the 40-cent an hour rate, 
lumbermen interested assert that they will seek 
amendments at the coming session of the house. 
Claiming that the mills in the British Columbia 
association alone would have an additional cost 
of $649,000 for the year, the statement sub- 
mitted by the lumbermen to the government 
argued that further increases to men now get- 
ting a higher rate would have to be met fol- 
lowing the new minimum. 

A review of the records of this industry for the 
last year, says the statement submitted to the gov- 
ernment, will, we are sure, fully demonstrate the 
inability of the industry to meet this additional 
burden. To put this in an even more concrete 
way, we would point out to you that the production 
for the mills represented for the last year was 
1,102,000,000 feet. The application of this act 
will therefore increase the production cost of all 
this lumber by 90 cents to $1 a thousand. 

This industry, as the government very well 
knows, is manufacturing lumber largely for inter- 
provincial and foreign trade, and has no way of 
putting this extra charge on to the selling price 
of this product, thus passing the extra cost on to 
the consumer. 

The mills of British Columbia, the memorandum 
of the lumbermen continues, are in direct competi- 
tion with the producing area of Oregon and Wash- 
ington, as well as the southern States of America, 
and in our domestic market with the producers 
of northern Saskatchewan, northern Alberta and 
eastern Canada, who are operating on a 10-hour 
day and without any restriction as to wages paid 
or hours worked. 

Arguing against the statement that the board 
had based its proposed minimum wage on the aver- 


age paid in Washington and Oregon, the memoran- 
dum asserts that high duty costs on equipment and 
machinery offset any difference in wage rates that 


may have existed. A further submission on this 
aspect of the case was that Pacific coast States 
have a much better home market than British 


Columbia mills. In the Atlantic seaboard market, 
the statement pointed out, the mills of the south- 
ern States, have proximity, low wage scale, and 
longer working hours in their favor. The millmen 
included in their memorandum an outlined plan 
to reduce year by year the number of Orientals 
employed. At present there are 2,400 employed, 
which is a little over 41 percent of mill employees 
in the association mills, was the statement made. 


Lumber Carriers Solve Problem 


KLAMATH FALus, OrE., Oct. 2.—The accom- 
panying cut shows three of a fleet of four Wil- 
lamette lumber carriers taking care of the 
movement of lumber at the plant of the Big 
Lakes Box Co., whose box factory and saw- 
mill yard are a little more than a half a mile 
apart, so that lumber for shipment and for 
the box factory has to be transported on a 
round trip that means more than a mile for 
ach carrier. In addition to that these car- 
riers are used to deliver molding stock to a 
molding factory, which is a little more than a 
mile and a half away, and at the same time 





Three of fleet of four Willamette lumber car- 
riers at Big Lakes Box Co.’s plant, Klamath 
Falls, Ore. 


they handle the box lumber which the company 
buys from other sawmills for use in the box 
factory, as well as deliver all the local orders 
for lumber within the city limits of Klamath 
Falls. The company’s sawmill has an output 
of 130,000 feet of lumber daily, so that with 
the lumber purchased from other mills for the 
box factory, the making of local deliveries and 
the hauling of molding stock, the transporta- 
tion problem with this company is a big one, 
which it has very effectively solved. 


Form Lumber Distributing Concern 


SEATTLE, WASH., Oct. 2.—Incorporation pa- 
pers were filed at Olympia, Wash., last week 


by the National Lumber Distributors (Ince.), 
with a capitalization of $2,000,000. Frank J. 


Mullen, formerly a wholesale lumberman of 
Seattle, together with Norman E. Coles, once 
in the contracting business in Seattle, and later 
a business organizer, were largely instrumental 
in forming this new company. Their plan, as 
outlined by Mr. Mullen, is to locate a concen- 
tration yard at Auburn, Wash., to which point 
they will ship stocks of surplus lumber bought 
from the mills. This lumber will be re-shipped 
on the milling-in-transit rate to such retailers 
as hold stock in their company. Mr. Mullen 
states that construction will start upon the first 
unit of the plant, which will cost $200,000. 





Optimism High Among Bankers 


Los ANGELES, CALIF., Oct. 2.—Confidence as 
to the substantial character of present pros- 
perity in the United States and the prospects 
for its continuance was expressed on all sides 
among the thousands of bankers gathered here 
for the fifty-second annual convention of the 
American Bankers’ Association. The delegates 
are from banks in close touch with business in- 
terests in large and small cities throughout the 
United States representative of farming, indus: 
trial and commercial activities of all kinds, and 
their composite views constitute a comprehensive 
panorama of the state of the nation’s business, 
The following brief statements were obtained 
from leading bank officials from various parts 
of the country: 

OscaR WELLS, president of the First National 
Bank, Birmingham, Ala.—The general opinion 
seems to be that business will continue at a satis- 
factory rate throughout the rest of 1926 and that 
when the records for the twelve months are com- 
pleted it will outrank even that of 1925 and stand 
as the most prosperous in the nation’s history. 

M. A. TRAYLOR, president First National Bank, 
Chicago.—The prices of live stock and most com- 
modities have improved and the purchasing power 
of the agricultural districts this fall promises to 
be very good. 





T. R. PresSTON, president Hamilton National 
Bank, Chattanooga, Tenn.—General business for 


1926 will likely exceed that of 1925, which was 
one of the most prosperous years this country has 
ever known. I see no reason why we should not 
have a long period of prosperity. 

Francis If. Sisson, vice president Guaranty 
Trust Co., New York City.—It can hardly he ex- 
pected that the ratio of increase whereby 1925 
surpassed 1924 and 1926 surpassed 1925 can be 
maintained in 1927, and yet, judged by every im- 
portant standard, the country as a whole promises 
to close the current year in a very prosperous con- 
dition and seems likely to continue so in 1927, 

GRANT McCPHERRIN, president Central State 
Bank, Des Moines, Ia.—The money situation is al- 
most ideal all over this nation. All things con- 
sidered, I am most optimistic in my views for gen- 
eral business for many months to come. 

THOMAS F. WALLACE, treasurer Farmers & Me- 
chanies Savings Bank, Minneapolis, Minn.—Opti- 
mism is the keynote of the present and prosperity 


for the balance of the year 1926 would seem 
assured. 
W. C. WILKINSON, president Merchants & Farm- 


ers National Bank, Charlotte, N. C.—Taking 1926 
as a whole, I think it will be the most prosperous 
year in the history of the country. 

Cc. C. HINnscu, president Fifty-third National 
Bank, Cincinnati, Ohio.—The outlook is certainly 
most encouraging. 

WILLIAM E. KNox, president Bowery Savings 
Bank, New York City.—I am confident we can look 
forward to active business this fall with a good 
start into next year. 

Tuomas B. McADAMS, executive manager State- 
Planters Bank & Trust Co., Richmond, Va.—Money 
is expected to continue in steady demand with am- 
ple supply for our legitimate trade use. 

J. F. Sarrors, president Security Trust & Sav- 
ings Bank, Los Angeles, Calif.—There is little 
doubt that business throughout the country is 
very satisfactory and will continue at a high level 
during the remainder of the year. 

HAYNES MCFADDEN, secretary Georgia Bankers’ 
Association.—Bumper crops either have been of 
are in process of being harvested in Georgia and 
the cash out-turn will be the greatest that the 
State has realized for the last five years or more. 


JAMES D. Hopae, vice chairman of the board, 
Dexter Horton National Bank, Seattle, Wash.—I 
feel very much inclined to agree with many bank- 
ing authorities who are confident of the future 
and that 1927 will produce very favorable returns 
for capital, labor and general business. 

R. C. STEPHENSON, president St. Joseph Loan & 
Trust Co., South Bend, Ind.—There is considerable 
alarm in this locality over the present agricultural 
situation as the losses to the farmer in general 
due to heavy and constant rains will be reflected 
in a serious depression. 

ALEX Dunsar, president Bank of Pittsburgh, Pa. 
—The Pittsburgh district is happy and prosperous 
with the single exception of the soft coal industry. 

Lucius Teter, president Chicago Trust Co., Chi 
cago.—If the elections provide a continuation of 4 
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oast Lumber Centers During the Week 


eonservative government in the United States, and 
I believe they will, the prospects for continued 
good business are favorable. 

M. II. MALort, president Citizens Bank, Abilene, 
Kan.—Taking Kansas as a whole I think we are 
probably in a little better condition than a year 
ago. 


Lumber Business with Japan Drops 


SEATTLE, WASH., Oct. 2.—West Coast lumber 
business with Japan, according to official fig- 
ures, dropped from a value of $42,100,987 in 
1924 to $24,798,492 in 1925. At the same time 
Jumber exports from Japan to the United States 
expanded from a valuation of $84,609 in 1924 to 
$248,935 in 1925. 

A remarkable instance of decline in trade is 
supplied by statistics on nails. In 1924 this 
country shipped to Japan 43,188,159 pounds of 
nails, valued at $1,667,543; and in 1925 only 
302,933, valued at $32,051. 

The statistics are published by the Depart- 
ment of Commerce in special bulletin No. 8, 
division of regional information, on data as- 
sembled by Consul J. W. Ballentine, Tokyo. Con- 
versions from yen to dollars are on the basis of 
1 yen equals 41 cents, approximately the aver- 
age of exchange during the two years. 


Sawdust for Grape Packing 


PORTLAND, ORE., Oct. 2.—Redwood sawdust is 
finding a new market down in the San Joaquin 
Valley, California, reported L. W. Boardman, 
of the White Pine Lumber Co., Los Angeles, 
who was here this week on a business trip. The 
grape growers have found that grapes ship bet- 
ter when packed in sawdust, and it appears 
that a new market has been found for a saw- 
mill by-product. In the grape growing coun- 
tries of the Mediterranean, grapes have been 
shipped in cork waste for years. The sawdust 
utilized in California is coarse, almost what is 
commonly termed hog fuel, and the finer pieces 
are segregated from the larger ones by a blower 
system. The pieces used for grape packing are 
about the size of a pea. 


Reorders for Prescott Electric Dogs 


BEND, OrE., Oct. 2.—The Prescott Co., of Me- 
nominee, Mich., has received an order to equip 
all of the carriages of the Shevlin-Hixon Co., 
at Bend, and of the McCloud River Lumber Co., 
at McCloud, Calif., with Prescott electric dogs 
and tapering devices. 


These new devices, considered one of the 
greatest improvements in sawmill machinery 
made within the last fifteen years, were 


pioneered by the Prescott Co., and they have so 
satisfactorily Gemonstrated their usefulness that 
they are being reordered by the above named 
companies. Always progressive, and looking 
for new and better methods, these two com- 
panies gave the Prescott Co. an order to equip 
one carriage at each mill with electric dogs. 
This order was given only after an extensive 
investigation had been made into the merits of 
all types of power dogs. The results more than 
justify the decision, as the new improvement 
does more than is claimed for it by the build- 
ers. After a thorough trial at both of these 
mills under actual working conditions, an addi- 
tional order was issued to equip all of the ear- 
rlages at both of the mills with the new dogs. 
The plant of the Shevlin-Hixon Co. contains 
five rack and pinion carriages, while the Me- 
Cloud River Lumber Co. has one screw block 
and four rack and pinion carriages, making a 
total of ten carriages to be equipped with Pres- 
cott electric dogs and tapering devices. 

The greatest testimonial that can be given 
for any new device is in the form of reorders, 
and the Prescott Co. is to be complimented on 
pioneering and perfecting this new and very 
useful improvement in sawmill machinery. 


Instruction in Lumber Manufacture 


Vancouver, B. C., Oct. 2.—Instruction in 


lumber manufacture will be given this winter ° 


in the Vancouver school night classes now 
opened. These courses will be entirely sepa- 
rate and distinct from the educational course 
given employees of lumber concerns, under aus- 
pices of the British Columbia Lumber & Shingle 
Manufacturers’ Association. The lessons will be 
of practical nature, outlining methods of mills, 
retail and export trade. 


Organize Retail Dealer Department 


SEATTLE, WASH., Oct. 2.—Announcement is 


made by the West Coast Lumber Bureau of the 
organization of a retail lumber dealer depart- 
ment, coupled with the appointment by C. J. 
Hogue of Don Critehfield, of Lincoln, Neb., as 
head of the department. Two other appointments 
will be made. The new department will specialize 
on close coéperation with retailers, and will be- 
gin to function first in 
Kansas, Oklahoma and | 
Texas where interest in | 
Douglas fir yard stock 
has been developed. Mr. 
| 
| 
| 
DON CRITCHFIELD, | 
Lincoln, Neb.; 
Head of Retailer 
Department 


Critchfield is well equip- 
ped for the work, having 
had a wide range of ex- 








perience, including both 
retailing and wholesal- 
ing in the middle west. 

The bureau’s field ex- 
tension force now in- 
cludes, in addition to 
Mr. Hogue, manager; 
H. 8S. Stronach, L. P. 


Keith, and R. T. Titus. Mr. Hogue has spent 


the spring and early summer principally 
in and around New York and Chicago, 
conferring with large industrial users of 


Douglas fir and also architects, contractors, and 
builders. He wili make a second trip to the East 
about the middle of October. Mr. Stronach has 
already done considerable work in shop grades 
and gash and frames among the architects and 
builders of New England. Mr. Keith after dis- 
cussing the railroad use of Douglas fir with 
purchasing depertments of a number of eastern 
railroads, has just left for the Oklahoma State 
Fair, following a month with Kansas retailers. 
Mr. Titus has been working on select and strue- 
tural grades of Douglas fir all summer in the far 
Kast, being at present in New York. 


Reconstruction of Industry Needed 

SEATTLE, WASH., Oct. 2.—In a review of fir 
lumber and its products for the Pacifie North- 
west Advisory Board, Ernest Dolge and H. N. 
Proebstel observe that during five years lum- 
bermen have been subjected not alone to the 
fiercest competition among themselves, but have 





A speaker* at a recent meeting of 
lumbermen scored a good point 
for wood when he said: 


“A hundred years from 

now metal furniture will 

not be sold for antiques.” 
*H. N. Wheeler, of United States For- 


est Service, at Hoo-Hoo Annual at 


Kansas City, Mo., Sept. 28. 














encountered Canadian competition totaling half 
a billion feet a year, and growing European 
competition—all of which enters the United 
States duty free. Also, substitutes have become 
real competitors of lumber. It is asserted that 
these circumstances explain in part, why lum- 
bermen have not been able to participate to a 
larger extent in the extraordinary construction 
prosperity of the country as a whole. As a 
commodity, forest products rank second only 
to coal, yielding in freight revenue $300,000,- 
000 annually, or about $1,000,000 every work- 
ing day. 

The report declares that reeonstruetion of the 
lumber industry must now be faced, that it 
may be destructive in many phases, but in line 
with natural growth: 

While lumbermen of the West are probably as 
efficient and well organized as those of any other 
region, yet approximately half of them take no 
part in the work and cost of collectively bettering 
the industry. The other half formulate and exe- 
cute the grading rules, conduct market extension 
activities, maintain reasonable freight rates, gather 
and disseminate statistics and attend to the in- 
numerable other affairs without which the indus- 
try would be in a state of chaos. 

The burden of these activities is rapidly becom- 
ing heavier as a result of increasing competition. 
The railroads have set a wonderful example, in 
this respect, of the beneficial effect of whole- 
hearted joint participation. Let us hope eventu- 
ally every stockholder in the limber companies, 
every banker, and many other influential persons 
will insist that membership in associated activities 
is an obligation which every producer should will- 
ingly meet. 

Mr. Dolge, former president of the West 
Coast Lumbermen’s Association, is president 
of Ernest Dolge (Ine.), operating a mill at 
Tacoma, and Mr. Proebstel is traffie manager 
ot the West Coast Lumbermen’s Association. 


Los Angeles Plant Burns 
[Special telegram to AMERICAN LUMBERMAN] 
GLENDALE, CALIF., Oct. 4.—Fire that broke 

out in the yards of the Bentley Lumber Co. 
at Los Feliz Road and Railroad Avenue shortly 
after noon today, caused damage estimated at 
$70,000, before it was brought under control 
an hour later. 

The flames started in a shed, in which the 
finish lumber was stored, destroying 500,000 
feet of lumber together with the shed, leaped 
to the warehouse in which composition roofing 
and other building materials were in stock and 
thence spread to a dry kiln that was also 
burned out. During the fire between fifteen 
and twenty automobiles belonging to employees 
of the company, that were parked on the com- 
pany’s property, were burned, and a 400-gal- 
lon underground tank of gasoline, from which 
the firm’s fleet of trucks derived its gasoline 
supplies, blew up, but without injuring anyone. 
The premises of the Moore Cabinet Works, next 
door to the Bentley plant on Los Feliz Road, 
were damaged in the rear by the flames when 
the wind changed. 

The loss, which is covered by insurance, is 
placed at $30,000 for improvements and build- 
ings, $30,000 for lumber and building material, 
and about $10,000 for additional equipment 
that has not yet been completely checked up. 
Roger Bentley, vice president, declares that the 
company will continue business at its present 
location as usual. 


OF THE TOTAL land area of some 30,000,000 
acres in New England which was practically all 
virgin forest in 1620 not more than 5 percent 
is now virgin. This is chiefly in Maine, with 
seattered areas in Vermont and New Hampshire. 
The present forest area in New England 
amounts to about 25,000,000 acres, of which 
something less than one-half is in saw timber 
and pulpwood. The remainder is either unpro- 
ductive or covered with low grade cordwood. 
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Examples of Sugar Pine’s* Durability 


sa KAN Cauir., Oct. 2.—Just how 
long sugur pine will last, the maximum extent 
of its durability, 


ing to Edward P. 


CISCO, 
has not been reached, accord 
Ivory, extension manager of 
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1S54, and 


sugar pine 


Court house at Mariposa, erected im 

ill in use. Jt is virtually all of 
construction 

the Sugar Pine Sales Co., who has reeently 

a trip through the interior of the 

** Mother-Lode’’ country, 

"49 sugar pine was used 


completed 
State, the so called 

Where, in the days of 
nearly 100 pereent for building homes, cabins, 
hotels and other struetures where the wood had 


to be worked by hand in a ratifer crude and 
makeshift manner, 

California is a young State, said Mr. Ivory 
its history, as a part of the United States, dates 


Wooden 
erected during the haste and bustle of 
plonecring a new empire, were thrown together 
quickly Modern methods, which today proserve 
the wood, were unknown then and even though 
they might have been obtainable in the eastern 
civiliz d States, had not made their way 

due probably to the high cost of trans 
portation, the difficulties of getting them into the 
mountains and the lack of time which it would 
have taken to us¢ 


back less than the span of a man’s life. 
structures 


or more 
westward 


them. 

almost ex 
clusively in the erection of buildings in the sugar 
pine regions. This is attributed to a great extent 
to the working ease of the timber; its lightness, 


At any rate sugar pine was used 


a factor to be considered in transportation, and 
to its uvailability 


Many of these buildings, true the greatest por 


September 


September construction contracts in the $7 
Stutes cast of the Rocky Mountains amounted 
to $962,371,400, according to monthly survey of 
the F. W. Dodge Corporation, just released. 
This was only 6 percent under the total for the 
preceding month, and the decrease from Sep 
tember of last year was less than 1 percent. 
These 57 States include about 91 percent of the 
total construction volume of the country. 

The most important items in the September 
contract record were: $225,516,300, or 40 per 
cent of all construction, for residential build- 
ings; $98,166,800, or 17 percent, for public 
works and utilities; $97,378,300, or 17 percent, 
for commercial buildings; $49,112,700, or 9 per- 
cent, for industrial construction, and $34,531, 
600, or 6 percent, for educational buildings. 

New construction started in the 37 eastern 
States during the past nine months has 
amounted to $4,809,779,800, being an 8 percent 
increase over the corresponding period of 1925. 
The showing made by the contract records this 
year has, for several reasons, been rather better 
than the showing of the building permit records 
for larger cities of the country. The principal 
reason for this apparent difference is that the 
contract records include public works and utili- 
ties projects, which have had a big increase this 
year. This class of work is not included in the 
permit records. 


tion of them, have since been abandoned. They 
were miners’ shacks, buildings for stores and sheds 
which were in towns long sinee abandoned, 3ut 
there are some which remain, monuments to the 
pioneers who built them. One of the most prominent 
is the Hutchings Hotel, built in 1859 as a hostelry 
for early “tourists” and travelers into Yosemite 
Valles This old building was built almost ex- 
clusively of pine Framework, made of 
cedar, was almost the only other species of lumber 
used All of the roof, siding and woodwork are 
pine 


sugar 


of sugar 

Today the Hutehings Hotel, known now as the 
Cedar Cottage because in later years an addition, 
through which stands a huge cedar tree, has been 
ndded, is the oldest building in Yosemite National 
Park In fact it was the second building ever 
erected in the valley and the fact that it has 
defied the elements of the high mountains is attrib 
uted to the facet that it is built of weather resist 
ing sugar pine, 

The climate of the Sierra Nevada Mountains 
offers a This is shown by the fact 
that steel, used in some of the bridges along the 
river leading into the valley, has long since fallen 
prey to rust, the bridges have crumpled and been 
abeondoned Annual rainfall in the valley averages 
thirty to forty inches a year and snow becomes 
ten to fifteen feet deep 


severe test 


Another of the historic buildings of the district 
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Hutchins Hotel, as it looked originally 


is the court house at Mariposa, onee one of the 
most thriving cities of the State but now almost 
abandoned. This court house, erected in 1854, 
built of sugar pine and roofed with sugar pine 
shakes, is still in use as the county court house. 
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Hutchings Hotel, as it looks today. An addi- 

tional wing built some time ago, through which 

a cedar tree grows, has given it the 
Cedar Cottage 


name of 


History relates that Mariposa at one time was con- 
sidered the capital of the State. Today its popu- 
lation can almost be counted on one’s fingers. At 
Hornitos, in the placer gold fields, stands the 
Native Son’s parlor, still in use. It was built of 
sugar pine at the time when there were more 
than 15,000 persons living at Hornitos. Today 
there is one family, the support being from a 
small garage and filling station. 

Here at Hornitos the town was left “as was”: 
even to the old bar and dance hall, empty bottles 
which held vintages of pre-Volstead days, bedeck 
the back bar. An old piano on its raised platform 
still rests, its keys long ago stilled by rusted 
rtrings. 

A few miles further on at Big Ouk Flat, famous 
for its gold in the days of ‘49, stends a sugar pine 
home. It is one of the best known cabins of the 
district and is situated just at the top of “Priest's 
Grade’; it is said to have been the home of 
Tennessee's Partner, the pathetic and loyal charac- 
ter of Bret Harte’s story of that name. 

And on down the line are monuments which 
are telling the story of sugar pine’s durability. 
They are still writing history for California’s true 
white pine, so who can say what length its life 
really is? 


akes Good Building Record 


Contemplated new work was reported in Sep 
tember to the amount of $621,285,500. While 
this was 9 percent more than the amount re 
ported in August of this year, it was 9 percent 
less than the amount reported in September of 
last year. The small volume of contemplated 
work in proportion to work actually started is 
an indication that construction demand is de 
clining somewhat at present. 

New York State and Northern New Jersey 

The total volume of construction contracts let 
in New York State and northern New Jersey 
during September amounted to $146,905,500. This 
figure represented a loss of 4 percent from Au- 
gust, 1926, and a gain of 13 percent over Septem- 
ber of last year. The more important classes in 
last month’s building and engineering record 
were: $79,266,100 or 54 percent of all construc- 
tion, for residential buildings; $28,120,500, or 19 
percent, for commercial buildings; $14.395,200. or 
10 percent, for public works and utilities; $8,240,- 
100, or 6 percent, for social and recreational proj- 
ects; $6,757,409, or 5 percent, for industrial build- 
ings, and $4,231,900, or 3 percent, for educational 
buildings. 

New York State and northern New Jersey had 
$1,306,975,500 in contracts for new building and 
engineering work during the last nine months, 
this being 20 percent in excess of the amount 
$1,087,318 900, for the first nine months of 1925. 

Contemplated new work reported for the dis- 
trict last month reached a total of $173,534,900, 
which showed increases of 8 percent over August 
of this year and 1 percent over September, 1925. 

New England States 
New England had $44,279,900 in contracts for 


new building and engineering work last month. 
These were decreases of 1 percent from August 
of this year and 7 percent from September, 1525, 
Included in the September construction record 
were: $16,004,800, or 36 percent of all construc- 
tion, for residential buildings; $9,046,500, or 20 
percent, for commercial buildings; $4,847,800, o7 
11 percent, for public works and utilities; $4,797,- 
000, or 11 percent, for educational buildings; $3 

791,400, or 9 percent, for industrial buildings; $2.- 
223,600, or 5 percent, for religious and memorial 
buildings, and $2,071,000, or 5 percent, for social 
and recreational projects. 

During the first nine months of this year there 
was $340,088,600 worth of new construction start- 
ed in the district, compared with $367,221.10 in 
the corresponding period of 1925, being a decline 
of 7 percent. 

Contemplated construction projects were re- 
ported for New England to the amount of $33,- 
689,300 during September. The above figure was 
8 percent above August, 1926, but 11 percent be- 
low September of last year. 


Middle Atlantic States 


The September volume of construction con- 
tracts awarded in the middle Atlantic States 
(eastern Pennsylvania, southern New ’ 
Maryland, Delaware, District of Columbia. and 
Virginia) amounted to $62,282,200. This figure 
exceeded August, 1926, by 1 percent and Septem- 
ber of last year by 28 percent. Last month's 
building and engineering record included the fol- 
lowing items of note: $26.687.000, or 43 percent 





ay* 


of all construction, for residential buildings; 39,- 
490,700, or 15 percent, for public works and utili- 
ties; 8.862.500, or 14 percent, for industrial build- 
ings: $6,506,300, or 10 percent, for commercial 
buildings; $4,677,800, or 8 percent, for educational 
buildings; $3,283,200, or 5 percent, for hospitals 
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and institutions, and $1,501,700, or 2 percent, for 
social and recreational projects. 

New building and engineering work started in 
these States during the first nine months of 1926 
reached a total of $488,787,600, which represented 
an increase of 15 percent over the amount ($425,- 
273,600) for the corresponding nine months of 
last year. 

Contemplated construction planned for the dis- 
trict, as reported in September, amounted to 
$72,857,600. There were increases of 29 percent 
over August of this year and 1 percent over Sep- 
tember, 1925. 

Pittsburgh District 

Building and engineering contracts were 
awarded last month to the amount of $65,115,500 
in the Pittsburgh district (western Pennsylvania, 
West Virginia, Ohio and Kentucky). There was 
an increase of 2 percent over August, 1926. How- 
ever, a slight decline of 1 percent from Septem- 
ber, 1925, occurred. Analysis of the September 
construction record for this territory showed the 
following important items: $18,636,100, or 29 per- 
cent ot @!l coust.uction, for residential build- 
ings; $18,282,100, or 28 percent, for public works 
and utilities; 11,007.300, or 17-pereent, for indus- 
trial buildings; $9,752,290, or 15 percent, for com- 
mercial buildings; $3,328,000, or 5 percent, for 
educational buildings, and $1,705,900, or 3 percent, 
for religious and memorial buildings. 

The Pittsburgh district had $597,763,400 in con- 
tracts for new construction work during the first 
nine months of 1926, which was a loss of 9 per- 
cent from the amount ($660,100,900) for the cor- 
responding nine months of last year. 

Contemplated construction projects were re- 
ported for the district in September to the 
amount of $55,851.000. This was practically the 
same as the amount reported in August, 1926. 
However, there was a decline of 15 percent from 
September of last year. 

The Central West 

Construction started during September in the 
central West (Illinois, Indiana, Iowa, Wisconsin, 
Michigan, Missouri, Kansas, Oklahoma and Ne- 
braska) amounted to $159,974,700. The above fig- 
ure was practically the same as that for Septem- 
ber of last year. However, there was a decline 
of 18 percent from August, 1926. Included in the 







September building and engineering record were: 
$58,521,500, or 37 percent of all construction, for 
residential buildings; $32,642,500, or 20 percent, 
for commercial buildings; $25,600,500, or 16 per- 
cent, for public works and utilities; $12,469,400, 
or 8 percent, for social and recreational projects; 
$12,200,600, or 8 percent, for industrial buildings; 
$11,894,600, or 7 percent, for educational build- 
ings, and $3,575,100, or 2 percent, for religious 
and memorial buildings. 

New building and engineering work started in 
the district during the first nine months of 1926 
reached a total of $1,216,523,500, as compared 
with $1,131,538,500 in the first nine months of last 
year, being a gain of 8 percent. 

Contemplated construction projects were re- 
ported for the central West in September to the 
amount of $173,100,400. This was 7 percent in ex- 
cess of August, 1926, but 1 percent below Sep- 
tember of last year. 


Southeastern States 

Building and engineering contracts were 
awarded last month in the southeastern States 
(the Carolinas, Georgia, Florida, Tennessee, Ala- 
bama, Mississippi, Arkansas and Louisiana) to 
the amount of $56,850,500. This was 23 percent 
in excess of August, 1926. However, there was a 
decline of 53 percent from September of last 
year. Analysis of the construction record for 
this territory showed the following cases of im- 
portance: $18,133,600, or 32 percent of all con- 
struction, for residential buildings; $15,933.800. or 
28 percent, for public works and utilities; $8,622,- 
900, or 15 percent, for commercial buildings; $4,- 
982,800, or 9 percent, for industrial buildings; $3,- 
699.800, or 6 percent, for educational buildings; 
$2,400,800, or 4 percent, for religious and memo- 
rial buildings, and $1,978,500, or 3 percent, for 
social and recreational projects. 

During the first nine months of this vear there 
was $590,559,000 worth of new construction 
started in these states. which was 2 percent in 
excess of the amount ($577,218,300), for the cor- 
responding nine months of 1925. 

Contemplated new work reported for the south- 
eastern States last month amounted to $80,998,- 
000. This was an increase of 31 percent over 
August, 1926, but a decrease of 37 percent from 
September of last year 


The Northwest 


The total volume of construction contracts let 
in the Northwest (Minnesota, the Dakotas and 
northern Michigan) during September amounted 
to $9,119,300. The above figure exceeded August 
of this year by 6 percent. However, there was a 
decline of 4 percent from September, 1925. In- 
cluded in last month’s building record were the 
following items: $2,661,200, or 29 percent of all 
construction, for residential buildings; $2,101,600, 
or 23 percent, for public works and utilities; $1,- 
622,000, or 18 percent, for hospitals and institu- 
tions; $1,233,800, or 14 percent, for industria} 
buildings; 660,800, or 7 percent, for commerciat 
buildings; $414,000, or 5 percent, for educational 
buildings, and $226,200, or 2 percent, for social 
and recreational projects. 

The construction total for the first nine months 
of 1926 was $83,632,000, as compared with $77,- 
217,400 in the corresponding period of last year, 
being a gain of 8 percent. 

Contemplated new work reported for the 
Northwest during September amounted to $12,- 
212,000. There were increases of & percent over 
August of this year and 10 percent over Septem- 
ber, 1925. 

Texas 


Texas had $17,843,800 in contracts for new 
building and engineering work last month. ‘There 
were decreases of 2 percent from August, 1926, 
and 35 percent from September of last year. The 
September construction record ineluded: $7.515,- 
100, or 42 percent of all construction, for public 
works and utilities; $5,606,000, or 31 percent, for 
residential buildings; ;$2.026 €00, or 11 percent, for 
commercial buildings; $1,578,500, or 9 percent, for 
educational buildings, and $276,900, or 2 percent, 
for industrial buildings. 

Construction started in Texas during the first 
nine months of 1926 reached a total of $185,449,- 
300, which was 27 percent in excess of the 
amount ($146,545.800) for the corresponding nine 
months of last year. 

Contemplated construction projects were re- 
ported for the State in September to the amount 
of $19,042.3°0, being a decline of 39 percent from 
August of this year, as well as a loss of 11 per- 
cent from September, 1925. 


Forestry Needs Presented to President 


[Special telegram to AMERICAN LUMBERMAN | 

WASHINGTON, D. C., Oct. 7—The Federal ap 
propriations for forest fire prevention and fire 
fighting will be increased for the next fiscal 
year over those for the current year and steps 
will be taken to bring about better codrdina 
tion of the Federal, State and private agencies 
in the protection of timber land. This was the 
consensus of luinbermen and other business men 
comprising the special committee, representing 
more especially the Pacific Northwest and Cali 
fornia, but also the country as a whole, that 
called at the White House today and laid the 
forest fire situation before President Coolidge 
and Brig. Gen. H. M. Lord, director of the 
hudget. The President followed with closest 
attention the presentation of the situation in 
general and in California and the Pacific North 
west in particular, made by A. W. Laird, of 
Potlatch, Idaho, head of the committee and 
president of the Western Forestry & Conserva 
tion Association, the central organization of all 
forest protective agencies in California, Oregon, 
Washington, Idaho and Montana, nodding his 
head frequently in apparent approval of the 
points emphasized. 

Gen. Lard went so far as to remark that the 
committee came to Washington at the psycho 
logical moment, since the bureau of the budget 
is today considering the forest protection item 
in estimates for the agricultural appropriation 
bill, and that the amount included for this pur- 
pose would be an increase over current appro- 
priations. Gen. Lord refrained from saying 
how great an inerease would be allowed in the 
budget as it is sent to Congress, but made it 
clear that he considered the Government vulner- 
able and that the great fire menace this year 
served to strongly emphasize the importance of 
tightening up protection measures. 


Points Emphasized by Committee 


Laird made it clear from the outset that 
© committee did not come to Washington to 
criticize the Federal Government or the appro- 
priations made in the past by Congress, but 
rather to lay the situation before the President 
and the director of the budget with a view to 
constructive action. He told the President and 


Mr. 
the 


Gen. Lord that the conference was sought to 
emphasize these points: 

1. That protection of life, resources and = refor 
estation from forest fires is a grave responsibility 
shared by private, State and Federal agencies aml 
one not being met with satisfactory efliciency. 

2. It can not be met until all have a_elear 
picture of a suitably complete and codrdinated pro 
vram, with the several activities correctly related, 
so that each agency comprehends what it must do 
to coéperate constructively and adequately. 

3. Such a program picture is now lacking. Pri 
vate and State agencies can not establish it. It 
requires the constructive interest of the adminis- 
tration. 

4. No request is being made for Federal aid to 
lighten others’ burdens—only that the Federal 
Government hold up its end as well as do other 
responsible agencies, 

Sketches History of Clarke-McNary Law 

Mr. Laird sketched briefly the history of the 
Clarke-MeNary law. 

The law, he said, assumes reforestation to be the 
single most urgent need and that fire prevention is 
the foundation step, with better taxing methods 
the next. It seeks, by effecting coéperative or 
vanization, to improve these conditions, to build 
means of meeting all other forest problems of joint 
Federal, State and private concern. It directs the 
secretary of agriculture to codperate to further 
these objectives. It assumed $10,000,000 a year 
to be required, of which three-fourths should be 
spent by State and private interests, while’ the 
national beneficiaries should in fairness pay one 
fourth. Consequently an appropriation of $2,500, 
000 annually was authorized. Accepting this na 
tional policy at its face value, State and private 
agencies have responded so well already that their 
expenditures under the Federal terms imposed 
amount to about $3,775,000, or half the estimated 
requirements of them, and so calls for about 
$1,250,000 from the Government on the understood 
cooperative basis. 

gut, although having proposed this progressive 
program, the Government so far declines to fulfill 
its well recognized obligation and appropriates only 
$710,000. Some States that have gone fully up to 
the required ideal, doing so by extending protection 
to reforesting land and even public domain, get 
barely a third the assistance promised because the 
inadequate appropriations have to be shared with 
States that have failed to do so well. 

The whole system seems likely to break down 
and reopen the forest policy question in Congress, 
with all its original controversies, because of fail- 
ure of Congress to finance this act which the 


country accepted as the solution of the national 
forest problem. In the five Pacific States from 
California to Montana, containing balf the nation’s 
timber supply, are over 131,000,000 acres of forest 
land requiring protection. Two percent is State 
owned, 36 pereent privately owned, and 62 percent 
Government owned. Of merchantable timber acre 
age only, 68 percent is Government owned. Of 
actual timber merchantable under today’s stand- 
ards, the Government owns 42 pereent. Consider 
ing productive capacity, streamflow influence ete., 
it certainly earries over half the entire Pacific 
coast responsibility. Its 62 percent of the forest 
area breeds fire, insects ete. to the full percentage 
proportion. 

Mr. Laird told of the highly developed co- 
operative protection of timber and reforesting 
lands in this region, covering some 43,000,000 
acres, showing that lumbermen are financing 
about three-fourths of it in normal years, and 
more in abnormal times, the States about 19 per 
cent, while the Government’s end ranges from 
7 to 10 percent. The President seemed partieu- 
larly impressed with the importance of increas- 
ing forest protection as distinguished from 
forest fire fighting, since its extension means 
proportionately less expenditure for fire fighting 
and in addition the saving of vast areas of mer 
chantable timber and reforesting Jands. 

Appropriations Recommended 


In the long run Mr. Laird pointed out, ex- 
penditures for forest protection will pay for 
themselves many times over. On behalf of the 
committee, he recommended that appropriations 
hy the Federal Government be increased $845,- 
000, bringing its present appropriation for co- 
operation under the Clarke-MeNary Act up to 
one-fourth, or $1,250,000, as recommended by 
Col. William B. Greeley, United States forester ; 
increasing the item for public domain protection 
from $25,000 to $75,000; an inerease of not less 
than $250,000 for the entire national forest pro 
teetive organization in all States, providing 
additional rangers, fire dispatchers etc., and in- 
creasing the item covering forest weather fore- 
casts from $20,000 to $25,000. 

KE. ©, Sammons of Portland, Ore., represent- 
ing the Portland Clearing House Association, 
also of the Peninsular Lumber Co., spoke briefly, 
emphasizing the fact that 65 cents of every dot 
lar produced on the Pacific coast comes from the 
lumber industry and trade, and therefore the 
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entire population is vitally interested in ade- 
quate protection of merchantable timber and re- 
foresting lands. 

Others comprising the committee were: 

Cc. A. Barton, Boise, Idaho, head of the Boise- 
Payette Lumber Co.; J. H. Bloedel, Seattle, Wash., 
president of the Bloedel Donovan Lumber Mills, of 
Bellingham; J. J. Donovan, vice president of the 
Bloedel Donovan Lumber Mills; John W. Blodgett, 
Grand Rapids, Mich., long the president of the 
National Lumber Manufacturers’ Association and 


Wood Flour—Its Manufacture 


active in forest affairs generally; he is one of the 
best known American lumbermen; R. E. Danaher, 
Detroit, president of the Booth-Kelly Lumber Co. 
of Oregon and vice president of the Michigan- 
California Lumber Co. of California; R. B. Hale, 
San Francisco, president of the California Develop- 
ment Association; C. B. Sanderson, Seattle, general 
manager of the Milwaukee Land Co., a forest own- 
ing subsidiary of the Milwaukee system; Julian E. 
Rothery, New York, vice president of timber land 
owning subsidiaries of the International Paper Co. ; 
John M. Bush, Negaunee, Mich., manager of the 


and Principal Uses 


Approximately twelve million pounds of wood 
flour is imported annually from WBurope into the 
United States. 

This is made from nothing more than sawdust, 
shavings and other mill waste which in this coun- 
try is generally regarded as a liability and a fire 
hazard. While American operators are spending 
money to dispose of this class of material, European 
lumber manufacturers are converting it into wood 
flour, exporting it to this country, paying duty and 
evidently selling it at a profit. 

European wood flour is claimed to have certain 
advantages over the domestic product, but the valid- 
ity of the claim is questionable, and increased expe- 
rience and care in the selection of raw material on 
the part of American manufacturers should result 
in a product in every way equal to that produced 
by foreign mills. 

Wood flour has been known and produced in this 
country for some time, but the production was lim- 
ited to a very few companies, and little attention 
has been given it as a phase in the utilization of 
suwdust, shavings and other milling waste until 
recently sponsored by the National Committee on 
Wood Utilization, 

The uses of wood flour are numerous and diversi- 
fied, ranging all the way from dolls to dynamite. 
New uses are constantly being developed and it 
promises to become an important industrial product 
as well as a profitable economic solution for the dis- 
posal of material that has heretofore been frowned 
upon 

Many American Woods Are Suitable 

The wood substance of various species of trees 
differs very little in composition. The wood sub 
stance of hickory is not unlike that of poplar, the 
chief difference in the two species being in the 
physical structure of the material. However, there 
are certain infiltrations of gums and resins in 
some woods, and in others certain coloring, that 
preclude their use as wood flour for some products. 
Spruce, fir, and pine are the chief woods used in 
Kurope to produce the highest grades of wood flour. 
Similar species are represented by our true firs, 
white pines and spruces. Little investigation has 
been undertaken regarding the suitability of Amer 
ican species for the manufacture of wood flour, but 
from casual observations the wood of maple, ash, 
white birch, and basswood, in addition to the spe- 
cies now in use, should be capable of producing a 
good grade of wood flour, since they are entirely 


devoid of resin and possess the necessary light 
color. 
Mills Used in Grinding Wood Flour 
Wood flour, as the name implies, is a_ finely 


ground or pulverized form of wood. In Europe it 
is ground chiefly by stone mills, which are an adap- 
tation of the old burr stone mills used for the 
grinding of whest and other grains. They consist 
of two large mill stones, one of which is stationary 
while the other is connected to a vertical shaft and 
revolved. 

Another type of mill, used chiefly for the conver- 
sion of sawdust into wood flour, is the steel burr 
roller mill. This consists of a series of corrugated 
steel rollers, cach succeeding roller having teeth of 
increasing fineness. The rollers are closely set and 
revolve in opposite directions at different rates of 
speed. The sawdust is passed through the series 
of rollers and ground to the required degree of 
fineness. 

Among patented devices of American manufac- 
ture is a wood pulverizer for the conversion of 
shavings, sawdust, and hogged wood into wood 
flour. The material is fed through a hopper into 
a grinding chamber in which a high-speed grinding 
wheel operates. The material is pulverized by 
action of the grinding wheel against the sides of 
the chamber, which is likewise lined with a grinding 
surface. 

One of the features of this machine is the ab- 
sence of screening apparatus. A current of air 


is used to draw the material from the grinder. In 
the upper portion of the machine this current of 
air is allowed to expand into a somewhat larger 
chamber. Here the air on expanding loses part 
of its lifting power and the coarser particles which 
were held in suspension fall back into the grinding 
chamber. The dust-laden air is conducted on to 
a large settling chamber where the wood flour is 
finally precipitated to the floor. In this manner, 
the fineness of the flour is closely regulated—the 
slower the air current, the finer the product drawn 
off. 
Preferred Material for Linoleum 


There are many different products into which 


wood flour enters as an important constituent. 
Chief among them are linoleum, explosives and 
Bakelite. 


Approximately 20,000,000 pounds of wood flour 
is used annually in the linoleum industry. It is 
employed chiefly in the manufacture of inlaid types, 
although it is also used in smaller proportions 
mixed with cork flour, in the production of the 
“battleship” and printed linoleums. The light 
fluffy nature and consequent space-filling properties 
of wood flour make it particularly desirable as the 
filling constituent in linoleum. It is intimately 
mixed with cementing materials consisting chiefly 
of resin, linseed oil and Kauri gum. The resultant 
mass, of a tough, doughy consistency, is rolled into 
layers, cut into the desired figures, and cemented 


to a burlap backing under intense pressure and 
heat. Because of the necessity of imparting differ- 


ent colors to the various figures of inlaid linoleum, 
it ix essential that the filler be light in color and 
capable of taking pigments. Wood flour possesses 
these characteristics which add materially to its 
importance as one of the chief constituents if the 
manufacture of inlaid linoleum. 

Both imported and domestic wood flour are used 
by the manufacturers of linoleum. The imported 
product is somewhat finer than the domestic, but 
is less uniform in its properties, and, contrary to 
general opinion, is not as light in color as the best 
grades of domestic manufacture. ‘The extremely 
fine Huropean wood flours produce a linoleum that 
is susceptible to a higher surface polish, although 
the fluffy, slightly fibrous nature of the domestic 
wood flour offsets the above advantage in that the 
minute fibers have a tendency to become felted in 
the cementing substance and thereby increase the 
tenacity and toughness of the finished product. An- 
other claim made for European wood flour is that 
it contains less resin. ‘This, however, is not true 
when compared to the best domestic grades. How- 
ever, for use in the linoleum industry the constancy 
of the resin content rather than the amount is the 
most important feature. 

Generally speaking, domestic wood flour is pre- 
ferred by the linoleum industry by reason of its 
uniformly light color, fluffy, slightly fibrous nature, 
and unvarying quality. Furthermore, the users are 
in closer and more intimate contact with the pro- 
ducers and can purchase in the quantities desired 
and for delivery as needed. 


Utilized in Dynamite Manufacture 

In the manufacture of explosives, wood flour has 
its greatest usefulness as a constituent of dynamite. 
Nitroglycerin in its natural state is extremely 
sensitive to shock and dangerous to handle, and is, 
therefore, barred from transportation by common 
carriers. However, when diluted with carbon car- 
riers such as wood flour, and oxygen carriers such 
as sodium and ammonium nitrate, this sensitive- 
ness is greatly reduced. Such mixtures are known 
as dynamite. A standard 40 percent “straight” 
dynamite contains: Nitroglycerin, 40; sodium 
nitrate, 44; calcium carbonate, 1; wood pulp, 15. 

Kieselguhr, a fine siliceous earth, was the orig- 
inal absorbing medium used in the manufacture of 
dynamite, but this has given way almost entirely to 
the use of active constituents, of which wood 
flour, in varying degrees of fineness, supplemented 


land department of the Cleveland Cliffs Iron Co.; 
George D. Pratt, of New York City, president of 
the American Forestry Association, representing 
public welfare rather than forest ownership; An- 
drew A. Rahn, vice president Shevlin, Carpenter 
& Clarke Co., of Minneapolis; Frank G. Wisner, 
Eastman, Gardiner & Co., Laurel, Miss., president 
National Lumber Manufacturers’ Association, and 
E. T. Allen, Portland, Ore., forester in charge and 
manager of the Western Forestry & Conservation 
Association, also forester for the National Lumber 
Manufacturers’ Association. 


By Harry H. Steidle, 


Research Assistant, National 
Committee on Wood Utilization, 
Department of Commerce. 


in some cases with wheat flour, corn meal, and 
sawdust, enter as the most important materials, 
These constituents have a dual role to fulfill. Be- 
side accomplishing the physical absorption of the 
liquid nitroglycerin, they are also important com- 
bustibles and are known as active carbonaceous 
“dopes.” 

Since the force of an explosion is dependent 
on the sudden generation of a large volume of 
highly heated gases, the effectiveness of the ex- 
plosive is enhanced by the use of active “‘dopes.” 
Such inert materials as kieselguhr do not enter 
into the reaction, while the active carbonaceous 
“dopes,” such as wood flour, furnish in part the 
carbon and hydrogen to react with the excess 
oxygen of the nitroglycerin, thus approaching a 
complete reaction. 

Miners, quarrymen, and other users have learned 
to associate light color with fresh, high quality 
dynamite, and for that reason the wood flour en- 
tering into the manufacture thereof must be light 
in color. The situation is unforunate, because 
many species of slightly colored woods could be 
made into equally good wood flour. The demand 
for light colored dynamite is another example of 
custom and prejudice overruling facts. 


Bakelite Needs Wood Flour as Filler 


Among the newer industries demanding wood 
flour as a raw material is the manufacture of 
bakelite. In its purest form, the substance is 
familiar as material from which pipe bits and 
sparkling amber-like beads are made. 

Dr. Baekeland, the chemist who discovered the 
formula for producing this synthetic resin, knew 
that the commercial success of the substance de- 
pended on its introduction into industrial uses. 
However, he found the material excessively brittle, 
which was a drawback in molding it. Ile set 
about to find a filler that would reduce the brittle- 
ness and make it more resistant to shock. After 
long experiments with many kinds of pulverized 
and fibrous fillers, he finally settled upon the use 
of wood flour. 

Bakelite is sold under several trade names and 
the list of its possible uses is too long to include 
here. However, some of the more common applica- 
tions of the molded products are seen in radio 
dials, cementing material around incandescent elec- 
tric bulbs, and in automobile ignition blocks, radia- 
tor caps, lever balls ete. 


Manufacture of Wall Paper and Other Uses 


In the making of “oatmeal” wall papers, wood 
flour is used as a surfacing. Colored wood flour 
is likewise used in the manufacture of velvet wall 
paper. The colored material is sifted on to the 
paper, to which an adhesive has been applied. 

Chief among the other uses of wood flour is its 
application as a filler in the manufacture of com- 
posite materials which vary widely in their con- 
sistency and properties. The binding materials 
used to unite the compound are wide in range and 
varying in proportion. The more important appli- 
cation of these synthetic compounds includes their 
manufacture into unbreakable dolls, brush backs, 
candlesticks, checkers, bowling balls, toys, grapho- 
phone records, and countless other objects. 

The manifold uses of this increasingly important 
product should enlist the attention of every wood 
using plant where sawdust or other wood substance 
is being discarded. Under present conditions the 
greatest demand is for wood flour of light color, 
but with its growing importance as a filler in 
molded articles, color will become of less im- 
portance. 

Various types of grinding machines are being 
perfected for the manufacture of wood flour and 
there seems to be no valid reason for American 
manufacturers to discard their sawdust, trimmings 
etc. while their European competitors are selling 
such material in the form of wood flour here in the 
United States. 
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Activities of Local Lumber Clubs 


Defer Action on Code of Ethics 


BALTIMORE, Mp., Oct. 5.—It had been ex- 
pected that at the quarterly meeting, last night, 
of the Baltimore Lumber Exchange, the club 
would, without further delay, endorse the code 
of ethics formulated by the Forest Products 
Association of Maryland, which has been ap- 
proved by the Baltimore Lumber Sales Club and 
by the Wholesale Lumbermen’s Club, but the 
exchange as such did not seem to be ready for 
such a step immediately, and a motion was put 
through directing the president, R. B. Homer, 
of the R. B. Homer Lumber Co., to name a com- 
mittee on trade relations which shall take under 
consideration the positions of the retailers and 
the wholesalers toward each other and present a 
report, probably at the annual session in De- 
cember. This committee is still to be appointed. 
The only other business transacted was the 
presentation of the quarterly reports, which 
showed the organization to be in a satisfactory 
financial state, with the membership about hold- 
ing its own. 


Saeeeaaeaaaaa: 


Jackson Club to Elect 


Jackson, Miss., Oct. 4.—The first meeting of 
the Jackson Lumbermen’s Club since the recess 
for summer, was held last Thursday at the Ed- 
wards Hotel, with a good attendance and much 
enthusiasm. Committees were appointed to select 
nominees for officers to serve the next six 
months. The following tickets were nominated, 
one of which will be elected by the club mem- 
bers next Thursday. 


RED TICKET 
President—J. J. Grambling, Grambling Lumber 
Co. (wholesaler). 
Vice president—A. C. Vickery, Planters Lumber 
Co. (retailer). 
Secretary—Paul Bellenger, Trenton Lumber Co. 
(wholesaler). 





BLUE TICKET 
President—B. M. Wakefield, Faust Bros. Lumber 
Co. (hardwood manufacturers). 


Vice president—A. C. Vickery, Planters Lumber 
Co. (retailer). 

Secretary—G. C. Marshall, Finkbine Lumber 
Co. (manutacturers). 


Codperate in Combatting Substitutes 
CINCINNATI, OnI0, Oct. 5.—At the suggestion 
of Earl Hart, former president of the club, 
President C. W. Tunis, of the Cincinnati Lum- 
bermen’s Club, will appoint a committee to co- 
operate with the national lumber organizations 
in combatting the use of lumber substitutes and 
developing larger markets for the various grades 
of lumber. The discussion of the inroads being 
made in lumber by the use of substitutes formed 
the chief topic of discussion at the first monthly 
dinner meeting of the organization for this sea- 
son, held at the Hotel Sinton Monday night. 

Representatives of all branches of the in- 
dustry engaged in the discussions, which took 
up the greater part of the session. 

. J. Edelman, assistant to Theodore Davis, 

secretary-manager of the Lumber Traffic Asso- 
ciation, announced that Mr. Davis had gone to 
Baltimore to confer with the officers of the 
National Lumber Exporters’ Association with 
regard to contesting the recent increases in lum- 
ber ocean rates from north Atlantic and Gulf 
ports to Great Britain. 
_ Mr. Edleman explained that the effect of the 
increases was to raise the cost of shipping lum- 
ber approximately 30 percent. As the general 
increase in rates on other commodities averaged 
only 15 percent from north Atlantic ports, he 
said, the lumber exporters would seek to get a 
reduction in the rate on their products. 

Report was made at the meeting of the death 
of James Buckley, veteran member of the club, 
who was engaged in the furniture manufactur- 
ing business ‘at Brookville, Ind. A committee 
was named to draw up memorial resolutions 
which will be placed in the records and copies 
sent to the family of the deceased. 

On behalf of the Boy Scouts of Cincinnati, 





Chief Scout Executive Arthur E. Roberts pre- 
sented a handsome gavel to President C. W. 
Tunis. The gavel was made by the Scouts for 
Mr. Tunis, who is deputy Scout commissioner in 
Cincinnati. 

Judge Edward M. Hurley, of the court of 
common pleas of Hamilton County (Cincinnati), 
who has made an enviable record on the bench 
in his handling of serious criminal cases, told 
the club of his experiences and discussed the 
crime wave in general. 

The meeting was the first of the season and 
brought out practically the entire membership 
of the club. 


Two Meetings a Month 

MILWAUKEE, Wis., Oct. 4.—A new procedure 
has been worked out by the directors of the 
Milwaukee Retail Lumbermen’s Club for the 
ensuing year whereby two meetings will be held 
each month, the first to be an executive meet- 
ing and the second a general meeting. At the 
executive meeting, each member yard will be 
represented by one man, while at the general 
meeting each yard may have as many attend as 
they wish. The executive meeting will be held 
on the second Monday of the month and the 
other on the fourth Monday. This new plan goes 
into effect in October. Formerly, two meetings 
were held each month which were open to as 
many representatives as the member yards 
wished to have present. The club is to have 
speakers appear before it again this year and 
the officers are now corresponding with men 
in the industry outside of Milwaukee, to ar- 
range a speakers’ schedule. 


To Draw Up Terms of Sale 

MARSHFIELD, Wis., Oct. 4.—Harry J. Colman, 
of Chicago, was the principal speaker at the 
meeting of the Central Wisconsin Lumbermen’s 
Club held at Marshfield last Thursday. ‘‘ Better 
Profits Through Knowing Costs,’’ was the sub- 
ject of Mr. Colman’s talk. Luncheon was 
served to the members by the Ladies’ Guild in 
St. Alban’s Guild Hall. 

President C. F. Kellogg, of the Kellogg Bros. 
Lumber Co., Wisconsin Rapids, opened the busi- 
ness meeting and Secretary Art A. Curtis, of the 
Wisconsin Building Materials Co., Scofield, read 
the minutes of the previous meeting. 

Don 8S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, ad- 
dressed the members on club and association 
activities pointing out the things which the dis- 
trict clubs have accomplished throughout Wis- 
consin and upper Michigan and the possibilities 
opened to them. 

A discussion was held on standard terms of 
sale and a committee consisting of Mr. Curtis, 
W. F. Kellogg, of Kellogg Bros. Lumber Co., 
Wisconsin Rapids; and George D. Booth, of the 
Booth-Campbell Retail Lumber Co., Marshfield, 
was appointed to present suggestive sets of 
terms of sales at the next meeting which will be 
held at the Hotel Jacobs in Stevens Point, the 
latter part of October. 


Club to Bid for Hardwood Annual 


MEMPHIS, TENN., Oct. 6.—Memphis will make 
a bid for the next annual meeting of the Na- 
tional Hardwood Lumber Association through 
the Lumbermen’s Club of Memphis, according 
to a motion adopted at the last regular meeting 
of the club held at the Hotel Gayoso on last 
Thursday noon. K. L. Emmons, president of 
the club, named J. W. McClure chairman of a 
committee to extend an invitation to the asso- 
ciation to hold its 1927 convention in this city. 
Other members of the committee named are 
J. H. Townshend, H. J. M. Jorgenson and J. 
F. McSweyn. This committee will at once send 
an invitation to the association and will point 
out the many advantages of Memphis as a con- 
vention city and the need for the holding of the 
annual south of the Mason & Dixon line. 

Three new members were elected, these being 


A. B. Vaughters, Breece-White Manufacturing 
Co.; C. W. Hyde, jr., Hyde Lumber Co., and 
C. C. Ferguson. 


Evansville Club Meeting 


EVANSVILLE, IND., Oct. 4.—The next regular 
monthly meeting of the Evansville Lumber- 
men’s Club will be held Oct. 12 at the Ven- 
dome Hotel here. Charles Walfin, of the Wol- 
fin West Side Lumber Co., and president of the 
club, is preparing a program for the meeting. 
Francis Davis, who at the last meeting, was 
appointed a committee of one to induce local 
planing mill owners and retail lumber dealers 
to join the club, will make a report at the com- 
ing meeting. 


HOO-HOO DOINGS | 


1927 Annual in Miami 


Kansas City, Mo., Oct. 4.—Following the 
adjournment of the thirty-fifth annual of the 
Concatenated Order of Hoo-Hoo in Kansas City 
last Thursday, the new Supreme Nine met and 
selected Miami, Fla., as the place for holding the 
next annual. The selection of Miami as the 
scene of the thirty-sixth annual is a distinct trib- 
ute to the effective work done at the thirty- 
fifth annual by two men, E. E. Leach, Vicegerent 
of the Orlando district, and John E. Shepley, 
Vicegerent of the Tampa district. Mr. Leech, 
sales representative in Florida of the Burton- 
Swartz Cypress Co., of Perry, was on hand from 
the opening session until the end, continually ad- 
vancing the claims of Miami, and although 
there were invitations from a score of other 
cities, the Supreme Nine awarded the meeting 
to Miami almost without discussion. 

The unique badges by which each Hoo-Hoo 
at the convention identified himself were fur- 
nished through the courtesy of E. C. Atkins & 
Co., manufacturers of silver steel saws, Indian- 
apolis, Ind. The well known colors of the Hoo- 
Hoo fraternity—white, black and gold—were 
utilized in making the pin, which is of gold. 
The black cat, which was prepared in jewelers’ 
hard-fired enamel, was placed on a background 
of white enamel, superimposed on a red heart. 
The heart is emblematic of Kansas City, mean- 
ing the heart of the business center of the 
United States. After the convention was over, 
many of the members detached the ribbons and 
used the pin to symbolize affiliation with the 
Coneatenated Order of Hoo-Hoo. 
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Activities of California Hoo-Hoo 

San Francisco, CAuir., Oct. 2.—San Fran- 
cisco Hoo-Hoo Club No. 9 heard a variety of 
stories including British, Scotch, French, Swiss, 
Italian and a few of the American variety. The 
‘luncheon mixture’’ was the result of C. Harry 
White, of the White Bros. Hardwood Co., being 
the principal speaker. He has just returned 
from a trip through those European countries, 
and recalled many things which World War 
veterans still tell of with smiles. 

Arrangements will soon be under way for the 
fall concatenation. Twenty kittens were ini- 
tiated at McCloud last week and the club at 
Westwood, the city of the Red River Lumber 
Co., reported that 64 kittens were given sight in 
that city at the concatenation on Sept. 30. 
Kighteen kittens were initiated at Quincey by 
Parson Simpkin. 

Most oF the lumber requirements for con- 
struction work in Panama are met by imports of 
pine and Douglas fir from the United States. 
This is due in part to the present inaccessibility 
of the Panama forests, but also to some extent 
to the character of native timber. While some 
varieties are suitable for such purposes as ties 
and mine props, a very large proportion con- 
sists of the hard, heavy varieties characteristic 
of the tropics, valuable for cabinet woods and 
interior trim. 
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Associations Plans and Activities 


Oct. 11 Association of State Foresters, 
Annual 

Oct. 12—Mississippi-East Jauisiana 
Association, Quitman, Miss 

Oct. 12—Rveofer Manufacturers’ Club, Macon, Ga. An- 
nual 

Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnat Ohio Annual. 

Oet 13 Buffal Lumber Dealers’ Association 
N y Annual 

Oct, 13-15—National Association of Wooden Box Manu- 
facturers, Hutel Commodore, New York City. Semi- 
annual 

et 14 Northwest Missouri 
Kobidoux Hotel, St 

et 14 New Jersey 


taltimore, Md. 


Sawmill Managers’ 


Buffalo 


Lumbermen'’s Association 

Joseph, Mo Annual 

Lumbermen'’s Association, Globe 
Indemnity Building, Newark, N. J Full meeting 

Oct. 14-15—Small Sawmill Demonstration, New York 
State College of Forestry, Syracuse, N. Y. Annual, 

Oct. 19—Alabama-West Florida Mill Managers’ Associa 
tion, Tuskegee, Ala 

Oet, 19-21 Southern Logging Association 
tel New Orleans, La Annual 

Oct. 21—North Carolina Pine Association, Charleston, 
S. C, -Semiannual meeting preceded on Oct. 19 and 
20 by school of inspection and logging conference, 

Oet, 21-25-—California Retail Lumbermen’s 
Hotel Senator, Sacramento, Calif. Annual, 

Oct. 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 


Roosevelt Ho 


Association, 


Oct, 27-30—Pacific Logging Congress, Vancouver, B. C. 
Annual. 

Nov. 4-5—Georgia Retail Lumber & Millwork Associa- 
tion, Henry Grady Hotel, Atlanta, Ga. Annual. 
Nov. 8-10—Associated Cooperage Industries of America, 

Hotel Sherman, Chicago. Semiannual. 
Nov. %—Shortleaf Yellow 
Miss. 

Nov. 9-12—National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Oileans, La. Annual, 
Noy. 11--New York Lumber Trade Association, Waldorf 

Astoria Hotel, New York City. Annual. 
Noy. 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Atlanta, Ga. 


Pine Association, Columbus, 


Nov. 17-18—Southern Cypress Manufacturers’ 
tion, Jacksonville, Fla. General meeting. 


Associa- 


Nov 18-19—Millwork Institute of California, Hotel 
Whitcomb, San Franciseo, Calif. 

Nov. 22-23 Mississippi Valley Association, St. Louis, 
Mo Annual 

lec, 14-15—-Plywood Manufacturers’ Association, Chi- 
cago. Annual, 


Jan. 12-13, 1927—Retail Lumber Dealers’ Association of 


Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual, 


Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 

Jan. 26-28, 1927—Southwestern Lumbermen’s Association, 
Muehlebuch Hotel, Kansas City, Mo. Annual, 
Jan, 26-28, 1927. Pennsylvania Lumbermen’s Associa- 
tion, bellevue-Stratford Hotel, Philadelphia, Pa. An- 

nual. 

Feb. 1-3, 1927 tetail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa 
Annual, 

Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asgo- 
ciation, Louisville, Ky. Annual. 

Feb. 2-4, 1927—Michigan Retail Lumber Dealers’ Asso- 

ciation, Olds Hotel, Lansing, Mich. Annual, 

9-10, 1927—National Association of Commission 
Lumber Salesmen, Palmer House, Chicago. Annual, 
9-11, 1927—Illinois Lumber & Material 

Association, Edgewater 

nual, 

Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Asgo- 

ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

24-25—Western Retail 

Tacoma, Wash. Annual. 

Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 
Association, Memphis, Tenn. Annual. 


Feb. 


Feb. Dealers’ 


Beach Hotel, Chicago. An- 


Feb. Lumbermen’s Association, 





California Retailers’ Convention 

San Francisco, Canir., Oct. 4.—The annual 
convention of the California Retail Lumbermen’s 
Association will be held at the Senator Hotel, 
Sacramento, Oet, 21 to 25 inclusive, according 
to J. E. who is this week 
mailing reservation blanks to members through 
out the State. Several prominent lumber manu 
facturers will attend as speakers at the meet 
Adolph 
Among the most important 
subjects which will be discussed at the meeting 
ure: ‘Credits and Collections,’’ ‘Grade 
Marking of Lumber,’’ ‘‘ Certification of Grades 
of Lumber by Retailers,’’ ‘‘ Ethieal Relations 
Jetween Wholesalers, Millmen and Retailers,’’ 
and ** Keonomie Lumber Utilization.’’ 


Northwest Missourians’ Annual 


Mo., Oct. 4.—Announcement is 
made by Harry A, Smith, of St. Joseph, presi 
dent of the Northwest Missouri Lumbermen’s 
Association, that it will hold its annual meeting 
here on Oct. 14, Headquarters will be at the 
Robidoux Hotel. As has been the usual custom 
for several years, the entertainment wil! be 
provided for by the wholesalers. The tenta 
tive program includes a meeting of the dealers 
of the association at 


Fraser, secretary, 


ing, and accompanying them will be 
Prund, of Chieago. 


ST. JOSEPH, 


11 o’clock, a golf tourna 
ment and a theater party in the afternoon, and 
a banquet and danee in the evening. 


New Jersey Fall Meeting 

NEWARK, N. J., Oct. 4.—The executive com 
mittee of the New Jersey Lumbermen’s Asso 
ciation has decided to hold the fall meeting of 
the association on Oct. 14, in the Globe In 
demnity Building, this city. In announcing the 
meeting, Secretary Erwin Ennis says: 

Almost every day 
problems and it is 


brings new phases to our 
certainly up to every wide 
awake dealer to avail himself of this opportunity 
to commune with his fellows and help to smooth 
the way. 

Members of the association have been invited 
to ask their neighbor dealers to attend the 
meeting, carrying out the association’s policy 
to be of assistance to the greatest number pos- 
sible. Members are also requested to bring as 
many members of 
possible. 

There will be a morning 10:30 
0’elock, a luncheon at 12:30 and an afternoon 
session beginning immediately thereafter, 


Ontario Dealers’ Meetings 
TORONTO, ONT., Oct. 4.—Three important 
branch meetings of the Ontario Retail Lumber 
Dealers’ Association have already been ar 
ranged for this month. The northwestern 
branch will meet at Palmerston, Ontario, in 
the club house at the Palmerston Bowling 


their own organizations as 


session at 


Green, on Oct. 13. Norman Howes, of ILar- 
riston, chairman of the branch, will preside. 
The Stratford district branch will meet on the 
following day, Oct. 14, at Kitchener, Ont., with 
N. M. Bearinger, of Elmira, in the chair. 
practical programs are being arranged for each 
meeting, one of the chief items being an ad 
dress by George Wilson, manager of the White 
Pine Bureau, of the Canadian Lumbermen’s 
Association. The Southwestern association will 
meet at Chatham, Ont., on Oct. 21, with S. Her 
ath, of Windsor, Ont., in the chair. This meet 
ing will be held in Gray’s Auditorium. 


Good 


Second Small Mill Demonstration 

Syracuse, N. Y., Oct. 4.—The second annual 
small sawmill demonstration, to be held Oct. 
14 and 15, under the auspices of the New York 
State College of Forestry, at the college in this 
city, will undoubtedly draw a large group of 
lumbermen and others who are especially in 
terested in the sawing-for-quality problem. On 
Thursday morning the Lane Manufacturing Co., 
of Montpelier, Vt., will stage a sawing demon 
stration. This will be followed by instruction in 
the grading of lumber by W. H. Nelson, chief 
inspector of the National Hardwood Lumber 
Association. On Thursday afternoon, Charles 
W. Cooper, of Henry Disston & Sons, Phila- 
delphia, Pa., will tell about saws and their care 
and operation. ‘‘Tlow to Make the Small Mill 
Business Pay,’’ is a subject which will be 
handled by EK. W. Treen, of Taylor & Crate, Buf- 
falo, N. Y. Uf. L. Henderson, of the New York 
State College of Forestry, will tell how to pile, 
season and handle lumber. 

At the Friday morning program another saw 
ing demonstration will be given and Inspector 
Nelson will tell about the grading of lumber. 
P. A. Hayward, of the New York State College 
of Forestry, will tell about small mill problems 
and how they are solved, at the Friday afternoon 
session. ‘*The Relation of the Forest and the 
Mill’’ will be the subject of an address by G. 
H. Lentz, of the College of Forestry. This 
will be followed by an organization meeting 
of small timberland owners and operators. 


Waterway Convention Announced 

St. Louis, Mo., Oct. 5.—The drafting and 
adoption of a waterway program which will out- 
line a definite legislative policy for the eomple- 
tion of the nation’s river and harbor system 
within the next five years will feature the eighth 
annual meeting of the Mississippi Valley Asso- 
ciation to open here Nov. 22, it was announced 
today by James E. Smith, president of the or- 
ganization, 

More than 400 Chambers of Commeree, trade, 
agricultural, civie and waterway organizations 
will participate in the deliberations of the eon- 
vention and in the preparation of the contem- 


plated national program which will be placed 
before Congress in December as indicative of 
the existence of a national sentiment for the 
development and use of the inland waterways 
for transportation purposes. Invitations to the 
convention have been sent to more than 8,000 
business men and farmers and to State and 
municipal authorities throughout the country. 
A two-day program has been arranged. Ad 
dresses will be delivered by speakers of national 
prominence, 


Cocpers to Vote on Grade Changes 
St. Louis, Mo., Oct. 4.—Changes in grade 
rules and specifications covering both tight and 
slack cooperage stock have been proposed and 
will be voted on by these two branches at the 
eleventh semiannual convention of the Associ 
ated Cooperage Industries of America, which 
will be held at Hotel Sherman, Chieago, Nov. 
8-10, it is announced by C. G. Hirt, secretary 
manager. Plans for the entertainment during 
the convention are in the hands of G. I. Nervig, 
chairman, J. R. Winterbotham, and H. Katz. 


Southern Logging Program 

NEW ORLEANS, LA., Oct. 4.—The program for 
the sixteenth annual meeting of the Southern 
Logging Association, which is to be held Oct. 19, 
20 and 21 in the Roosevelt Hotel, this city, has 
been issued by Secretary J. M. Boyd. It indicates 
that the first morning will be devoted to the 
reports of the president and secretary, followed 
by a general diseussion on logging and sealing. 
V. H. Sonderegger, vice-president of Banz- 
haf & Watson (Ine.), will discuss ‘‘ What We 
Are Cutting.’’ He has made a compilation of the 
diameters and ages of trees reported by mem 
bers as being brought into the sawmills, ranging 
from the smallest to the largest diameters, and 
he will comment on the showing made by the 
data submitted to him. This will be followed 
by discussion. 

On Tuesday ofternoon, and also at the Wed 
nesday morning session, the general topic will be 
forest management. C. D. Shy, of H. M. Spain & 
Co., of Memphis, will tell how and why plans are 
carried out in logging 30,000 acres of virgin 
hardwood timber in Arkansas. G. W. Spore, of 
the Anderson Tully Co., Memphis, Tenn., will 
tell how 65,000,000 feet of logs are handled in 
seven months. ‘‘ Methods of Preventing Stain of 
Gum Logs’’ is a topic to be discussed by L. V. 
Teesdale, engineer in forest products, Forest 
Products Laboratory, Madison, Wis. Mr. Tees 
dale’s paper, however, will be read by B. H. 
Paul, of the laboratory, and the different proc- 
esses will be illustrated with lantern slides. Roy 
L. Hogue, State forester of Mississippi, will 
discuss ‘‘Forest Fire Prevention Methods.’’ 


Each of the foregoing addresses and talks will 
be followed by free discussion. 
At the Wednesday morning session, J. M. 
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Camp, of the Camp Manufacturing Co., Frank- 
lin, Va., will discuss his experiences and the 
benefits of going after low stumps. W. M. 
Nichols, resident manager of the Pioneer Lum- 
ber Co., Elrod, Ala., will talk on the subject, 
‘‘Handling Logging With a View to the Great- 
est Realization of the Sawmill and Planing 
Mill.’’ His talk will feature the advantages of 
end matching lumber, The use of gasoline equip- 
ment in logging will be discussed by C. R. 
Brownell, of the Brownell Lumber Co., Morgan 
City, La., who has had considerable experience 
with various types of gasoline equipment. At 
the Wednesday afternoon session, the subject of 
costs will be the principal one, the program con- 
sisting mainly of a discussion based on the cost 
sheets received from members, 

Team logging will be the general subject for 
the Thursday morning session, and Osear Whil- 
den, of New Orleans, will tell of the work 
animals that are best suited for logging opera- 
tions. This will be followed by a discussion of 
the subject, ‘‘ Logging with Teams.’’ 

The Thursday afternoon session will be de 
voted to discussions on safety in logging, fore 
men’s mectings and welfare work, followed by 
reports of the various committees and the elee- 
tion of officers. It is possible that the Thursday 
afternoon session will be held on the steamship 
Island Queen it the membership favors the 
proposal. 

(SEGA aA Mt 
Appalachian Logging Program 

CINCINNATI, OHIO, Oct. 4.—A very interesting 
program has been prepared for the annual meet 
ing of the Appalachian Logging Congress, to be 
held here Oct. 12 and 13 at the Sinton Hotel. 
The morning of the first day will be taken up 
with an address by President Morton Butler 
und the report of the secretary-treasurer. The 


importance and interest to the members of the 
two organizations, and the entire day has been 
assigned to a full and free discussion. 
See eaeaeaeaeani 
4L Discusses Box Campaign 

SPOKANE, WASH., Oct. 2.—Presiding at the 
first semiannual convention and district board 
meeting of the Inland 4L Club, held here this 
week, W. C. Ruegnitz, of Portland, 4L president, 
told of the increasing success of the wood box 
promotion campaign which was inaugurated 
and is being carried on by ‘employees in the 


affiliated 4L mills throughout the Pacifie North- ° 


west. 

Financially the 4L is in sound condition, 
having kept its expenses well within its income, 
and has shown a gradual growth in the last half 
year, Mr. Ruegnitz said. He called attention to 
the fact that 2 number of locals have taken out 
group disability insurance, a protection against 
sickness and aecident for employees during the 
last year and ke pointed out that already sev- 
eral thousand dollars in claims have been paid. 

During the afternoon session resolutions from 
different locals were discussed and decided upon 
by the district boards, and district board mem- 
hers were elected to serve for the ensuing year, 
The newly elected members are: 

District 9 (employers)—J. P. MeGoldrick, Spo- 
kane, MeGoldrick Lumber Co.; R. L. Wilson, Deer 
Park, Deer Park Lumber Co.; B. F. Pierce, Orin, 
Winslow Lumber Co.; John Dimeling, Spirit Lake, 
Panhandle Lumber Co.; Paul Marks, Newport, 
Hfumbird Lumber Co. Employees—Ashley Richard, 
Deer Park. Deer Park Lumber Co.; F. FE. Dillie, 
Spokane, MeGoldrick Lumber Co.:; E. W. Michaels, 
Orin, Winslow Lumber Co.; A. M. Nelson, New 
port, Humbird Lumber Co.; S. Hl. Stevens, lone, 
Panhandle Lumber Co. 

District 10 (employers) Hfuntington Taylor, 
Coeur d'Alene, Edword Rutledge Timber Co.; E. 
H. Van Ostrand, Winchester, Craig Mountain Lum- 
ber Co.: R. E. Irwin, Potlatch Lumber Co.; Sig. 
Hofslund, Coeur d’Alene, Blackwell Lumber Co. ; 





bleachers. 


collecting. 





YOU WILL ALWAYS GET— 


More pleasure out of playing the game than in knocking from the 


Better service for a smile than you will for arrogance. 

The eye of the boss if you can excel in courtesy. 

The right of way if you can deliver the goods. 

Someone to agree with you no matter how wrong you may be. 
Plenty of advice that costs nothing and is worth it. 

A living from the world if you work hard enough at the job of 








work of the Appalachian Forest Experiment 
Station at Asheville, N. C., will be reported on 
by E. H. Frothingham. Ralph C. Staebner, a 
former president of the congress, will deliver an 
address on ‘Estimating Appalachian Hard- 
woods.’? At the afternoon session, W. W. Ashe, 
of the United States Forest Service, will make 
an address on ‘* Relation of the Size of Timber 
to Grades, Logging Costs and Stumpage Val- 
ues.’’ Other addresses will be made by A. A. 
Kopp, of the W. M. Ritter Lumber Co., Colum- 
bus, Ohio, on ¢¢ Proper Maintenance of Logging 
Locomotives ;’? by C. T. Venable, of the Yellow 
Poplar Lumber Co., Crum, W. Va., on ‘‘ Gasoline 
Skidders in Mountain Logging; ’’ by H. L. Gray, 
of the Meadow River Lumber Co., Rainelle, W. 
Va., on ‘“Skidding with Caterpillar Tractors; ’’ 
and by M. W. Wilson, of the Ford Motor Co., 
Cincinnati, Ohio, on ‘*The Fordson Tractor in 
Logging and Lumbering.’’ President Butler ad- 
Vises that the two last mentioned addresses will 
he illustrated with moving pictures. 
_The annual banquet will be held Tuesday eve- 
ning, followed by numerous entertainment 
features, the members of the congress being 
guests of the Appalachian Supply Association. 
On Wednesday, Oct. 13, there will be a joint 
meeting with members and prospective members 
~ the Appalachian Hardwood Lumbermen’s 
lub, with a view to possible coéperation be- 
ton that club and the Appalachian Logging 
ongress. This is considered a matter of great 


Ole Pearson, Sandpoint, Humbird Lumber Co. 
ployees 
Timber Co.; Fred Phillips, Coeur d’Alene, Black- 
well Lumber Co.; Dewey LaVoy, Elk River, Pot- 
latch Lumber Co.; J. E. Walker, Winchester, Craig 
Mountain Lumber Co. ; 
dAlene, Edward Rutledge Timber Co. 


Tells the ‘““Why”’ of Small Profits 


BETHLEHEM, Pa., Oct. 4.—‘‘Who is to blame 
for small profits?’’ is an interesting question 
which was answered by William F. Lucas, of 
the Eastern Millwork Bureau, New York, at 
the meeting of the newly organized Lehigh Lum- 
ber Dealers’ Association, held here, with a 100 
percent representation of the various firms in 
the valley. 

Mr. Lueas illustrated his talk with a series 
of charts and mimeographed cost statements. 
He drove home all his thoughts in a convincing 
fashion and made a deep impression on his au- 
dience. The mark-up, the way contractors’ 
business is handled and hauling methods were 
the three flies in the ointment. He explained 
how he had made a study of several yards where 
apparently prosperity reigned, but they were 
actually losing on every thousand feet of lumber 
they sold. Then he showed how the system of 
the general mark-up of a certain percentage is 
usually too low on low grade lumber and too 
high on the better grade. ‘‘If, for example, it 
costs $9.65 a thousand to handle any amount 
of lumber, it can readily be seen that a yard 


. 
Em- 


Fenimore Cady, Coeur d’Alene, Rutledge 


Joseph L. Buckley, Coeur 


which employs a 25 percent mark-up system 
would be selling its $30 lumber at a loss,’’ he 
declared. 

He frankly blamed the retail dealers for the 
contractors’ practice of foreing down prices. It 
is by the dealers’ own foolish competitive bid- 
ding, he pointed out, that the contractors are 
able to obtain a low price on high priced 
materials. He further stated that fully 50 per- 
cent of the contracting business in most of the 
towns in which he had made a survey had no 
competition, but the dealers, afraid there would 
be competition, bid a low price and eut their 
own throats. 

The question of hauling costs was the third 
big point touched on by Mr. Lueas. He stated 
that hauling over a radius of 10 miles was 
simply a luxury and should not be indulged in 
by the dealer. 


Long Island Salesmen Fall Meet 

RIVERHEAD (L. I.), N. Y., Oct. 4.—The first 
fall meeting of the Long Island Salesmen’s 
Association was held last Tuesday at the River 
head Country Club, with Raymond Guinn, pres- 
ident, in the chair and twenty-two members 
present. George Bahr, seeretary, made the pro 
gram a purely social one and the salesmen had 
a royal time, without a mention of business or 
its cares. 


Ladies Plan Social Affairs 


CoLuMBus, OunI0, Oct. 4.—A meeting of the 
Ladies’ Auxiliary of district No. 8 of the Ohio 
Association of Retail Lumber Dealers was held 
at the Neil House, Sept. 29, to arrange for a 
series of social affairs during the winter. Mrs. 
C. A. Dawson, chairman of the auxiliary, named 
Mrs. E. C. Callanan chairman of a special com 
mittee to arrange for a bridge-tea to be held 
at the Neil House, Oct. 20. It is also planned 
to have a joint meeting with the lumbermen 
of the district in the near future, the details 
to be worked out later. Mrs. W. E. Jones is 
chairman of the committee on pnblicity. 


Jerseyites Discuss Distress Stocks 

JERSEY City, N. J., Oct. 4.—The Hudson 
County group of the New Jersey Lumbermen’s 
Association met last Thursday at the Elks’ Club 
here, with Spencer D. Baldwin, of Hackensack, 
head of the group, presiding. There were about 
twenty-five lumbermen present. 

The chief subject discussed was the disposi 
tion of distress stocks. The Hudson County 
dealers are in close proximity to Port Newark, 
where there are enormous arrivals of West 
Coast lumber, and the result has been that a 
great deal of lumber has been sold without re- 
course to the retail yard. 

The aim of the Hudson County group is to 
educate its members in the importance of get- 
ting a fair price and to emphasize the impor 
tanee of handling lumber to builders and oth- 
ers through the retail yard. 


Shortleafers to Use Inspectors 


CoLuMBus, Miss., Oct. 4.—The Short Leaf 
Yellow Pine Association, it has been decided, 
will put inspectors in the field whose duty it will 
be to instruet the graders in the member mills 
in the proper classification of products, aceord 
ing to un announcement made recently by M. L. 
Wootten, executive secretary of the association. 
The association will also put representatives in 
consuming territories to protect the interests of 
individual members. 

In these moves, said Mr. Wootten, we will put 
our house in order. Through traveling inspectors 
the mills will be assisted to ship grades of lumber 
that are called for in orders and retailers will 
thus be rendered a better service. The fact that 
we are putting representatives in consuming terri- 
tories is no reflection on honest retailers. We 
realize that the honest retailer is just as much 
concerned in the elimination of unjust claims as 
is the manufacturer. With representatives in the 
consuming territories, there will be a tendency to 
raise the standards of shipments. When a claim 
is investigated and found to be just it will be re 
ported as such so that the mill can guard against 
a repetition of the error. Should the claim be an 
unjust one the manufacturer will have a repre 
sentative on the ground to protect his interests. 
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Cloverland Club’s Semiannual Meeting 


ISHPEMING, Oct. 4.—More than 150 
members and interested in the work of 
the Cloverland Retail Lumbermen’s Club gath 
ered here for the semiannual fall meeting, which 
was held Oct. 2 at the American Legion Club 
house. A business session was held in the after 
noon, followed by a delightful banquet in the 
evening, the members and guests being accom- 
panied by their ladies. Following the banquet, 
informal dancing was enjoyed until midnight. 

Mayor K. I. Sawyer, of Ishpeming, opened 
the business session with an address of welcome 
and told of his interests in the lumber business, 
having spent his boyhood days in Menominee. 
Harry J. Colman, of Chicago, was the principal 
speaker at the afternoon session, his subject be 
ing ‘‘ What Some Retail Yards Are Learning of 
the Cost of Doing Business.’’ He discussed at 
length the efforts the dealers are making to co- 
éperate with association officials throughout the 
country, to bring up the standards of lumber 
merchandising. 

A feature address of the meeting was that de- 
livered by Hawley W. Wilbur, of Waukesha, 
Wis., president of the Wisconsin Retail Lumber- 
men’s Association. Mr. Wilbur told of his activ- 
ities in traveling thousands of miles in Wiscon- 
sin this year, attending the association district 
meetings. He declared that he found such or- 
ganizations are growing by leaps and bounds 
and the reason for this is ‘‘organized friend- 
ship.’’ He made an impassioned appeal for the 
lumber dealers to make friends with their near- 
est competitors, declaring that the best friends 
a lumberman can have are his customers and his 
competitors. He deplored the fact that many 
lumbermen try to induce business by suggesting 


MICH., 


yuests 


that customers can secure better prices if, after 
shopping around a bit, they come back again. 
‘«That is no way to sell goods,’’ declared Mr. 
Wilbur. ‘‘Put a price on your product that is 
always fair and reasonable to the buyer and 
means a certain profit to yourself. If you can 
sell cheap goods at a low price and make money, 
why go ahead and do so, But don’t change your 
price. If you had rather sell good grades and 
materials at prices they ought to bring, make 
your price accordingly. If you want to sell high, 
sell high; if low, do so. But stick to your line. 
Let your brother dealers know where you stand 
and they will stand with you. Don’t let some- 
one else make your prices.’’ 

Mr. Wilbur declared that the way to get busi- 
ness was not to make concessions but to induce 
the customer to give you the business by offer- 
ing better service even to the extent of securing 
a carpenter to do the job. Then, if the carpenter 
does a good job and makes a good profit on his 
work, he will be the lumberman’s best sales- 
man, 

Mr. Wilbur concluded by saying that ‘‘busi- 
ness today is somewhat different than in the 
past. A few years ago business began to clean 
house so that the public would receive honest 
treatment. Sharp dealing with customers has 
gone out of style. It is no longer, ‘ Let the buyer 
beware.’ But we lumbermen have not gone far 
enough with our house cleaning. The slogan is 
‘Let the competitor beware.’ So long as we run 
our affairs with this motto, that long will we fail 
to make a real success, both financially and 
spiritually. * * * I dislike the word ‘competitor.’ 
We should have competition, but let us change 
the word ‘competitor.’ Let us not speak of com- 


petitors but fellow or brother dealers. Just a 
little change in the word, but a great change in 
the meaning.’’ 

Election of Officers 

Officers for the new year were elected as fol- 
lows: 

President—William M. Argall, general man- 
ager, Consolidated Fuel & Lumber Co., Ishpem- 
ing, Mich. 

Vice president—Julius E. 
Mich. 

Secretary-treasurer—G. R. Stegath, Stegath 
Lumber Co., Escanaba, Mich. (reélected). 

Directors—B. A. Morgan, Ironwood, 
R. B. Waddell, Manistique, Mich., 
Quandt, Houghton, Mich. 

Don 8. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, Milwaukee, 
conducted a question box, in which all present 
took part and the supplymen particularly were 
given an opportunity to discuss business prob- 
lems as they encounter them in their own lines 
of business. 

At the close of the business session, the Clover- 
land club members voted to take the building 
material dealers into their organization; only 
the applications of legitimate dealers will be 
considered. 

Accepting the invitation of the Wisconsin 
Land & Lumber Co., of Hermansville, Mich., to 
have its spring meeting in the company’s club 
house at Hermansville, it was unanimously voted 
to meet there presumably on the first Saturday 
in June. 

During the business meeting in the afternoon, 
the ladies who visited at Ishpeming were enter- 
tained at the home of Mrs. Argall. Mr. Argall 
is the newly elected president of the club. 


Willmes, Calumet, 





Mich.; 
and A. W. 


Makes Fine Talk on Lumber Selling 


New York, Oct. 4.—The Nylta Club launched 
the seventh year of its activities last Friday 
night at its rooms in Grand Central Terminal 
with an attendance of nearly 150 members. 
There are now 565 names on the Nylta enroll- 
ment list and a campaign for members is under 
way that will swell the figures to more than 
600, at least. 

Jack Paterson, the Nylta president, acted as 
chairman and after announcing that the record 
turnout proved beyond doubt that the club was 
in for another banner year, he introduced 
Charles Hill, general sales manager the South- 
ern Pine Sales Corporation. Before the meet- 
ing, Mr. Hill had been the guest of the Nylta 
Governors at u dinner in the Chemists’ Club. 

Mr. Hill was introduced as one of ‘‘ Nylta’s 
best friends,’’ and he forthwith opened an ad- 
dress on ‘‘ Selling to the Retailer Through the 
Salesmen.’’ Mr. Hill started with a sort of 
questionnaire and he found the members most 
attentive. For nearly two hours Mr. Hill and 
his listeners engaged in a friendly argument 
that covered the wide range of salesmanship 
and incidentally brought out many pointers on 
the retail lumber business. 

Why should there be a retailer? Mr. Hill asked 
at the outset. What excuse have you men for being 
in the retail lumber business? Andrew H. Dykes, 
head of the Dykes Lumber Co. was called on and 
got a big laugh when he replied: “Because I like 
Egg 

I can’t let you off with that, said Mr. Hill. 
Suppose we manufacturers say to your customers 
that we will save them the retail lumberman’s 
profit by shipping direct from the mills? Why 
couldn’t we ship direct from the mill in Charles 
ton to the New York consumer? 

Mr. Dykes: Because you 
our trade wanted, 

WILLIAM 8S. Beck.iey: I think we retailers can 
furnish a man a heap more items and a greater 
variety than either the manufacturer or the whole- 
saler. Many of the orders we handle are so small 
they would not attract the manufacturer. They 
would be a waste of his time. 


wouldn't know what 


Joseph Benzing, Brooklyn retailer, said the 
customer wants a place where material is con- 
centrated at all times. 

Mr. Hill then asked Herbert B. Coho, the 
Nylta secretary, whether the wholesaler could 
handle credits if he tried to retail, and the see- 
retary came back with: ‘‘The best answer 
to that is the big wholesalers who have tried 
retailing.’’ Mr. Coho pointed to some con- 
spicuous failures of wholesalers trying to re- 
tail and declared experience had shown that 
the wholesaler couldn’t handle credits any 
cheaper and couldn’t give the public proper 
service. 

Importance of Personality 

Mr. Hill then stressed the importance of 
personality to the retailer and the big asset 
that he enjoys in close contact with his com- 
munity, and added: 

I think now that we can say that the retailer 
is a very important part of the lumber industry. 
We also must admit something else. The retailer 


must be protected and we manufacturers must 
codperate with him. 
Why do we need a lumber salesman? Mr. Hill 


asked next. Why don’t you retailers buy as quick- 
ly from a posteard as you do from a salesman? 
WILFRED Murcuik, of Cross, Austin & Ireland: 


I believe through personality you link the sales- 
man with his house. 
JOSEPH CASHIN, sales manager of the Dykes 


Lumber Co.: I 
important. 


believe the human equation is all 


Mr. Hill next asked these questions: 

Is there any retailer here who would like to do 
away with the salesman? 

What's the use of salesmen if you sit down and 
circularize the country when you want to buy a 
earload of lumber? 

What percentage of business do you get through 
mail inquiries? What is there peculiar about our 
industry that makes us need salesmen? Mr. Hill 
said that he could remember the time when buyers 
used to come to the wholesale yards to make their 
purchases. “But those days are gone forever,” he 
added. 


Then Frederick J. Bruce, head of his own 
wholesale coneern, made reply to some of Mr. 
Hill’s questions. He said: 


The well posted salesman can tell the retailer 
the price, when he will receive his lumber and 
inform him about grades ete. The well posted 
salesman goes out and grabs the business for his 
employer. The salesman is absolutely necessary 
in the lumber business, even though he may not 
be essential in other lines. 


Characteristics of Lumber Business 

“Now we have established that we can not get 
along without the retailer and we can not do with- 
out the salesman,” Mr. Hill resumed. This brings 
us down to the characteristics of the lumber busi- 
ness that differentiate it from a whole lot of other 
businesses. In the first place we know that sell- 
ing lumber requires energy and it requires person- 
ality. Lumber is a natural product. When we 
manufacture a board we do not change its charac- 
teristics. That's different from iron and steel. 
VPig-iron is an artificial product. The steel indus- 
try is one step further advanced than lumber. In 
lumber, you have certain grades, but no two boards 
are alike. Therein lies the excuse for lumber in- 
spectors. Lumber varies in species and it requires 
sense and judgment to grade it. Hence we lum- 
bermen must always put up with complaints. They 
can not be avoided. 

Again, lumber can not be sold by sample. You 
can't take around a sample case filled with lumber 
and say to the prospective customer, “Here’s what 
I have to offer.””. The sample the lumber salesman 
carries is in his imagination. So the salesman is 
necessary to portray the qualities of lumber. 

Another thing about lumber is that its price 
varies. You can sell insurance in San Francisco 
just as cheaply as you can in New York, but you 
can’t do that with lumber. The question of freight 
comes in and other contingencies. ; 

Again, is there anything more competitive 12 


selling than lumber. Competitive conditions in 
the lumber industry are very severe and they 


always will be. 


One reason for this is that the manufacturer 


can figure what his log cost will be, but he can 
never figure what any specific grade or size will 
cost. 
what we can for our product. 


So when we fix a price we go out to get 
We find out what 
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competitive conditions are and base our price 
accordingly. 

Mr. Hill branched off to ask: 

What is a lumber retailer? He declared that in 
his opinion the retailer must stand well in his 
community. He must be a dependable sort of 
fellow, the speaker added. He must have capital 
of his own. It is fair to assume that he has some 
ability, or else he wouldn’t have the capital. He 
must have executive and organization ability. He 
must have salesmanship ability; so all around the 
lumber retailer must be a pretty good sort of man. 

The retailer of lumber, therefore, is on a much 
higher plane than the many in some other lines 
of business and a much better credit risk. So it 
takes a pretty good kind of a man to sell to that 
kind of a person. 


It takes a.much better type of man to be a lum- 
ber salesman than to be a salesman in many other 
lines. The reason is he is not selling to the con- 
sumer. You've got to see the man you sell to 
again and again, and for that reason you must 
inspire his confidence and win his trade. 

And so we see that the necessities of the lumber 
business require a good man in the retail business 
and a good salesman to handle him. 


Necessary Attributes of a Salesman 


Mr. Hill said it takes a different type of 
man to sell lumber that is shipped unsold and 
to sell lumber that is sold before it is shipped, 
and following this there was a long discussion 
of the necessary attributes of a lumber sales- 
man. Mr. Hill used a blackboard chart on 


which many characteristics were enumerated 
and the Nylta members discussed the relative 
importance of the many attributes. 


Mr. Hill closed his talk with a warning to 
the salesman not to attempt to ingratiate him- 
self into the confidence of his customer, and 
concluded: ‘‘It is a mistake to put business 
above the development of one’s own char- 
acter.’’ 


Just before adjournment, Mr. Hill was asked 
whether he approved of the woman lumber 
salesman. He answered: ‘‘I approve of any- 
body who can get me the orders and I don’t 
think that class is confined to the masculine 
sex. 


Golf Tournaments Feature Outing News 


Ties for Third Place in Soccer League 

New York, Oct. 5.—The soccer team repre- 
senting the Indiana Flooring Co. went into a 
tie for third place in the American Soccer 
League last Sunday, when it defeated the 
strong New Bedford, Mass., team, three goals 
to one. The ‘‘Floorlayers’’ looked as if they 
would win by a shutout until two minutes from 
full time, when New Bedford scored its only 
goal. The New York team scored once in the 
first half and twice in the second. Both teams 
played high class soccer. 

Lida Golfers’ Tournament 

RIVERHEAD (L. I.), N. Y., Oct. 4.—Attend- 
ance at the September tournament of the Lida 
golfers, held last Wednesday on the links 
of the Riverhead Country Club, was far larger 
than at any other tournament conducted this 
season under auspices of the Long Island Deal- 
ers’ Association. There 


play the annual dinner was held at the club- 
house. 

Prizes were awarded as follows: Champion- 
ship, E. M. Bonner, of the Atlas Lumber Co., 
172 strokes; president’s trophy, J. C. West, of 
the J. C. West Lumber Co., net seore of 150; 
First National Bank of Covington trophy, 
George W. Hand; Mowbray & Robinson trophy, 
Harry Lewin; morning gross event, J. F. 
Walker, 87; afternoon gross event, Harry 
Lewin, 83; morning handicap, Herbert Bauman, 
76 net; afternoon handicap, Kenneth Williams, 
74 net; consolation prize, Earl Hart, former 
president of the Cincinnati Lumbermen’s Club, 
161, and attendance prize, L. C. Cordes. 


Eighth Annual Golf Tournament 


MEMPHIS, TENN., Oct. 4.—For the third con- 
secutive year J. D. Simpson, of Indianapolis, 
Ind., won the championship of the Lumbermen’s 








were sixty-five players. r 

While this is the last 
official game of the sea- 
son, Secretary George 
Bahr will arrange an- 
other tournament the 
latter part of this 
month, when fifteen 
season prizes will be 
awarded on a basis of 
average scores. October 
scores will not count, 
however. 

George Adams, of 
Far Rockaway, who has 
played a consistently 
good game in all of the 
tournaments, was low 
man for September, 
with an $2, winning af- 
ter a spirited contest 
over his brother, Wil- 
liam Adams; Ellis Sea- " 


' 


% 
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man, of the Booth Lum- 
ber Co., Smithtown, and 
John Terrell, of Corwin, 
and Mr. Vail, River- 
head. William Adams finished second low with 
an 86, 


Atkins, H. A. 


The Long Island golfers were guests at a 
mid-day luncheon. An informal banquet was 
staged in the afternoon and a party followed 
at night, rounding out a big day in all re- 
spects. 


Fall Tournament of Golf Association 

CINCINNATI, Onto, Oct. 6. 
of the Griffith Lumber Co., was elected presi- 
dent of the Cincinnati Lumbermen’s Golf Asso- 
ciation at the annual dinner following the fall 
tournament of the club held at the Western 
Hills Country Club here yesterday. Mr. Griffith 
was chairman of the tournament committee, and 
his election was in recognition of his fine work 
im this capacity during the year. A. B. Peters 
Was elected vice president; E. W. DeCamp, sec- 
retary, and L. C. Cordes, treasurer. 

The tournament play was 36 holes, 18 in the 
morning and iS in the afternoon. Rain marred 
the sport late in the afternoon. Following the 





Champion players at Memphis tournament. 


J. Clyde Griffith, 


Left to right—Keyes W. 


Childerson, J. D. Halbach, Mark H. Brown and J. D. 


Simpson 


Golf Association of Memphis on Oct. 1 at the 
eighth annual tournament which was held over 
the course of the Colonial Country Club. Mr. 
Simpson turned in a card of 79-73-152 for the 
36 holes as the lowest gross score for the entire 
play. He was awarded the president’s cup, 
donated by C. P. Bodine, retiring president of 
the club. Mr. Simpson shot a beautiful game 
but still took three more strokes than he did one 
year ago over the same course for the cham- 
pionship. 

Keyes W. Atkins, also of Indianapolis, and 
L. E. Cornelius, of St. Louis, Mo., tied for run- 
ner-up with a score of 168 for the 36 holes. 
There was no prize, however, for the runner-up. 

About one hundred golfers teed off early for 
the all day play and it was dark before the 
last foursome returned to the clubhouse and the 
winners were decided. At 7 o’clock at the 
clubhouse a banquet was served all members and 


guests. Entertainment was furnished by local 
artists. Following the banquet prize winners 
were announced and the following officers 





elected: S. A. Godman, Memphis, president; 
William J. Foye, Omaha, Neb., vice president; 
F. R. Gadd, Memphis, secretary-treasurer (re- 
elected). The board of governors will consist 
of C. P. Bodine, H. A. Schadt, J. T. Jones, Paul 
Rush, and J. E. Kelley. 

Among the other prizes offered and the names 
of the winners were: 


The Simonds Saw & Steel Co. trophy—Low net 


score, 18 holes, handicap to apply, morning play, 
J. R. McFadden, 44-44-1969. >” _—— 


The E. C. Atkins & Co. trophy, the greatest num- 
ber of holes made under par, all day play; E. D. 
Rhodes, Helena, Ark., one hole. 


The Pidgeon-Thomas Iron Co. trophy, greatest 
number of holes made under par, all day play : F. T. 
Dooley, Memphis, 12 holes. 

The E. L. Bruce Co. trophy, low score on all odd 
holes, all day play: J. D. Halbach, 45-38—83. 


Rain No Hindrance to Chestnut Outing 

BuFrraLo, N. Y., Oct. 5.—A pouring rain is 
not always the best proposition for a popular 
outing, unless the people who go are close rela- 
tives of the ducks or the frogs, but the Buffalo 
Lumber Exchange held its thirteenth annual 
chestnut outing today with every sign of the 
whole attendance of over seventy people enjoy- 
ing themselves to the utmost. It rained all 
day, and did its best to wash away Hamilton 
Ward’s summer pavilions, on the Boston Hills, 
where the outing was held. Mr. Ward was one 
of the attendants and he told his friends, by 
way of fortifying himself and excusing the 
situation, that after Oct. 1 it was always more 
or less risky to try to get up there from the 
valleys below. 

The baseball game could not be thought of, 
but some of the veteran quoit players were 
actually out, some with umbrellas, trying to 
pull off a game in that line, though it was no- 
ticed that they did not last very long. 

The half dozen veteran cooks, headed as 
usual by Fred M. Sullivan, kindled up the fires 
in the old trenches where barbecues of the sort 
have been carried to a success. But these 
trenches filled up with water so fast that more 
modern cooking apparatus under shelter had 
to be used instead. If the two big meals fur- 
nished on the grounds had to be eaten on the 
top of a mudbank, they were just as good as 
ever, and everybody was well filled with the 
most substantial of food. 

There were practically no outside attendants, 
but President Henry I. George, Secretary John 
8S. Tyler and Outing Committee Chairman W. P. 
3etts took care of everybody splendidly. 





Coal Production at High Point 


WASHINGTON, D. C., Oct. 6—Unless consider- 
able revision is found necessary in the prelim- 
inary car loading figures now available, the pro- 
duction of bituminous coal during the week 
ended Oct. 2 reached the highest point yet at- 
tained during the present coal year. The total 
quantity of bituminous coal mined, as esti- 
mated by the National Coal Association from 
preliminary reports, was about 12,000,000 tons. 
The next largest weekly total reported for this 
coal year was that of the week ended Sept. 25 
when the Government report showed 11,692,000 
net tons. Figures from the same source showed 
11,447,000 net tons for the week ended Sept. 18. 
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Waste Prevention Contest Benefits 


The numerous benefits of the national waste 
prevention contest are stressed in a stutement is 
sued Oct. 4. by the National Lumber Manufae 
turers’ Association. 

Waste prevention 
ducted long enough to prove 


now been con 
conclusively that they 
employer and employee 


contests have 


are joint enterprises wosere 


benefit in many ways, says the National associa 
tien 

While the National Lumber Manufacturers’ Asso 
elation hus paid a total of S6,500 to individual 
prize Winners in previous contests, the aetual 


Winners has becn greatly 

Such increased returns 
publicity 
year, their 
lumber manu 
received as the in 


return to these 
that 
have been mad 


monetary 
in excess of amount 
possible by the extensive 
devices each 


viven the prize-winning 


subsequent adoption by 
facturers ind the rovalties 
ventors of patented devices 

For example, several of the prize winners, and 
who r-ceived honorable mention in last 
that they 
more complete 


progressive 


ven those 


year’s contest, advise us have received 


HumMerous Informa 
tion on their devices, and that either they as pro 
equipment or manufacturers who 
under license of the 
installations By 
contest it is permissible to 
ideas cither before or after submission as 
Winners ure receiving direct 
labor or reasonable royal 


Inquiries fot 


ducers of the 
build) sawmill 
patentee are moking 
the conditions of the 


machinery 
numerous 


putent 
entries; thus 
returns trom 


these 
their own 


ties, through such installations Moreover, the 
industry takes up these devie quickly because 
it knows they represent the most practicable ideas 
submitted in the contest and have in every cause 


passed beyond the experimental tave te one of 


proved worth 


More Funds for Forest Fire Fighting 

Appalled by the narrow escape of large areas 
of the chief reserves of virgin timber in the 
United States during the last fire season, a large 
delegation of Pacific Northwest men 
will make an appeal to President Coolidge and 
Director of the Budget Lord Oct. 7 for increased 
Federal appropriations for forest fire fighting 
and prevention. 

While, on the whole, the fire fighters got the 
hest of the 7,408 forest fires that raged in Cali 
fornia, Oregon, Washington, Idaho and Mon 
tana this year, it was only at large cost and by 
heroie effort. The loss on the national forests 


business 


was four times as great as in private timber, 
due largely, it is said, to insufficient Federal 
funds. 

The total cost of fighting the fires was 


$4,750,000, according to the National Lumber 
Manufacturers’ Association. Less than half the 
cost was borne by the Federal Government. 

A total of 86,000,000 aeres of national forest 
land was menaced, while 745,000 were 
burned over and the actual publie timber loss is 
estimated by the Forest Service at $3,500,000. 
In addition, there is the indefinite but great 
loss caused by the destruction of new growth 
without present merchantable value and the set 
ting back of reforestation by the ravages of 
the fires. 

A. W. Laird, of Potlatch, Idaho, president of 
the Western Forestry & Conservation Associa 
tion, and K. T. Allen, of Portland, Ore., man- 
ager of that organization and forester of the 
National Lumber Manufacturers’ Association, 
will head the delegation that will lay the situa 
tion before the President and Gen. Lord. 

President Coolidge is known to be sympa 
thetic and the purpose of the visit is to persuade 
him that it is poor economy to risk the loss of 
What is perhaps the Federal Government’s 
greatest remaining natural resouree for the sake 
of making a showing of economy in funds pro- 
vided the Forest Service for fire fighting and 
protection, and, also, to arrange for better eo 


acres 


ordination of Federal, State and private fire 
fighting agencies. 
In this connection the forest economist of 


the National Lumber Manufacturers’ Associa- 
tion points out that no phase of fire prevention 
is of more gravity than that of forest fires, and 
in no field of fire prevention is there more room 
for progress and improvement. 


The man who is scrupulously careful about fire 


risk in his dwelling or his office seems to think 
there is no danger out of doors, says the forest 
economist He carefully avoids burning a house, 


but carelessly sets fire to the source of the house, 
that is, the forests 

The prosent season in the Pacific Northwest and 
California, in which region is concentrated more 
than half of the stand of saw timber of the United 
States, has numerous fires and ap 
palling forest fire menaces, but the losses have been 
comparatively light, due partly to good luck and 
partly to improved forest protection service. 

Nevertheless, the 906,000,000 feet of merchant 
able timber in the wake of forest fires that is 
destroved or not to be salvaged potentially repre 
sents 90.600 dwellings, assuming that on the aver 
American dwelling requires 10,000 feet 
Whether it be frame or of 


been one of 


age each 
of lumber 
coustruction 

The loss of the material that would contribute 
comparatively inexpensively to homes for 450,000 
people is serious enough, but it is the symbol of 
“vreater, though intangible, additional loss. 

The United States Forest Service and the great 
fire fighting organization of the lumbermen unite 
in the claim that while great advances are being 
made in guarding the forests from fire, the whole 
present system is on too small a seale. To attain 
the maximum practical protection the average an 
nual expenditures should be about three cents an 
acre for all the forest land in the United States, 
or about $13,000,000, as compared with $3,000,000 
to $5,000,000 at present. 


Masonry 


It is pointed out that a feature of this year’s 
forest fires that is curious to the layman is that 
most of them were started by lightning. An 





The second revision of Bulletin No. 
Standards — 
issued by the Department of Com- 
merce, is expected off the press with- 
in the 


16— American Lumber 


next ten days or two weeks. 
Orders for the new publication at the 
rate of $7 per 100 copies will be re- 
ceived by the Central Committee on 
Lumber Standards, which is assisting 
in its distribution. Sales managers of 
some lumber companies are placing 
copies of American Lumber Standards 
in the hands of all salesmen. 











other interesting feature is that the much 
abused automobile tourists and campers are now 
more circumspect with fire in the woods than 
the local inhabitants, the latter causing more 
fires by carelessness than the former. 

The delegation from the Pacific Northwest 
will consist of about twenty business men in 
wddition to Messrs. Laird and Allen. 


Farm Fire Protection 

In « statement calling attention to what 
Mire Prevention Week means to the farmer, 
Secretary of Agriculture Jardine states that it 
uppears that the losses from farm fires are in- 
creasing each year and little attention has been 
given to the problem. In his proclamation this 
year the President has made a particular re- 
quest that the farmers and citizens of rural com- 
munities join in the observation. 

In this day of competition the American farmer 
finds it necessary to employ business principles and 


guard against losses, says Mr. Jardine. He does 
all that he can to protect his crops and his live- 
stock from disease. It is just as important to 


protect them from fire. It is even more important 
to protect dwellings. Of the people who lost 
their lives in fires last year it is estimated that 
one-fourth, or 3,500, were residents of farming 
communities. 

It is suggested that every farmer make a special 
effort during Fire Prevention Week to eliminate 
the fire hazards from his premises. <A time should 
be set aside to make a careful survey of all the 
buildings and an inspection of all equipment. Any 


fire hazard found should be eliminated at once 


Mr. Jardine calls attention to the faet that 
the Department of Agriculture, through the by 
reau of chemistry, is a leader in the organization 
of a special national committee on farm fire 
protection, and urges every farmer to cooperate 
with this committee, 


‘‘What Is Mahogany ?” Controversy 


In connection with the ‘fWhat Is Mahog- 
any ?’? controversy the Department of Agricul 
ture unnounces that the name ‘‘ Philippine Ma 
hogany’’ as applied to tanguile, lauan and othe; 
woods of the Philippines has never been en 
dorsed by the department. Its use runs counter 
to the principles followed by the Forest Servic 
in attempting to give to native American trees 
and woods stundard names that do not deceive 
or mislead the public, according to Col. W. B. 
Greeley, United States forester. 

The Forest Service, says Col. Greeley, has been 
quoted as having endorsed the name “Philippine 
Mahogany” in a letter written in 1914.) This ler 
ter, however, did not attempt to decide the specitic 
question at issue, and was limited to stating the 
principles that should be followed in the nomen 
elature of woods. In the opinion of the Forest 
Service, the name mahogany should be confined ts 
the true mahoganies, which belong to the botanical] 
genus Sivietenia. 


Growing Demand for Tax Reduction 

With income tax receipts continuing to in 
crease, the demand for further tax reduction at 
the December session of Congress appears to be 


growing. Secretary of the Treasury Mellon and 
other administration officials are still inelined 


to doubt the wisdom of reopening the tax rates 
during the coming winter. Mr. Mellon is 
little afraid that a further cut at this time 
might create a situation in which the Federal 
Government would find its budget unbalanced. 
The fact that a surplus considerably larger than 
anticipated is piling up from income tax r 
ceipts, does not mean that the same thing will 
be true in another year, Mr. Mellon points out. 
In other words, the mere fact that the Treasury 
has a considerable surplus—it may reach $300, 
000,000—does not warrant another big slash in 
tax rates that may make it difficult for Unel 
Sam to meet his financial obligations. Mr. 
Mellon has not finally determined to fight fur- 
ther tax reduction next winter, but apparently 
is inclined quite decidedly to question the wis 
dom of such a move. 


Report on Short Length Lumber Uses 
The construction subcommittee of the Na 
tional Committee on Wood Utilization held 
meeting in the committee offices in the Depart 
ment of Commerce Oct. 1, and after conside! 
able frank discussion approved for final publi 
cation a detailed report on the uses of short 
length lumber for construction purposes. 

According to Dudley F. Holtman, assistant 
director of the National Committee, an appre 
ciable saving in the cost of lumber going into the 
average American home will result if the facts 
developed by the construction subcommittee are 
applied. 

The subcommittee was called together to 
discuss the report in detail and make sugges 
tions concerning its publication in ways to ac 
complish most good all around. The report 1s 
expected to be ready for distribution within the 
next few weeks. Following the meeting this 
statement was authorized: 

Lumber is the only construction material which 
is still to some extent cut to size on the job. There 
was a time when steel and stone were transported 
to the building site and then shaped to the exact 
sizes needed, but now such materials arrive ready 
to be assembled. The use of long lengths to be 
cut up into shorter lengths on the job is not only 
a very wasteful practice, but is an unnecessary 
increase in the cost of lumber, for long lengths 
are always sold at a premium over short I ngths 
and the committee has proved that there is a ver 
considerable use for short lengths in the construc: 
tion of the average American home and farm 
building. , 

The application of the facts presented in this 
report will soon be published and should help bring 
the producer and consumer of forest products into 
an organized relationship for the furtherance of 4 
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common interest. In issuing its report the com- 
mittee emphasizes the necessity, in the undertaking 
ef better wood utilization, of having the complete 
support of all agencies of the public. 

The following committee members were pres- 
ent or represented: 

John Foley, forester, Pennsylvania Railroad Co., 
Philad Iphia, Pa., chairman; W. Draper Brinckloe, 
architect, Easton, Md.; Wilson Compton, secretary- 
manager, National Lumber Manufacturers’ Associa- 
tion. Washington, D. C.; F. O. Dufour, head of 
department of civil engineering, Lafayette College, 
Easton, Pa.; J. M. Gries, chief, division of building 
and housing, D partment of Commerce, Washing- 
ton. D. C.: C. J. Hogue, engineer, Seattle, Wash. ; 
zov KR. Hornor, American Institute of Mining & 
Metallurgical Engineers, Clarksburg, W. Va.; Le- 
toy E. Kern, American Institute of Architects, 
New York City; C. H. Osborne, Building Officials 
Confer nce, B Itimore, Md.; W. S. Quinter, presi 
dent, District Building & Loan Association, Wash 
ington, DPD. C.; L. J. Tabor, master, National 
Grange, Columbus, Ohio; W. EF. Chew, National 
Association Builders’ Exchanges, Baltimore, Md. 


Five-Day Week in Industry 

Secretary of the Treasury Mellon is inclined 
to think that the five-day week, which Henry 
Ford proposes to inaugurate, may prove benefi 
cial in certain lines of production, provided the 
workers yroduce as much in the five-day week 
as is now produced in the five and one-half or 
six-day week. If a worker can produce as much 
in five days under the incentive of having the 
sixth day free, Mr. Mellon sees no reason why 
he should not do so. However, he is inclined to 
think it will be some time before the five-day 
week is generally accepted in industry and that 


in certain lines difficulty will be encountered in 
inaugurating that system. 


Steps to Preserve “Tory Oak”’ 


Senator Simmons has ealled to the attention 
of Secretary of Agriculture Jardine the desire 
of the Wilkes Valley Guards Chapter, United 
Daughters of the Confederacy, that steps be 
taken to preserve the old ‘*Tory Oak’’ at 
Wilkesboro, N. C., from whose branches several 
Tories were hanged during the Revolutionary 
War. On behalf of Mrs. C. Donald Coffey, jr., 
who represents the chapter, Senator Simmons 
inquired whether any fund under the jurisdic- 
tion of the Federal Government could be used 
for this purpose. Mr. Jardine replied that he 
knew of no fund that could be so used. The 
Department of Agriculture is equipped to fur- 
nish technical advice regarding the sort of treat- 
ment that should be given the tree in order to 
best preserve it. Mr. Jardine intimated that 
a member of the forest pathology staff of the 
department could visit Wilkesboro in connection 
with other work mapped out for him and advise 
with Mrs, Coffey on preservative measures, 

S@e@aeeeesaeanaeaeaa 

IexpoRTS OF LUMBER during the first six 
months of 1926, as reported by the foreign com- 
merce department of the Chamber of Commerce 
of the United States, amounted to 1,040,000,000 
feet, board measure, of planks and scantlings val 
ued at $40,827,000, a gain in quantity of 4 per- 
cent, but a decline in value of nearly 5 percent. 











LUMBER TRANSPORTATION 
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Loadings Still Exceed Million Cars 
WASHINGTON, D. C., Oct. 6.—Loading of revenue 

freight for the w ek end: d Sept. 25 totaled 1,182, 

#40 cars, according to reports filed today by the 

carriers. This was a decrease of only 4.071 cars 

under the preceding week, when loadings totaled 

1.187.011 cars, the largest number loaded during 

any one week on record, 

The week of Sept. 25 was the eighteenth so far 
this year that londings have been in excess of 
1,000,000 cars, and brought the total from Jan. 1 
to Sept. 25-——39 weeks—up to 39,251,889 cars, or 
an average in excess of 1,000,000 cars a week for 
that period. Compared with the corresponding 
week last year, the total for the week of Sept. 25 
this ye r was an increase of 61,915 cars, while 
it also was an increase of 94,986 cars over the 
corresponding period of 1924. 

Loading of grain and grain products amounted 
to 50.915 ears, a decrease of 219 cars below the 
preceding week and 4,373 ears below the corre 
sponding w ek in 1925. Compared with the same 
veek in 1924, it also was a decrease of 18.395 ears. 
In the western districts alone, grain and = grain 
products loading totaled 33,042 cars, a deerease 
of 4,665 cars under corresponding week last year. 

Coal loading totaled 211,722 cars, an increase of 
5.084 cars above the pree ding week this year and 

Forest products loading totaled 69,865 ears, 
4,151 cars under the week before and 2,201 cars 
below the same week in 1925. It was. however, 
1.211 cars above the same week in 1924. 


Combination Rates Applicable 

WASHINGTON, D. €C., Oct. 4.—In a proposed re 
port in Docket No. 17,775—Harry €. Philbrick 
etal. vs. New York, New Haven & Hartford Rail- 
road Co. et al.—Examiner Frank E. Mullen recom 
mends that the Interstate Commerce Commission 
find that combination rates to and from New 
Haven, Conn., on four carloads of lumber shipped 
Irom Denkman, La., D’Lo, Miss., and Hopkins, Ga., 
to New Hiven as the original destination and for 
warded thence to Waltham, Bemis and Lynn, Mass., 
and Providence, R. 1., were applicable and = that 
the complaint be dismissed. 

All the cars were routed via “Harlem River 
N Y., N. H. & H.” and consigned to complainants 
ut New Haven, which was and is a reconsignment 
point. At the time of shipment, however, there 
Was an embargo against all freight from connec- 
Hons of the New Haven railroad at Harlem River 
and certain other points. The embargo did not 
‘pply on shipments for final delivery at New 
Haven. After shipments arrived at New Haven 
Complainants tendered reconsignment orders, which 
the railroad refused to accept on account of the 


embargo. It did, however, finally accept payment 
of freight charges to New Haven, and new bills 
of lading from New Haven to final destination were 
issued and the -cars forwarded as reshipments, 
which was permissible under the embargo, at the 
local rates. 

Complainants at the hearing contended that be 
cause of this arrangement the New Haven road 
nullified the embargo and waived its provisions. 
Examiner Mullen brushes aside this contention, 
stating that there is no question as to the good 
faith of cither party, that the embargo permitted 
reshipments, and if these particular cars had not 
been r shipped under new bills they would have 
had to be unloaded and then reloaded at additional 
expense. 

Sea aaaaaaas 


Tariffs on Transit Rules Suspended 

WASHINGTON, ID. C., Oct. 4.—The Interstate 
Commerce Commission has suspended until Jan. 
29, next, the operation of schedules in tariffs filed 
by the Atlantic Coast Line, Norfolk Southern and 
Pennsylvania railroads which propose to restrict 
the transit rules in the Norfolk-Portsmouth (Va.) 
district, which provide for the absorption of switeh 
ing charges on lumber, cotton and certain other 
products. The suspended schedules provide in gen- 
eral that the transit operator must hereafter pay 
the outbound switehing charges on shipments 
transited at points on the Norfolk & Portsmouth 
Selt Line Railroad. 

(‘sea aeaeaeaaeaan 
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Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES—The Burlington Refrigerator Express 
Co., 200 steel underframes and 200 center sills; 
Chicago, Milwaukee & St. Paul, 1,000 automobile 
ears, and from 500 to 1,000. stock cars: Norfolk 
Southern, 100° composite gondola cars, 50° tons’ 
capacity. 

OrdDERS—The Wabash, 40 caboose cars in its own 
shops: Louisville & Nashville, 1,000 steel gondola 
ears, 250 steel underirame flat cars and 250 auto 
mobile cars. 


To Establish Transit Arrangements 

MEMPHIS, TENN., Oct. 6.—Announcement is made 
by the Southern Hardwood Traffic Association that 
the Missouri Pacific and the Southern railroads 
have agreed to establish transit arrangements at 
Louisville, Ky., on lumber and articles taking the 
same rate when originating at stations on the 
Missouri Pacific or connections and moving via 
East St. Louis, Ill, and the Southern Railway. 
Tariffs will be changed promptly. The traffic asso- 
ciation has fought three years to obtain these ar- 
rangements for shippers. 





Our (nvisible 


Ties 


ALF way up the slope of a lofty 
peak were three figures, cling- 
ing like flies to its towering 

sides. They were engaged in the 
hazardous feat of trying to scale the 
summit. Through the glass we 
watched their every movement. 
Presently we noticed when one 
stopped, all stopped. When one 
tried a certain direction, all followed. 
Intuitively we recognized the reason. 
They were bound together. A rope, 
invisible at that great distance, fas- 
tened all together and made _ the 
movement of each determine the di- 
rection the others should take. 


© 


HUS it is in life. Ties, often- 

times invisible, bind us one to 

another and make every attitude 
and movement of the greatest im- 
port. Friendship ties, business ties, 
ties of blood and affection—how in- 
numerable they are. Because of them 
no man is free. His every attitude 
reacts upon some one else. If he 
rises, others will rise. If he falls, 
they must fall. If he stands cour- 


ageously it will be easier for others 


to stand also. 


EEING this to be true there are 
two temptations against which 
we need be on our guard. First, 

the temptation to forget all about 
these ties. Since they are invisible, 
not only to the outside world but to 
the thoughtless and superficial, it is 
often easy to do this. To become so 
absorbed in our individual plans and 
pursuits as to forget all about others. 
Many do. It is always possible and 
sometimes convenient. 


© 


GAIN, admitting the existence of 
these ties, we may choose to ig- 
nore them. We can scorn the 

old-fashioned idea that we are our 
brother’s keeper. We can look out 
for number-one regardless of results 
to numbers two and three and four. 
If another, emboldened by our ex- 
ample, elects to do a foolish or dan- 
gerous, thing and gets into trouble 
there is always one thing left. We 
can cut the rope and let him take the 


consequences. 


HUS man can do and has done; 
but not when he comes to know 
God. In the presence of the 

great vision of the Fatherhood of 
God and the brotherhood of man he 
will find something better. He will 
remember and think of others, no 
matter at what a cost to himself. 
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to Hatch : 


In many lumber plants carelessness is 
laying eggs for fire to hatch. Fire is 
constantly looking for eggs—rubbish, 
waste, smoking, matches, defective 
construction, etc.—eggs that can quick- 
ly be hatched into destroying fires. 


Some eggs will not hatch, but it doesn’t 
pay to take any chance. Better destroy 
the eggs and be sure that fire cannot 
take such toll of carelessness. 


Through an efficient fire prevention 
service, we will help you find and de- 
stroy the eggs. However, if fire comes, 
our companies have the resources and 
the reputation which guarantee prompt 
payment of loss. Through our divi- 
dends we provide highest quality pro- 
tection at lowest cost. 


Write any of our companies for spe- 
cial folder “Eggs for Fire to Hatch,” 
and for further information about the 
real protection offered under Lumber 
Mutual Policies. 


ASSOCIATED 


LUMBER 
MUTUALS 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 
Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 
Northwestern Mutual Fire Association of 
Seattle, Wash. 

Pennsylvania Lumbermens Mutual Fire 
Insurance Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


Notes From the East 


Reward for Arrest of Incendiaries 

Asspury Park, N. J., Oct. 4.—The Green & 
Hagerman Lumber Co. has offered a reward of 
$500 for the arrest and conviction of the pyro- 
maniac who is alleged to have caused the $200,- 
000 fire in its plant here about ten days ago. 
Within the last six months, it is said by offi- 
cials of the Green & Hagerman company, As- 
bury Park has suffered a fire loss of $850,000, 
caused by incendiaries. Firemen in plain clothes 
ure serving as detectives in an effort to appre- 
hend those responsible. 


Engages in Wholesale Business 
New York, Oct. 4.—The Biddle Purchasing 
Co., 107 Chambers Street, has established a lum- 
ber division and has made connections whereby 
it will engage extensively in the wholesale lum- 
ber business. The company has representatives 
in the South and West buying stocks, and will 
shortly send a representative to Canada. The 
Biddle company expects to do a general lumber 
business, including hardwoods, and has estab- 
lished its wholesale department after nearly a 
year of preparation. C. M. Biddle is president 
of the company; C. Adams, manager of the 

lumber division, and H. W. Beal, secretary. 


(S22 02020200888: 


Made Agent for Southern Firm 


-The John J. Soble 
street, 


RocHESTER, N. Y., Oct. 4.- 
Lumber Co. (Ine.), of 
Rochester, has been 
made exclusive — sales 
agent in all of New 
York State and Pennsyl- | 
vania, including New 
York City and Phila- 
delphia, for the Stout | 


Lumber Co., of Thorn- Fe 


279 Burrows 















| 
JOHN J. SOBLE, | 
Rochester, N. Y.; 
IIead of the John J. Soble 
Lumber Co. 





| 
ton, Ark., for all of the 
latter’s products inelud- | 
ing rough hardwoods, | 
oak and gum trim, rough 
and dressed Arkansas 
shortleaf pine, and hard- N 
wood dimension. The 
Soble conrpany is head- 
ed by John J. Soble, who is known to lumber- 
men throughout the territory, in which he has 
sold lumber for very many years. 


Need More Funds to Protect Forests 


PorTLAND, CONN., Oct. 4.—At a meeting of 
the Connecticut Forestry Association held here 
last Saturday, on the Meshomasic State forest, 
A. F. Hawes, State forester, declared that un- 
less the appropriations made by the State for 
protecting its forests from fire were tripled, it 
would be impossible to protect them adequately 
except in the years when rainfall was great 
enough to keep them damp. He said that the 
greatly increased human use of the forests for 
recreation had increased the fire hazard greatly 
over years ago, before the automobile took 
thousands of people into the woods. 

The State now spends $5,000 a year on this 
work and this, he said, should be increased to 
$50,000. The greatest needs, he declared, were 
for more fire-lookout towers, more motor cycle 
patrolmen and more gasoline pumps. 

Speaking of the State forests, Mr. Hawes 
declared that, although the State policy called 
for an area of 200,000 acres of State land, it 
now owned only 30,000 acres and that as land 
values were increasing rapidly it would be bet- 
ter policy for the State to increase its appro- 
priation than to wait. He said that the last 
legislature appropriated $150,000 for this pur- 
pose, but that it was hoped it would appropriate 


ee I 


not less than $200,000 at the next session. 

He also said tnat increased appropriations were 
necessary to take care of the existing forests in 
such ways as road and trail building, thinning 
out inferior trees and, where necessary, plant- 
ing new ones. In concluding, he pointed out 
that Connecticut was one of the richest States 
for its size and population in the Union and 
could well afford to develop its forest resources 
to still further increase prosperity. 

Despite the inclement weather, the attendance 
was large and the members and friends of for- 
estry spent an enjoyable day visiting the thin- 
nings, plantations and other examples of scien. 
tific forestry which the reserve affords. At 
the business session, the State forester’s new 
program was enthusiastically endorsed. 


Bankers in Lumber Business 


PHILADELPHIA, Pa., Oct. 4.—When two bank- 
ers enter the lumber business, what happens? 
It’s too early to know but the prediction is 
that the application of financial codes to 2x4 
selling will be a success. The men who stopped 
fingering bank notes and drafts to sell inside 
trim, sheathing and shingles are Walter M. 
Carwithen and Howard R. Groff, who recently 
took over the Wetherhill yard at Doylestown. 
Both Mr. Carwithen and Mr. Groff were con- 
nected with trust companies in Doylestown. 
They took over the lumber business several 
weeks ago and are already well acquainted with 
the details of the plant and are doing a nice 
business. 


Reforestation in Washington State 


WASHINGTON, D. C., Oct. 5.—The American 
Forestry Association in a statement emphasizes 
the fact that the coming vote on the constitu- 
tional amendment which clears the way for 
legislation to promote the growing of new for- 
ests in the State of Washington has a national 
aspect. 

Voters are urged to remember that their State 
is cutting 175,000 acres of virgin timber an- 
nually and thus contributing enormously to the 
total .production of lumber upon which the 
whole nation depends. The United States looks 
to Washington State to let nothing interfere 
with the permanence of its lumber industry. 
Farmers are asked to consider that unless timber 
growing is made feasible to owners of cut-over 
land much of it will revert to the State as a 
burned-out «and tax-barren liability, or be 
crowded into economic competition with land 
which is now being farmed. 

The association states that the provisions for 
equitable taxation which this amendment will 
allow would be well worth while in the long run 
even if they meant slight reduction in tax reve- 
nue. However, they do not mean even slight 
reduction in tax revenue. It is inevitable, ac- 
cording to the association that, as forestry de- 
velops taxable products of one kind or another 
will be available within a very few years, and 
meanwhile the land itself will continue to pay 
appreciable taxes instead of slipping into the 
tax delinquent diseard as much of the land in 
the Lake States has done. 

What applies to Washington is equally perti- 
nent with regard to Oregon and other States 
which are considering the proposed yield tax 
to encourage reforestation and the perpetuation 
of the timber supply. 

Attention is called to the recent enactment 
of yield tax forest laws in Michigan and New 
York. The proposed Washington law is pat- 
terned closely after the Pearson Act of Michi- 
gan in that land dedicated to the growing of 
forests and thereby entitled to the privilege of 
deferred taxes must be handled in good faith 
by the owner in order to assure the earliest pos- 
sible forest crop. In both the Michigan and 


New York laws precautions are taken against 
the abuse of privilege. 

Washington voters are urged by the forestry 
association to study and approve this amend: 
ment as a patriotic duty to the entire nation. 
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A Telephone Pole 


A telephone pole makes a wonderful goal 
For hide-and-go-seek and things, 

And give it a lick with a stone or a stick 
And a beautiful song it sings. 

The telephone man hadn’t any such plan 
When he planted that pole in the ground. 

It just goes to show how a boy seems to know 
How the fun of a thing can be found. 


I am sure all along there is plenty of song 
In the things all around all the day; 

But, not being a boy, we don’t look for the joy, 
And, not being a boy, for the play. 

If a boy with a stone can awaken the tone 
Of a harp in a telephone pole, 

I am sure we could find joys of similar kind 
If we just had that sort of a soul. 


We See b’ the Papers 


What we would like to know is what McGraw 
thinks Southworth now. 

You can’t make us believe that the Florida 
real estate men minimized anything. 

Mr. McAdoo is going to try to come back, just 
as soon as he makes sure where he was. 

Nevertheless we would call Mr. McAdoo’s at- 
tention to the fact that Jack Dempsey also tried 
to come back via California. 

We fear that Europe thinks that the letters 
of Mr. Mellon’s name are transposed, with one 
] too many. 

Uncle Sam is a good deal like a good many 
retail lumbermen—a good seller but a darned 
poor collector. 

But, come to think of it, we never knew any- 
body yet who owed money who liked the terms. 

What the flat dweller will soon be thinking 
about will not be iceless refrigeration but coal- 
less refrigeration. 

The country wants the Yanks to understand, 
of course, that it wasn’t that it loved the Yanks 
less but the Cardinals more. 

Whenever we read that a professional foot- 
ball team has won a game we feel like saying 
with Ring Lardner, ‘‘ What of it?’’ 

Here’s hoping that we shall always be as 
ready to fight for the blessings of liberty as 
we are to fight for the blessings of booze. 

A Belgian farmer ruined a neighbor’s crop 
by sowing a plowed field with mustard. We 
have had the same thing done to a hot dog. 

The American Homes Foundation (Ine.) will 
make it easier to buy a home than an automo- 
bile, but we are still betting on the automobile. 

The Foundation, by the way, will spend thirty 
million dollars to help build more homes in the 
big cities, where nobody ever comes home any- 
way. 

The queen of Roumania has been offered 
$25,000 to appear in the movies for one day, 
and we are wondering if she also plays tennis. 

And the funny thing about it is that thou- 
sands of Americans will flock to see the queen 
of Roumania in the movies who wouldn’t go 
across the street to see Carmen Sylva. 

Now, if President Coolidge had gone to the 
peace conference, what they would have needed 
Would not have been an interpreter but a mind- 
reader. 

With the heavyweight championship and the 
world’s series out of the way, we shall be able 
to turn our attention to more important mat- 
ters. Football, for example. 

The New York Times Monday reviewed the 
week’s football and didn’t mention a team west 
= Beaver Falls, Pa. It must be that Michigan, 

linois and Northwestern have disbanded. 

That time that John Dippy Kennedy drove 
. past Geneva College at Beaver Falls, if we 

ad only known what was going to happen to 


Harvard some day we certainly would have 
taken a better look at the place. 
Between Trains 

WILLIAMSON, W. Va.—The coal operators of 
the Williamson field gathered here to-day, and 
-night, for their nineteenth annual meeting, and 
among the first fellows we met was Landon 
Bell, of Columbus, Ohio, of the W. M. Ritter 
Lumber Co., which also has extensive coal in- 
terests down in this section. A lot of lumber- 
men down this way are also interested in the 
coal business, some of them on purpose and some 
of them accidentally. Many a lumberman 
bought trees in the old days, and years later 
found coal sticking to the roots. That did not 
necessarily mean prodigious and instantaneous 
wealth. The coal industry has had its troubles 
just the same as the lumber industry and the 
poetry industry. We know of three men who 
went together and bought 90,000 acres of land 
in West Virginia for a song, but the trouble 
was that they had to keep right on singing for 
years and years. Two of the fellows got tired 
of taxes and other little things like that and 
finally sold out to the third. The heirs of the 
third are now reaping the reward. 

Speaking of taxes reminds us of the point 
stressed tonight at the banquet by the coal- 
men’s most distinguished guest, our old friend 
W. J. Jenks, vice president in charge of oper- 
ation of the Norfolk & Western. He showed 
how the railroad had been able to effect econo- 
mies and increase efficiency (all of which meant 
more money for service, extensions, improve- 
ments and maintenance) in all but one partic- 
ular: taxes. The N. & W. used to pay taxes of 
a little over a million dollars annually; it is 
now paying arnually over eight million. As 
everyone knows, Federal taxes are decreasing, 
but all that Unele Sam is able to save, and then 
some, is being spent in increased publie debt and 
in other ways by his prodigal nephews, State, 
county and local taxing bodies. 

Some fellow will say, ‘‘It’s all right: the 
railroads are making more money, let ’em pay 
more taxes.’’ But we wonder. We wonder if 
village taxes in the aggregate don’t have some- 
thing to do with through rates; and we wonder 
if the railroad pays nearly eight times as much 
taxes on its roundhouse, if the railroad man who 
lives back of the roundhouse isn’t paying eight 
times as much en his cottage? Mr. Jenks didn’t 
say all that, he mentioned no cities or even 
States, but we wonder if he didn’t think it. 

In the Michigan house of representatives in 
1897, which this department served valiantly 
for a time as clerk of the ways and means com- 
mittee, we had a Holland representative named 
Luke Lugers who voted no on every appropria- 
tion bill, including, in effect, the one that paid 
him his own salary. He went to the legislature 
on a platform that promised lower taxes, and 
he did what he could. We thought it was a joke 
at the time, but lately we have been wondering 
if what the country needs isn’t a few Luke 
Lugers? 

Personally, we never investigate the virtues of 
a proposed bond issue any more. We vote no, 
good or bad. 


This Is the Beauty 


This is the beauty of woodland ways; 
Shadow and sun on the brightest days, 
A a little of this, a little of that, 
And always a lot to wonder at, 

A rock that we never knew was there, 
Or we never saw a flow’r so fair— 
This is the beauty of paths we tread: 
We never know just what lies ahead. 


This is the beauty of life as well: 

We do not know and we can not tell 

What stars may glisten, what rains may fall, 
What hearts may sorrow or robins call. 

So the road of life we as blithely go 

As the woodland way, since we do not know. 
We have no troubles except today ’s— 

That is the beauty of all our ways. 






Oak Flooring 


in the Palmer House 


The new Palmer House was host to the visiting 
lumbermen this week in attendance at the Na- 
tional Hardwood Convention, held in the fa- 
mous Red Lacquer Room which, by the way, is 
floored in 


Quartered white oak, herringbone design 


This unusual Flooring was greatly admired by 
delegates. Made to order by the Wood Mosaic 
Company at Louisville, Kentucky, and laid by 
H. J. North (Builders’ Floor Service), of Chi- 
cago, one of the largest floor-laying contractors 
in the country. 

This floor is indeed a credit to both the manu- 
facturer and contractor. These high-class 
floors are supplied by their local representative, 
Mr. W. E. Jaenicke, who maintains office and 
warehouse for supplying the trade in this terri- 
tory at the warehouse of E. Bartholomew Hard- 
wood Company. 


Write for full information and prices 


w HaRowoon Co 


CHICAGO Telephone Boulevard 0636 





4052 Princeton Ave., 


10-9-26 








You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 

Write for Pamphlet 49-S, giving rates 

and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 
For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 




















O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 











TIMBER 
ESTIMATORS 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


Whi k Bldg. 
pees Aly A) de NEW ORLEANS 


jasper Lemieux 
rederick Lemieux 
F. H. Day 











Bookkeeping Systems for Retail Lumber Dealers 


The Prize Winning Systems submitted in a national 
contest conducted by the AMERICAN LUMBERMAN. 
Postpaid, 35 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 
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| Babcock Lumber Co. 


ii 
PITTSBURGH, PA. i 
Manufacturers and Wholesalers of 


Hardwoods | 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock | 


C— PITTSBURGA Coo 


Eastern Tennessee 
Kentucky and 
West Virginia 





BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill, 1216 Fisher Bidg 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bld 
Detroit, Mich., Dime Savings Bank fig 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 


West Virginia Hardwood 


CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 





Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 feet 

Per Day. 
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Rec A NEW COLLECTION BY THE POET 


WHO MAKES LIVING A JOY 


~ || COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE.ROAD AND TRAIL” “THE WOODS? 
“ih FOREST LAND.” ETC 











Douglas Malloch is known all over Americas 
swherever people gather to hear clean stores, 
enjoy happy evenings, and read aloud or listew 
to verse such as bus, filled with homely sente 
ments and a happy spint. “The poct whe 
wrahes lrving 4 poy,” they tay of bim. 

Ths new collection contains favonter thao 
Mr. Malloch has read or rected throughous 
the country. All ndes of life and humor are 
eepresented, but perhaps the commonest note 
the one struck om the lines, “His Hernage,” 
where @ father says to bus boy: "1 know youl 


uM @7t along,” and adds 
“ “L know, somehow or other, 


Because you always had 
NL 


A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poec” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
ourself, and to send to the absent. 
ostpaid, $2. Address: 























American Lumberman 
431 S. Dearborn Street, Chicago 














(Statistics—Continued from page 55) 


The West Coast Review 


SEATTLE, WASH., Oct. 2.—For the week ended 
Sept. 25, 109 mills report as follows to the 
West Coast Lumbermen’s Association: 

Feet 


Production ...117,354,502 
Shipments ....112,414,311 1% below production 
Orders .. - 109,167,817 7% below production 
Shipments— 
Water delivery eet Feet 
Domestic 35,240,491 
export 14,304,482 


Total (44%) . 49,544,973 
Rail (50% ) : 56,546,168 
Local ; . saad ~e+ 6,323,170 


Total shipments 112,414,311 
New business— 


Water delivery: 


Domestic .. 27,784,751 

Export ........ . . 15,932,139 

Total (40%). ar ant acdc Sa al erie a .. 43,716,890 
Rail (54%) Sc at site acted octane cecccese Omeae.g0e 
Fee P gaits .. 6,323,170 


Total new business... 109,167,817 


Unfilled orders— 
Domestic cargo 
export 
Rail 


156,076,480 
..115,145,065 
130,518,371 


401,739,916 





. 
Western Pines Report 
PORTLAND, Ork., Oct, 2.—The Western Pine 
Manufacturers’ Association summarizes as fol 
lows reports for the week ended Sept. 25, from 
thirty-five member mills: 
Percent of 
Pro- Ship 


Production Cursy eet duction ments 
Normal*® BZST5.000 
eae 2SZSS.000 


Shipments C€ear).1,205 31,330,000 


Local deliveries. SWO000 TP256 
Total shipments 31,840,000 
Orders 
Canceled ‘ 17 442.000 
Booked Ceary* 1.129 29,554,000 
Local 510,000 
Total orders... 29.864,000 IOFAST v3.79 
On hand end 
week JO841  YO.S66,000 


‘Car basis is 26,000 feet, 

sookings for the week by thirty-four identical 
mills were 95.4% percent of those for the previous 
week, showing a decrease of 1,378,000 feet. 

*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts-——reduced to a weekly basis which 
is constant throughout the year. 

During the week, production was S6 percent of 
normal; shipments, 97 percent of normal, and 
orders, 91 percent of normal. Average for the 
corresponding week of the last four years was as 
follows: Production, 105 percent: shipments, S86 
percent, and orders, 74 percent of normal, 

Production is so seasonable that, during two 
Winter months, actual production amounted to only 
53 percent of normal, while during two peak sum- 
mer months the production increased to 114 per 
cent of normal. 





National Analysis 


WASHINGTON, D. C., Oct. 4.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Sept. 
25, orders and shipments being shown as per- 
centages of production: 


During During 38 
Week Ended Wks. Ended 
Sept. 25 Sept. 25 


No. of Ship- Or 
mills ments ders ments ders 
Gi iat 122 102 102 103 104 
wae we ee 100 O6 o3 102 103 


Ship- Or- 

ASSOCIATIONS 
Southern Pine 
West Coast 


Western Pine ....... 35>) 6118106 100 104 
California Pines* .... 18 7 81 97 87 
California Redwood .. 1 96 115 9S 99 
N. Carolina Pine .... 32 90 73 103 &2 
N. Hemlock & Hdwd.. 18 90 O23 100 92 
Northern Pine ..... S 111 126 110 109 
All softwoods...... 357 O7 6 102 101 
N. Hem. & Hdwd.... ... 243 228 87 86 
Iidwd. Mfrs. Institute 1277 96 127 100 104 
All hardwoods... .. Ee le 9S 101 
All softwoods and 
hardwoods ....... eter 99 101 101 


*Units of production. 

*51 percent of cut in region. 

The report for the week ended Sept. 18 in this 
department showed 367 mills and 127 units. 





Southern Pine Barometer 


NEW ORLEANS, La., Oct. 5.—For the week 
ending Oct. 1, Friday, one hundred twenty 
mills report as follows to the Southern Pine 
Association: 

Percent of 
production 





Production Cars} ” Normal Actual 
ae eee 7 SOOO inten cre 
pS EE rane 64,369. _? fares 

Shipments* .. 3,356 69,972,600 94.20 108.76 

Orders 
Received* .. 3,034 63,258,900 85.16 8.27 
On hand end 

week? ...11,976 249,699,600 ..... 


*Orders were 90.41 percent of shipments. 
tOrders on hand showed a decr ase of 2.62 per- 
cent during the week; the previous week = there 
were reports from one hundr d twenty-two mills, 
*Basis for carload is August average, 20,850 feet, 
Of 117 mills reporting running time, 6 were shut 


down; 19 worked overtime; 61, full time; 1 oper 
ated one day: 1, two days; 1, three days: 1, four 
days; 6, five days, and 21, five and one half days, 





—————__ 


California Redwood Data 


[Special to AMERICAN LUMBERMAN via air mail] 

SAN FRANCISCO, CALIF., Oct. 4.—The follow- 
ing information is summarized from the report 
of the Californian Redwood Association for the 
week ended Sept. 25: 





—Redwood W hite- 
No. of Percent of wood 

mills Feet production Feet 
Production .... 15 7,108,000 100 2,260,000 
Shipments .... 15 6,789,000 96 2,036,000 

Orders 

teceived .... 15 §, 206,000 115 2,203,000 
On hand .... 14 36,043,000 5,338,000 


Detailed Distribution of Redwood for the Week 
Shipments Orders 
. 2,792,000 3.319, 000 
1,831,000 1,586,000 

86,000 1,000 
1,284,000 2,532,000 

796,000 768,000 


Northern California*® 
Southern California* 
Western? 
KMastern: 
Foreign 


GOED cuchivewsexavvnemennen 6,789,000 8,206,000 


*North and south of the line running through 

San Luis Obispo and Bakersfield. 
*¥Washineton, Oregon, Nevada and Arizona, 
tAll other States and Canada. 





California Pine Sales 


[Special to AMERICAN LUMBERMAN via air mail] 

San Francisco, CAuir., Oct. 4.—The follow- 
ing are sales of California pines compiled from 
the report of the California White and Sugar 
Pine Manufacturers’ Association for the week 
ended Oct. 2: 


Caiifornia White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 clr. 168,000 Common 
C select ...... 645,000 | SS 7 42,500 
jf. eee 531,000 No, 2 wee 766,500 
No. 3 clear... 159,500 No. 3 .......1,625,00 
Shop- ee eee 237,000 
Peers 290,500 oS See 22,000 
SS ee 381,500 Timbers $4,500 
ee ae 1,388,500 Dimension 
we Ge aceces 219,000 2 Spo 482,000 
Panel, Y%&a.w. 500 SS. Jae 79,000 
= : |S Neer 5,500 
Sugar Pine No. 2 &btr.. 50,000 
Nos. 1 & 2 elr. 313,000 Lath 
of 247,500 No. 1 ....... 910,000 
D select ...... 24,000 Re 172,000 
No. 3 clear... 275,500 ee 15,000 
Shop— ae seeeseeks 50,000 
Inch Se ee : 58,000 Cedar 
cS a 304,500 iets oor ane 
ie Ms es 665,500 Miscellaneous . 225,0 
 aeeaed 162,000 White Fir 
‘ Cé&better ..... 17,500 
Douglas Fir No. 3 & better 
Cé&better ..... 101,000 common .... 229,500 
Common ..... 67,000 No. 4 common 282,500 
Dimension 132,500 No. 1 dimen... 172,000 
Ties & No. 2 dimen.. 538,000 
timbers ..... 15,500 No. 2 & better 192,000 





An Old Ohio Sawmill 


NorwaLk, On10, Oct. 4.—What is believed 
to be the first sawmill established in Huron 
County and possibly in a large section of north- 
ern Ohio, has been located on Vaughn’s Creek, 
near Norwalk. The embankments and ruins of 
the mills are still visible. A dam was built 
across Vaughn’s Creek by Hanson Reed, the 
builder of the mill, and sufficient waterpower 
was thus obtained to operate it, which was 
used to saw lumber for the pioneers. It is al- 


thentically fixed that 1817, was the year the 
mill was opened for business. 
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New Model Tractor in Production 


Further advance in the utility of the ‘‘Cater- 


pillar” Thirty tractor is evidenced in an an- 
nouncement made recently by the Caterpillar 
Tractor Co. that the new model Thirty with a 
high driver’s seat, is now in production at the 


big San Leandro (Calif.) 
manufacturing company. 

Greater operative visibility and increased driv 
are claim d for the new design by en- 
gineers Who have given the new model every pos 
sible test, and a ready welcome is expected for it 
in the many spheres which are finding the “Cater 
pillar” to their advant ge, 

It is specifically stated by the Caterpillar Trac 
tor Co., however, that the lower-seated model will 
still be produced, owing to the demands of or 
chardists and others for more clearance where 
overhead obstacles require plenty of head room 
for the operator. 

The announcement of the 
lows another announcement 
“Caterpillar” factory in which a promise of 
lower prices, made when the and Ifolt 
panies were united, was fulfilled. The new seale 
euts the price of the Sixty from $5,500 to $5,000, 


plant of the tractor 


ing ease 


high-seat Thirty fol- 
made recently by the 


Sest com 





New model ‘*Caterpillar’’ Thirty with high 
driver’s seat 

f.o.b. either San Leandro or Peoria: that for the 

5-ton from £3,650 or $3,250, f.o.b. Peoria: that 

for the Thirty from $3.400 to $3,000, f.o.b. San 

Leandro: and thit for the 2-ton from $1,950 to 


$1,850, f.0.b. Peoria, I11. 


Economical Features of Semi-Trailers — 


Many of the prominent factors in the lumber in- 
dustry have found from experience that they are 
able to reduce their hauling cost materially by 
equipping their motor trucks with semi-trailers, 
thereby doubling the capacity of the delivery equip- 
ment. Another economical feature of the semi- 
trailer is the fact that it can be loaded while the 
motor truck is hauling a second loaded semi-trailer, 
which cuts down the standing time of the truck 
power plant. $v the plan of using three semi- 
trailers to every tractor truck, the Builders Lum- 
ber & Wrecking Co., of Detroit, Mich., is able to 
keep its tractors hauling production loads prac 
tically 100 percent of the time. 

In ar cent circular the Fruehauf Trailer Co., of 
Detroit, Mich., states that hauling costs can be 
cut in half by the use of Fruehauf trailers, which 
“double the payloads of motor trucks.’”’ The cir- 
cular then goes on to state: ‘“Tlaulers everywhere 
agree that a truck should be loaded to capacity 
and then connected to a loaded trailer of the same 
capacity as the truck in order to turn loads into 
real payloads. All over the country—all over the 
world, in fact—hundreds of users testify as to the 
big money-saving possibilities of Fruehauf trailers. 
Only the other day a Canadian firm of haulers 
Placed with us an additional order for trailers and 
wrote as follows in part: ‘We are looking forward 
to a record year and think that this purchase (a 
6-ton Fruehauf 4-wheel trailer) will not be by any 
means the last. We may state that one day re- 
cently the two Fruehauf semi-trailers we pur- 
chased from you in April earned a little over $108, 


and we are very pleased with this equipment and 
have great expectations for it.’ 

“Besides the carning capacity of Fruehauf trail- 
ers, the saving in expensive truck equipment with 
the frequent and costly repairs, extra drivers ete., 
practically pays off the first cost of the trailer. To 
assist haulers in every possible way to realize 
savings in the cost of handling loads, Fruehauf 
erginecers have organized a free service in making 
surveys of the conditions and equipment. We are 
more than glad to go over any case and make rec- 
ommendations that can not help but show you the 
road to greatly lowered costs of operations.” 


(SRB aa: 


os . 
Treatise on Engine Lubrication 

The Climax Engineering Co., of Clinton, Iowa, 
has recently issued a revised edition of its lubri- 
cation instructions for Climax “Trustworthy” en- 
vines. The book is 9x6 inches, and contains 30 
pages of material devoted to the subject of proper 
lubrication of heavy-duty, medium speed industrial 
engines. The treatise was originally prepared by the 
technical staff of the Vacuum Oil Co. in collabora- 
tion with the engineers of the Climax Engineering 
Co. It has been brought uptodate and amplified, 
until now it is a well rounded discussion of gas 
engine lubrication, containing a large amount of 
information dealing with lubrication of Climax en 
gines in all classes of service, together with recom 
mendations of proper lubricants and directions as 
to their use. The book is well illustrated with dia- 
grams and halftones, and will be sent to 
users of Climax engines and power units, as well 
as to others interested in the proper lubrication of 
industrial engines. 


Motor Vehicle Registration Gains 
Motor 
upward 


copies 


vehicle 
climb, 


registration 
according to 


figures continue their 
the bureau of public 
roads, United States Department of Agriculture, 
which states that 19,697,832 vehicles were regis 
tered during the first six months of 1926. This is 
1927 more than were registered during the same 
period of 1925, an increase of 10.8 percent. 


Inaugurates Truck Delivery Service 


MINNEAPOLIS, MINN., Oct. 4.—Lumber retailers 
in the Northwest have been conducting interesting 
experiments designed not only to stimulate trade 
but to modernize their business. This involves 
establishment of city, village and rural lumber de 
livery service of lumber and lumber products. 

Study of the experiments shows that they are 
in the incipient stage but there are reasons to be- 
lieve that they are designed to expand, and already 
there is some discussion of the probable effects 
as a result of possible encroachments on neigh- 
bors’ trade territory. This might bring on highly 
competitive conditions and result in price wars. 

One of the newest experiments is that being 
conducted by the Milbank (S. DD.) vard of the C. E 
McGowan Lumber Co. The Milbank yard of this 
company is the only one thus far to try the truck 
delivery plan. This company makes availble to 
the farmers in the rural districts a delivery service, 
for which the farmer pays. There are two trucks. 
For the larger truck the scale of charges is $2 en 
hour for the crew and truck. For the smaller 
truck the rate is $1.50 an hour. The charge be 
gins at the time.the loading of the lumber starts, 
and ends when the truck returns to the yard. The 
farmer patron can control some of the charge. If 


he aids the crew in removing or loading the 
lumber the time consumed to make the delivery 


is reduced. 

According to Officers of the company, these trucks 
are operated with a margin of profit. Where the 
truck is used to make deliveries to other yards 
of the company the charge set up is $1.10 an hour. 
This is held to be sufficient to cover all charges. 

Many other retail yards in the Northwest have 
purchased trucks for city and rural delivery. How 
far this practice will go is a matter of some 
concern to retail lumbermen. 

saaaaaaaaaaee 

MoTOR TRUCK traffic is 75 percent operated by 
private shippers, according to a survey of 3,450,- 
000 tons checked in Connecticut by the State high- 
way department and the Federal authorities. Of 
the total, 1.7 percent is common carrier interstate 
haulage, 5.2 percent is contract haulage over inter- 
state routes, and 18.1 percent is contract haulage 
within the State. 


We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-QAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, =. T ymber Co. 


Try 
Us 


















A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 





Members of 
Maple Flooring 
Manofacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage V7 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Blok 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 















Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 moron 
VON PLATEN -FOX COMPANY 


lron Mountain, Michigan 


17 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


E your timber investments pay maximum 
“Se “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N. S.”—NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.” 

WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 











Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 











Co PACIFIC COAST Co 





re MV PACIFIC 
sou | COAST 
LUMBER 


Idaho 
White Pondosa Pine 


Pine Cal. White Pine 
Factory Plank Cal. Sugar Pine 
a Specialty 


Redwood. 


Get our prices. 










W:I-MSKEE LUMBER CO., 


ANUFACTURERS 
AND WHOLESALERS 





General Offices, QUINCY, ILL. 











Make term money 
work for you. 


There is good profit in 
discounts. 


taking cash 


You can devote your energies toward 
efficient operation if you are not wor- 
rying about due dates on short time 
obligations. 

We finance timber and pulp opera- 
tions. Let us show you how to build 
a financial structure suited to the 
peculiarities of your operations. Pay 
as you log. 

We have a record for successfully 
financing well managed concerns. Call 
or write our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. SAN FRANCISCO 
307 STARK CROCKER-FIRST NAT. BK. BDG. 














DAVID H. CALE 

[Special telegram to AMERICAN LUMBERMAN] 

Denver, Colo., Oct. 6.—David H. Cale, promi- 
nent for years in the lumber business of the 
Rocky Mountain region and the West Coast, died 
at his home here yesterday, following an opera- 
tion for acute appe ndicitis with which he was 
stricken three days previously. Mr. Cale was 
one of the best Known and most popular Denver 
lumbermen and was well known on the Coast. 
He was a native of Indianapolis, Ind., and a 
graduate of Butler College. He came to Denver 
immediately upon his graduation from that insti- 





DAVID H. CALE 


THE LATE 


tution and entered the lumber business there. 
All the rest of his life was spent in the lumber 
business. He entered a partnership with A. P. 
Wallin when he first came to Denver, and had 
been associated with him ever since. About 1919 
Mr. Cale went to Seattle, Wash., as sales mana- 
ger for the Oregon-Washington Lumber & Man- 
ufacturing Co., and a little later was placed in 
charge of the Spokane office of the Pelican Bay 
Lumber Co. But he retained that office only a 
few months, resigning to establish the Portland 
office for the James G. Noll Lumber Co., and the 
Noll-Welty Lumber Co. In 1922 Mr. Cale re- 
turned to Denver as the representative of the 
McCloud River Lumber Co., and the Shevlin- 
Hixon Co., and had remained in that position 
until his death. David Cale had friends in the 
lumber industry from coast to coast and in Den- 
ver stood high in the affectionate regard of his 
associates in the trade. He was one of the lead- 
ers in the activities of the Denver Knot Hole 
Club and the members of the Mountain States 
Lumber Dealers’ Association had frequent occa- 
sion to appreciate his efforts toward their enter- 
tainment at the annual conventions. He was a 
good speaker and a splendid conversationalist 
whose genial companionship was always wel- 
comed by visiting lumbermen as well as by home 
towners. Mr. Cale leaves a widow and one 
daughter, a mother and one brother. 


JOHN J. HERLIHY 

[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, Wash., Oct. 6.—John J. Herlihy, as- 
sistant sales manager for the St. Paul & Tacoma 
Lumber Co., of this city, died at his home in the 
Annobe Apartments here today after an illness 
of several months. Mr. Herlihy was a familiar 
figure in Northwest lumber circles and his death 
comes as a great shock to his many friends in 
Tacoma. He came west from Washington, D. C., 
about ten years ago and joined the staff of the 
St. Paul Mill, serving in a number of positions 
with the company. He later joined George Dun- 
can in the organization of the Wood Products Co. 
of Tacoma, and was manager of that concern for 
some years. Two years ago he retired from this 
post because of ill health and after a long rest 
rejoined the St. Paul & Tacoma Lumber Co. as 
assistant sales manager. Mr. Herlihy is sur- 
vived by his widow, one son, John Herlihy, of 
Paris, France, and a sister. He was 54 years 
old. 


FRANK KEARNEY, treasurer of the Vree- 
land-Kearney Lumber Co., one of the leading re- 
tail lumber concerns of Newark, N. J., was shot 
to death by bandits last night while returning to 
his home in Maplewood, N. J., with his wife and 
son Robert, sixteen years old. Robert Kearney 
was shot in the head by one of the bandits and 
at last report was unconscious in St. Peter’s 
Hospital, New Brunswick, N. J., with little 
ehance of recovery. Mrs. Kearney was thrown 





from the automobile by the bandits, who drove 
off in the Kearney automobile. Frank Kearney 
was a member of the Board of Directors of the 
New Jersey Lumbermen’s Association and for 
years had been one of the most active workers 
in the organization’s ranks. Lumbermen of New 
Jersey were greatly shocked by the tragedy. 
Many of them in commenting on the murder paid 
high tribute to Mr. Kearney. 

The shooting of Mr. Kearney occurred on the 
Stelton Newmarket Road near New Brunswick. 
He was returning with his wife and son after 
visiting another son, Clifford, a student at Rut- 
gers University. Mr. Kearney was shot when he 
resisted the bandits who were trying to take his 
automobile. The robbers apparently started out 
to rob the Hadley airmail station near New 
Brunswick on the arrival of a truck from New 
York carrying the Chicago air mail. Their own 
automobile had gone into a ditch. As he ap- 
proached the spot where the bandits were lying 
in wait, Mr. Kearney got out of his car. He was 
was immediately set upon and was shot when 
he showed fight. The bandits scrambled into the 
Kearney automobile, with Mrs. Kearney and her 
son on the back seat. Robert Kearney showed 
signs of resistance and one of the _ bandits 
turned and shot him, hurling his body from the 
car. A little later Mrs. Kearney was thrown 
out and the bandits sped on. 

Besides Robert and Clifford, Mr. Kearney is 
survived by two other sons, Edward, a student 
at Rutgers, and Frank, a former Cornell football 
star and now a member of Red Grange’s profes- 
sional football team. Robert is a student. 


HARRY H. BISHOP, president of the Bishop 
Lumber Co., of Chicago, and a resident of this 
city since 1880, died Saturday afternoon, Oct. 
2, at his residence, 6151 Sheridan Road, at the 
age of 78. Mr. Bishop was prominent in Chicago 
lumber circles throughout his career here and 
was highly regarded by the trade. He was a 
native of Canada, born at Woodstock, Ont., Feb. 
18, 1858. Moving to Chicago in 1880, Mr. Bishop 
entered the lumber business three years later 
and remained active in it until his death. In 
1906 Mr. Bishop entered the lumber manufactur- 
ing business in Canada, operating under name 
of Bishop Lumber Co., ‘of which he was presi- 
dent. He sold out all of his Canadian interests 
in 1924. About 1890, in partnership with John 
Claney, he had formed John Claney & Co., 
which a few years later was changed to Claney- 
Bishop Lumber Co. When he entered the Ca- 
nadian field Mr. Bishop retired from active par- 
ticipation in the management of the Chicago 
concern, though he still retained his interest. In 
1906 the company was incorporated as the Thorn- 
ton-Claney Lumber Co., with Mr. Bishop as one 
of the principal stockholders. When the Claneys 





THE LATE HARRY H. BISHOP 


sold their interest in 1917, Mr. Bishop was elect- 
ed its secretary, but still devoted most of his 
time to his Canadian interests, which at that 
time included the Bishop Lumber Co. at Nes- 
terville, Ont., which operated a 170,000-ft. mill, 
cutting white pine sold largely on the North Ton- 
awanda market. In 1920 Edward L. Thornton 
sold his interest in the Thornton-Claney Lumber 
Co., leaving Mr. Bishop the head of the business, 
of which he was then made president. The 
name was later changed to Bishop Lumber Co. 

Mr. Bishop was active in the work of the Lum- 
bermen’s Association of Chicago and was a past 
president of that organization. He was a 32d 
degree Mason. He leaves a widow, Annabella 
Bishop, and three sons, Harry W., J. Arc shibald 
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and Clarence S. Bishop. All three of the sons 
were associated with their father in the Canada 
operations and are active in the Chicago trade. 
Funeral services were held at the home on 
Monday, Oct. 4, with burial in Rosehill Ceme- 
tery. The services were attended by the largest 
representation of the Chicago lumber trade that 
had gathered at any funeral of recent years, 
testifying to the high esteem in which Harry 
Bishop was held by his associates. He was a 
man of high character and sterling qualities, 
quiet and unassuming, but with a keen insight 
and clear judgment in business matters that 
placed him in the high position in the industry 
which he held for several decades. 


LAURENT M. TULLY, 60 years old, Past 
Snark of the Universe of the Concatenated Order 
of Hoo-Hoo, for many years connected with the 
cypress industry, and more recently operating 
: his own sales agency as 

——_————_———__, the L. M.. Tully Lumber 
Co., at St. Louis, Mo., 
died Sunday night, Oct. 
3, at his home in that 
| city. Mr. Tully suffered 
a heart attack Friday 
night after his return 
from Kansas City, where 
he had attended the 
thirty-fifth annual meet- 





THE LATE 
L. M. TULLY 











ing of Hoo-Hoo, accom- 
panied by Mrs. Tully and 
her sister, Mrs. May 
Fernandez. Mr. Tully 
apparently was in good 
health when he departed 
for the annual, and took 
an active part in the 
discussions at the meet- 
ing. 

The body lay in state 
| at the home until it was 

taken to New Orleans, 

La., Mr. Tully’s birth- 
place, on Tuesday afternoon, accompanied by the 
widow and his sister, and Clarence Mullen, St. 
Louis representative of the Long-Bell Lumber 
Co., who represented the Concatenated Order of 
Hoo-Hoo. The funeral took place in New Or- 
leans on Thursday from the Jesuit Church to St. 
Louis Cemetery. 

Mr. Tully went to St. Louis about 15 years ago 
as the representative of the Louisiana Red Cy- 
press Co. of New Orleans, of which he previously 
had been general sales agent, and resided there 
ever since, with the exception of a year spent 
in Washington during the world war as the rep- 
resentative of the cypress industry in its contact 
with the lumber division of the War Industries. 
In this capacity Mr. Tully allocated millions of 
feet of cypress lumber to various Southern mills, 
to their satisfaction and that of the government. 

About five years ago, Mr. Tully gave up his 
connection with the Louisiana Red Cypress Co., 
after a brilliant sales record, and engaged in the 
commission business, operating as the L. M. 
Tully Lumber Co., handling west coast products 
in addition to cypress. 

Since he became a member of Hoo-Hoo in 1907. 
Mr. Tully took a deep interest in the affairs of 
the order. He was elevated to a position on the 
Supreme Nine and when the annual concatena- 
tion was held in St. Louis in 1920, he was elected 
Snark, serving with great distinction. Mr. Tully 
was made chairman of a committee appointed to 
arrange for the acquisition in St. Louis of a per- 
manent home for the order. A year ago he was 
appointed a member of the newly-organized ex- 
ecutive committee. Among the members of Hoo- 
Hoo, which included many brilliant speakers, Mr. 
Tully was the outstanding orator. He could arise 
on any occasion without any preparation and de- 
liver an address that would instruct or entertain 
as required. He was a most convincing speaker. 
and never failed to hold the earnest attention of 
his hearers. A charming personality added to 
his effectiveness as a speaker. He was especially 
happy as a toastmaster. and could be either 
humorous or serious as the occasion demanded 

Born in New Orleans, June 2, 1866. he attended 
school there until he was 17, when he began his 
business career in a wholesale grocery store. He 
continued as a salesman in various lines until 
1898, when he became cashier of the Bank of 
Plaquemine, La., leaving that position in 1903 
to become broker. After two years in this line 

€ engaged in the lumber business with the Lev- 
ert Lumber & Shingle Co.. and in 1907 was made 
feneral sales agent for the Louisiana Red Cy- 
press Co. of New Orleans, later going to St. Louis 
as its representative. 

Mr. Tully is survived by his widow, Mrs. Ella 
de Freatis Tully. 








tor APT- ARTHUR LORANGER, organizer and 
aos many years active head of the Loranger 
Olony, of Louisiana, one of the earliest, and 
one of the few very successful community plans 
io make use of the cut-over pine lands of the 
South by farming and grazing, died in Detroit, 
Mich., last week. The Loranger Colony is in 
Tangipahoa parish, Louisiana, in the heart of 
the now famous strawberry region, but which 
at the time the Loranger operations began was 
a wild district then severely but somewhat truth- 
fully described as “Bloody Tangipahoa.” In the 


subsequent years prosperity and progress, and 
to some extent, the fine example of the Lorang- 
er Colony, have changed the entire character 
of the district and made it one of the most 
fruitful and quietest in the state. Arthur Lor- 
anger went south originally from his Canadian 
home as president of the Genesee Lumber Co., 
a yellow pine operation with large holdings in 
Tangipahoa parish. The cutting out of much 
of this timberland adjacent to the Illinois Cen- 
tral railway gave Mr. Loranger the idea that 
something might be done to put farmers and 
grazers on these valuable acres, and therefrom 
grew the Loranger Colony that has done much, 
especially for dairying, in that region. When ill 
health supervened some years ago, Mr. and 
Mrs. Loranger moved to New Orleans, spend- 
ing, however, much of the wintertime in Florida 
and the heated term in northern resorts. Mr. 
Loranger leaves several brothers and sisters. 


WAYNE JONES, manager of the pine lumber 
department of Morrison, Merrill & Co., Salt 
Lake City, Utah, died suddenly at his home 
there recently at the early age of 34. Mr. Jones 
was not married. He had risen from the ranks 
to a successful position in the industry and was 
greatly liked and respected by all who knew 
him. 

W. L. BURNER, a retired lumber dealer of 
Sago, W. Va., died Sept. 30 from injuries re- 
ceived when an automobile in which he was 
seated was wrecked at the crossing at Smith- 
burg, W. Va., by a freight train. Mrs. L. D. 
Lundquist, his daughter, and her husband, who 
were with him, escaped by jumping from the 
machine. 

HENRY BALLOU, of Cadillac, Mich., who has 
been identified with the lumber industry for half 
a century, died Oct. 5 at the age of 72, at his 
home in Cadillac. Mr. Ballou was connected with 
the Cobbs & Mitchell Lumber Co. since 1879. He 
entered the firm as bookkeeper and rose to the 
position of secretary and general manager which 
he occupied until 1919 when he was forced to 
retire by ill health. 


JAMES BUCKLEY, who had been in the fur- 
niture business at Brookville, Ind., for many 
years, and was well known in the hardwood lum- 
ber trade, died at his home in Brookville last 
week. Mr. Buckley was one of the charter mem- 
bers of the National Hardwood Lumber Asso- 
ciation and one of the organizers of the Indiana 
Hardwood Lumbermen’s Association, and was for 
many years treasurer of that organization. He 
was active in Indiana association work for about 
a quarter of a century. He retired from the 
lumber business in 1920, but retained his furni- 
ture interests. Mr. Buckley was very popular 
among lumbermen of the two states and at the 
meetings of the Indiana association was always 


‘received with warm and friendly interest. At 


the annual meeting of the association in 1923 
Mr. Buckley made a reminiscent speech sur- 
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veying the history of the organization and re- 
calling some of the old times. He always had 
many a tale to tell of the old lumbering days 
and of the old-time lumbermen. Mr. Buckley 
was a veteran of the Civil War. 


HERBERT WARREN SPARRELL, superin- 
tendent of the Baird-Naundorf Lumber Com- 
pany’s mill, of Spokane, Wash., died at his home 
there last Saturday, Oct. 2, after a four days’ 
illness of diphtheria. He is survived by his wid- 
ow, two sons, his father, and three sisters. He 
was a Mason, and came from one of the well 
known pioneer families of Montana. His moth- 
er, Nora Bullard Sparrell, was a niece of the 
late Massena Bullard of Helena. She was also 
related to General Bullard, of World War fame. 


Co PACIFIC COAST C3 





OUR SPECIALTY 
Mixed Car Loadings 


av White Pine 
~£ OX Sugar Pine 
cat Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MiLLS — SALES OFFICE — YARDS 


OAKLAND, CALIFORNIA 








You Gain 


Satisfaction 
When You Buy 


FIR Flooring FIR Plank 
FIR Ceiling FIR Timbers 
FIR Drop Siding FIR Specialties 
FIR Finish FIR Silo Staves 
FIR Mouldings FIR Tank Stock 


FIR Dimension FIR Lath 
FIR Boards FIR Battens 
FIR Rough Green Clear 
FROM 


Worth Lumber Company 


(Exclusive Rail Shippers) 
5501 White Building, SEATTLE, WASH. 
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SPECIALTY 
PacificCoast Lumber 


Schwager-Karlen Lumber Co. 
5545 White-Henry-Stuart Building, 


| SEATTLE, WASH. 


Eastern Representatives : 
if Dwight Davis Lumber Co., 
\ 1001 Peoples Gas Bidg., Chicago, Ill, 
Rodney E. Browne & Co., 
2030 Grand Central Terminal, New York, N. Y. \ 
Frank H. Goldey, 
1619 Bankers Trust Bidg., Philadelphia, Penna. f 





Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.”’ 

It is the everyday experi- 
ences of the lumberman, told 
with a smilc, Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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some of it now. 


S B. Marv n, 


Joseph Lean, 
Frank Probst, 





No. 1 or No. 2 
Common 84S 
West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. Wecan ship straight cars 
of 16’ orl8' stock if you desire. Order 


Pacific States 
Tyas” Lumber Co. 
REPRESENTATIVES : 


518 Peoples Gas Bldg , Chicago, Ill. 
K. J. Clarkson, 8 3 McKoaight Bldg , Minnespolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 

P.O Box 744, Omaha, Nebraska 
P.O Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 














Wit — = 


with 





CALIFORNIA 


Redwood 
Finish — Siding 
The best seller you 


can put in stock. 


Tell us your needs today. 


ALBION 


LUMBER CO. 
General Office: Albion, Calif. 








‘eve Our Customers 


Has always been Our Watchword. 


Place Your Next Order for 


Douglas Fir 





SALES OFFICE: 
Hobart Bldg., 


San Francisco 


San Diego Office: 
320 Spreckles Bldg. 


Los Angeles Office: 
397 Pacific 
Electric Bldg. 


MILLS: 
Albion and Navarro, 
California 








When You Think Lumber 





1029 HenryBldg:, 


THINK "HANSEN -NIEDER” 
Send inquiries air mail 


HANSEN-NIE DER 
LUMBER Co, linc. 


SEATTLE 











The family trace their ancestry to William Hen- 
ry Harrison, ninth president of the United 
States. Harold Baird of the Baird-Naundorf 
Lumber Co., his employer, said of the deceased, 
“We found Mr. Sparrell to be a genius in work- 
ing out operative problems. He was endowed 
with enthusiasm and a wonderful spirit of co- 
operation. His men loved him and worked for 
him loyally. He had a fine, manly character, a 
pleasing personality, and was always helpful 
loyal and true.”’ 


MRS. ALBERTA WILSON, 45 years old, wife 
of Homer lL. Wilson, president of the H. L. 
Wilson Lumber Co., of Indianapolis, Ind., died 
at her home in that city on Wednesday, Sept. 
29. Mrs. Wilson had been ill about eight months, 
suffering from anemia. She was born in La- 
vrange, Texas, and had resided in Indianapolis 
seven years. Surviving are her husband and 
one daughter, Mrs. Robert C. Morris, of Fair- 
mount, W. Va. Funeral services were held at 
Ardmore, Okla., on Oct. 2. 


STEPHEN ALBERT GRAHAM, suid to be 
the builder of the first logging railroad in Wash- 
ington, died at his home in Seattle, Wash., on 


Oct. 4 at the age of 77. Mr. Graham was a 
native of Maine, born in 1849. He ran away 
from home at the age of 14 and went to work 
in a logging camp. A few years later he went 
to the michigan tumber camps and in another 
few years became foreman of a logging camp 
there. He moved to Seattle in 1889 and worked 
as a timber cruiser for some years. Through. 
out his career in the Pacific Northwest he was 
associated in some way with the lumber busgj- 
ness. 
SPR ASBEBRBBBEBLAEAAEAAAAs 


TIMBER LAND SALES 


DULUTH, MINN., Oct. 5.—Fee & Eklund, of 
Duluth, operating as the Zenith Cedar Co., haye 
completed the purchase from the Charcoal [ron 
Co. of a large tract of hardwood stumpage along 
the Duluth, South Shore & Atlantic railroad jy 
the vicinity of Seney, northern Michigan. The 
tract is estimated to contain sufficient hemlock. 
birch, tamarack and other hardwood lumber to 
afford a ten-year operation. It is proposed to 
build four miles of railroad into the tract and 
the sawmill machinery of the Goodwi'lie-Greey 
Box Co. at Superior has been purchased and 
will be set up in the location. 

















Gathers Data on Steel Sash 


ATLANTA, GA., Oct. 4.—-The Southern Sash, Door 
& Millwork Manufacturers’ Association is compil 
ing information regarding the relative merits of 
wood and steel sesh and frames, which subject is 
to be a leading topic for discussion at the annual 
meeting to be held at Atlanta Nov. 17 and 18. 
In the search for authentie data Secretary C. B. 
Harman has sent out an appeal to the membership, 
asking them to secure from actual observation and 
inquiry the following information : 

1. Examine all the metal sash you can locate 
in your city, find the date installed and present 
condition of same, with statement of such defects 
as may be found to exist. 

2%. Ascertain from the owner how he is pleased 
with the sash, and whether if he were to buy or 
equip his house today he would still want. steel 
sash. 

3. Find out how often he has to paint the steel 
sash to keep them in proper shape, and how they 
ure repaired when damaged or out of condition, 

4. Make same examination and report with re 
gard to metal frames and metal screens. 

5. Ascertain and make report on how glass is 
replaced in metal sash, and how screen wire is re 
placed in metal screens. 

Mr. Harman makes it clear that actual facts and 
definite information are wanted, not guesses or 
yeneralities 
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Notes on Trade Conditions 

Sash and door mills in the Minneapolis and St 
Paul (Minn.) district in the last week have felt 
the effects of a seasonal stimulus to trade. Sea 
sonal goods were in increasing demand, although 
the increased activity was insufficient to press the 
factories. The city trade, while it is sagging, 
still ix active. The country business almost ex- 
actly reflects the spotted condition of crop yields 
of the closing season. Where there were good 
crops and increased buying capacity the sash and 
door mills are obtaining increased business. Where 
the early drouth and late rains reduced farm 
earnings, little new business is being obtained. 
The agricultural districts now are engaged almost 
entirely in buying seasonal goods. The Twin City 
sash and door mills still adhere to the price sched 
ule which was issued in the late months of 1925. 

I‘emand for millwork of all kinds in Columbus 
and central Ohio is steady and mills are operating 
to about 75 percent capacity. The late fall has 
stimulated building operations and this is reflected 
in the mill trade. Door and sash factories are 
still rather busy, accumulating stock for the win 
ter season. Competition is the worst feature, due 
to underbidding on the part of outside mills. Pros 
pects are for a good millwork business during the 
remainder of the year. 

With colder weather in sight, plants in Kansas 
(ity, Mo., report volume of business showing a 
falling off. There is a fair local volume of spe- 
clals, but yard stock moves slowly. Demand from 
the country is fair, with not much business in 
specials offered. 

The Buffalo (N. Y.) door and: millwork trade 
is running along about the same, or possibly a 
little ahead of last month. Not much briskness 
prevails in the building line, and permits are fewer 
than last year, but suburban trade is fairly good. 

The Baltimore (Md.) sash and door men are not 
finding conditions such as to become enthusiastic 
over, Some narrowing in the demand for the 
products of mills has taken place as a_conse- 
quence of an abatement in activity on the part of 
speculative builders’ purposes, and while the needs 


in other directions keep up fairly well, the wants in 
the way of stock sizes have declined, a d-velopment 
that is hardly conducive to a_ stiffening in the 
quotations even on the special work. Business js 
rather irregular, some weeks bringing out quite 
a number of orders, while at other times a marked 
measure of quiet prevails, 

Another unit has becn added to the system of 
distribution of the Iluttig Sash & Door Co., an 
nouncement having been made by the St. Louis 
(Mo.) headquarters of the opening of a branch 
at Columbus, Ohio. 

The demand for millwork, including doors and 
sash, is showing a nice increase in Los Angeles, 
Calif., and mills, in most instances, are now op 
erating on a capacity basis. 
prices firm. 


Stocks are low and 


TROUBLE AND LITIGATION 


OLYMPIA, WASH., Oct. 2.—Judge J. M. Wil 
son, of the Thurston County Superior Court, has 
ruled that no title passed to the J. L. Jackson 
Lumber Co. from the Maytown Lumber Co. un- 
der conditional sale four months previous to 
destruction of the property by fire; and that the 
Maytown Co. may collect $48,000 insurance on 
its mill and other property. Suit was brought 
by Lloyd B. Dysart, trustee in bankruptcy, for 
the Jackson company. 

SALTIMORE, Mpb., Oct. 4.—The Western Mary 
land Lumber Co., which has been operating 
a yverd at North Avenue and the Western 
Maryland Railroad here has fil d a_ petition in 
the United States district court, asking that it 
be declared a voluntary bankrupt. The court 
granted the petition, but a receiver is yet to be 
named. Isidor Zulver, virtually sole owner of 
the corporation, in his schedule of assets and 
liabilities, filed with the petition, placed the 
assets at $56,416 and the liabilities at $81,127. The 
petition was forced by the action of W. Daenzer 
& Co., of Hagerstown, Md., who a few days 
before instituted proceedings in the Common 
Pleas Court on a protested note for $2.197. Among 
the creditors are a number of the Baltimore deal- 
ers in amounts running from $100 to $6,000 or 
more. Hardwood distributors, as well as yellow 
pine dealers, are affected. 
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Patents Recently Issued 


The following patents of interest to lumbermen_re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E 2urnham, patent 
and trade-mark attorney. Continental Trust Building. 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,699,666. Guide for logging cables. Coley C. Man- 
ley, Crandall, Miss. 

1,599,674. Saw tooth setting and sharpening machine 
Anton Nosan, Cleveland, Ohio. 


1,599,804. Jointer. Leland B. Whipple, Rochester 
:'y 

1,599,893. Woodworking machine. 
ington, Dubuque, Lowa. 

1,599,909. Wood saw attachment for automobiles 
William P. Mathews, Greensboro, N. C., assignor to 
Monarch Machine & Manufacturing Co., same place. 

1,600,261. Wood shaping machine. William M. Whit- 
ney, Winchendon, Mass. 

1,600,604. Board holder for sawing machines. A®- 
drew Sorlien, Austin, Minn. 

1,600,619. Sawing machine. 
and Joseph H. Gagnier, Montreal, Que. 

1,600. 696. Woodworking machine feed mechanist. 


Lloyd G. Hunt- 


Isaac F. Thaxton, Vicksburg, M‘ss., assignor to Yate 


American Machine Co., Beloit, Wis. 
1,600,720. Lumber package. John V. 
venson, Ala. 


1,601,201. Power saw. 


assignor to Brown Co., Berlin, N. 








Hermenegilde Briere 


Denison, Ste 


Joseph Daw, Quebec, Can., 
H. 
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Incorporations 
ALABAMA Birmingham—Jenkins Building Supply 
(o.. incorporated; capital, $50,000. 


ane Talking Machine Co., 


tal, $20,000. 
Cc \LIFORNIA. 


incorporated; cap- 


serkeley—Berkeley 
(o., incorporated; capital, $50,600. 
long Beach—American Store Fixture Co., 
ed: capital, $1,000,000 
Qakland—-Kalman Floor Co., 
$100,000. 
San Francisco 
incorporated; capital, 


suilding Supply 
incorporat 
incorporated; capital 


Patent Seaffolding Co. of 
$5,000. 


California. 


DELAWARE. Wilmington—General Wood Products 
(o., incorporated. 
ILLINOIS. Chicago E. Kopriwa, wood carver, 2220 


Ward St., inereesing capital from $10,000 to $50,000. 
Lawrenceville—I awrenceville Lumber Co., incorporat 

ed; capital, $20,000, 
Lansing—-Calumet-Lansing 

shares no par value. 
INDIANA. 


Lumber Co., incorporated; 


Indianspolis—Anderson Box Co., incorpo 


rated; capital, 1,000 shares, no par value; to manufae- 
ture wood, fiber and paper boxes. 

KANSAS. Council Grove—Allen Lumber & Supply 
(o., incorporated. 

MAINE. Auburn—Acme Box & Lumber Co., incorpo 
rated 

NEW JERSEY. New Brunswick—Pitman Lumber Co., 
neorporated; capital, $100,000; 44 VPaterson; address 


fohn P. Kirkpet.ick, atty. Company will do business 
n Jamesburg, N. J. 
NORTH CAROLINA. teidsville—North Carolina 


Hickory Mfg. Co., incorporated; 
OREGON. Albany 
rated; capital, $25,000 
Portland—-Gilbert & 

$10,000; lumber. 
SOUTH CAROLINA. 
(o. increasing c pital 


capital, $50,000. 


Dimension Lumber Co., incorpo 


Harriman, incorporated; capital, 


Ridgeway— Ridgeway Lumber 
from $20,000 to 845,000, 

TEXAS. Amarill ser°%eld-Anderson Lumber Co., in 
corporated; capital, $30,000. 
Amarillo—Vernon-Williams Co., 
$30,000. 

VERMONT. White 
Lumber Corporation, 
WASHINGTON. 


incorporated; capital, 
River Junetion--Adams Coal & 
incorporated; capital, $30,000, 

Auburn National Lumber Distrib 


iters, lumber products, incorporated; capital, $2,950,000 
Hoquiam—Wood Gutter Co., incorporated; capital. 
$25,000. 

Port Angeles—Peninsvla Mill Co., incorporated: cap 
tal, $50,000; lumber mill and building materials. 
Seattle Northwest Logging Co., incorporated; cap 
tal, $5,000 

Seattle —Preston Lumber & Supply Co., incorporated; 
capital, $60,000. 

Seattle-—Rodgers Cabinet Mfg. Co., incorporated: cap 
tal, $15,000 

Tacoma Sabcock & Thearle Shipbuilding Co., incor 
porated 

WISCONSIN Chilton—Knauf & Tesch Co., incorpo 


rated; capital, $150.000; lumber. 


BRITISH NORTH AMERICA 
ONTARIO. Port Arthur—Mellor Timber Co. 
ncorporated; capital. $40,000; timber merchant, 
shingle and pulp mill. 


(Ltd.), 
sawmill, 


New Ventures 


Yellville—J. A. Pierce reports that he 
have established a chair factory on 
[ve’s Mountain and are manufacturing porch and lawn 
hairs of ash and hickory. 
CALIFORNIA. Alhambra 
Shop has opened for business. 


ARKANSAS. 
md Mr. Jchnson 


Service Woodworking 


long Beach—American Store Fixture Co, will estab 
lish a plant at this point. 
Ios Angeles—The Geo. F. Weis Lumber Co. has en 


gaged in business at 227 E. B. 
Los Banos 
opening vard 
Oakland—George Smith 
under name of Emeryville 
Paiaro (P. O. Wa 
pening retail yard. 
San Diego—Wood & Walter 
business. 
Santa Rosa 
erations in 


2 c Rivers Bldg. 
The Hayward Lumber & Investment Co. 


will operste at 
Planing Mill. 
tsonville)-—Watsonville 


835 Sist St. 


Lumber Co 


opening wholesale lumber 


Huntington Planing Mill has 
its new plant at 616 Wilson St. 
FLORIDA. Venice—Shepard Lumber Co. 
tail lumber yard. 


begun op- 


opening re 


IDAHO. Moscow—White Pine Logging Co. established 
by L. F. Connolly and John Mann. 

ILLINOIS. Chicago—John W. Anderson opening com 
Mission an’ wholes: le business at 11 S. La Salle St. 
Lanark—-Lanaurk Farmers’ Co-operative Association 
opening retail lumber yard. 

INDIANA Indianapolis—-Matthews Bros. Mfg. Co.. 


4 Wisconsin corporation, has qualified to do business in 


Indiana; manufeetures cabinet work and wood mantels. 
Capital of $8,000 is represented in Indiana. Jacob 
8. White, atty., Indianapolis, agent. 

KANSAS. Sublette—-T. M. Deal Lumber Co. opening 


retail dumber business. 
MASSACHUSETTS. 


‘ Boston—Arthur E. Lane Lumber 
orporation sturting wholesale business. 

: Boston—R. J. Evans opening wholesale lumber busi 
less, 

. MICHIGAN. Hulbert—Charles Taylor opening lumber 
Nsiness, 

NEVADA. Reno—California Moulding Co. has started 


' moulding m«anufacturing 


NEW YORK. Rochester—Stevens 
—s wholesale and retail sash, 
NORTH © AROLINA. 
mn rented a building 
acturing machinery. 


business. 


& MeMillen Co. 
door and trim busi- 


Asheboro 
and is 


Asheboro Veneer Co. 
installing veneer manu 


OHIO. 
lumber business, 


OKLAHOMA. 


Dayton—Charles E. Myers opening commission 


Cleo Springs—J. T. Grimes opening re- 
tail lumber yard. 


TEXAS. Amerada—Mintener Lumber Co., of Den- 
ver, opening yard; will erect sheds ete. (Amerada is 


“a new oil town five miles south of Pampa.) 


Naples—Denman Lumber Co. opening retail yard. 
UTAH. Murray—Associated Lumber Co. will open 
yard. (PP. O. Salt Lake City.) 


Business Changes 


CALIFORNIA. La Jolla and San Diego—The Spreck- 


els Bros. Commercial Co., with lumber yards in these 
cities, has changed its name to Spreckels Commercial 
Corporation. 

San Francisco—Sudden & Heitman Lumber Co. chang- 
ing name to Sudden Lumber Co. 

IDAHO. Orofino—W. L. Ramey, sawmill, leased to 
Michael DuMont. 


IOWA. Mason City 
ed by Independent 

KENTUCKY. 
merged with 

Tauisville 
Co. 

West Irvine—Noble-Hyden Lumber Co. 
Mowbray & Robinson Lumber Co. 
LOUISIANA. Baton Rogue 

moving office to New Orleans. 
MICHIGAN. Corunna—Wilson Lumber Co. 
by Studelwart & Blood Lumber Co. 


Nye & Jenks Grain Co. 
Grain & Lumber Co. 
Louisville—Louisville Planing Mill Co. 
Anderson Mfg. Co. 
Anderson Co. merged 


succeed- 


with Anderson Mfg. 
succeeded by 
Fleming Lumber Co. 


succeeded 


Shelby—Harrison Basket Co. succeeded by Harrison 
Mfg. Co. 

MISSOURI. Kansas City—Seott-Crozier Lumber Co. 
changing name to Scott-Hunter Lumber Co. 

NEBRASKA. Cambridge—Perry Lumber Co. of Cam- 
bridge removing headquarters to Lincoln, 


Heiman 
Blair, 


Herzog Lumber Co. 


sold to Chris Kershoj, of 
and will be 


operated as Kershoj Lumber Co. 


Richland—-Reisch Bros. succeeded by Geo. Reisch In- 
vestment Co. 

OREGON. Hood River—Emry Lumber & Fuel Co. 
sold to ©, C, Patrick & Co. 

UTAH. Salt Lake City—Shufelt Lumber Co. succeed 
ed by Morrison, Meriill & Co. 

WASHINGTON. Colfax—Standard Lumber Co. suc- 
ceeded by F. P. Swan Lumber Co. 

South Bend—North Palix Shingle & Lumber Co. pur- 
chased sawmill and equipment of W. Tyler. 


WISCONSIN. Rush Lake—Farmers Supply & Produce 
Co. sold lumber yards and grain elevator to Middleton 
Lumber & Fuel Co., of Ripon, 


Casualties 


GEORGIA. Cordele—Crisp County Lumber Co., plant 
destroyed by fire; loss between $40,000 and $50,000; 
partly covered; Pres. W. A. Thompson states plant will 
be rebuilt. 

LOUISIANA. Homer 


Woodworking plant of L. & 


Rh. Rh. destroyed by fire. 

NEW YORK. Brooklyn—Lumber yard of J. J. Stan- 
ley & Co., North Henry and Greenpoint, damaged by 
fire 


NORTH CAROLINA. 
Co., loss by fire 


Andrews Hardwood 


$8,000. 


Andrews 
in machine shop, 


OREGON. Medford—Tomlin Box Co., sawmill de 
stroyed by fire; loss, $25,000. 
VIRGINIA. Galax—Edwards Chair Factory damaged 


by fire; loss, $15,000. 
WASHINGTON. Tenino—Sawmill 
Ella M. Russell, destroyed by fire. 
BRITISH NORTH AMERICA 
BRITISH COLUMBIA. Vancouver— Western 
Lumber Co., sawmill located on Fraser River, 
by fire, 


belonging to Mrs. 


Hemlock 
destroyed 


New Mills and Equipment 


ALABAMA. Huntsville—Charles A. Jones, 1216 Hunts- 
ville Ave., plans putting in excelsior machinery. 


ARKANSAS. Pine Bluff—Seamon-Dunning Nash body 


plant will be expanded and new equipment added, doub 
ling capacity; six dry kilns under construction; mill 
capacity, 120,000 ft.; cost, $200,090. 


CALIFORNIA. Los Angeles—Southwestern Lumber 
Co. has let contract for erection of steel incinerator, 
Oakland—-Seilmock Furniture Co., 1501 37th Ave., 


has let the contract for a factory building to cost 
$25,000, 

GEORGIA. Darien—Altamaha River Lumber Co. in- 
stalling planing and dressing machinery. 

INDIANA. satesville—Union Furniture Co. to erect 


furniture factory, 
Indianapolis—Phoenix Lumber Co. leasing site at 
19 North Capitol Ave., and will erect warehouse 
capacity for 750,000 feet of lumber and a large 
of sash and doors. 
KENTUCKY. Frankfort 
rebuild burned sawmill. 
MARYLAND. Baltimore 
ing 25x116 ft. factory 
MISSISSIPPI. Friar 
Memphis, Tenn., will 
a stave and cooperage 
seven miles 
holdings. 
NORTH CAROLINA, 
Mfg. Co. will erect 
of machinery. 
OKLAHOMA. Wright City—Choctow 
contract for rebuilding 60,000 ft. sawmill. 
OREGON. North Powder—-Jacobs Bros. Lumber Co., 
sawmill. will soon rebuild plint recently burned. 


31x117 ft. 
1315- 
with 
stock 
Leland Banning reported to 
Chesape ake 
building. 
Point 
build a 
plant 
of railroad to 


Mfg. Co. erect- 

Turner-Farber-Love Co., 
hardwood mill near here; 
will also be installed with 
connect plant with timber 


Goldsboro 
addition and 


Wayne Furniture 
install $20,000 worth 


Lumber Co. let 


TENNESSEE. Johnson City—Empire Chair Co. will 
build additions to plant for manufacture of dining 
room furniture; cost, $200,000. 


WASHINGTON. Menlo—F.  E. 
sawmill which was recently burned. 
BRITISH NORTH AMERICA 
ONTARIO. Seguin Falls—John “¢ 
completed erection of sawmill at Mileage 56 on the Ca- 
nadian National Railways, west of Capieol, Ont.; ea- 
pacity 40,000 ft. daily, sawing pine and spruce for Mar- 
shay Lumber Co. Mill has also well-equipped lath 
department. 


LeClair rebuilding 


‘ampbell & Sons 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 








SULLIVAN 


LUMBER CO. 
Soft Yellow Fir 


Flooring Finish 

Siding Moulding 

Ceiling Thick Clears 
Factory and Industrial Stock 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK | 


Portland, Ore. | 























H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTEKN 


POLES rir PILING 


mn seagate Portland, Ore. 











Red 
Cedar 















80 


AMERICAN 


LUMBERMAN 


OCTOBER 9, 1926 





Co CALIFORNIA Coo 





Ask LOUIS 


Cn ee Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Room 712 Railway Exchange 
Tel. Harrison 1295 


WUICHET, Inc. 
CHICAGO, ILL. 











Our Service 
will please 
you. 
Try 
us, 


ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Clover Valley 
Lumber Co., 












H. B. Hewes, 
President 


W. T. Virgin, 
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R. H. Downman 
J. W. McWilliams 
C. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 
F. E. Walker, Asst. Sec. & Treas. 


LOYALTON, 
CALIFORNIA 








Siding 
Finish 
Ceiling 
Mouldings 


CALIFORNIA 


REDWOOD 


Tank Stock 
Silo Stock 
Squares 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 

Lane Mortgage Bldg., - - Los Angeles 

Grand Central Terminal, - - New York 

London Guarantee Building, Chicago 
360 North Michigan humm, t 

W. O. W. Building, - - Omaha 
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Timbers 
Flitches 
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Manufacturers Wholesalers 
KLAMATH Specialists in 
aon daa Factory 
a Plank 
White and D and Better 
Sugar Pine ne 
OFFICES: 

260 California St.,. SAN FRANCISCO, CALIF. 
30 North LaSalle Street, - CHICAGO, ILL. 
MILLS: 

Klamath Falls, Ore. Sisson, California. 
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e 
from the American Lumberman, 431 So. Dear- 
Postpaid $10.00, 


measure, 


born St. 


Thousands 
Send for special circular. 


board and surface 


“The umber Estimator” 


News Notes from Ame 


TACOMA, WASH. 


Oct. 2 Plans for entertaining the delegates to 
the Western Retail Lumbermen’s Association, when 
the organization holds its annual convention here 
next February, and for bringing to Tacoma the 
1927 convention of the National Retail Lumber- 
men’s Association, were discussed at the regular 
meeting of the Tacoma Lumbermen’s Club last 
Wednesday. John Dower, chairman of the club's 
committee which is working to bring the national 
convention here, told of the preliminary work done. 
Mr. Dower is a director of the national and will 
head the Tacoma delegation at New Orleans. He 
is also chairman of the committee which will have 
charge of the entertainment of the western retail- 
ers. Chester J. Hogue, representing the West 
Coast Trade Extension Bureau, offered the co- 
operation of that organization in the effort to bring 
the national retailers to Tacoma. A motion was 
adopted authorizing the club’s trustees to spend 
whatever funds are necessary for the campaign. 
RK. S. Brown, secretary Western Retail Lumber- 
men’s Association, was present and told of the 
plans of the association for the February meeting. 

Albert R. Israel, former publicity manager for 
the Southern Pine Association, was a guest at the 
meeting. The latter part of the meeting was de- 
voted to a discussion of putting intercoastal freight 
rates under the jurisdiction of the Interstate Com- 
merce Commission. As time did not permit a full 
development of the question it was postponed until 
a later meeting, with no action taken. 

Cargo shipments during the present week were 
as follows: From the Shaffer, Milwaukee, Baker 
and Tacoma Grain docks and Portacoma piers, 
4,105,000 feet; St. Paul & Tacoma Lumber Co., 
7,250,000 feet; Dickman Lumber Co., 1,620,000 
feet; Tidewater Mill Co., 700,000 feet; Defiance 
Lumber Co., 1,035,000 feet; Puget Sound Lumber 
Co., 250,000 feet; Mountain Lumber Co., 300,000 
feet; Western Fir Lumber Co., 200,000 feet, and 
Wheeler, Osgood Co., 600,000 feet—a total of 15,- 
960,000 feet. Destinations: Atlantic coast, 9,815,- 
000 feet ; California, 2,045,000 feet ; Europe, 50,000 
feet; Japan and China, 1,500,000 feet; South 
America, west coast, 1,400,000 feet, and Alaska, 
1,150,000 feet. Other than lumber: Atlantic 
coast took 636,000 shingles, 45,000 feet of cross 
arms, 5,500 doors and 12 tons matches. California 
took 4,500 doors. Europe took 18,000 doors and 
three cars floor blocks. Japan and China took 
500 tons box shook and 100,000 feet cedar logs. 
South America, west coast, took 700 tons box 
shook. 

Cargo shipments of doors from Tacoma during 
August totaled 140,859, which brings the grand 
total of doors shipped by water since the first of 
the year up to 858,439. The August shipments 
were distributed as follows: United Kingdom, 
90,588; Atlantic coast, 23,585; California, 19,333 ; 
Australia, 3,930; Hawaiian Islands, 1,515; Italy, 
998; South Africa, 890, and the Orient, 20. 

Extensive car repair work is planned at the 
local shops of the Chicago, Milwaukee & St. Paul 
railway during the coming winter, according to 
J. T. Gillick, of Chicago, one of the principal of- 
ficers of the company, who visited Tacoma this 
week. Mr. Gillick said that the mild climate of 
Puget Sound allows work to be continued here 
throughout the winter and that much of the repair 
work usually done elsewhere during the warmer 
months will be concentrated at Tacoma during the 
cold weather. 

The four-year fight of the North End residents 
against the so-called ‘‘cinder nuisance’ was before 
the city council again last Wednesday. The De- 
fiance Mill Co. was the object of the attack. The 
Dickman Lumber Co., which was involved in the 
question three months ago, has equipped its plant 
so as to prevent the distribution of cinders over 
the residential district. 

Plans for the local celebration of Fire Preven- 
tion Week are being made by the civic affairs com- 
mittee of the Tacoma Chamber of Commerce, 
supported by the Tacoma Lumbermen’s Club. 

L. Jungdahl, government expert on wood dis- 
tillation, will visit Tacoma this month to take up 
with local lumber manufacturers the problem of 
reclaiming mill waste by distillation. 

Fire, which started from sparks from the refuse 
burner, destroyed the conveyor of the North End 
Lumber Co.’s mill last Thursday night. The loss 
is estimated at $4,000. A small amount of piled 
lumber was also burned. The mill has resumed 
operations. 

Suit for $15,875 damages was filed against the 
Mountain Lumber Co. here last Wednesday by an 
employee who was injured last summer at the mill. 


$e, 


Ife alleges that another employee allowed a heayy 
chain to fall on him while he was loading wood. ~ 

The West Coast Pulp & Paper Co., of Olympia, 
has changed its name and is now known as the 
Tumwater Paper Mills Co. The firm is capitalize 
at $1,250,000. 

Felix von Bethmann-Hollweg, son of the former 
German chancellor, was a visitor in Tacoma this 
week. He visited the plants of the Wheeler, Qs. 
good Co. and St. Paul & Tacoma Lumber Co. 


LOS ANGELES, CALIF. 


Oct. 2.—Yard and export demand for lumber, 
according to E. D. Tennant, executive secretary Log 
Angeles Retail Lumbermen’s Association, has beep 
very satisfactory, showing an increase of about 10 
percent over the preceding week. “Retail stocks 
are considerable below normal,” Mr. Tennant con- 
tinued, ‘‘and the rail shipments into Oklahoma and 
Texas are growing from week to week, with prices 
much more attractive than those offered by the 
California retailers.””. Lumber shipments into Log 
Angeles harbor for September were 142,000,000 
feet, showing a nice increase over the same month 
a year ago. It is estimated that the increase for 
this month will be substantial as compared with 
October, 1925. Mr. Tennant said the devastation 
in Florida had taken up any possible surplus of 
lumber in the Los Angeles market. The docks 
are exceptionally low for this period of the year, 
and shipments are a little bit harder to obtain 
than they were before the Florida catastrophe. 

California’s prosperity thus far in 1926 has 
exceeded all previous records for a similar period 
in the State’s history and present indications are 
that this prosperity will continue for the rest of 
the year, it was shown by reports on conditions 
from all parts of the State submitted at the quar- 
terly conference of the Pacific Coast transportation 
advisory board of the American Railway Associa- 
tion conducted at the Alexander Hotel, Los An- 
geles, last week. It was reported by R. D. Baker 
that this territory during the present year has 
produced 785,178,688 feet of lumber against 651,- 
176,132 feet last year. 

Cc. E. Garrison, operating the Garrison Lumber 
Co., Long Beach, has just opened a branch on 
Long Beach Boulevard, Magnolia Park, with Frank 
C. Mills, well known in southern California lumber 
circles, in charge. 


SEATTLE, WASH. 


Oct. 2.—Production at 109 fir mills during the 
week ended Sept. 25 rose to 117,354,000 feet, as 
compared with 111,500,000 feet the previous week; 
new business Sept. 25 was 109,000,000 feet, against 
117,000,000 feet ; while shipments were 112,400,000 
feet, as against 112,900,000 feet. 
at the highest figure in four weeks, showing the 
effect of increased operation following the heavy 


input of logs at the close of the season of fire / 
With all logging camps at practically 


hazard. 
100 percent capacity in the Puget Sound region, 
fir logs are in good demand at the added price of 
$1 for each grade. 
of encouragement in the fir industry. 

The red cedar industry, particularly shingles, is 
woefully in the dumps. Prices are at rock-bottom, 
in fact at a ruinous level for operators if they 
continue on the present basis; in consequence 4 
number of mills have been shut down during the 
entire summer with no immediate prospect of re 
suming, while other operations have been plugging 
away rather than face loss due to disbanding their 
operating forces. “ 
both lumber and shingle cedar ; and prices, particu: 
larly on shingle logs, are badly shot. While the | 
base price is $18, good rafts of shingle cedar are | 
changing hands at $17, and poor stock goes begging 
at reduced prices. The present outlook for the 
industry is far from encouraging, although there 
are predictions of largely increased volume of trade. 
A conference of manufacturers held in Seattle this 
week was practically without result, so far as 4 
constructive program for the industry is concerned. 

Among Alaska lumbermen visiting Seattle this 
week were Eldon J. Daly, managing owner of the 
Ketchikan Spruce Mills, at Ketchikan, and Charles 
MeDonald, manager of the McDonald Logging Co. 
After placing orders for machinery, they will re- 
turn home next week. 

C. J. Hogue, of the West Coast Lumber Trade 
Extension Bureau, received many congratulations 
from Robert B. Allen and other friends yesterday 
on his tenth anniversary of service for West Coast 
forest products. It was on Oct. 1, 1916, that Mr. 
Hogue, then an architect, assumed the management 
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of the Portland office of the West Coast Lumber- 
men’s Association. 

J. Kenneth Pearce, graduate of the school of 
forestry, University of Washington, has been made 
head of the logging and forestry activities of India 
—having direction of five sawmills, domestic and 
export log and lumber sales, and in charge of 
projects including a pulp and paper mill and other 
plants throughout 19,000 square miles of Madras 
forest. Heis the son of Mr. and Mrs. J. B. Pearce, 
of Longview, Wash. ' 

Lee R. Gaynor, vice president Nettleton Lumber 
Co., stationed in Florida, has written a letter to 
friends in this city in which he gives a vivid word 


picture of his sensations while weathering the 
great storm. 
L. D. Carpenter, manager Coast headquarters 


of the Wallace-Ballord Lumber Co., has moved his 
offices to 5534 White-Henry-Stuart Building. 


BELLINGHAM, WASH. 


Oct. 2.—Sixteen cargoes of lumber were shipped 


by Bellingham mills in September, the footage 
totaling 11,290,000 feet. In addition 4,000,000 


shingles were shipped. The territorial distribution 
was: Atlantic coast, 3,889,000 feet ; Japan, 2,600,- 
000 feet; Hawaii, 1,776,000 feet; China, 1,000,000 
feet: California, 2,025,000 feet. This week the 
Bloedel Donovan Lumber Mills shipped 300,000 
feet to the Atlantic coast and 1,500,000 feet to 
California. 

In addressing the Rotary Club this week, Hugo 
Winkenwerder, head of the college of forestry at 
the University of Washington, declared that the 
solution of this State’s land problem is to keep 
the timber industry going, and that this can be 
accomplished only by reforestation. 

A train of 102 ears of logs, averaging probably 
8,000 feet to the car, was hauled by the Bloedel 
Donovan Lumber Mills on its Olympic Peninsula 
railroad a few days ago and dumped into Clallam 
Bay. J. J. Donovan, vice president, believes that 
this was a record log train. The logs were loaded 
at Beaver camp, whose superintendent is C. C. 
Donovan, and were hauled twenty-five miles to 
Sekiu, the company’s port. From Sekiu the com- 
pany rafts logs to Bellingham. The rafts draw 24 
feet of water and contain from 1,500,000 to 2,000,- 
000 feet. 

Reconstruction of the Saginaw Mill Co.’s dry 
kilns at Blaine is under way and the plant will 
operate until the holidays. The kilns were recently 
destroyed by fire. 

Upon the petition of the Morse Hardware Co., 
Tim Healy, local attorney, has been appointed tem- 
porary receiver for the Dodd Lumber & Shingle 
Co., whose shingle mill was recently destroyed by 
fire. 

J. A. Loggie, president Whatcom Falls Mill Co., 
is expected to return soon from a business trip to 


the East. 
SPOKANE, WASH. 


Oct. 2.—Stocks of western pines are becoming 
more and more badly broken throughout the In- 
land Empire. It is increasingly difficult to load 
mixed cars. Mills which are short on particular 
items are charging more for them. Nos. 3 and 4 
common show increased strength. Shop lumber 
also continues strong. 

Production has reached its low ebb for the year 
until the usual winter shutdown. The Humbird 
night shift at the mill and planer, Sandpoint, 
Idaho, shut down this week. Mills which operated 
two shifts this summer and have since shut down 
the second shift are the Winton Lumber Co., at 
Rose Lake and Gibbs; the Craig Mountain Lum- 
ber Co., at Winchester, Idaho; the McGoldrick 
Lumber Co., Spokane; the Couer d’Alene Mill Co. 
and Blackwell Lumber Co., both of Couer d’Alene, 
and the Dalkena Lumber Co., Dalkena, Wash. At 
St. Joe, Idaho, the Winton mill, which had been 
running two shifts, shut down entirely. Other 
mills which are closed indefinitely are those of 
the Wendorf-Rogers Lumber Co., near Colville, 
Wash., the Warland Lumber Co., Warland, Mont. ; 
the Harper Lumber Co. and Transit Lumber Co., 
both of Kane Spur, Idaho. The Mountain Lumber 
Co., of Pritchard, Idaho, shut down last Saturday. 
The Craig Mountain mill, which has been shut 
down for repairs, is resuming operations this week ; 
the Hauser mill of the Couer d'Alene Mill Co. will 
Start soon, and the Federal Match Co. has started 
the old Chapin mill at Weippe. Two shifts are 
being operated now by the Panhandle Lumber Co., 
_ Ione and Spirit Lake, Idaho; by the Humbird 
“umber So., at Kootenai and Newport, Idaho; the 
White Lumber Co., Dover; the Edward Rutledge 
Timber Co., Couer d’Alene ; the Deer Park Lumber 





ricas Lumber Centers 


Co., Deer Park, Wash., and the Hedlund Box and 


Lumber Co. and Long Lake Lumber Co., of 
Spokane. One shift only is being run by the 


Bonners Ferry Lumber Co., the McGoldrick Lum- 
ber Co., the Winslow Lumber Co., Russell & Pugh 
Lumber Co., Great Northern Lumber Co., Dalkena 
Lumber Co., Ohio Match Co. and the Atlas Tie Co. 
The Blackwell Lumber Co. is operating one shift 


at two mills; the Winton Lumber Co., one shift 
at two mills; Fred Herrick, one shift at four 
mills; Potlach, one shift at two mills; and the 


Diamond Match Co., one shift at two mills. 


SAN FRANCISCO, CALIF. 


Oct. 4.—Local retailers believe that the strike 
of carpenters is almost overcome and that business 
will now go ahead. Building permits and local 
orders from retailers indicate resumption of con- 
struction in San Francisco and the Bay districts. 

R. M. Gardiner, wholesaler, has opened offices 





in the Fife Building. He was with the J. M. 
Hluddart Lumber Co. for four and a half years. 
Harry B. Hewes, prominent southern lumber- 


man, spent several days in San Francisco while 
en route from Northwestern territory to his home 
in Jeanerette, La. 

R. A. Long, chairman of the board, Long-Bell 
Lumber Co., spent several days at its San Francisco 
office en route from Longview to Kansas City. 

C. E. Klumb, sales manager Finkbine Lumber 
Co., Jackson, Miss., recently passed through San 
Francisco en route to its new holdings in Men- 
docino County. The company has_ purchased 
the Cottoneva Lumber Co. and is pushing port 
construction for loading redwood cants for ship- 
ment to the mills at Gulfport, Miss. The new port 
will be known as Rockport. 

W. R. Chamberlain, of the W. R. Chamberlain 
Co., recently returned from a trip through the 
Northwest. 

L. St. Clair, of the Central Coal & Coke Co., 
Kansas City, was a business visitor in San Fran- 
cisco this week. 

Salesmen of the Holmes-Eureka Redwood Co., 
recently in conference here, had a contest in grad- 
ing California woods. Three days were also spent 
at the Eureka mills. 


A. J. (Gus) Russell, Santa Fe Lumber Co., 
has returned from a trip through southern Cali- 
fornia. Business, according to Mr. Russell, has 


shown much improvement in the last sixty days. 


PORTLAND, ORE. 


Oct. 2.—Logging operations in the Columbia 
River district are now being carried on at the rate 
of about 80 percent of capacity. The supply of 
logs in the hands of loggers is practically nil and 
they will have to hustle to accumulate a surplus 
for the winter months when snow or heavy rains 
may force cessation of operations. 

The fir market during the last week was feature- 
less, and prices remained unchanged. The Pon- 
dosa pine market continues active, and the spruce 
market is steady. 

Two large steamers are due here shortly to load 
lumber for England, it is announced. Both are 
of the Ben line, for which the Columbia Pacific 
Shipping Co. is Portland representative. One is 
coming here from Grays Harbor with part cargo 
on board. 

J. Fred Larson, manager European department 
American Finance & Commerce Co., with head- 
quarters in San Francisco and a branch office in 
Portland, was here this week on a business tour. 
The company ships considerable lumber from the 
Pacific Northwest to Central and South American 
ports. He says the volume of that business is 
steadily growing, and that a large market for 
*acific Northwest lumber is also being found in 
Europe. 

E. T. Allen, forester in charge of the Western 
Forestry & Conservation Association, left here 
yesterday for Washington, D. C., to attend con- 
ferences with Federal officials and committees in 
reference to plans for future forest protection and 
conservation. 

Edward C. Sammons, vice president of the 
United States National Bank and one of the officers 
of the Peninsula Lumber Co., left Wednesday of 
this week for Washington, D. C., to attend the 
committee- session called by President Coolidge 
regarding federal appropriations for forest protec- 
tion and conservation. 

It was announced today that on Oct. 11, D. W. 
Taylor, well known Pacific coast lumberman, will 
become director of operations and sales for the 
Westwood Lumber Co., at Wheeler, Ore. The 
150,000-foot daily capacity mill was closed down 
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about a month ago, and it is announced that 
operations are to resume Oct. 18.) Mr. Taylor 
until about six months ago was representing the 
California & Oregon Lumber Co. in San Francisco. 

A. Whisnant, secretary Pacific Logging Congress, 
has returned from California where he has spent 
several interesting the logging industry in 
the forthcoming convention and exhibit to be held 
at Vancouver, B. CL, Oet, 2730 

(, (. VPatriek and 
Lambe r Co... of 


days 


associates in the Patrick 
Portland, have purchased all the 
interests of the Emry Lumber & Fuel Co., of 
Hlood River, a long established retail lumber and 
building material concern, and will op rate it in 
the future under the name of C. CC. Patrick & Co. 


EVERETT, WASH. 


(set. 2 I. HH. Olwell, sales manager 
Lumber & Shingle Co., has made an 
forecast of the shingle business for the Pacific 
Northwest Railway Advisory Board. In his judg 
ment, the movement of red cedar items, especially 
shingles, will be considerably heavier in October, 
November and December than it was last year, as 
prices were then very much higher and the trade 
during that period bought only for immediate re 
quirements. Prices on shingles are now lower than 
at any time in seven or eight yvears—-so in addition 
to buying for immediate requirements through fall 
and early winter, dealers may and probably will 
show a tendency to buy for early spring on the 
favorable market this late fall. 

Lumber carricrs in port this week 
Weyerhacus or Timber Co., one, 6,000,000 feet, for 
jultimore: three others for east coast; Hammond 
Lumber Co., one for California; one at Crown mill, 
Mukilteo, for California; one arriving from Van- 
couver, B. C., to complete cargo with 600,000 feet 
for Yokohama; one loading here 1,000,000 feet, 
shifted to British Columbia to complete cargo for 
Orient: one, loading 1,300,000) feet, for Orient. 
A ship loading at Weyerhaeuser mill will complete 
au carge in Portland for east coast 

Clyde Walton, president Walton Lumber Co., is 
back from a hunting trip into the wilds of British 
Columbia, the pelt of a silver tip, 
renowned among hunters as the most ferocious of 
grizzly bears. Mr. Walton was accompanied by 
Dr. S. L. Caldbick, J. EK. Frost and L. L. Crosby. 
The bear weighed fulfy a thousand pounds. Mr. 
Walton will have the skin mount: d, and placed 
in the office of the Walton Lumber Co. 

Rudelph Weidanuer, well known lumberman, will 
return to his offices in the Wisconsin Building next 


Jamison 
interesting 


include: 


possessor of the 


week, after ten weeks’ illness, during which he 
underwent a major operation in a Seattle hospital. 
Miss Ruth Sievers, daughter of Mr. and Mrs. 


Ed Sievers, left Thursday for 
where she will enter the 
University. 


ABERDEEN-HOQUIAM, WASH. 


Oct. 2.—Five vessels cleared today for California 
Ten vessels are loading at the various mills. Load- 
ing for the Orient, one at Anderson & Middleton ; 
one at the port dock: one at E. K. Wood Lumber 
(Co. For South America, one at Donovan Lumber 


Palo Alto, Calif., 


senior class at Stanford 


Co., and one at Aberd-en Lumber & Shingle Co. 
For the east coast, one at Donovan mill No. 2. 
Loading for California, one at Bay City Lumber 


Co.; two at Donovan mill No. 1: one at Hoquiam 
Lumber & Shingle Co., and one at Sehafer mill 
No. 4. 

The mill of the Hoquiam Lumber & Shingle Co. 
closed down last week for an indefinite period. 
This mill belongs to the Sudden & Christenson 
interests and is under the management of C. M. 
Friedlander. 

F. MeDermoth has succeeded 
the sales department of the 
mercial Co. 

Alex. Polson, president Eureka Cedar Lumber & 
Shingle Co., Hoquiam, who has been president of 
the Hoquiam Base Ball Club during the last season, 
entertained at dinner the team which has won the 
pennant in the Southwest Timber League. Mr. 
Polson had a bat made out of a long stick of clear 
fir wood, which is about the size of Hoquiam’s 
erack pitcher, Vean Gregg. Mr. Polson is having 
the names of the Hoquiam team engraved on the 
huge bat. Mr. Volson stated that due to press 
of other business, he would be unable to accept 
the presidency of the club next season. 

Watson A. West, president A. J. West Lumber 
(o., accompanied by Mrs. West, Miss Katherine 
West, and Arnold West, Ieft for an extended tour 
of California last week. Mr. West will make it a 
combined business and pleasure trip and will con- 
fer with the S. ££. Slade Lumber Co., of Los 
Angeles, which handles its water shipments in 
that State. 

Albert Schafer, of Schafer Bros. Lumber & Door 
Co., Montesano, who with P. E. Robbins, director 
of sales of the Schafer interests, has been spending 
some time in California, returned home the early 
part of this week. 


M. C. Joubert in 
Grays Harbor Com- 


Iewis A. Godard, of the Hendrickson-Godard 
Lumber Co., San Francisco, Calif., was a business 
Visitor on the Harbor this week. 


KLAMATH FALLS, ORE. 


Oct. 2.—Stocks of dry lumber on hand at the 
mills in this district are in very good shape, though 
5/4 thickness is searce in all grades. Inquiry js 
much lighter than is normal tor this season. <A 
better volume of business in the shop grades is 
expected, as there has not been sufficient stock 
purchased by the middlewestern and eastern fac- 
tories to take care of their requir. ments for the 
rest of this season. 

The weakness of the grape 
has been reflected in the 
about one third of the 


market in California 
box shook business, only 
usual volume of box orders 
being placed. Several box factories have reduced 
their force materially. 

Charles MeGowan, general manager Lassen Lum 
ber & Box Co., Susanville, Calif., spent three or 
four days here visiting with old friends. Mr, 
McGowan made the trip both ways by a.rplane, 
The trip from Susanville to Klam:th Falls was 
made in one hour and twenty-five minutes, which 
allowed Mr. MeGowan to leave his office a little 
early in the afternoon and arrive in Klamath 
Falls in plenty of time for dinner. 

Announce. ment has been made by the Sprague 
River Lumber Co., Braymill, Ore., that hereafter 
its operations will be under the name Braymill 
White Pine Co. This change was made to avoid 
confusion of names with another plant on Sprague 
River. 

R. H. Hovey, of San Francisco, Calif., who is a 
large timber owner in this district, has returned 
south after spending several months here looking 
after his interests. Mr. Hovey has just recently 
disposed of about 5,000 acres of his timber to Day 
Bros. The consideration involved has not been 
made public. 

Frank D. Lee, local lumberman, is recovering 
in the Klamath general hospital from an operation 
for appendicitis which he und. rwent Oct. 1. 


VANCOUVER, B. C. 


Oct. 2.—Visible log supplies are becoming heavier 
each week as the fall season advanc.s. Most log- 
ging operations are working to full capacity, the 
object in g neral being to provide in advance a 
sufficient surplus against the possibility, practically 
surety, that there will be a break in the produe- 
tion when rough weather towing on. the 
coast waters and woods work will also be stopped. 
Booming grounds in Vancouvir harbor waters and 
on the Fraser River are jammed with log booms, 
many of them held for later sale. Loggers are 
finding labor conditions easi.r. Men who went to 
the prairies for harvesting are drifting back to 
the Coast rapidly. 

Fort George district, northern interior of British 
Columbia, shows a great gain in log scale this year. 
For August the scale was ten million feet. For 
the eight months ending Aug. 31, the district record 
of logs scaled was 61,803,183 feet, while for the 
corresponding period last year the total was 38,- 
648,540 feet, the gain being 60 percent. Engel 
mann spruce is the principal timb r cut. The 
August scale of spruce cut was 8,516,000 feet, and 
the eight months, 52,946,997 feet. Within the 
next two years rapid development is expected in 
Fort George district, making it one of the most 
important in the Province. It is now coming close 
to Prince Rup:rt district. Preparations are now 
being made for a very heavy wintcr log cut. 

Closer utilization of for st products will be 
studied by W. N. Kennedy, specialist, just appointed 
by the provincial lands department to a_ position 
in the forestry service. 


DULUTH, MINN. 


Oct. 6.—In spite of wet weather over the agri- 
cultural districts of Minnesota and North Dakota 
having delayed threshing and m rketing of crops, 
shipments of northern pine lumber are fully normal 
for the season. One of the compani:s has notified 
its salesmen that it is closely sold up in No. 5 
boards and to advise before booking any substan 
tial orders for them. Shipments of box lumber are 
going forward freely. Sales of No. 3 and better 
northern pine boards were declared to be well up 
to the mark. 

The large Backus sawmill at International Falls 
has resumed after a shutdown of sixty days for 
the purpose of making extensive repairs. <A force 
of over 300 men is employed. Forty carloads of 
logs a day will be required to keep the plant in 
operation. 

New logging operations of the Virginia & Rainy 
Lake Co. in the Arbutus district have been started, 
and the first train of thirty cars arrived at the 
company’s mill at Virginia last Thursday. Fif 
teen miles of new main line tracks have been laid, 
in addition to several miles of branches and spurs. 
Thos. S. Whitten, general manager, announced that 
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fourteen logging camps would be operated this 
winter north of Virginia, and that employment 
would be furnished for between 2,500 and 2,800 


men during the peak of the season. 

At the annual meeting of the Duluth Hoo-Hoo 
luncheon club, held at the Holland Hotel last Mon- 
day. A. R. Skelton was elected president; R. J. 
Willcutts, of Superior, vice president; Emil H. 
Witte, salesman of the Scott-Graff Lumber Co., 
secretary, and E. C. Barton, treasurer. Members 
will be the guests of the Virginia & Rainy Lake 
Co. at Virginia at a dinner on Monday, Oct. 158. 
The program of entertainment will include a visit 
ty its plant 


MINNEAPOLIS, MINN. 


Oct. 5.—-With cold weather approaching, farmers 
in the Northwest this week are working double time 
in an effort to preserve their crops following a 
severe frost and heavy rains and prepare their soil 
for the next season’s crop. There have been alarm 


ist reports that losses have been severe. These 
reports are exaggerated, since corn, for instance, 
can be used as livestock feed even though soft. 


Silos now are being filled. 
Lumbermen still are awaiting signs of opening of 


the fall business, which is expected to develop 
within a week or ten days. There are evidences 
that farmers, in sections where crops were good 
and where the early drouth spared their areas, 
are about to begin repairs and new construction. 
gut generally farmers are not in position to give 


attention to this phase of fall activities, One of 
the noticeable features of the last week was a 
tendency on the part of retailers throughout the 
territory to purchase slightly in excess of average 
to meet current needs. The one outstanding factor 
now is that in the Northwest there is urgent need 





Kingsley Lumber Co., wholesaler, who just has 
returned from a business trip to that section. The 
heavy frost, he said, has not caused serious losses 
to corn or garden truck. 


A fairly good volume of business from the upper 


Mississippi valley and the Canadian. Provinces is 
in prospect for this fall, according to Thomas §. 


Whitten, general manager Virginia & Rainy 
Co., of Virginia, Minn., who was in 
in the last week. 


MILWAUKEE, WIS. 


Continued 
retail 


Lake 
Minneapolis 


Oct. 5. 
volume of 


wet weather again reduced 
sales. as all building has had to 


cease. Retailers reported that business was fair. 
Sales to retailers have fallen off in the wholesale 
market but retail stocks are being increased by 
receipts. Western items are holding firm. The 
northern hardwood market has taken a turn up- 


ward due to heavy rains in the North having forced 
suspension of wood operations, this being one of 
the worst seasons in years. Stocks in the mills’ 
vards have not had an opportunity to dry during 
the last two months. These conditions are bring 
ing about a strong, firm hardwood and hemlock 
market throughout Wisconsin and the Upper Penin 
sula. Wood-using industries are taking some lum- 
ber in the last quarter of the year, but the general 
tendency locally is not to stock up too heavily. 
Local box and crate manufacturers reported that 
trade is only fair. They are taking fair to good 
quantities of low grades hardwood and birch, pay- 
ing firm prices. Furniture plants continue to buy 
southern gum especially, and the auto body plants 
are in the market. 


PITTSBURGH, PA. 


The outstanding feature last week was 
the quickened demand for 


Oet. 5. 








\] 


. 


red and sap gum, due to 
increasing furniture man- 
ufacturing netivity. 
Wholesalers report both 
varieties of gum moving 
well at strong prices, al- 
though there have been 
no material advances as 
yet. The wet weather of 
the last week or two has 
operated as a drag on the 
movement of lumber. 
Hleavy rains in the South 
have slowed up shipments 
two weeks to one month, 
it is reported, with a 
consequent variation in 
prices of $1 to $2 on 
dimension and boards. 
Idaho white and Pondosa 
pines are reported some- 
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what lower than they 








From 


the White Pine Series of Architectural 


Built in 1758, the Vernon House, Newport, R. I., is a good illustration 
of how wood construction withstands the ravages of time. 
torical interest also attaches to this old house, as it was the residences 
of the Count de Rochambeau toward the end of the Revolutionary War. 
teneral Washington was weleomed on March 8, 1782 


Here, also, 


Monographs 


have been, with a fair de- 
mand. California white 
and sugar pines are fairly 
active, especially in se- 
lects and better. Hard- 
woods generally are moy- 
ing well, but the lower 
grades at unsatisfactory 
prices. 

Great his A. J. Rost, of the Ken 
dall Lumber Co., has re 
turned from a two weeks’ 





lor construction farm 


Many buildings need ex 
tensive repairs which in the aggregate would re 


quire a large amount of lumber. Some of the large 
inber manufacturers an:l wholesalers in this terri- 


tory believe the better practice for the retailers 
would be to be less rigid in their credit relations 


vith prospective buyers, especially 


where the pro 
osed buyers’ credit is regarded as satisfactory. 
lo moderate this credit buying policy might be 


ecessary for the lumber industry 
share of fall view of 
irom forces selling other products 

Minnesota’s forests, which have 
‘epeatedly by spring and fall fires, 
Will escape fire damage this fall. A. F 


to obtain its full 
business in the competition 
been ravaged 
apparently 
. Oppel, as 


sistant to G. M. Conzet, State forester, has re- 
‘turned from an inspection tour and brought back 
his observations. ‘The heavy rains of the last -six 
Weeks have thoroughly soaked the wooded lands 
a8 well as filling streams, lakes and swamps and 


reviving vegetation. he 


said. 


J. A. Edgecumbe, president Edham Co., producer 
of shingles in the Pacific Northwest, just has re 
‘turned from the West. He said shingle produc 


on in the Wesf is not satisfactory. although con 
ditions on the American 
at Vancouver. 
Woodworking 
hesota and 
and are 


side are better than those 
establishments in 
eastern Iowa are working to capacity 
: optimistic over prospects for fall and 
Winter, according to Frank Kingsley, of the F. A. 


southern Min- 


trip across New York 
State from Buffalo to 
New York City. He re- 
ports the furniture factories busy everywhere. 
NEW ORLEANS, LA. 
Oct. 4.—The new Long Leaf Yellow Pine Associa 


tion has been delayed for a few days in getting into 
its permanent offiees in the Pere Marquette Building 
at New Orleans. Nevertheless O. N. Cloud, secre- 
tary-manager, is on the job and has been occupy 
ing temporary quarters on the seventeenth floor of 
the new structure. Mr. Cloud is dwelling at the 
Roosevelt Hotel for the time being. 

Harvey Moynan, hardwood chief of the Louisiana 
Red Cypress Co. here, has just returned from a 
northern tour of consuming territory and reports 
optimism in the air but no very great actual 
activity. He observed with interest the return 
swing of the automotive industry toward the use 
of wood instead of steel for body construction. 

Phil Gardiner, of the Eastman-Gardiner Lumber 
Co., Laurel, Miss., was a visitor in New Orleans 
today where he held conferences with the American 
Pitchpine Export Co. 


Cc. S. Williams, cypress operator and son of 
Frank B. Williams, head of the great Williams 
cypress interests, returned to New Orleans today 


from his summer home in North Carolina. 

Frank J. Thomas, head of the New Orleans office 
forces of the Louisiana Red Cypress Co., is on a 
business trip to some nearby consuming territory. 

A. B. de Boisfontaine, assistant manager South- 
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4 LONGLEAF : 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
L_ Moss Point Howison Ten Mile Cedar Lake - 
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Try Our 
Long Leaf 


Yellow Pine 


All grades, 3°’ and 4° Std. Mtch. 
Edge Grain. Heart and Sap Floor- 
ing; Shed Stock; 2x4—2x6" Di- 
mension all grades $4S to S & E 
Std. lengths 10° to 24°; Timbers 
4x4” to 20x20” lengths 10° to 66’. 


Our Service Satisfies. 
WILLIAMS 
Yellow Pine Co. 


Poplarville, 
Miss. 







Peeled 

Piling 
5” to7” tip 
10” to 16” butt 
20’ to 100’ long 


Modern Band Mill 
at Wilco, Miss. 
Daily Capacity 
100,000 Feet 
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Our Specialty is 
Screen Mouldings 


8139 — 8140 — 8076 
4% xe Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. | 


NASHOTAH, WISCONSIN 
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Hodge-Hunt 


BRAND 


OAK FLOORING 

GUM FLOORING 
BEECH FLOORING 
CEDAR CLOSET LINING 
RED and WHITE 

OAK TRIM 

RED GUM TRIM 

SAP GUM TRIM 


YELLOW PINE LUMBER 


OF ALL GRADES 
Mixed or Straight Carloads. 





if TRY OUR SERVICE 
We Can Please You. 


Hodge-Hunt Lumber Co., Inc. 


HODGE, LA. 























Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress -~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 































S 


ON -LUmprn 
aR RTS 


Manufacturers 


Short Leaf Pine and Hardwoods 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


New 
subscriber 


Orleans, is visiting 
mills in the 


ern Pine Association, 
some of the association 
Texas region. 

A. G. T. Moore, head of the traffic department 
of the Southern Pine Association, is rapidly re- 
covering from severe burns he received last week 
when a flare of gasoline took place in his motor 


launch. 
LAKE CHARLES, LA. 


Oct. 4 Southern pine orders for the last ten 
days have gradually increased, until beokings are 
again very close to normal. ‘There has also been 
an increase in production throughout this terri- 
tory, but it is still below normal and below ship 
ments, With the result that stocks continue very 
badly broken and mills are not always able to fill 
orders as they come to them. Excellent weather 
has prevailed recently, so that harvesting has gone 
forward rapidly, and some searcity of labor is re 
ported. Cotton prices have been exceedingly low 
here of late, and most of the farmers are holding 
their crop, so that some buying expected from this 
source is being delayed. Logging camps are 
operating full time. 

Finish and uppers are in better call. Flooring 
and shiplap are again in strong demand at much 
better prices than have prevailed during summer. 
Yard stocks are moving well; they are scarce at 
mills. Dimension is in good demand, especially 
Nos. 2 and 3. Common stocks ure a little weaker 
than they were a couple of weeks ago. A slight 
improvement in the export situation has been noted 
this week, and mills are expecting a marked im- 
provement in the Florida market as soon as re- 
building gets under way. Prices are firm all along 
the line, September advances being well maintained. 


BEAUMONT, TEX. 


Oct. 4.—While the weakness in cotton has had 
a tendency to disturb some lumber dealers, the 
prospects are that it will not adversely affect the 


southern pine market. Each succeeding week sees 
the mills with less lumber on hand and shipments 
and orders have for weeks been continuously in 
excess of production. If mills of this section were 
to refuse all orders for thirty days, and cut con- 
tinuously on staple yard items, they could not 
begin to fill their broken stocks. ‘Timbers continue 
strong, with no let-up in demand, and export busi- 
ness is growing. Generally speaking, all staple 
items continue very scarce. 

In hardwoods there has been a slow but very 
evident increase in demand, and this has served 


to place this market on a very firm basis. Pro- 
duction and orders are keeping an even pace, 
Operating schedules adopted in the early sum- 


mer are being adhered to, and smaller than usual 
reserve stocks will be on hand next season. The 
mill men are, as a rule, accepting only orders which 


meet their own quotations. 
SHREVEPORT, LA. 
Oct. 4.--The pine market has been extremely 


slow, especially on straight car items. The mills 
are, therefore, looking over offers with more than 
usual care. The transit car men are practically 


out of the market. There has been a_ sudden 
shrinkage of local demand, requiring a greater 
movement of stock toward the North. However, 


stocks here are very light and those of many mills 
are badly broken. Prices are regarded as rather 
soft. Some decline has already taken place, but 
the general list on mixed cars has not been greatly 


affected. All mills are operating with short crews, 
and production is somewhat below normal. Ship- 
ments have been fairly heavy, however. The 


weather has been good. 
Hardwoods are in good demand and prices are 
quite firm. Stocks are light. 


BOGALUSA, LA. 


Oct. 4.—George A. Poteet, for several years in 
charge of Indiana sales of the Great Southern 
Lumber Co., arrived in Bogalusa the first part of 
last week to assume his new duties as the com- 
pany’s assistant sales manager, succeeding A. C. 
Long, jr., who in future will act as head of the sales 
department of the Bogalusa Paper Co. 

Emile Singletary, Slidell, La., forest ranger St. 
Tammany Parish for the conservation commission 
of Louisiana, is coéperating with property owners 
of three townships in the western half of the parish 
in establishing a system of fire protection.* A fire 
tower 70 feet high will be erected about fifteen miles 
northwest of Slidell, and from it will radiate about 
twenty-four miles of telephone wires. Mr. Singletary 
also states that his department will burn the grass 
from all roadsides to further reduce the fire hazard. 
Land owners in the fire prevention area have taxed 
themselves 2 cents an acre to assist the conserva- 
tion commission in the experiment. One man will 
be stationed in the tower as a lookout, three men 
will constantly patrol the area. Mr. Singletary 
will keep in close touch with them from his head- 
quarters in Slidell. As this is the first serious 


attempt to protect the young forests of this see. 
tion from the periodical ravages of fire, the experi- 
ment will be watched with interest. 

An effort is being made to increase the straw- 
berry acreage in this section of the State. The 
Bogalusa Farm Bureau (Inc.) is attempting to 
enlist the aid of the merchants of the city to en- 
courage farmers to increase the amount of land 
they have in this crop. Those who are not now 
raising strawberries are to be asked to put out at 
least one acre of plants. It is hoped that the 
strawberry acreage in this section will be several 
times what it was last year, and that sufficient 
quantities of fruit will be produced to permit ship- 
ments in carloads. 


JACKSON, MISS. 


Oct. 2.--Southern pine demand holds on about 
the same basis as for several weeks, and prices 
are practically unchanged. The principal demand 
is for timbers, car material items and low-grade 
lumber. The slump in cotton prices is having qa 
depressing effect on business over the State, but 
the only effect on lumber business is the taking 
of labor to the cotton fields to rush harvesting, 
The yards are requesting immediate shipments, 
Weather was favorable last week, and heavy ship- 
ments reduced stocks somewhat. The export mar- 
ket continues fair. 


MACON, GA. 


Oct. 4.—-An easing off in demand for roofers 
caused prices to decline to $19 and $20 this week. 
Florida business has failed to develop. The only 
demand is from the East and the movement has 
been light. 

Longleaf pine mills in southwestern Georgia and 
southeastern Alabama continued to operate to ea- 
pacity this week. While stocks are being taken 
by the railroads, the demand was not quite as 
good as it has been. There was no change in 
prices, however. 

Efforts are being made to have a full attendance 
of members of the Roofer Manufacturers’ Club at 
the annual meeting to be held at Hotel Dempsey 
on next Tuesday. It is the most important meet- 
ing of the year. 


HOUSTON, TEX. 


Oct. 4.--The recent heavy drop in the cotton 
market has made itself felt, though pine trade is 
fair. Demand has slackened materially, but lum- 
ber concerns able to provide mixed assortments of 
yard stocks are getting all the business they need. 
Most mills have broken assortments, however. 
Hardwood business is holding up splendidly for the 
most part. 

Hlouston lumbermen say they would be able to 
get decidedly more foreign business were it not 
for searcity of bottoms from Gulf ports. Com- 
plaint recently has been made to Washington au- 
thorities. 

Low net honors in the lumbermen’s golf tourna- 
ment staged Monday at the River Oaks Country 
Club, went to Harry Dean, captain of the Longleaf 
team. William White scored for low gross. The 
Longleaf team defeated the Shortleaf team to the 
tune of 128 to 88. 


NORFOLK, VA. 


Oct. 4.—Volume of business in North Carolina 
pine during September has been larger than during 
August, and much of the improvement has been 
noticeable during the last half of the month, 
which would presage a rather good business dur- 
ing October. There is more steady buying. Not 
much stock is to be had in the South. In South 
Carolina, Georgia and Alabama the labor shortage 
is rather acute, due to cotton picking and ginning. 
Rains are also keeping down production. The 
mills have been able, therefore, to maintain prices 
and any changes will be upward. 

Demand for 4/4 edge No. 2 and better, band and 
circular sawn, also 4/4 edge and stock widths com- 
bined, circular sawn, has continued to show an 
improvement. Good circular sawn stock is searce 
and buyers will have to pay more: attention to 
band\sawn. Edge 4/4 No. 3 has been rather quiet. 
No. 2 and better 4/4 stock widths have also been 
active, although more interest is centered in 10- 
and 12-inch than in mixed cars of all widths. Not 
much stock is being offered and shipments of old 
orders have been coming out very slowly. Prices 
of stock widths are likely to advance. No. 3 4/4 
stock widths have been moving a little better and 
are stronger. Much of this stock is moving into 


southern planing mills. Edge, 5/4 and _ thicker, 
No. 2 and better, is in better demand in small 
lots. No. 1 and 2 bark strips, rough, are quiet, 


but there is a better demand for partition. 

Sales of 4/4 edge No. 1 box, kiln dried rough, 
have been larger, several cargoes being sold at 
good net mill prices. Box makers taking ship 


ments by rail have not been buying very heavily. 
Some good air dried stock is coming in and a lit 
tle better price is being realized. 


As winter ap 
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proaches this stock will take longer to dry and 
demand for kiln dried should improve. No. 1 4/4 


stock box has been a little better, with 6- and 
s-inch rather searce. Prices are stronger. Edge 


4/4 No. 2 box has been moving much better, sev- 
eral cargoes of rough stock being sold at good 
prices for New York district. Box mills in other 
sections are also using a little more. No. 2 4/4 
stock box is moving better but prices are still 
rather weak. There has been a better demand 
for 5/4 and 6/4 edge box, air dried, dressed and 
resawnh. 3ox bark strips, 4/4 rough and dressed, 
have been very quiet. 

Sales of flooring, 
have been slightly 
to be moving best. 


thin ceiling, partition ete. 
larger. No. 4 flooring seems 
Prices of dressed stock remain 


about the same. Many mills are soliciting mixed 
car orders, for they are thus able to get better 
prices. Kiln dried roofers in 6- and 8-inch widths 


are in good demand, but not 
to be had. Some mills are quoting higher than 
buyers will pay. Air dried roofers have been 
moving well in small quantities, and prices re- 
main about the same. Transit cars are not easy 
to dispose of. Dressed framing has been moving 
much better, but rough is still very sluggish. 


TUSCALOOSA, ALA. 


Oct. 4.—Southern pine inquiry is good, ship- 
ments are fair, and orders, production and _ ship- 
ments all running practically the same. Labor is 
a little scarce and some mills are shorthanded. 
There is some accumulation of high-grade shed 
stock, but this is more than offset by the short- 
age of other items in lower grades. Production 
costs are too high to allow a fair margin of profit 
to the average producer. Most small mills which 
formerly carrjed good stocks are now selling largely 
to concentration yards. Special cutting is hard 
to place, especially when more or less difficult. 

Hardwood demand continues to increase. By 
hard working, sales managers can move about as 
much as their mills are producing, but few opera- 
tors feel that the prices are enough to make a 
fair profit. Oak and gum are the favorites. 

Cypress is moving slowly, but production is 
largely in strong hands and reasonable prices will 
be demanded. 


BROOKHAVEN, MISS. 


Oct. 4.—Business is holding up remarkably well. 
Volume of business entered last week exceeded pro- 


much good stock is 


duction something like 10 percent. The volume 
during September exceeded production fully 20 
percent. September shipments will equal produc- 


tion, and but for the shortage of labor would have 
well exceeded production. A large number of farm- 
ers intend to abandon their cotton in the fields, 
as the price is too low and cost of picking too 
high, and business may suffer. 

The export market is showing just a little better 
tone. South American countries are now coming 
into their early spring, and there is considerable 
activity. The Italian market is extremely dull. 
Export freight rates have shown considerable ad- 
vance, and it is extremely difficult to charter boats. 

Domestic demand for flooring continues excellent, 
and stocks are lower than in months. The 4-inch 
flat grain seems to be showing the best movement. 
Prices are holding well and are stable. The sur 
plus of drop siding in No. 1 common and B&better 
is moving out rapidly, while the No. 2 common 
grades are showing little movement. Ceiling of 
all grades in %4x4-inch is moving in nice shape. 
There is little movement of %x4-inch ceiling nor 
of %x4-inech partition. 

The surplus of 1-inch finish is rapidly being 
depleted, and there is some movement of the thicker 
sizes, but the European sap market in the thicker 
sizes is rather dull. No. 1 and “C” inch is show- 
ing exceptional movement, and the surplus is going 
down rapidly. There has been a nice sale of 
thicker No. 1 and “C,” and stocks are very badly 
broken. 

Longleaf dimension in both Nos. 1 and 2 rules 
strong and stocks are badly broken. Many items 
are oversold, and surplus of most is low. Short- 
leaf dimension has not been moving nearly so well 
as has longleaf, but stocks are badly broken in 
shortleaf also. There is practically no surplus of 
No. 3 dimension in either longleaf or shortleaf. 
Longleaf timbers are still going strong, and short 
leaf timbers have shown considerable pick-up the 
last week. Mills need more shortleaf cutting. 

_ There still remains an oversale of 4-inch No. 3 
fencing, and the sale of 6-inch No. 3 fencing has 
just about absorbed the surplus. No. 3 in 8- and 
10-inch has been moving in nice volume, and sur- 
plus is being eut down very materially. This is 
likewise true of No. 3 in 12-inch. 

Box shook business still remains weak, and the 
mills have little business ahead. There is only a 
small surplus of 4-inch No. 2 crating strips, as 
Sales absorbed practically all the surplus. There 
still remains a heavy oversale of 6-inch No. 2 in 
both longleaf and shortleaf, and this item remains 


very firm. There still remains a fair surplus of 
8- and 10-inch No. 2 longleaf, but there is none 
of 12-inch. No. 2 shortleaf in 8-inch is showing 
no surplus, and there is only a small surplus of 
10-inch, with no surplus of 12-inch. Present stocks 
of 5/ and 6/4 No. 2 are very badly broken. 

The mills have had fair business in both Nos. 1 
and 2 kiln dried lath, but could move a little more 
No. 2. Pine shingles have slowed up. 

The hardwood market remains fairly firm, and 
demand is well scattered over the list. 

King W. Bridges, assistant general sales manager 
J. J. Newman Lumber Co., visited New Orleans 
last week, calling together his committee to meet 
with Chief Inspector Jones for clarification of the 
rules on short lengths. 


LAUREL, MISS. 


Oct, 4.—The export market is being materially 
affected by the recent advances in ocean freights, 
which have resulted from the extremely heavy de- 
mand for tonnage for transportation of coal. Some 
rates have advanced as much as $4 to $5 a thous- 
and feet in the last few weeks. Foreign buyers 
have been slow to meet the additional costs of 
stocks delivered on the other side. The exporter 
finds practically no chance of buying stocks from 
the manufacturer at any less prices than have pre- 
vailed during the summer. 

Activity continues in the domestic market. The 
local mills report considerable business received 
from day to day. Shipments are very good, and 
prices are somewhat stronger on a few items, but 
few advances have as yet been made, The last 
month will probably show some further reduction 
in mill stocks. In fact, one of the large local 
mills reports a reduction of ,about ten per cent 
in its stocks for September. 


KANSAS CITY, MO. 


Oct. 5.—Almost continuous rains over the trans- 
Mississippi country and the Southwest the last two 
weeks have slowed down retail demand for lumber, 
and the market has begun to show more soft spots. 
Country roads are hub deep with mud, and it is 
impossible to make deliveries, even could the lum- 
ber be used. Cypress and hardwoods are about 
the only items that have not beep adversely af- 
fected by the weather. Country retailers still are 
in need of considerable lumber, but they will not 
buy until they know they can deliver lumber, and 
sales managers here have expressed some fear that 
cold weather will set in before the wants of the 
consumer can be met. 


NEW YORK, N. Y. 


Oct. 4.—Good weather continues in the metropoli 
tan territory, and good business is being enjoyed 
by wholesalers and retailers. At a meeting last 


Friday night at which about 150 NewYork lumber 


men were present there were few complaints of 
volume of transactions though many spokesmen 
still nurse complaints of prices. However, all 
agreed that there had been recent improvement 


in the matter of prices and all in all it seems that 
lumber generally is on a pretty firm footing. Espe- 
cially in the suburban areas is there lack of com 
plaint. Up in Harlem the retailers report an unus- 
ually good run of fall business and several of the 
larger Manhattan firms also report that they are 
just as busy as they have been at any time since 
early spring. One encouraging thing about the local 
situation is that all local lumbermen feel that turn 
over of lumber products will continue briskly until 
the snow flies. Some retailers are buying beyond 


their immediate requirements, but it can not be said ° 


that this is true of the average firm. Most of the 
companies are buying sparingly, large orders com- 
ing generally when there is a building venture in 
sight. Sales beyond immediate needs have been 
forthcoming chiefly in fir, due, it is said, to the 
fact that cargo rates are advancing, although it 
seems fairly well accepted that the rate, $14, will 
remain stationary for October and November at 
least: 

There has been an improvement in the sales of 
southern and North Carolina pine items, and mills 
are sending orders forward much more promptly 
than they were a few weeks ago. Some of the old 
line retailers are buying quite liberally of pine 
items, particularly roofers. Cypress also has im- 
proved in demand and prices are holding very firm. 
In eastern spruce lath, a well balanced market still 
exists and prices remained unchanged throughout 


September. 
The annual meeting of the New York Lumber 
Trade Association will be held Nov. 11 at the 


Waldorf Astoria Hotel. The board of trustees will 
meet shortly to arrange a program. ‘The associa- 
tion is just rounding out one of its most successful 
years. 

The October tournament of the Knot Golfers’ 
Association will be held Thursday on the grounds 
of the Rye Country Club, near Harrison, N. Y. 
This is the first time the Knotters have met at the 


CI LOUISIANA Coo 
















Write for Our 
Hardwood List 


We always have around 
10,000,000 feet of well as- 
sorted Hardwoods ready for 
prompt shipment. Have 
modern kilns and complete 
planing mill. 


Let us put your name on 
our mailing list to receive 
our monthlystock list cover- 
ing Plain and Quartered 
Gum, Plain and Quartered 
Oak, Tupelo, Ash, Cotton- 
wood, Rock or Soft Elm. 


Southern 
HARDWOODS 


LOUISIANA 
RED CYPRESS 


Good Stock Louisiana 
Red Cypress on hand 
at all times. 


M.Jjones 


LUMBER CoO. 
Ferriday, La. 











Band 


Sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


—) 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
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Collections by Retail Lumber Dealers 4“ ‘cries 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail }umber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 
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We cut only one thickness 
of lumber and therefore get 
better widths and lengths. 
The best part of every log is 
sawed into 4/4" lumber by 
skilled sawyers. 


Keep your stocks well bal- 
anced by ordering Allison 
Hardwoods in mixed cars. 
Try us when you need 


White and Red Oak, Elm 
Beech, Red and Sap Gum 
Yellow Poplar, Sycamore 
and Cottonwood 
We also have a shortleaf Yellow 


Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine. 


Allison Lumber Co. 


AnH 


INU TT 
DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


‘ LATHROP, ALABAMA 


Cr?. at e Z ii 
Mu Cling Seciialishs i 
HIGH GRADE H 
%" and \%" CEILING. i 

¥%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 





































































































THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
| and 48-inch widths and various other valuable 

es. 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Chicago, Ill. 


The Lumberman’s Actuary, price postpaid, bound 


tve Club and, as it is the final meeting of the 
season, a large attendance is expected, 

Arthur L. Seidler was the low man in Class A, 
with a net of 75, and A. A. Halleck topped the play 
ers in Class B. at the recent September tournament 
of the New Jersey Lumbermen’s Golf Association. 
Arthur Hf. Tuttle, of Tuttle Bros., Westfield, N. J., 
was the host, 

Ralph bk. McKee, who recently took over the New 
York office of the Long-Bell Lumber Co., has added 


J. A. James to his staff. Mr. James is an expe 
rienced salesman. George A, Houston, by way otf 
introducing Mr. MeKee, recently came to New 
York from the Long-Bell main office in’ Kansas 
City and while here held a meeting of the com 


pany’s castern sales representatives at the Hotel 
Commodore Business and service were the topics 
discussed Mr. MeKee has announced that he will 
enlarge the facilities of the New York office as a 
means to general expansion. 

Il. W. Dippel, assistant treasurer of the Southern 
Pine Sales Corporation, was operated on last week 
for appendicitis at the Mountainside Iospital, Mon- 
clair, N. J.) Mr. Dippels home is in Glen Ridge, 
N. J. The operation was an entire 
Mr. Dippel is already reported to be on the road 
to recovery. Charles Hill, general sales manager 
of the company, said Mr. Dippel became an em 
ployee of bis concern 21 years ago, and this is 
the first time he has ever been absent on account 
of illness. 

W. W. Wooster, of the Bock & Wooster Lumber 
(o., Spokane, Wash... arrived in New York today. He 
is on a two weeks’ trip in the East, during which he 
will visit points in up-State New York and in 
Pennsylvania. The company buys extensively in 
the West for Nelson C. Holland, a New York whole 
saler, Mr. Holland has spent most of the summer 
at his farm in New England, but is expected to 
arrive home next Monday. 

Clifford W. Reid, son of William C. Reid, of Leary 
& Co.. Brooklyn, has just Jeft for San Francisco 
and other points on the Pacific coast, where he will 
study lumber manufacturing will 
visit many lumber mills on the way home, inelud 
ing hardwood plants in the South. Mr. Reid stud- 
ied at the Yale Forestry School and is perfecting 
his “lumber education” before starting business in 
New York. 

DPD. O. Mackarland, who represented Richey, Hal 
stead & Quick in this territory for a number of 
years, is retiring from the lumber business and will 
make his home in Florida. He will 
in this territory by H. L. Moore. 

George F. Gray, wholesaler, is 
his home after a serious illness, 


PHILADELPHIA, PA. 


Oct. 5.—-In the face of an inactive market, de 
mand continues strong for western white pine, and 
both No. 2 and No. 3 have advanced $1 in various 
sizes, dressed. A steady call for southern pine 
from suburban points has stabilized prices. Short 
leaf pine and hardwoods are sluggish. sSuying in 
hardwoods seems to be restricted to actual needs, 
but inquiries are heavier than they were last 
month, 

W. W. Schupner, secretary National-American 
Wholesale Lumber Association, addressed the mem- 
bers of the Philadelphia Wholesale Lumber Dealers’ 
Association at their luncheon on Monday, Oct. 4. 
He outlined the plans for the proposed national 
advertising campaign for lumber. 

The Eastern Lumber Salesmen’s Association, at 
a dinner in the Belleyvue-Stratford Hotel, Friday, 
Oct. 1, had as its guests Fred S. Underhill, presi- 
dent of the National-American Wholesale Lumber 
Association, and Benjamin (. Currie, newly elected 
president of the National Hardwood Lumber Asso 
ciation. goth Mr. Underhill and Mr. Currie made 
timely addresses. Fifty members and guests were 
present. 

The Eastern Lumber Salesmen’s Association is 
making plans for its annual customers’ night ban- 
quet, which will be held at the Belleyue-Stratford 
Hotel, on Friday evening, Nov. 5. 

Forty persons—members of the Lumbermen’s Ex- 
change, their families and friends—were on the 
week-end outing to the Westtown School and to 
the State Forest Schools at Mont Alto. 

Edwin VP. Slocomb, formerly engaged in the lum 
ber business here, paid a visit to his old friends 
in Philadelphia last week. This is Mr. Slocomb’s 
first visit here since he left for California more 
than sixteen years ago. 

KE. D. Wood and H. H. Martin, lumber dealer, 
of Manheim, Pa., have returned from a three weeks’ 
hunting and fishing trip on Club Panache property, 
Robeval, Province of Quebec, Canada. Mr. Wood 
is especially glowing in his report of the unex- 
celled trout fishing. They traveled 160 miles by 
canoe. 

Horace Palmer, a well known retailer, of Lan 
caster, Pa., won several blue ribbons at the County 
Fair, where his thoroughbred chickens were on 
exhibition. 


success and 


processes. He 


be succeeded 


recuperating at 


Lusiness is booming in Ocean 
New Jerscy seashore. 
Joseph Dunwoody has been appointed 
representative of the St. Paul & Tacoma Lumber Co, 
Brown & Borhek, of Bethlehem, have just com 
pleted a new warehouse and show room. ‘They 
now have practically all of their stock under cover, 


WINNIPEG, MAN. 


Oct. 4.—-Weather is 


City, along the 


eastern 


still very bad throughout 
Manitoba and Alberta particularly, and has serj 
ously affected) fall business. In Saskatchewan, 
where threshing is fairly well completed, there js 
a little more business being done. Coast products 
are very unsteady in price, and northern spruce 
tends to weaken. All local wholesalers report that 


there is practically no business being placed. Busi 
ness in Winnipeg continues very good. Shingle 


prices are still very weak, 


ears reached the city last 


although no 
week. 


transit 


Il. K. Agnew, Winnipeg representative of the 
Coast Sawmills (Ltd.). returned here this week 


after an extended western trip: He reports that 


very litthe buying is being done. 
HATTIESBURG, MISS. 
Oct. 5.—-Weather conditions have been favorable 


and Jogging has moved 
though woods labor is still 
coming in better volume, but 
for mixed cars and these give some of the mills 
trouble, as stocks are considerably broken. The 
local demand continues good, and despite the low 
price of cotton a strong rural demand is expected. 

The Poplarville Lumber Co., at Poplarville, Miss., 
has cuf out and sold its sawmill and logging equip 
ment. 

The Gulf Vine Co., at Poplarville, Miss., which 
eut out several months ago, has shipped out all 
stock and will sell its equipment. 


WARREN, ARK. 


Oct. 5.—The movement of Arkansas soft pine 
has been active enough to maintain prices. The 
movement of boards is rather heavy at fair prices 
Flooring is selling readily, especially upper grades 
of edge grain. B&better flat grain is moving bet 
ter. Demand for piece stuff is good, but most 
mills are low on dimension stock, particularly items 
most in demand. Inquiries are being received in 
good volume from the dealers; most calls are for 
mixed cars. A good proportion of the business is 
from small towns. Volume of inquiries and busi 
ness from industrial good, crating and 
step ladder stock being in heaviest request. A few 
ear siding orders are being placed. Production this 
week has been normal. Shipments have been heavy 
and in excess of new business. Woods labor is 
still short, qn account of cotton picking on the 
farms, but most mills are able to maintain full 
crews, though small mill production is still very 
materially curtailed. 


BOSTON, MASS. 


[Special to AMERICAN LUMBERMAN via air 

Oct. 6.—-With few exceptions the last week has 
been a quiet one for lumber wholesalers in New 
England. Retailers are doing a fairly good fall 
business. but they are quite conservative about 
making replacements. 

Demand for eastern 


forward with less effort, 
scarce, Orders are 


many of them are 


users Is 


mail} 


spruce frames is not more 
than fair and there are more sales at $38 base 
than at $39. Narrow random continues at $33@34 
and some lots of short lengths of scantling at $32 
Red cedar shingles are now selling better than the 
white cedars but at rather irregular prices. Fewer 
transit lots of Douglas fir are now being offered 
here, and prices are stiffening appreciably. The 
hardwood situation looks healthy and a_ little 
stronger. Hardwood flooring is selling better than 
southern pine flooring, and there has been littl 
change in quotations. The rail trade in fir floor 
ing from the Coast is becoming more important 

Eastern spruce manufacturers with offices in 
Boston and New York lately have found it con 
venient to add fir from the Coast to their offerings. 
Several are now selling more fir than spruce. Posi 
tive figures are not available, but about 1,000,000 
feet of fir daily is now being absorbed by the New 
England market. 

Harry H. Wiggin, now the moving spirit in the 
great lumber terminal development on the Mysti¢e 
River, said this week that he plans to receive his 
first cargo from the Coast on Noy. 22. The 50- 
acre plant of the Terminal Wharf & Warehouse Co. 
is fast approaching completion. It is planned for 
a capacity of 125,000,000 feet of lumber as well 
as other freight. 

Solomon J. Rubin has been appointed general 
manager of the Massachusetts Lumber Co., which 


recently began a retail lumber business at 32 


Warren Avenue, Charlestown. 
Crawford M. Brown. a son of Cyrus Brown, now 
Lumber Co., has 


associated with the Standard 
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recovered from a painful autom@pile accident. 
Wendell Washburn, of the Washbu laumber Co.. 
operating a retail yard on Malden Street, South 
End, also was a recent vietim of an automobile 
accident. 

W. Scott Blanchard is now connected with the 
New York office of the Blanchard Lumber Co. Miss 
Elizabeth Percival Blanchard is a new arrival at 
W. Seott Blanchard’s home. 


TORONTO, ONT. 


Oct. 4.—-The Toronto Hoo-lloo Club opened its 
regular meetings for the season on Friday, Oct. 1. 
with a dinner meeting at Hart House, University 
of Toronto. A short address by J. Osborne Yost, 
of the American Institute for the Improvement 
of Memory, was delivered after the meeting. Dean 
Howe, of the faculty of forestry, also spoke for a 
few minutes and invited the 
the Forestry Faculty 


members to inspect 
Building, near Hart House, 
where he gave them an outline of the history otf 
the faculty. Arrangements are being made for the 
club to visit St. Williams, Ont., this coming Satur 
day, Oct. 9, to inspect the reforestation farm of 
the Ontario department of lands and forests. 

kh. J. Gourley, president Western Retail Lumber 
Association (Canada) and general manager 
Lumber Co., Winnipeg, Man., has been on 
visit recently to points in Ontario and 
eastern Canada. 

G. E. Farlinger, 
Lookout, Ont. : KEK. W. 


men’s 
beavel 
a motor 


lumber manufacturer, Sioux 
Backus, Backus-Brooks Co., 


Fort Frances, Ont., and C. N. Carney, Hope Lum 
ber Co., Bridgeburg, Ont... were recent Toronto 
visitors. 


HYMENEAL 


ALLEN-WILLIAMS. A young lumberman, 
well known in southern Illinois and Indiana 
lumber circles, launched out on the great ad- 
venture on Sept. 11, when W. Bb. 


Allen, man- 
ager of the W. M. Simpson Lumber Co., of Pe 
town, Ind., took as his bride Miss Mary Cath- 


erine Williams, of Poseyville, Ind. Mr. Allen has 
been connected with the Simpson line yards for 
the last six vears at various Indiana and Illinois 
points and has a wide acquaintance in both bu'si- 
ness and social circles. The bride is the only 
daughter of Mrs. Hettie Williams of Poseyville 
and is a graduate of the high school there. She 
later studied music at De Pauw University, and 
is a member of Phi Omega Phi sorority. The 
wedding took place in St. Paul's Methodist 
Church at Poseyville before a large company of 
invited guests who later were served a_ four- 
course wedding breakfast at the home of the 
bride’s mother. The Allens have returned from 
a motor trip through eastern cities and after 
Oct. 10 will be at home to friends in their new 
bungalow now being erected at Oaktown. 


SWEET-VANDERVOORT. 
Sweet, associated with the 
Kansas City, 


Robert Lockwood 
Badger Lumber Co., 
was united in marriage Oct. 2 with 
Miss Louise Annette Van Dervoort, daughter 
of Mrs. Mary S. Van Dervoort, Urbana, Il, in 
the home of President Kinley of the University 
of Illinois in Urbana. tev. Robert J. Locke, pas- 
tor of the First Congregational church, officiated 
in the presence of 100 friends and relatives. Mrs. 
M. H. Howe, Detroit, a sister of the bride, was 
matron of honor. Following the wedding, a re- 
ception was held in the Kinley home and the 
bridal pair left on a motor tour through the 
Kast. They will be at home after Nov. 15 at 


011 Wyandotte Street, Kansas City. Mrs. Sweet 
was graduated from Illinois in 1925 and was 
member of the University Women’s League in 
her senior year, as well as active in other uni- 


versity activities. Mr. Sweet was graduated 
from Illinois in 1924 and was active in student 
and fraternity affairs of the campus. 


WILDER-THOMPSON. At the 
near Seco, Ky., on Oct. 3, Andrew Jackson 
Wilder, popular young lumberman of Owsley 
County, Kentucky, was married to Miss Irene 
May Thompson, daughter of a farmer of that 
section. The young people are well known and 
popular in their respective communities. The 
groom has been a successful saw mill operator 
and lumberman for several years They will re- 
side in Owsley County. 


bride's home 


McQUESTEN-GRAY. The engagement is an- 
nounced of Miss Katherine Cunningham Gray, of 
Boston and Marblehead Neck, Mass., to George 
Eugene McQuesten, son of Mr. and Mrs. Frank B 
McQuesten. Frank B. McQuesten is a senior part- 
her of the George McQuesten Lumber Co., of 
3oston, and his son holds an important official 
Position in that organization. The families of 
Miss Gray and of Mr. MeQuesten have for some 
years made their summer homes in the exclusive 
colony at Marblehead Neck, the Grays at the 
Eastern Yacht Club and the MecQuestens at 
Questenmere,” one of the show places of that 
famous summer resort of the Massachusetts 
North Shore. Miss Gray made her social debut 
In December .three years ago, when numerous 
dinners, teas, luncheons and dances were given 
in her honor. She has been a great favorite in 
the younger social set of New England. and has 
also found time to do much for the Motor Corps 
of the Red Cross. driving her car as a volunteer 
worker to transport incapacitated World War 
veterans and children to and from hospitals and 


for outings. She is a prominent member of the 
Junior League of Boston. Mr. McQuesten was 
graduated from Harvard University in 1912 and 
is a prominent member of the Harvard Club in 
Boston, the Eastern Yacht Club at Marblehead 
Neck and other clubs. He was a lieutenant, se- 
nior grade, on the U. S. S. Florida during the 
world war, and was one of the few American 
officers with the British Grand Fleet at the sur- 
render of the German High Seas Fleet in No- 
vember eight years ago, 


McNEELEY-MARTIN. d. N. McNeeley, 
young lumberman of the Beaver Creek section 
of Knott County, Kentucky, was married at 
Deane, Ky., Friday, Oct. 1, to Miss Mary Eliz- 
abeth Martin, daughter of J. k. Martin, a farmer. 
Many friends of the bride and groom witnessed 
the ceremony. Mr. and Mrs. McNeeley will re- 
side at Beaver Creek. 


LORING-BOWEN. The engagement is an- 
nounced of Atherton Loring, jr., son of the gen- 
eral manager of the George McQuesten Co., one 
of Boston’s oldest established yellow pine firms, 
to Miss Anne Bowen, of 319 Beacon street, Bos- 
ton. Mr. and Mrs. Atherton Loring, sr., have a 
summer residence at Duxbury, Mass., where the 
engagement announcement was made at a de- 
lightful party given in honor of the young peo- 


ple. Miss Bowen attended the Winsor School in 
Boston and was graduated from Radcliffe Col- 
lege. She was presented in Boston society in 


1919 and was a member of the Sewing Circle that 
vear, and is now a prominent member of the 
Junior League, the Chilton Club and the Vincent 
Club. Atherton Loring, jr., was graduated from 
Harvard University in 1922, later attending the 
Harvard Engineering School. He is a member of 
the New Riding Club, the Harvard Club and the 
University Club of Boston. 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con- 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for Oct. 1, 1926. 


STATE OF ILLINOIS, 
COUNTY OF COOK, (SS. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMER 
(. TloLe, who, having been duly sworn according to 
law, deposes and says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
ix, to the best of his knowledge and belief, a true 
statement of the ownership, management (Cand if 
a daily paper, the circulation) ete., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 

1. That the names and addresses of the pub 
lisher, editor, managing editor, and business man- 
ugers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Il. 

Editor, ELMer C. TloLe, 6704 Stewart Ave., Chi- 
cago, 


Managing Editor, A. L. Forp, 6211 University 
Ave., Chicago, Tl. 
susiness Manager, ELMer C. Tole, 6704 Stewart 


Ave., Chicago, Il. 

2. That the owner is: (If the publication is 
owned by an individual his name and address, or 
if owned by more than one individual the name and 
address of each, should be given below: if the 
publication is owned by a corporation the name 
of the corporation and the names and addresses of 
the stockholders owning or holding one percent or 
more of the total amount of stock should be given.) 


Carl W. Defebaugh, 1120 E. 50th St.. Chicago, 
Til. 

Annie (, Defebaugh, 1130 KE. 50th St., Chieago, 
Ill. 


3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1. per 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, so 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any. contain not only the list of stock 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given ; 
also that the said two paragraphs contain state 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap 
pear upon the books of the company as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner: and this affiant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown 
above is (This information is required 
from daily publications only.) 

ELMER C. HOL¥, 
Secretary. 
Sworn to and subscribed before me this 27th day 


of September, 1926. HENRY S. LOVELY. 
(Seal.) Notary Public. 
(My commission expires April 2. 1928.) 
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A Good Place 
to Buy Lumber 


We have known of several in- 
stances where dealers have rec- 
ommended us to other dealer 
friends as“a good place to buy.” 
Surely this indicates that we are 
delivering a high order of satis- 
faction on our 
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Long and Short Leaf ( 
YELLOW PINE! 
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Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. | 
Arcade Bidg., ST. LOUIS. MO. | 
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Oak Flooring’ 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


ouglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


{ Hammond Lumber Co., Inc. 


SALES OFFICE: 


1905 Londen Guarantee CHICAGO desrbore 3711 


Bien at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co. ) Oroville, Calif. 
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The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single 
milloperators. Let uslighten the load 
—invoice your stock direct tous. We 
handle for 5 %, carry accounts and ad- 
vance promptly on receipt of papers. 


Joun A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, III. 











Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V.G. stiles and rails. 


Get our prices. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 
Wabash 8117-18. 


WesternWood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 
Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


Telephones : 

















Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 
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SAVE 
Labor and Money 


Our facilities enable 
us to give exception 
ally prompt service: 


FOR SAMPLES AND PRICES 
WRITE TO 


BIRMINGHAM, ALA, 
PO. BOX 346 














S. J. Wirtz, retailer, of Lorain, Ohio, when in 
Chicago Oct. 6 reported good business in his terri 
tory. 


. 

R. H. Crowley, of the Crowley Co., 
manufacturer, of Spokane, 
Chicago visitor. 


millwork 
Wash., was a recent 


A. J. Taylor, of the Northern Lumber Co., Clo- 
quet, Minn., was in Chicago on Wednesday of this 
week on his return from an eastern trip. 


A. C. Long, jr., sales manager of the Bogalusa 
Paper Co., of Bogalusa, La., was in Chicago Oct. 6 
attending the convention of the paper interests. 


Martin D. Johnson, assistant sales manager of 
the Sugar Pine Lumber Co., Fresno, Calif., was in 
Chicago Oct. 6 and left the same day for the Coast. 


M. A. Wyman, of the Foster-Wyman Lumber Co., 
Seattle, Wash., stopped off in Chicago Oct. 5 on 
his way to Boston and other eastern consuming 
centers. 


A. B. Ransom, president of John B. 
Co., Nashville, Tenn., 
said that the 
steadily. 


Ransom & 
while in Chicago recently 
hardwood situation is improving 


Harvey Beach, of the Beach Lumber Co., re- 
tailer, of Rome, N. Y., spent a day in Chicago last 
week renewing acquaintance with mill representa- 
tives in this city. 


Fred J. Verkerke, of the Fisher-Verkerke Lum 
ber Co., Grand Rapids, Mich., stopped off in Chi 
cago last Saturday en route home from a visit to 
the southern mills. 


M. IL. Cranmer, formerly connected with the 
Lucas Lumber Co., Chicago, has joined the sales 
force of the Hoene-O'Neil Lumber Co., and will 
handle fir and white pine principally. 


EK. A. Lang, for many years active in the lumber 
business in Chicago, is severing those associations 
to assume an executive position with the J. W. 
Taft Co., automobile dealer, of Elgin, I. 


John F. Butcher, president of the Cummer Manu 
facturing Co. of Texas, Paris, Tex., crate manu- 
facturer, was in Chicago this week attending the 
meeting of the butter and egg association. 


W. N. Jaeck, manager of the Longworth Lumber 
Co., of Longworth, B. C., producer of white Engel 
mann spruce lumber, also lath, was in Chicago last 
Saturday on his way to New York on a business trip. 


Phil P. Philippi, of the W. C. Landon Lumber 
Co., Wausau, Wis., when in Chicago early this 
week reported that September trade in northern 
hardwoods had been better than the August turn 
over, 


C. R. Johnson, president of the Union Lumber 
Co., San Francisco, Calif., redwood manufacturer, 
spent several days this week in Chicago conferring 
with Harold A. Knapp, Chicago representative of 
the company. 


I. R. Linroth, Chicago representative of the 
Exchange Sawmills Sales Co., states that a new 


high-speed planer has recently been installed in 
the company’s California white pine plant at 
Pine Ridge, Ore. 


(. B. Withee, of the Washington Manufacturing 
Co., Tacoma, Wash., was in Chicago last Saturday, 
accompanied by his wife, returning to the Coast 
after an extended visit to Mr. Withee’s boyhood 
home in the East. 


J. W. Graham, of Toledo, Ohio, traffic manager 
of the Cloverleaf branch of the Nickel Plate Rail- 
road, was in Chicago the latter part of last week, 
and while here called on some of his friends in the 
local lumber trade. 


Hl. B. Sheeks, vice president of the George D. 
Kelley Lumber Co., hardwood manufacturer, of 
Little Rock, Ark., was a Chicago visitor last week. 
Ile reports a satisfactory volume of business pass 
ing and looks for a good fall trade. 


J. A. Gillespie, manager of the northern sales 
office of the Peavy-Byrnes Lumber Co., returned 
this week from an extended trip through the east- 
ern consuming territory, visiting Philadelphia, 
Cleveland, Pittsburgh and other centers. 


Marvin ©. Ashton, manager of the Sugarhouse 
Lumber & Hardware Co., of Salt Lake City, Utah, 
has been nominated by the Democratic Party for 
a seat in the house of representatives when the 
State legislature convenes in January next. 


KE. R. Ross, secretary of the Marsh & Truman 
Lumber Co., has just returned from an extended 


trip through the East and Florida, where he hag 
been for the last two months taking care of ex- 
tensive railroad construction timber contracts. 


Nels Madson, of Spring Valley, Wis... who spe 
cializes in rock elm, spent a couple of days. in 
Chicago this week, and while here took occasion 
to visit the headquarters at 2008 Straus Building 
of the National Hardwood Lumber Association, of 
which he is a member. 


Will A. Cavin, of Sturgis, Mich., head of the 
Cavin chain of lumber yards, spent a day in Chi 
cago last week, accompanied by Mrs. Cavin. Mr. 
Cavin reports business good, and expressed con- 
fidence that the volume would continue satisfac- 
tory during the balance of the year. 


George A. Hoene, of the Hoene-O'Neil Lumber 
Co., who is on a business trip to the western 
manufacturing operations, reports that Inland 
Empire mill stocks are none too plentiful. He 
plans to visit the Coast fir mills before returning 
to Chicago about the middle’ of Oetober. 


W. B. Earle, publicity manager of the Wisconsin 
Land & Lumber Co., Hermansville, Mich., spent a 
couple of days in Chieago this week. He reported 
that the company was pretty well sold up on 
maple flooring, and was receiving considerable busi 
ness from Los Angeles and San Francisco. 


Don Clark, of the Starks Manufacturing Co., 
stained shingle specialist, of Seattle, Wash., was 
in Chicago Wednesday of this week, and planned 
to go east from here to look over business condi 
tions. He reported that his company is enjoying 
a good volume of business and the outlook is satis 
factory. 


S. L. Forbes, secretary-treasurer of the Henry 
D. Davis Lumber Co., Portland, Ore., spent a week 
in Chicago early this month conferring with W. J. 
Cook, eastern representative in charge of railroad 
and car material sales. From here Mr. Forbes 
went east to visit the managers of the other 
offices of the Davis company. 


L. J. Pomeroy, in charge of the Chicago office 
of the Landeck Lumber Co., northern and southern 
hardwood specialist, made a business trip through 
northern Illinois consuming ‘territory this week, 
and finds things looking better. The market, said 
Mr. Pomeroy, is pretty strong, and there are some 
large inquiries being put out by thrifty buyers. 


J. H. P. Smith, manager of the Chicago office 
of W. P. Brown & Sons Lumber Co., advises that 
the company’s Caryville (Fla.) plant, recently 
destroyed by fire, is being rebuilt, and when com- 
pleted in about ninety days will be one of the 
most up-to-date mills in the South. The Caryville 
operation will cut both hardwoods and southern 
pine. 


EK. A. Thornton, president of the Lumbermen’s 
Association of Chicago, gave an interesting talk 
over KYW radio station on Oct. 5, the address 
being given under the auspices of the National 
Lumber Manufacturers’ Association. Mr. Thorn 
ton’s topic dealt with the exhaustion of the coun- 
try’s mineral resources, and he pointed out the 
reasons why this will bring about an increased 
demand for the products of the forest. 


J. C. Nichols, manufacturer of rotary cut veneer, 
with Chicago headquarters in the Tribune Tower, 
and mill at Blountstown, Fla., left Sept. 30 on a 
hunting trip on his ranch near Cody, Wyo., accom- 
panied by a party of friends. While on the trip 
Mr. Nichols hopes to be able to bag a few buffaloes 
as well as other big game. Mr. Nichols usually 
spends several weeks each year on his ranch and 
has numerous trophies of the hunt at his home 
in River Forest, Il. 


A. Fletcher Marsh, of the Marsh & ‘Truman 
Lumber Co., has been appointed delegate to the 
Ohio Valley Improvement Association, which will 
hold its annual convention in Paducah, Ky., Oct. 
11 and 12. Mr. Marsh is also an active member 
of the Mississippi Valley Improvement Association, 
as well as the Ohio Valley body. One of the main 
subjects to be discussed at the Paducah meeting 
will be river-to-rail terminals at all towns and 
cities along the Ohio River, as well as Pittsburgh 
to Cairo. 


F. A. Good, the Nebraska lumberman who lives 
at Lincoln, passed through Chicago this week on 
his way to get first-hand information about Florida. 
Mr. Good is spending a good deal of time studying 
the farm problem and writing for a group of west- 
ern newspapers. Mr. Good believes that the lum 
bermen’s happiness and welfare is very closely 
related to the happiness and welfare of the farmers. 
Ile hopes that some plan may be evolved whereby 
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the difference between the farmer's dollar and the 
merchant’s dollar will disappear. 


Celebrates Seventieth Birthday 


PORTLAND, ORE., Oct. 2.—To celebrate his seven- 
tieth birthday with his sons here, Dr. J. W. Wat- 
yek, of Davenport, Iowa, well known Pacific coast 
and southern lumberman, arrived in Portland on 
Sept. 26, accompanied by Mrs. Watzek and their 
youngest son, John W. Watzek, jr., of Chicago. 
pr. Watzek was joined in Portland by C. W. 
Gates, of Pasadena, Calif., interested with him 
and E. C. Crossett in the Crossett Western Co. 
with sawmills at Wauna, Ore. Others joining in 
the birthday celebration were the two sons, Aubrey 
R. Watzek, of Portland, and C. H. Watzek and 
family, of Wauna. Aubrey R. Watzek has charge 
of the Crossett Western Co.’s Portland offices, and 
¢. H. Watzek looks after operations at Wauna. 


October “‘Blue Book’’ Off the Press 


The National Lumber Manufacturers’ Credit Cor- 
poration announces that the October edition of 
the “Blue Book” is now being distributed to sub- 
scribers. A feature of this new issue is a prac- 
tical and useful digest of commercial laws of the 
United States, which has been added as a protec- 
tion against actions that might result in losses. 
“Lumbermen will surely welcome this new effort 
of the National Lumber Manufacturers’ Credit 
Corporation to extend its service,” states the an- 
nouncement, “and make it a more complete source 
of constructive credit information. The usual 
double page maps of the States continue to be an 
exclusive feature. 

“In its nature the work of a credit agency is 
cooperative. Lumbermen recognized that fact when 
they established the credit corporation as a non- 
profit activity of the National Lumber Manufac- 


turers’ Association, and through the years the re- 
sulting codperation has _ benefited subscribers 
greatly.” 


The October edition is thoroughly revised and 
uptodate in every way, and can be obtained from 
the executive offices at 2017 Conway Building, Chi- 
cago, or from the West Coast office at 376 Pittock 
Block, Portland, Ore. 
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Transferred to Columbus Office 


CoLtumMBus, Ono, Oct. 5.—Announcement has 
been made that J. A. (Joe) Murphy has been 
transferred to the Columbus office of the Long- 
sell Lumber Co., handling nothing but Pacific coast 
factory sales. Mr. Murphy comes into the Ohio 
territory with many years’ mill experience, both 
at the California white pine mill at Weed, Calif., 
and the large Douglas fir mill at Longview, Wash. 
At both mills his education in the industry has 
been confined strictly to factory products, and his 
extensive knowledge of the problems in the mill- 
work industry are now placed at the disposal of 
the trade in this territory. At present he is do- 
ing missionary work in the exploitation of the 
Long-Bell Douglas fir frames and well-known “Weed 
quality all California white pine sash and doors” 
and glued-up products. 


Anent Gentlemen and Blondes 


Under the title of “On the Contrary—aAll Gen- 
tlemen Do Not Prefer Blondes,’ a unique brochure 
has been issued by the Arkansas Soft Pine Bureau, 
calling attention to the suitability of Arkansas 
soft pine particularly for interior woodwork and 
presenting an illustration of an exhibit made at 
the Sesqui-Centennial at Philadelphia. This de- 
picts Arkansas soft pine satinlike interior trim as 
originally used in the dining room of the Shippen 
house. This is finished in pure white enamel. 


New Line of Steel Excavators 


A complete new line of excavators has just been 
announced by the Harnischfeger Corporation, of 
Milwaukee, Wis., builder of overhead electric trav- 
eling cranes and gasoline driven excavators. Every 
feature of these machines was designed from the 
point of view of the practical dirt mover. These 
new P&H models, which are built in sizes of %-, %-, 
1- and 1%,-cubic yard capacity, are all steel from 
the tip of the boom to the corduroy shoes. The 
revolving frame, car body, drum side stands ete. 
are of heavy one-piece steel castings, and the man 
ufacturer states that this heavy cast steel frame 
construction can not wear cut, and will be as good 
as new after many years of service. The unit cast 
steel construction insures permanent alignment for 
all working parts—there is nothing to work loose. 
As a result, the shafts always run true and there 
is less wear in the bearings and in the gears. The 
purpose of this unit steel construction is to secure 
rigidity, and to get the full benefits all castings are 
fully machined at the joints and bearing points. 

Other features of these new machines 
are thus enumerated by the Harnisch 
feger Corporation: “P&H excavators 
have less tail swing than any other ma- 
chines of similar capacity. 
cially important to 
the basement con- 
tractor, or to anyone 
who works in nar- 
row alleys, since a 
machine of short 
rear end radius has 
no trouble in work- 
ing close to basement 
walls or in swinging 
around within a nar- 
row space. This 
eliminates much ex- 
pensive hand trim- 
ming. Another place 
where an excavator 
of short tail swing ig 
valuable is in the ex- 
cavation of 
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trucks on top of a bank. (3) Crowding is independ- 
ent of hoisting. The dipper can therefore cut a 
level floor or any slope of bank. (4) Dipper can 
be reversed rapidly. It is easy to shake off sticky 
soil. (5) No complicated air or steam engines on 
the boom and no cables to wear out. (6) Full 
power of the motion can be thrown in the ‘crowd.’ 


























P&IL tractions are provided with 
two speeds. The high gear provides 
a fast travel speed between jobs. 
The low speed gives tremendous 
tractive effort and enables the ma- 
chines to pull through the deepest 
mud or to climb grades as steep 
as 35 percent. 

“All P&H models can be used as 
Shovel, skimmer scoop, hoe, drag- 
line, pile driver, clamshell or crane. 
The change from one model to an- 
other is quickly made by means of 
a patented drum spider and lagging. 
It is not necessary to change the 
drum or shaft in making the change 
but merely the lagging. All P&H 
machines are provided with extra 
large motors so that the line swing 





mountainous roads. 
In some cases by us- 
ing an excavator of 
short tail swing like 
the P&H it is possible to narrow the width of the 
road so that thousands of yards of excavation can 
be saved. 
Crowding Motion 

“The success of any shovel depends upon the 
crowding motion. Here are some of the features 
of the P&H ‘crowd’: (1) It is positive and will bite 
into the toughest soils. (2) It can force the dipper 
above the boom point. This is valuable in loading 


Improved P&H steel excavator 


and travel speeds are fast. This 
gives the machines great capacity. 

“All P&H shovels can be shipped 
on a standard flat car without dis- 
mantling. Draglines and cranes are also shipped 
completely dismantled with the exception of the 
boom which is unbolted at the center. The model 
700 is the largest machine built which can be 
shipped in this way. All shafts are of chrome man- 
ganese steel, the heavy duty shafts being forged 
and heat treated. Gears are of heat treated steel 
with teeth cut twice to insure smooth operation 
and minimum power loss.” 
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“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HARDWOO DS-— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





A. J. BARKER H. T. FALL A. J. BOYLES 


Fir, Spruce, Redwood 


oS E 


25 












Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





l 
AK KND 


Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Megermich, Butane, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sas Fy nts for Redwood Manufacturers’ Co., and 

.O.”” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





THE LUMBERMAN’S ACTUARY 

Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75. 00 @ thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, _ 481 S. Dearborn St.. Chi- 
cago, b 








Seuten Hardwoods 


Vangsness Lumber Company 


Telephones, 140 South Dearborn St., 
Randolph 0469 CHICAGO 











AMERICAN 





LUMBERMAN 





OcTOBER 9, 1926 











154,000,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. A!) thu 
merchantable dead timber standing or 
down and all the live timber marked 
or desienated for cutting on an area 
embracing about 4,700 acres in Ts. 3 
and 4 N., Rs. 18 E., M.D.M., Stanislau 
and ‘Tuolumme River watersheds, 
Stanislaus National Forest, California, 
estimated to be 154,000,000 feet B.M., 
more or less, of ellow and Jeffres 


pine, sugar pine, white fir, red fir and 
incense cedar timber, approximate] 
30 per cent yellow and Jeffrey pins 


and SS per cent Sugar pine 


STUMPAGE PRICES... Lowest rat: 
considered, $5.25 per M for western 
yellow pine and Jeffrey pine, $6.35 per 
M for sugar pine, $0.50 per M for whit: 
fir, red fir, incense cedar, and for any 
material below the specifications for 
sawlogs, to be cut and removed at 
the option of the purchaser 


DEPOSIT.—$5,000 must be 
with each bid, to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, «ac 
cording to conditions of sale 


PINAL DATE FOR BIDS. Sealed bids 
will be received by the District For- 
ester, San Franciseo, California, up 
to and including December 1, 1926 


deposited 


The right to reject any and all bids is 
reserved 


Before bids are submitted, full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, San 
Francisco, Calif., or the Forest Supervi- 
sor, Sonora, Calif 
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Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





The Only Eight Wheel Trailer 
a by Tractor Manufacturers. 


Iso Four Wheel Log Wagons, Self Loading 
Skiddexe Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 























Log Consignments to Great Britain 
WASHINGTON, D. ©., Oct. 4.--A. FE 
ber trade commissioner 
Department of Commerce 
approach of the log shipping season it may not 


Boudle, lum 
London, in a report to the 
remarks that with the 


be inopportune to bring to the attention of Amer 
ican firms interested in shipping ash and hickory 
logs to Great Britain the dangers of shipping unsold 
stocks on consignment. Tle says in part: 


“Practically every year, before contracts made 
on a firm order basis for delivery during the season 
are completed, consignments arrive, with consequent 
demoralization of both the «. i. f and spot market 
Suyvers receiving shipments on contract feel the 
competition of these consignments very severely, 
with the result that inspection becomes exceed 
ingly technical and, in many cases, heavy allow 
ances have to be met 

“Another evil of consignments is that importers 
although having covered their estimated require 
ments, are compelled to buy these additional quan 
tities in order to protect themselves, so that should 
they not be able to dispose of their purchases dur 
ing the summer and a large quantity be carried 
over, the contracting during the new season will 
be just that much restricted -thus working to the 
detriment of all American log exporters, whether 
they participated in the consignments or not. 
Under these circumstances it is not surprising 
that very low offers are the rule for consign 
ments 

“Stocks of hickory logs in importers’ yards are 
heavy at present, and it is said there are today 
quite a few that have been in storage for shippers’ 
account for several months, ‘eating their heads off 
with charges, and will ultimately have to be sold 
regardless of price 

‘There has been a decided slump in the demand 
for ash logs from the consuming industries during 
the last few months, and continental beech for 
automobile purposes is still a factor to be reckoned 
With. Stocks of logs have accumulated and are 
heavy at present. 

“Avents in the ash and hickory log business ad 
vise that at present the larger importers are not 
interested in contracting for delivery during the 
coming season. The situation in two or three 
months is problematical, but American exporters 
of ash and hickory logs should not be too optimis 
tic about prospective requirements in the United 
Kingdom the coming winter. They should beware, 
particularly, of sending forward unsold) consign 
ments, so that they may not incur heavy losses 
instead of anticipated profits.” 
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Kenya Colony’s Building Program 

WASHINGTON, D. ©., Oct. 4. 
Commissioner William LL. Kileoin, Johannesburg, 
South Africa, advises the Department of Com 
merce that in keeping pace with the commercial 
and agricultural development of Kenya Colony the 
Government has decided on an extensive program 
of building construction, A sum of nearly £1,100, 
000 has been sanctioned for this purpose and will 
be allocated as follows: Housing for government 
servants, £500,000; hospitals and other medical 
buildings, £100,000; school buildings, £300,000; 
native housing, £40,000; Government house, £62 
OOO; new barracks and troop quarters, £80,000, 


Assistant Trade 


Canadian Lumber Trade Conditions 


WASHINGTON, D. C., Oct. 4.—-Assistant Trade 
Commissioner North reports to the Department of 
Commerce from Ottawa that in the Montreal lum- 
ber market prices have maintained their previous 
level in all lines, and some dealers have advanced 
the price of spruce from $1 to $3 a thousand feet. 
The volume of lumber going into consumption in 
the Province of Quebee is satisfactory. A few fair 
sized lots of lumber have been disposed of in the 
New York market. 

The Ontario market situation shows little change. 
Business has been picking up somewhat and in- 
creasing in volume, but prices, particularly in soft- 
woods, do not manifest any tendeney to strengthen. 
It would appear that the lumber cut in the saw- 
mills will be as large as in 1925, notwithstanding 
it was stated some months ago that production 
would be lessened. 

Throughout the summer in Nova Seotia there 
has been almost total cessation of sawing by many 
portable mills. Stocks of manufactured lumber are 
reported as being very low. 

Reduced Cut in Sault Ste. Marie District 

Consul Herbert S. Bursley reports that statistics 
now available of the cut in the Sault Ste. Marie 
(Ont.) lumber district for 1926 (year ended April 
30) show a considerable decrease in comparison 
with 1925. In 1925, although stocks of practi- 
cally all lumber were in excess of demands, heavy 
production was resorted to in an endeavor to com- 
pensate for high overhead charges. Competition 
with Canadian Pacific coast products in Canada 
and with products of the Pacific coast in the United 


States is said to have resulted unfavorably for the 
Sault Ste. Marie region. As a result cuttings have 
decreased, large stocks are on hand and the timber 
enterprises express dissatisfaction with the situa- 
tion. A tendency toward the use of other materials 
and lower quality woods in construction work is 
unother of the factors which have affected the 
local timber industry unfavorably. 

The chief factors in high production costs which 
are adversely affecting the lumber interests in the 
district are the long hauls to markets necessitated 
by the gradual removal of cutting operations 
farther inland, and increased wage In many 
cases cut timber must be moved thirts miles by 
automobile trucks and thirty miles by sleds. This 
involves double handling and excessive costs 

Stumpage Rates in New Brunswick 

Vice Consul Frederick C. Johnson reports from 
Fredericton, that the stumpage rates on lumber 
eut from Crown lands of New Brunswick, fixed 
Aug. 2S. for the year beginning Aug. 1. 1926, are 
as follows: 


Spruce, pine, balsam fir, tamarack, cedat s «ee 
EE NN oe ele Gaiam ness ; = ite 
Hardwood logs .... , ee 4.00 
Poplar (aspen) logs ; ia oe 
White birch spool wood eens ine Se 
Railway ties, S ft. length. on . .. 0.12 


Pitch Pine Imports into Buenos Aires 

WASHINGTON, DD C.. Oct 4.—-Sherwood If 
Avery. assistent trade commissioner, Buenos Aires, 
reports that arrivals of pitch pine from the United 
States during the first six months of this year are 
estimated at 79,055.00 feet, compared with 111. 
000,000 feet during the same period of 1925. The 
1926 receipts. therefore, are running about 530 
percent behind those of last year. Subsequent ar- 
rivals and charters expected shortly amount to 
about 11,000,000 feet. 

No explanation of the big decrease in pitch pine 
receipts can be made, Mr. Avery says, further 
than the let down in building activities resulting 
from general business depression. 


Australian Uses for American Woods 

WASHINGTON, D. C.. Oct. 4.—“The Australian 
Lumber Market” is the title of Trade Information 
Bulletin No. 436, published by the Department otf 
Commerce. The bulletin directs attention to the 
fact that Australia imports upward of 400,000,000 
board feet of lumber every year, with the United 
States furnishing 60 percent of the volume. Aus- 
tralia covers a lot of territory, but has an insuffi- 
cient supply of softwood timber for its own needs 
and this supply has been largely depleted. 

While building in Australia is largely of mason- 
ry, in residences the internal structure is of wood. 
California redwood is very popular there, being 
used largely for joinery, trimmings, moldings, door 
and window frames, blinds ete. One reason fo! 
the popularity of this wood for such purposes is 
that it may be satisfactorily used without paint 
ing. 

Douglas fir and western spruce and hemlock are 
also used in considerable quantities. Likewise, 
considerable quantities of Idaho and = northern 
white pine are imported into Australia for joiner) 
purposes and pattern making, and some sugar pine 
for doorsteps. Little American hardwood enters 
the Australian market. The rough lumber used 
in the Commonwealth is chiefly supplied by the 
native hardwood forests, with much Douglas fir 
imported for mine props. One reason for the popu 
larity of Douglas fir for this particular use is 
“its lightness for handling and its peculiar suit 
ability in that it gives warning before it breaks.” 
$y this warning “underground workers are pre 
tected and the subsidence of the country rock is 
avoided.” 
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Building Active in Irish Free State 


WASHINGTON, D. C., Oct. 4.—Consul H. H. Col- 
lins reports to the Department of Commerce from 
Dublin that the increase in building activity in the 
Irish Free State has been fairly steady for the last 
eighteen months and appears to be general, County 
councils throughout the twenty-six counties have 
initiated or continued housing programs Dwell- 
ing construction in Dublin was extensive The 
Government in June introduced another bill de- 
signed to stimulate house building. The bill pro- 
posed to extend the present system of State and 
local aid for a period of two years from October, 
1926, and increased from £300,000 to £600,000 the 
appropriation for Government grants to local 
authorities and private builders. Larger appropria- 
tions were also made for public works. 
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The. following f.o.b. mill prices are taken from sales made during the week ending Oct. 2 in sections named: 
hich Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
the Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas 
ited port, burg, Oity, port, burg, Oity, port, burg, Oity, port, burg, Oity, 
ions La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. 
- Flooring Ceiling Dimension, S1S1E Shiplap 
D uM 1ouh” Metter 2... ccces BEBE seine No. : 
Chis x3” EG B&better... 67.54 74.69 TO.4T | PET NGMGCT wees oeee Ons oe es i ee ee 38.57 
By Uhte reer “seas OS tgs | 4x4” Béebetter <2.) 37.80 37.08 37.16 ow ae aeerees 28°30 25.42 29°05 "Other Igts. 38.70 2.22: 38.57 
SE Aeeerse, anaes sone. Se Fer 32.06 33.54 33.52 ee 27°94 2554 31.96 Other Igts. 41.40 ..... .soe 
a area PM. suaee No. ? 19.75 18:84 20.48 i reesees 27,9 29.5) 31.26 
PR Bccee ceva 36.79 39.00 x4" B&better .... 3 —r pedis 18 & 20’... 34.59 27.18 35.08 | No. 2 (10 to 20’): 
rom PG Bahotter.. 51.73 54.49 51.70 DLE teevency hea 35.93 i i 23.19 27.69 a DH ccvenscs 23.40 22.17 22.75 
—— a ~”* “He pgancael-aiuae. sano 44.44 B.D xteiwws scone Saw  Scteces 23.40 26.00 SEO savaness 24.20 22.55 22.81 
ixed No. Tw... 42.50 ae Mee 26.15 26.64 No. 3 (all lengths): 
are No. 2 “aro Partition ae Se ics: BE cieus 30.33 1x 8” 18.04 17.95 18.54 
1x4” EG B&better. 68.27 Ixt & 6” Bé&better. 45.00 46.21 ..... 2x 8”. 10’ ....... 98.87 23.80 ..... eS a RS 18.63 18.69 19.22 
Pe one. Se recoie neee-e 1x6” B&better .....  stece aseee P 12’ 
ool No. 1 .... 46.44 16’ cledid italy Longleaf Timbers 
3.00 _, SS SSR ate Bevel Siding 18 & 0’... No. 1 Sq.E&S S48, 20’ & under: , 
£100) KG Babetter. . 46.00 owe” BMNOE 6525 tees aesias 29.06 re p+ Fey | 
Se ee -= | exesewas 46.78 %x6" B&better .... 49.00 ..... 49.00 OE kis OT EES eee 32.68 
— D tteeeeee eens ee 12’ ow eee ee as a8 
mene No. 1 .... 39.95 idi | 36. 7 ite het dpe ey eee , 
0.12 Me, 2 «cc. SS oy Coe IS & 20’... 45.00 29.60 30.44 ee iivarrieiend 55.00 ..... 61.80 
No. 3 3.59 1x4 or 6” B&better. 46.92 ite 
ih ae No. 1.... 44.27 SRR E> i aaien seRtee Senay 30.25 Shortleaf Timbers 
1x6" Béebetter,C.M. 50.00 ..... ..... No. 2.... 28.95 See i ae 37.95 ; on “ 
es Ne. 1,6. NM... 2.18 mee |!” See “ee 34.00 28.82 39.59 | No. 1 rough, 20° & et 
i No. 2, C, M. 22.43 21.14 ..... 1S & 20°.) 41'91 31.09 42/57 = Ee ee BREE sone sans 
ires ee, ee ee OP Casing and Base No. 2 — Beanseesntoie: 86.35... “aon 
ited _ Be&better: " lhe ee cavtcuaa ck 55.00 ...06 eses 
7 .. —— a a reese 62.24 66.59 2x 4", 10" oo... ae mee week hr cee ereee ches! Ran 
are B&better rough: DP OO eieicaecers, wxead - denne 67.24 | oars 24.11 21.92 25.00 No. I S48, 20° & under: " 
111, BOS its dns bd cants Mae cvne, Se S OOO 27.10 22.40 27.04 BP cen eeeeeeeeees sees a4. 
The MMT shvcsasameninn Gens) “emses 13.08 Jambs 18 & 20’... 30.49 24.65 31.32 Gr net eeeeceerece coeee e720 °°" 
2 0" ae giaie se cine “cui: ae B&better: pe Mi” sesaseeeedekek saend 33°76 eoecve 
ete ik &. Wi. cia ctseiek tartan 67.38 1%,1%, & 2x4 &6” 81.63 ..... 80.63 i re 20.00. 20.42 20. 4 mictrssarrias dress reese 
t ar- 1x12” - 52.48 71.49 : _ Pee 22.5 3 21.22 
a ce eee - a D4 5 Plaster Lath 
0 1%x6 to 127.00... cccce ee ing, S1S WG" wwe e ees . 24.20 55 
= We nc0t ee ce So. 1 eS 18 & 20°... 27.31 °.... 26:30 | No. 1, %”, 4’....... 4.61 ..... 4.55 
: 1x4”, other Igts.. 36.36 ..... 37.98 a : ae onan | Me. 2, %", W.+ 0000 Yee , 
pine B&better surfaced: wre j let 40.05 39 34 oe are 23.35 ..... 22,41 : 
thar pac . ° 1x6”, other Igts.. WD ceoee ov. Ee 20.93 23.75 Byrkit Lath 
wes toe a | nS No, 2 (all lengths): a 781 eS 24.75 21.59 26.12 . 6 17.50 ..... 15.80 
iting ee 16.63 51.15 S752 IxX4” oe eee 17.67 are 17.81 18 & 2D... BO 2B 27.2 ‘ . 10’ LYN inn Sek ae x eens 16.85 
| areritestenes 57.13 58.27 56.64 1x6” oo... eee 1.55 «2... 21.23 Pe atstancerseves : 17.50 
BO sata dcociona swe 59.21 55.73 49.95 | No. 3 Call lengths): ° 13.88 a ae 19.37 25.75 | 12’ & longer....c.0. ceoee soece 
_ st = ey 70.23 63.95 69.53 LS ee 13.52 ..... 3.5: __ een 20.10 25.25 ial 
ds | "oto 74.39 71.54 71.74 1x6” ......... veeee tees 16.28 aes 21.74 28.44 Cae Baten 
: as eee 76.67 6.59 FO.47 Ff ae J 24.41 28.24 (All x4 & 6”): . 
tian 5/4xt0” ........06. 76.67 63.20 70.49 Boards, S18 or 82S ox12”". 10° 26.79 B&better, 9 & 18’. ..... nw Se 
ition WOE Seécenwares 76.67 62.89 83.42 No, 1 i —s Sper iret ma eons No. 1, 9 & 18’..... 14.00 ce eee sees 
tal , 5/4x5” & 10”..... 81.26 73.37 83.42 Ix 8”, 14 & 16’... ..... ..... 36.17 - ess 33°38 2454 85 OR 10 & 20’..... eT eee 
BOOMS cee seuss x Se WES Secas Other Igts. 38.07 35.97 36.17 4 “we my = rgd 35.23 >" esergingieaeti RNS ete 
the l% & 2x4 to 12’ ee xsawe ee Soo ae | ee Se eee 40.04 1B & 20’... aha ee 5° & mipla.. coco sevce 26.00 
Cn) 6/4 & 8/4x5" & we... wees. 85.00 , Other igts. 41.29 41.31 40.08 | x, 3 oxg ........ 15.75 16.07 15.60 Random .... 41.50 ...+. paens 
rited H/4 & 8/4x12’ fence eee 85.00 Ixia”, 14 & MH... en, deeae 51.79 _ " o5 eee as St Pee * No. 2, random ..... 17.50 woos 23.0% 
Aus Other Igts. 52.75 49.91 51.79 vor ae 11.93 14.94 16.11 Car Bills 
scout ; ( surfaced No, 2 (all 10 to 20’): a 12.09 15.05 17.50 MS Skee: 
a . 1x6 to 12” a: ee MOO” cc ccnencusae 23.57 22.63 22.40 Te SS exes 11.25 14.60 17.08 | S48, SqE&s: e 17.00 
edd eich dewisxes 16.00 42.07 46.50 | apace 23.39 22,89 22.80 ” Up to 9”, 34 to 36’..  ..... eee 37.00 
1x6” “pst hast 18.00 43:10 48:50 os 2" iaagairaabeatntal alts 29.44 Y4.13 98.129 No. 2 & better log run: i. to 40 se tee nee 68.00 
Lson- 1x” ere 55.00 43.54 ..... No. 3 (all lengths): oe Ey Be wenanee “etn eee Up to 14”, 38 to 40’. ...6. ween nad 
rool, ceo alt Eg EAR 58.93 47.23 60.31 PEPE RRS 18.47 18.56 17.48 ee en eRe Stringers 
, ., errr 62.00 ATI 65.00 OS SOR 18.50 18.64 18.65 Ge ae oe ‘ . ‘ 
vein oo ae = Saeeaaomars ** 3996 1885 1896 ee ere jtnae- ME Skies No. 1 rgh., 26.10 287 ae. wees 63.00 
door ea ees: ME aieres No. 4, all widths and oe Oe ie Sq.E., 26 to 28"..... mew noeTe> RSET? 
for yw GROO 245. ee Se 24. tae eas Ties 
ps is ni He N/4xan ws. wee vteee Paes, arann: SE biden po , on 
aksas 6/4 & 8/4x6".... ase. aeoeee Roofers 6x8”, 8’, 90% heart. 35.00 ..... ceoes 
EDs G/4 & 8/4x8"..... tie ~<a i SD csacsoes stata SRE ge.) ree No. 1 Sq. E&S 29.00) ...06 cere 
. are 
Wise, 
hern 
ner} ARKANSAS SOFT PINE 
ba The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Oct. 1: 
used Flooring Finish—Dressed Dimension—Dressed ee 
the Edge grain 1x3” 1x4” B&better “Cc” No. 1 No. 2 ei No.2 Mo. 3 
s it “Ay go =4 EET Cee a oh, ener ‘ ee na tacrk $3 700 $22.00 $16.75 
| RS Sar ey een ene $72.5 — B oa a > 12,14, 10, 18, 12,14, 10, 18, v0 BAF 9 
opel m0 fF re ae 71.50) 4.00 : } : j 2 35.75 . 18.00 
B &he RY ieee hoa nk S8O.00 10.50 1x5. 8 1” 74.00 56.00 16 20 16 20 1x10” 18.50 
~# is . & Ad, ° eee rere ereeees . 7%, MiV eeeeseeese e808 Oat 
nals TBP nese tence eee ee eens ee ee 75.00 58.00 | $27.25 $29.00 2x 4” $24.50 $26.50 yb me 
: Flat grai 14, 1% 2x4 Re 3 ee 26.00 27.50 2x 6” 21.00 23.25 Ceiling and Partition 
en en 1%, 1%, 2”x5, 10, 12”.. 79.00 1... 26.75 28.50 2x 8” 23.00 243 Clg. Clg. Clg. Part. 
pre Ange MEET 58,00 15.75 oi 27.50 29.25 2x10” 25.00 26.5 1%,” 54” 4” %” 
k is . 3 BOs 44.50 38.50 Fencing and Boards _ 29.00 30.75 2x12” 26.50 28.25 | B&better .$39.00 $42.25 5 $44.5 ) $48.00 
PN on ee 23.50 23.00 No.1 No.2 No.3 | a ee See De seces aweas 
” $2 4 ‘ * ry € =f 
1x 1” crerecese eG ~se 50 $18.00 $15.00 Casing and Base Me - Beceansaeeks 2150 Shene senee 
j Moldin RMR SD aigcalea gad 34.25 21.75 16.50 
e f , gs Oy _ eee 36.25 23.50 18.00 B&better Lath ; ~ 
Col- 1%” and under..26 percent discount |. or are 37.00 23.75 18.25 RC OCC eee $75.00 ee ne ’ No.1 No. 2 
pot 1%” and over... .21 percent discount OT  — rere 50.00 26.50 19,25 ig Ba wisn o4.0 sane tenmaewee 80.00 3x1 Waste ew eadou ee $5.00 $4.40 
] the Se 
last 
unty 
have WISCONSIN HEMLOCK 
well- . 
The The following are f.o.b. mill prices on Wisconsin hemlock: 
| de- No. 1 HeMLock Boarps, $1S— HEMLOCK, No. 1, SIS1E— 


pro- 8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 

and 1x 4” 27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31. pt oy 00 $34.00@36.00 $35.00@36.00 

ober, 1x 6” 29.50 30.00 29.50 31.60 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 

) the 1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
] 1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 

lees 1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 

_ For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 

For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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Duluth, Minn., Oct. 4.—-Northern pine is moving in normal volume. Prices f.o.b. Duluth are stiffly held: 
COMMON BOARDS, me 1GH— FENCING, RovuGH— 
i 10’ 13’ 14’ 16’ 18’ 20’ 6’ 8’ 10,12&14’ 16” 18&20’ 
me: 3. Pescacees $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ...... cece cece eens $51.00 $55.00 $59.00 $61.00 $61.00 
a cedeaws 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 eS seer er ee 38.00 41.00 43.00 46.00 46.00 
 _ EES 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.90 I a rl rele tee 27.00 29.00 31.00 32.00 32.00 
ee a ere rrre ir 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 er eee ekbaee eee weenie 47.00 50.00 56.00 62.00 62.00 
a scieeuss 38.00 40.00 49.00 49.00 45.00 45.00 653.00 65.00 SS aaa 36.00 41.00 47.00 45.00 
12” 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 Pk Ee bbaberdeewneecewaee 25.00 28.00 29.00 30.00 29.00 
No  cecesoes 29.00 32.00 33.00 33.00 33.00 33.00 37.00 37.00 : ive 4 2s 4” GO4- EY BOS 
10” 29.00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 ey: SCE ROS EN, OE SE, F's Gee O's oe 
12” 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 28, add 75 cents; S1S1E, add $1. 
For 81 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and % -inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved, roofing and O.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50 
Shiplap and D&M, 8’ and up, add $1.25 Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, 8SiS1E— SIDING, 4 AND 6”, 4 TO 20’— 
6’ 8’ 10’ 12’ 14’ 16’ 18° 20 ; 4” 6” 4” 6” 
‘ ” ‘ P . « oe £ . oa k 
O27-50 991.50 90.0 98150 Tee ee ee ite B&better ....-.--++- a a eee $20.00 $22.00 
Sk eee 27.50 28.50 31.50 31.50 31.50 31.50 33.50 33.50 33:00 38.00 Norway. C&better 34.00 36.06 
Dm w””§)6 «—6neesuseoun 27.50 30.50 32.50 32.50 32.50 32.50 34.50 34.50 ; RELL ENFREPR SCRA SHS? 28. 00 31.00 » es ase ae 90.00 
De. david enanme 31.50 - 50 35.50 35.50 35.50 33.50 35.50 35.50 ) ial adn cl hate Inala Shahar 7 
DG swecestxénn ee 50 36.50 36.50 36.50 34.50 36.50 36.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 ™., _ No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3. 
Minnesota larch, 2x4- and 2x6-inch, 


$3 under Norway pine. 


Siding run to O.G, $2 
3eaded ceiling, %-inch, 


a thousand extra; product of the strip as it grades, 


$1.50 more than same grade of siding. 





NORTH CAROLINA PINE 





Norfolk, Va., Oct. 4.—Following are typical 
average f.o.b. Norfolk prices made during the 
week ended Oct. 1, as reported to the North 
Carolina Pine Association: 

Rough: 
4/4— 

es $52.50 

i acc h en eee aa ahaha en ea wee 38.00 

Sy. 2 ee Sa cceeaddeesetteeeteneicennnes 24.50 

ee eS ee rere eee 20.25 

No. 2&btr. No. 3 No. 1 box 
MOE sitcnntuevanaaee ee $28.00 
De” sigrensedetcanwns 57.00 $40.75 27.00 
Di. cccneeraneasedena a 45.50 27.75 
CO ar ere 67.75 53.25 29.00 
Seek, 2 at OS eee caccéeceeecnres 59.75 
0 a AS Sea 61.50 
Se (ED, CD os ew a rere hagieahda eed a 15.75 
Dressed: 
Flooring, 34”-— 

Re 3 "—Ea errr re $54.50 

Nee ee eeubinibiala 47.00 

Dk th Dn ccinthkickheeetinhaeknnenniikas 48.25 

eer ee or eee 45.75 
| A SN i a an wc pena ee eee ak 40.75 
et ee ce cdcn chk eeranadnd memeals 16,25 
Roofe rs— No. 1 Air dried* 

CE TE eT aS $27.50 $19.75 

ST a ihe a ariehiar a Ma bik RANE 30.00 20.50 

DE iA cas tanasdasonwninse waawe 29.00 20.50 

DE thins dela een ae wna batae maar 20.75 

*F.o.b. Georgia-Alabama points of manufac- 
ture. 

Seattle, Wash., Oct. 2.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 

Bevel Siding, /2-Inch 

Width— Clear oa — 
Dt <rvecskkeeneenonen $26.00 $23.00 $16.00 
Sear 28.00 25.00 16.00 
DI xeidanetedens ena 33.00 31.00 22.00 
DD \titeerendsucsenea 37.00 cos cone 
NEEL | cnkahatainaaetnedae 45.00 os 

Clear Bungalow Siding, 34-Inch 

DE cedebetunsdabakedutandsnasesingeasans $46.00 
Dn ctkhebedabedadded bebaneabebseodeaceen 58.00 
GEE: dba ntacendnkeedusecnenedencawueowes 68.00 





RED CEDAR SHINGLES 


Seattle, Wash., 
mill are: 


Oct. 2.—Eastern prices f.o.b. 


Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


eee $1.72@1.76 $2.15@2.20 
eee OGMee, BB. .ccciccves 1.80@1.84 2.25@2.30 
BERGER GIORTS 2c ccccccccescs 1.96@2.00 2.45@2.50 
a, a, tf @2.53 3.05@3.15 
I Dh sa a gig a aa 2.13 3.05 — 
EE es, | 141@2. 82 3.70@3.80 
First Grades, Rite-Grade Inspected Stock 
Mxtra stars, 6/3...... ccc $1.80@1.84 $2.25@2.30 
xtra stars, 5/3......ccccs 1.88@1.92 2.35@2.40 
BERGE GUORTD ccccccccccoace 2.24@2.28 2.80@2.85 
WOPeeOe, BIB vic ccccccecces te 2.57 3. 15@3.30 
eae eee 2.4 3.30 
PR on kn varwndsnane 2. $6@2 2.89 3.85@3.90 
Second Grades, Standard Stock 
Common stars, 5/2........ $0.80@0.88 $1.00@1.10 
Common stars, 6/2........ 92@ .96 1.15@1.20 
Common clears ........... 1.44@1.62 1,80@1.90 
British Columbia Stock, Seattle Market 
eh SER ccs ckecen ocabnnecs $2.80@2.90 
XXXXX SS, Se 2. 53@2.57 3.15@3.20 
On a, rs 2.81@2. "$4 3.85@3.90 
a eS: 2.89@2.96  3.90@4.00 


WESTERN PINES 


Spokane, Wash., Oct. 4.—Following are cur- 
rent prices, f.o.b. mill, which became effective 
Aug. 19: 


Pondosa Pine, 16-Foot, Inch— 
No.1 No.2 No.3 aeobe ms 


MTCC ror $42.00 $31.00 $20.50 eon 
 itenenanweie 43.00 32.00 33.50 .... cece 
DD” ccansnnccewe 40.00 27.00 21.50 
Oe  carnsacovers 42.00 27.00 21.50 
re 44.00 27.00 22.5 
4” & wider.. os aneee: . $15. 00 $7. 60 
Pondosa Pine ‘aii 
Factory 
Cc No.1 No.2 No.3 Com. 
5/4 & 6/4..... $61.50 $41.50 $25.50 $16.00 . 
|, aes - 71.50 51.50 36.50 16.50 ..... 
2 “as wes sored wees $24.50 
Idaho White Pine, 16-Foot— 
No.1 No.2 No.3 No.4 No.5 
_ eee 568.60 SEL.G0 GEr.GO  nccce cocce 
i wcrkeakene 61.00 6.00 FR.GO  cicee coves 
_ ORES ae «6G RE (cceee ‘soeee 
De 2tkphnnnen 54.00 42.00 28.00 ..... «seeee 
Be ssospasdecae .00 GEO FAG .ncese eevee 
i a Ws cneve ieee .waaten $17.00 $7.00 
White Fir, 6- to 20-Foct, Inch— 
4” 6” 8&10" 12” 4”&wdr. 
Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
Se Se 17.00 20.00 21.00 22.00 ..... 
Me Beeaccvsee “ees  e600e Beene “awe $15.50 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 4.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 
No. 1 No.2 No.3 

2 See eee $57.00 $42.00 $34.00 
Ee acbibsudbetinnearienssenes 67.00 52.00 34.00 


Above shop prices are for shipments of No. 3 
and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 4.—The following 


are average prices of California pines as com- 
piled from the report of the California White & 
Sugar Pine Manufacturers’ Association for the 
week ended Oct. 2: 
California White Pine 
No.1&2elr. C sel. D sel. No. 3 elr 
CFERRW. oveces $74.20 $66.72 $56.10 $47.50 
i Ae 74.38 67. o5 56.50 57.48 
CSSREW. cecces 10.75 64.02 50.26 56.26 
8/4xa.w. ...... 82.25 75.10 62.35 66.57 
Mixed Pine White Pine Shop 

Common, 1xa.w.— No. 1 shop, 5/4 

No. 1 "canes es o$45.60 Sere 

rer 29.10 No. 2 shop, 5/4 
No. 1 dimen., 1); eee 

Ree 19.15 Inch shop oer 31.02 
~ le xis ae 21.50 Panel, 4%xa.w.... 73.28 
sat i—— . . 

C—O? eee 6.00 White Fir 

TE, SAA 4.80 C&btr., 4/4xa.w..$50.24 

| aa 1.85 ro. 3 & btr. com. 
THMDOTS 6 6cccense 29.95 OSE, bssces 20.01 

Douglas Fir No. 1 dimen., 1,5 

Cabetter™ Spirent se! 5.30 BB.W. ccccsscces SOO 
No. $ clear ..... 45.65 : 
Com.,-4/4xa.w. 18.00 Miscellaneous 
Ties and timbers 23.10 Cedar ........... $29.10 
Dimension ...... 19.20 Australian ...... 60.10 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Oct. 6.—F.o.b. mill prices on 
actual sales of fir, direct and wholesale, made 
by member mills of the West Coast Lumber- 
men's Association, Oct. 3 to 5, were as follows: 


Vertical = Flooring 





B &btr. : D 
DT ctaxvueevahewee $39.5 ee, 00 $30.75 
SE ales sigmaaakwad Bares Eee sasnce 8 cedes 
DE anid daa econo w en 2 errr 
Flat Grain Flooring 
ME ninnwademeda seco $27.26 $21.75 ..... 
BO aera es orice achat atiant s 33.50 ieee 
Mixed Grain Flooring 
Dn” cewncnd keeatees deat - Sieer eee $17.25 
Ceiling 
BN” isi te ieraediin sual es $26.25 $19.75 ..... 
ME” ivnveaacninwene coun 28.00 24.75 
Drop Siding, 1x6” 
iii icww waits aa ata ee we ei $32.50 ia éives 
BERR Cae eee ee 34.00 Sf err 
BO aki cad bette Cadiad 8 8 Sree Whoa $17.50 
B&better Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
ee $48.25 $44.50 $49.75 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
eee $18.75 $18.25 $16.75 $19.25 
SE ree ee 12.25 12.75 13.25 13.75 
RG. Sails iin ira eb ecb 7.50 9.75 | SPs 
Dimension 
12’ 14’ 16’ 18’ 20’ 228&24’ 26-32’ 
No. 1, 3” thic k— 
st $16.7 75 $16.50 $19.00 $19.75 $19.50 ..... ..... 
6”.. 15.75 15.75 17.75 18.25 18.50 > $28.00 
8”.. 16.00 16.25 17.25 18.75 18.25 21.50 
10”.. 16.75 17.00 18.00 18.25 19.25 24,75 
12”.. 16.75 17.00 18.50 18.75 19.50 23.25 26.75 
2x4-inch, 8-foot, $16; 10-foot, $17.25; 2x6-inch, 


10-foot, $16. 





tandom— 2x4” 2x6” 2x8” 2x10” 2x12” 
/ eee $11.25 $12.00 $13.75 $13.00 $15.00 
Dh, Be vrnwns ee 7.25 8.25 cin “heme 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced..............$20.00 
5x5 to 12x12” to 40’, , Tough Oe ey ene 17.75 
S68 to 12512” to 46°, suriaced........ 2.06. 0e 19.25 
FirsLath 
eh as 2 cn nr oo pane rebuke acaewandeed $3.00 
B&better, Flat Grain Car Siding, 9 or 18’ 
ET ok alee: greta lar al acter Ag Greg Me Woe Aad nae ms eae aie $40.00 
BE. Se dicwe dade eAeR eke kicmateR ie Re ees 45.00 
St. Louis, Mo., Oct. 4.—The following cross 
tie prices prevail f.o.b. St. Louis: 
Untreated 
White Southern 
Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 12 
Red oak and heart cypress ties, 10 cents less 


than white oak; tupelo and gum cross ties, }? 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

Ties Plank 

I es casas $43. 00 $42.00 
EIR ey Ie eis 40.00 38.00 
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[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Oct. 2.—Log market quota- 
Portland, Ore., Oct. 4.—Present log quotations tions: oa = CS SG Se AEN SES 
20” are: “ues tos te ak 1, $24 to $25; No. 2, $18 to $19; Portland, Ore., Oct. 4.—The following are 
1.00 Cedar: $17, $15. Cedar: Easy. Rafts of shingle logs only, $18 prices for mixed cars prevailing here today: 
6.00 _ tne O98 base; 25 cents added for each one t of lum- 
Yellow fir: $22, $17 and $12. paren o 
2.00 sag g ohh . ber logs. Finish— Factory stock— 
2.00 phe oi. a oo $15. si temlock: Steady. No. 2, $13 to $14; No. 3, SR erexdesnan $73.00 11 von te ee eeeeee 8.38 
5.0 SPruce. 969, le é vid. o $12. 1x4—10” ....... 62.00 , eats , 
9.00 Hemlock: $13, $12 and $11. Spruce: $1 higher than fir. + 33.00 
Bevel siding— D * sevcncatuns —- 
ee See «(BANE sescessincor 
SOUTHERN PINE I IES POPLAR Se aeshecseos 31.00 Green box lumber 19: 00 
New York, Oct. 4.—Following are quotations Cincinnati, Ohio, Oct. 4.—The following are 
on southern pine railroad ties, f.0.b. New York: | average wholesalers’ carlot prices, Cincinnati 
1 Er base, on poplar: 
All 8° 6 Sap Heart 3 Por POP LAR BEVEL SIDING 
} (Se $1.40 $1.85 Sorr TEXTURE— 4/4 5/4&6/4 8/4 é 
a, ea aie abet ia Gack cls Eats = a ER eee a to 110 $110@ 1 $1206 109 Louisville, Ky., Oct. 4.—The poplar siding mar- 
m \ GXGT eereceeceeerccceee PRT REARED . “ Saps & select. 17 82 88 ket is in very good shape, demand being fair 
6 No. 1 com..... 50 55 65 30 70 75 - 
22.00 No. 2 com. A.. 36 38 42 45 45 48 for the season. With the poplar lumber market 
26.00 CYPRESS No. 2 com. B.. 25 27 27 29 28 30 very steady, siding prices remain unchanged: 
; ee . VALLEY— 
St. Louis, Mo., Oct. wae following are cut - << 90@ 95 $ 95@100 $100@105 Clear Select No. 1 No. 2 
rent quotations on cypress, f.o.b. St. Louis: : 4 = Ms 
ides : : Saps & selects. 60 65 70 7 75 80] g6-inch $55 $40 $28 $22 
_ GULF COAST RED CYPRESS— No. 1 com..... 45 48 52 55 ae Meee i 
cons Giniee Saatene No.2 com. A.. 35 36 37 40 40 42] 5-inch ......... 55 38 28 22 
y 9 95 = 9 
— Tank Selects Shop Box No. 2 com. B 25 27 26 28 27 += 380 WE  6seaccese 50 37 24 18 
See eran $116.75 $ 68.75 $48.75 ° $32.75 
| SEER 121.75 78.75 60.75 34.75 
‘J a eeeeeiones 1378 9400 «7160 33.60 HARDWOOD INSTITUTE PAST SALES REPORT 
= 30/4 sete eeeeeeee iS ae ae oe tee Memphis, Tenn., Oct. 4.—The following is a summary of Chicago/Cleveland average hard- 
aa i saageneaecteletacs 41.75 107.75 82.25 saben wood prices obtained during the week ended Sept. 27, as reported to the Hardwood Manufacturers’ 
lows: Peck random, 4/4”........seeeee: ocecee -+++-$24.75 | Institute: 
Common Rough— No. 1 No. 2 No. 3 “ 
GU; BLACK otii-c0u.' =D OAy SOFT i 33 
re aa ..$52.75 $43.75 $31.75 SE, Mee Rad pour SOFF_ MAPLE “CONT'D BAS 3/OOD 
DT . sdcssnevessanevecewns 9.75 48.75 31.75 Figured iiood 
erent Add $2 for specified lengths on common grades. Chgo Clev p Shige Clev ||. chgo Clev Chgo Clev Clev 
pte Finish, $1S or _— Firsts & Seoonds Bo I Com & Sels do IC & 3 -Cont'd |i no 2 Comaon pasete 1 4 Seconds 
oan in . “ 4-4 10. 30 ae 4-4 aint ani — 63°ks pgs ee Be 36,50 e-t aa 81. as 
eee ois th. 4 6, 
1x4—10” $5104, 00 $ 99:00 $ 9200 $ 82.00 $7200 | oct 14525 7° quartered 5-4 4,, 72,50 No I Com’ & Seis 
reece 1x12” es+eeee 110.00 108.00 110.00 90.00 79.00 Plain Firsts & Seconds 6-4 674,00 aoe a & Seconds 4 fd 62,00 
tenes re 127. 00 122.00 112.00 104.00 ..... Firsts & Seconds 4-4 52,00 .,,, 8-4 62,25 ... eee «=—8B, os ... 66,50 
Be scenes 137.00 132.00 122.00 115.00 es 4-4 125,25 .. , peein 24 96,25 aoe é4 ese 88,25 ]) No 2 Common 
$17.25 tered 13-17" Box Boards No.2 Common 8-4 coe . ene 39,00 
Bungalow Bevel Siding—- =A B_ C&btr. | Mirsts & Seconds 4-4 66,25 ane |] 5-8 og, 30,25 |/10-4 = ,,,_-:126,50 
TE ccnteescusevesesens $74.75 $65.75 $63.25 4-4 110,00 ,,, || 9-12" Box Soards 3-4 630,25 2, | No I Com’%’ Seis Firsts & Seoonis 
eeoee 14x10” Cees ereseeeeeeseese 79.75 70.25 68.25 5-4 114,00 eee 4-4 53, 75 eee 4-4 51,00 eee eee 50 ak 59,25 eee 
aiken Bevel Sidi 6-4 114,25 ,,. Firsts 2 Seconds 6-4 53,00 No 2 Common 5-4 69,00 * °°" 
evel Siding— A B c D 8-4 113,00 .,, 1-2 31,25 wee |] Bet gs, 47,50] 4-4 =... «= 43,25] so I Com's Sele 
Y%x6” .....2+20----$48.50 $45.00 $41.00 $28.00 No I Com & Sels 4-4 45,50 ,.,. ||/Sound Wormy Mixed 8=4 41,00]] 4-4 2 a 
4-6 68,25 04 5-4 52,25 4... || 4-4 42,25 63,00 thitr 5-4 50,00 °° 
+orer YELLOW CYPRESS— 6-4 66,50 puta 6-4 49,75 eco 5-4 44°25 sae Firsts ~ Seconds No 2 Common 
$17.30 Factory— No.1 No.1 No.2 8-4 68,2 sie 8 5.25 ee 6-4 56,25 ,., 4-4 64,25 ,., 4-4 28,50 _ 
FAS Select Shop com. com. Plain Yo I Com & Sels 8-4 66,00 6-4 64,50 ,,, 5-4 31,00 
ced |, ee $ 72 $59 $36 $31 $26 Firsts & Seconds 1-2 624,25) oa = No I Com & Sels 
1x12” PP tcnnsnnwe 75 62 48 35 29 4-4 110, eee 4-4 37,00 oo [1 Firats & Seco 6-4 49,50... || Firsts & Seconds 
$49.75 BR anises: 7% = 63 BO BHO BO | Sek 125.75 81, |] Bk 48425 we HH And 92,00 4, | TORRY 5-4 fes78 tt 
$49.4 : abs eit 82 68 55 37 31 6-4 104,25 noe No 2 Common No I Com & Sels Firsts econds 7 eat 
| enna ed 100 15 65 No I Com & Sels 4-4 27,75 eee 4-4 ‘aicn 76,75 8-4 134375 ecco rar 75,25 ied 
_ . = -— 3=4 ci ee 6-4 27,25 _ .. No I Common 10-4 149,75 seit Wo I Com & Sele 
1x12” J Boards— No. 1 com. No. 2 com. 1” random 4-4 58,25 .., Wirt om 4-4 59,00 .., |]12-4 154,75 ,.. 44 47, eco 
$19.25 EEE $42.50 $33.00 igi 5-4 63,50... quartered Fists me © Come Be 8 Common 
13.75 = lx 3” 42.50 34.00 hei 6-4 65,50 oon Firsts & Seconds Panel & Wide lJo 1 8=4 sine eo Pen 4-4 30,00 
ane ae == 9 files = & Gasin co [ae re ee 182,00 
} oi ee eee 53.00 36.00 wi abi 44 36,25 _— 4-4 127,50 147,90//13-17" Box Boards Firsts E3 Sesaris Bo I Com & sels 
Peck. ixis’”’ ‘ : $23.00 6-4 40,00 5-4 142,00 171,75|) 4-4 102,00 ,,, 4-4 — 5-4 ..,. 104,50 
26-32' 9 FALLS see wees wees = —=—te eee . Ow 6-4 146,75 oes Firsts & Seconds 6-4 rie 4 rates No 2 Common 
| Soest. att ities’ |] oe aektis amelie Ses oo ae 
Firsts & Seconds 0 Vom «& ve 5 - . eee 
vay 4-4 S90 con 3-2 =—54,25 nce 5- 125,75 |}12-4 74,50 ,, Firsts r Seconds 
$28.04 ' CYPRESS SHINGLES & LATH st Get75 «fil |] 528 set7s 78SS0l] aa 108380 137200 lio I com 8 Seas’’” || aca... 109,75 
, 5478 Cincinnati, Ohio, . é— : fing are 6-4 68,00 ,,, 3e4 = 72,75 ge saps 4-4 42,25 .,, || Mo I Com & Sels 
7 36.73 average Tkaaner’ cole san sole i t= 73,00 ane 4-4 80,50 > || 4-4 68,75 85,00 |] 6-4 52,00 222 |] 4-4 44, 59,75 
, AF er I ay f.0.b. | so, 6°50 °°° 5-1 86,00 108,00]| 5-4 3, 89,00] B-4 52:75 °°. |lno 2 comon 
j-inch, § icinnati: Yo I Com & Sels 6<4 oe 250 a « : ~— 1C-4 553,50 Ss, 5-4 47,00 
9~19" j a Dyes » Reo Soe 4-4 . oe b-4 . eee ras 4 . eee 12-4 59, 50 eee 
2x12 ell Best Primes Economies 6-4 53.00 co NO 2 Zomnon 4-4 52,00 60,50 ||No 2 common Firste-f Sees: nds 
$15.00 e  wiweneaer yd kneare meee ar 8-4 58.25 ,., 4-4 57,50 ... |{No 1 Common 8-4 27,25 gn 44 4. 71,00 
_ ERE Se ee er 6.70 $3.90 16-4 90,98 cds Plein 4-4 53,75 56,50 })12-4 25,50 .,, || No 2 Common 
; DR erate en aes ee 6.95 4.30 12-4 62,75 Firsts & Seoonds 5-4 53,50 ... No S Common 4-4 32,00 
GRRE Saas 6.95 i 4.30 Plain 1-2 61, eee 6-4 as 69,50 6=4 24,00 i cyPhiss 
$20.00 | Panel & Wide iio I 5-8 69,25 pe Oe SI.78 sec ») Firsts £ "econis 
17.75 | Lath, 4-Foot, 34x1//2—Inch— 4-4 78,25 .., 4-4 91,75 110,75||12-4 70,50 ,,, 13-17" Box Boards 4-4 81,75 init 
19.25 ge ree $8.90 No. 2.. $7.90 | 13-17" Box Boaris 5-4 106,00 125,50||No 2 Common anh 82,00 see |] Sea 88,00 ,., 
eee ee e PO . . . eee eee tweens . rie 72,50 ne 6-4 113, 25 123,75 4-4 hosed 43,50 9-12" Box Boards 8-4 95. 25 lined 
i 1g"aWar FAS 6-4 187,00 132,50 No 2 A Common 4-4 66, 12-4 123,25 °°: 
$3.00 | oe SE dks No I co sels 5-8 29,75 Firsts & Seconds Selects 
| OAK FLOORING $4 67,50 332 i] 2-2 40,755, ll 4-4 29,25 43:95 |] 44 57.75... Hl 4-4 63,00, 
r 18’ a Firsts & Seconds 5-3 48,00 51,25]) 8-4 50,00 |} 5-4 63.75 4... 5-4 70,50 eee 
$40.00 rhe following are average prices, Memphis base, 5-8 44,00 .., 3-4 57,25 ,,, ||No 2 B Common 6-4 61,00 ,.. 6-4 74,25 eee 
45.00 obtained for oak flooring during the week ended 4-4 60,00 4... 4-4 65,75 76,00}| 4-4 0,50 |) No I Com & Sels 8-4 73,25 ate 
Sept. 25, as reported by the Oak Flooring Manu- 54 64,00 eee Sat 2°¢ 70,00 =? Ho ated Bo I Shop 
a aoc ge Res 8 a ne ae 6-4 56,0 sc 6-4 78,50 78,00|/Firsts & Seoonds 6-4 46,00 ,., 4-4 42,00 ne 
acturers’ Association : G4 69.75 ... 8-4 89,50 80,25]) 4-4 84,50 ,,, || No 2 Comnon 5-4 53,00 pate 
13x11,” 2144,” %x1 1,” %ex2" wo 1 Com & Sels 104 #200 eee 5<4 104,00 eee 4-4 Sore eee 6-4 54,50 eee 
Cr ié , : oe 5<8 31,75 a No 2 7o7%..0n : 6-4 104, ee 6-4 38,75 a _8a6 64,25 meye 
— — er 32.16 $83.38 $94.77 3-4 33.75 a. 5-8 gee 95,25)| Ba 111,00 115,25 || O-4 38.75 asa ji tio 1 Common 
1B - oe oy ay ae aaatae 95.57 42.00 ‘sa ti ee - pe 52,90 pgs —s ope eee oe ‘3° ro ee 
em We WAR sce sssae 79.17 57.41 57.75 54 48,50 sae - eee 95,69 in eee Pisin o 7 eee 
ntreated = pin. wht. ...$ 67.64 85.58 54.75 63.68 6-4 53 < eee Re es Ln « ; Con & Sels Peate & een a Be 35.50 eee 
southern r. pln. red.... 65.2 0.6 53.6: 58.73 6=4 . © 3 Com-Fly crate “ . eee e ee 2° ae 
sap-Pine Sel. pln. wht. 63.60 74 a7. 17 48:51 | wo 2 Coan 5-8 ng, 22,25|] 5-8 43525 A, Sekt 118,75] b-4 31,75, 
$1.25 Sel. pln. red.... 61.46 72.3 47.74 47.52 5-3 18,25, 4-4 | 54,75 51,75) 4-4 954,25 8... |1No I Com & Sels 6-4 52,75 oe 
110 — No 1 common... 45.19 52.86 2445 24.67 4-4 26,25 ,., NO 3 Couroa S-& 80,50 one |] SB an = 59,00 
° No. 2 common 15.40 21.85 8.50 5-4 27,00 adi 44 32,50 24,25 10-4 92,00 eco 3-4 eee “4. 75 
1.00 oe aes me ees 6-4 26,25 3.. 6-4 ovens 29575111204 101,50 fo, I] ana 6 S35 53525 
88 . Y%yx1%y” x2” $,x1%” f,x2” 8-4 26,50 ... Sune Wormy No 2 Commen ont | ose 79,50 
“9 Clr, qtd. wht....$ 95.50 $98.18 Be 3 Connsn | ee tt ce |b dee 
_ C - Wht... .$ 95.5 DEE! sccm  elacein 4-4 20.25 z ~ 6-4 43,00 ,,, ‘aad ae 29,75 
ents a Sel, _. “—. ws. a ee ews wewecs —— tr o""——]| Firsts & Seconds 6-4 34,50 ee || No 3 Comnon 
ties, oe. Gee. w.Ae.... G6.50 TAEO .ccce cosec ore 5-8 65,00 4s, |[10-4 .., 44,75 |] 4-4 .,, 22,25 
20 cents clr. pln. WHE. 0 77.54 Oo) Ss $81.54 stent t Seconds 4-4 89, 50 No 3 Cormen EAS Wormy 
Ir. pln. red.... 71.17 70.90 ..... 74.14 4-4. 51.50 B-4 97.75 128,001] 4-4 23,25 4-4 56,79 
Bridge Sel. pln. wht. 63.45 67.16 ..... 64.97 | wo I com & Sele” 6-4 105,50 ,,, ||10=4 *__ 28°95 || souna Worny . 
Plank B ‘el. pin. red..)!: 62.08 65.94 ..... 61.76 ee” ee Be4 119,50 60, 4-4 44, 41,50 
$42.00 No. 1 common... 39.64 48.80 ..... 32.74 No I Som & Sels No T Com £ Sels 6-4 ese 45,75 
38.00 & No. 2 common... 13.07 8 eee 1-2 40,75) nee |] 4-4 = 52,75 8=4 coe 52,75 
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Cincinnati, Ohio, Oct. 4.—Average wholesale prices, carlots, Cincinnati base, on Virginia, West 
Viriginia and Tennessee hardwoods today 
4/4 5/4A&6/4 S/4 , 4/4 5/4&6/4 8/4 
. SASS WOOLD-— 
QUARTERED WHITE OAK ies — ps << a 
FAS $135@145 $145@155 $155@165 ge $ 65@ 70 $ 70@ 75 $ 70@ 15 
4 ee - ~ 9 No. cCOm..... 45 50 53 56 D3 56 
Selects 105 110 110 115 115 120 N a = 2R 21 on 38 28 3 
No. 1 com 80 685) OU8HD)0CU9O O90 oO NO. © COM..... 6 e oso 6° a . 
No. 2 com.. 45 50 54 nu 55 60 CHESTNUT 
Sound wormy.. 435 +) D2 57 55 60 Ea ere $100@105 $112@118 $122@12s8 
; > me, 3B CORR. wos 60 65 65 67 70 75 
QuARTERED Rep OAK No. 3 COM... 20 21 21 22 21 22 
FAS $110@115 Sd. wormy and 
No. 1 com 60 O65 No. 2 com... 36 38 38 40 40 42 
No. 2 com 40 45 Sd. wormy and 
. - WT No. 1 com. & 
PLAIN WHITE AND Rep Oak : better ...... $8 42 43 #45 #45 = «47 
FAS $105@110 $115@120 ar @135 : 
Selects 70 7 7 80 85 90 BiRncn ., 
No. 1 com 60 6 70 75 7 8O > Peer. $105@119 $110@115 $115@120 
No, 2 com 42 5 47 nO 4s 52 No. 1 com. and ¥ 
No. 3 co oe 24 23 25 24 27 > wevewress 65 70 70 75 70 75 
Sound at Re 45 45 53 5S nD 60 No. 2 cOM...-. 51 53 33 3S 38 40 
Hickory BEECH— 
FAS $ 95@105 $ 95@105 SU snaacedy $ 65@ 70 $ 70@ 75 $ 75>@ 80 
No, 1 com 6 70 65 70 No. 1 com..... 42 45 47 50 47 50 
No, 2 com aii oo) 40 35 40 No. 2 COM. ...«. 27 30 30 33 33 35 
MAPLE 4/4 5/4&6/4 8/4 10&12/4 16/4 
): ae ee were werk ee $ 75@ 80 $ 80@ NS $ Si@ WO $ 95@105 $110@115 
De RMON: ao a vers nha ewe Kw eAE 50) «=D 63. 6S 68 72 7—)| OU 90 95 
a nies ae 33 «38 35 40 41 45 48 650 
WHittTk ASH 
FAS . .....-8 95@100 $107@112 $112@117 $125@130 $155@160 
No. 1 com, and ‘sel. L tian elacita auplelald no 60 72 77 7s SZ 100) 105 95 100 
Nf Srey rrrT ey tre tT t 32 35 35 40) 40 45 45 50 50 99 
NORTHERN HARDWOODS VALLEY HARDWOODS 
The following list represents present value of Cincinnati, Ohio, Oct. 4.—Average wholesal- 
hardwoods, f. o. b. Lower Michigan mills: ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 
No.1 No.2 No.3 . . ' 

FAS Selects com. com. com. G “Qt rd. red 4/4 5/4&6/4 8/4 
—aaeee—-  @ @02+~.—.—L—U.——eONeSNeeSeSsSsés«sé‘a Rn cee $103@108 sar tae $108@112 
4/4 $ 66@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 No. ” com... 58 62 68 68 73 
5/4 70 #75 60 65 17 50 28 30 24 26 Qtrd, red, sap no defect : 

6/4 75 80 65 70 52 55 33 35 24 26 > peer 58@ 60 62@ 65 68@ 70 
8/4 80 85 70 75 57 60 38 40 wcccce No. l com... 47 52 52 
10/4 95 100 85 90 6=6—©70 7 @ GF ccccce Plain red: 

. ea 100@103 100@105 105@110 
Brercu— No.1 com... 56 58 58 63 63+ 68 
5/8 No. 2 common and better 30@32 12@14 Sap: 

4/4 60@ 65 45@ 50 33@ 35 23 25 16 18 Bxbds., 13-17” 70@ 71 

5/4 65 70 50 655 35 37 28 30 18 20 Plain FAS 6” 

6/4 70 75 55 60 40 42 30 32 18 20 & wider... 52 55 54@ 58 58@ 62 
8/4 80 8 65 70 50 52 33 35 20 22 No. lcom... 40. 41 2 45 45... 
Birco— No. 2 com... 24 25 26 29 
4/4 100@105 80@ 8 47@ 50 28@30 18@20 | “AN Ly 

5/4 105 110 85 90 52 65 30 32 19 21 D log run. : $ 40 $ 55 $ 60 

6/4 105 110 85 90 67 60 35 37 Oe eee 

8/4 110 115 9 ae Se wehews yy glee - ee 6 Ke 

10/4 115 120 100 105 80 85 50 55 «ee, . a = WS Se ee Se SF 

12/4 120 125 105 110 85 90 50 55 ...... MM. eee 3s 40 2 

16/4 140 145 120 125 1056 110 ...... ..ecee No, 2 com..... 3s 36 

S . QUARTERED WHITE OAK— 

Sort ELmM— ce uviccven $123@128 $128@133 $133@138 
4/4 65@ = 50@ 55 42@ 45 26@28 20@22 ee ere 92 «97 97 102 102 107 
5/4 70 55 60 47 50 28 30 22 24 yf eee 70 75 Th 80 SO &5 
6/4 15 80 60 65 52 65 30 32 22 24 ee, DB OOM. cc 40 45 45 50 50 55 
8/4 > | |) QUARTERED Rep OAK— 

10/4 5 TT) 70 Th Hi i> 4 eee 

12/4 oo 6 6©95)06lUTDORO éb 70 4 Rees naa a. —e = 

16/4 100 110 > 100 85 ee | No.2 com..... 35 iP «es 

Hard MaPLe— PLAIN WHITE AND Rep Oak— 

4 70@ = 60@ 65 47@ 50 28@30 15@17 Kr _ ora val eee 82@ 87 $ 95@100 $105@110 
5 80 65 70 55 60 30 32 18 20 cece eas 63 68 68 72 q2 76 
6/4 85 90 70 75 60 65 33 35 18 20 ) 53 58 5S 13 63 68 
8/4 90 95 75 80 65 70 38 40 20 22 No. 2 com..... 42 4h me. wale 45 50 
10/4 110 115 95 100 85 90 45 50 23 25 No. 3 com..... ae xin ae we 25 30 
YP rr ye = t+ 95 100 45 60 26 28 Sound wormy.. 37 38 40 45 45 50 

0 5 25 See bee BO OD ls cceee _— 5 
16/4 160 165 145 150 135 140 60 55 ...... Oe oe ss $63 $67 367 $70 
HARD MAPLE FLOORING Stock, RoucH— No. 1 com.... 47 50 50 55 

1 err 34 45 28430 18@20 No. 2 com.... 25 27 27 28 
5 aa 15 17 30 32 18 20 
yy a as _ CHICAGO RECEIPTS AND SHIPMENTS 
54 @ 2 58@ bo oe a sen 18038 Reported by J. J. Fones, Secretary Board of Trade 
6/4 80 85 70 75 55 60 38 40 18 20 RECEIPTS Serr. 1 TO Oct, 2, INC. 
8/4 85 90 75 80 60 65 40 45 20 22 Lumber Shingles 
END Driep Waite MarLe— 1D2O weer seer ee eee. 406,029,000 36,445,000 
4/4 100@105 ........ 75@ 80 ...... P| | acatilbtaiteiehietmets sink ee 
e/a er ae chewasan fo * Contes sesees Decrease .... ‘ 9,710,000 17,957,000 
i  Bieeeoeal TR Bacaesmiencess RECEIPTS FROM Jan. 1 ro Ocr. 2. ; 
ereree ereces umber F hing es 
BOZG nw cccccccvcce sypheenue,00e 308,127,000 
HARDWOOD FLOORING 1925 errr rrerre «Fe 411,581,000 
eee ee 28 681 000 PS oe eg ee 
Sales by Michigan and Wisconsin flooring mills Decrease... 0.6662 eeeeeeeeees 103,454,000 
of maple, beech and birch flooring, as reportec SHIPMENTS FROM SEPT. 1 TO OcT. 2, INC. 
ported to . 
the Maple Flooring Manufacturers’ Association, __ Lumber Shingles 
averaged a» follows, f.0.b. cars flooring mill basic, | 1828 <<< + eee eee 173,737,000 33,572,000 
during the week ended Oct. 2: * re W925 eee cece eee ees 220,842,000 35,487,000 
. . : PCCHOREE «oc ccccces 47,105,000 4 Bi) 5,000 
MAPLE “ar Pan . 

a Cras No. : Factory SHIPMENTS FROM JAN. 1 TO OcrT. 2, INc. 

a « 870.41 $46.90 ..... Lumber Shingles 

Sakae ERT PARE ves 7.24 Peers SOE eee a 1,480,369,000 296,327,000 
12 x21,” tah sdsbdk nde 2. 16.6% met $39.51 eC Se 1,746,316,000 411,087,000 

er Sa eS Aa _ —_ — ~ — 
XZ eee eees ee’ iewee- * nese Decrease ......... 265,947,000 114,760,000 











CHICAGO BUILDING PERMITS 


The following are comparative 
totals in Chicago for September : 


building permit 





Permits Sept.. 1925 Aug., 1926 Sept., 1926 
0 Serr ree 13 128 136 
Offices and hotels. . 10 13 & 
Residences ........ 775 TOS 577 
Halls and churches a S 5 
Apartments ; ‘a 335 vez 317 
Stores and offices. ; 2 a 2 
Stores and resi 

eer 22 133 13 
Stores and apart 

I ie ain a rv 4 23 24 
Miscellaneous ..... 7 7 : 

TO #icdice ees 4 1.4317 1,224 1,096 
EE eee 20% 177 1,023 
Se eee ; 47 67 
Frontage, ft. oi’ a 39,426 54,764 
a Skew ae $54,025,600 $25,943,500 

Buildings Frontage, ft. Cost 
Total Jan. 1 to Sept. 
cS are 13,540 $14,799 $277,532,550 


Total Jan. 
30, 1926 


1 to Sept. 


11.017 335.486 $264.779,900 


PHILADELPHIA PRICES 


Philadelphia, Pa., Oct. 5.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Board of Trade, are as follows: 


Southern Pine, Merchantable—1905 
(Steamer delivery) 
3x 4” and 4x4”,..$44.00 





3x 6” and 6x6”... 43.00 SE12" . w 000 eoee 58.00 
3x aN 4x8” and BSRES 2 ccs eevece 56.00 

BEM sccecevns -- 44.00 8x14" ...000 eocces 70.00 
3x10" cccccceses SE0e GREE". .cccccee 65.00 


Lengths 22 to "24 feet, add $2. 

_ 2 feet additional, add ‘$1. 50 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23g-Inch Face 
(Rail delivery) 


Babtr. ht. ritt....ce- A Ree ee $93.00 
Bé&btr. sap rift...... idnasenes cane enedenneen 83.00 
PL. ME 6K cesetenceneceeeeeasdese arenas 61.00 
Se ee ee coccee 01.0 
No. 2 com. sap flat.. enc enenneneneemeas Keane 28.00 
Air Dried No. 2 Common Roofers 
1x6”, %x5%...... $27.50 1x10”, %x 9%....$28.50 
1x8”, %x7%...... 28.50 1x12”, %x11%.... 29.50 
Shortleaf Dimension, S4S, '4-Inch Scant, 10- to 
16-Foot 
ae $29.00 DO”  steseusesoas $30.00 
DES ihe aig otcaawa 28.00 De  ssnoweaseuan 31.00 
ET ébabe aimee 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
te CE sccsnvscoceee $64.00 ..... 
Sete” GE csrcovcene 58.00 46.00 $28.00 
Kiln Dried North Carolina Roofers 
2 eh De re ee re eee eee $29.00 
9 fo 3. RS Ee rse ne os ae eS 30.50 
Dt; SE . ccrcodtiswoedeeadnkbacbaanameasrene 31.00 
cs riivehunnrnkaakiaebdaweneee 32.00 
?#-inch thick, $1 more. 
Red Cedar Bevel Siding 
Se OS GO bavcieddsvrsxertevecrscecuoncent $42.00 
Sa 2S Sarre bee ae ew eaienmeaw 62.00 
Tee” MN -cccdcensesccesa pivn@ebnaawendens 68.50 
Maple Flooring f.0.b. ‘Philadelphia 
Ra ME’ OL a vsue andaunnaneeadenaed ‘i $88.00 
i iE iiend ine ac eedseewetadianeenune 72.00 
EE sv ccnvavenadeawaaeehenanes . 46,50 
%x1¥%” and 2-inch clear.......... cabs leda 64.00 
Western White Pine, Dressed 
D No. 2 No. 3 
> oe $ 74.50 $64.50 $48.50 $36.75 
SF errr 89.50 79.50 46.00 39.75 
"a 79.50 69.50 49.25 38.75 
Me Ganeue ous 79.50 69.50 45.25 38.75 
EE ace ie ee 89.50 79.50 45.25 38.75 
OD arxncaescons 104.50 94.50 46.25 39.75 
13” and up.... 109.50 99.50 47.75 41.25 
Lath, 4-Foot No. 1 
0 ere ee eo $7.60 f.o.b. cars 


IN cn'de0e006e0u SE Cif. —$6.25 delivered 








For Editorial Review of Current Market Cot: 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., 
northern pine continues on the 


Oct. 5.—Buying of 
basis of current 


needs. These, however, showed expansion. Fur- 
niture factories bought in larger amounts for 
crating. Meat packers also are consistent CUs- 
tomers. Butter tub and egg crate interests 
bought fairly well. Vrices on the whole remain 
firm. 


The northern pine 
Supplies at the mills 


BUFFALO, N. Y.. Oct. 6. 
trade remains rather quiet. 
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called heavy. Low grades are holding 
steady, although the demand for them is con- 
fined to immediate needs for the most part. 
Competition is especially strong in the common 
grades, SO that business is backward. 


are not 


BOSTON, MASS., Oct. 5.—The expected fall 
revival in northern pine trade has been held 
back by the competition of other woods. Pro- 
ducers and shippers are not pushing for immedi- 
ate business very aggressively and are inclined 
to maintain their lists. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 5.—Eastern spruce is 
quiet. Prices are keeping about steady. Frames 
are moving at $38@39 base. Dimension mills 
are feeling the competition of Coast softwood. 
The bulk of Provincial scantling is $33. Short 
narrow random, under 20-foot, is $32. The 2x8- 
inch can be had for $36 and the 2x10-inch for 


$38. Dry covering boards are scarce, but 5-inch 
up, 8-foot up, DIS, can still be found at 
$33.50@$34. Matched boards, 8- to 16-foot, are 
moving fairly well at $35 for 1x5, $36@$37 for 
1x6 and 1x7. 

WHITE CEDAR 
MINNEAPOLIS, MINN., Oct. 5.—Farmer de- 


mand for posts is expected to increase soon. The 
available supply of 20-foot poles virtually is ex- 
hausted. Prices have not undergone recent 


“me HARDWOODS 


CHICAGO, Oct. 6.—Industrial consumers of 
northern hardwoods are actively in the market, 
the automobile, furniture and refrigerator in- 
terests all being well represented. Prices are 
firming up on scarce items, such as 2-inch and 
thicker maple hearts and common and better 
basswood, 4/4 and thicker. Adverse weather 
in the North has curtailed production, most mills 
being either shut down or running part time 
on account of lack of logs. Demand for southern 
hardwoods is strong, all interests being repre- 
sented in the market. Quick delivery is speci- 
fied on all orders. Prices are firming up. 

INDIANAPOLIS, IND., Oct. 5.—Continued ex- 
pansion features the local hardwood market. 
While there is some spottedness in demand, 
gains in some industries have kept it above 
expectations. Furniture demand is one of the 
features. Sap gum is in good call and difficulty 
is experienced in placing some orders. There is 
a good demand from the automobile industry 
also, and it is expected to remain good through 
this month and next. Farm implement factories 
are ready buyers of oak and hickory, and the 
flooring factories are producing more this year 
than last and buying accordingly. 


NEW ORLEANS, LA., Oct. 4.—Although the 
hardwood market is still strong, there has been 
a slight let down in intensity. The buyer has 
been less keen. Sap gum has been the leader in 
demand, accompanied, however, by FAS red gum 
and the oaks. There has been some buying of 
magnolia. Tupelo is light. 

KANSAS CITY, MO., Oct. 5.—Factory demand 
for hardwoods is well maintained, though motor 
car manufacturers are showing more caution in 
buying than the truck builders. Demand from 
implement manufacturers, refrigerator builders 
and cabinet makers has shown little change. 
Small dimension is in good demand. Retailers 
are mostly concerned with flooring, demand for 
oak being good, but the call for maple is less 
than usual. Orders for finish are being placed 
only for actual requirements. 








ST. LOUIS, MO., Oct. 4.—Orders and inquiries 
for southern hardwoods were received in large 
volume last week. The market was firm and 
tended to strengthen. There was much buying 
from planing mills, flooring concerns, and auto- 
mobile body plants. Among the best selling 
items were: 4/4 and 6/4 No. 1 common and 
better plain sap gum; 4/4 FAS plain red gum; 
4/4 No. 1 and No. 2 common plain red and white 
oak; 6/, 8/ and 12/4 No. 2 common and better 
elm and maple; 4/4 No. 2 common cottonwood; 
and 4/4 No. 2 common plain sap gum. 

CINCINNATI, OHIO, Oct. 5.—The hardwood 
market has been active. Furniture manufac- 
turers have been buying, and there has been a 
800d demand from cabinet makers. Orders as 


4 rule are close to immediate requirements. 
Prices have been steady to firm. 

COLUMBUS, OHIO, Oct. 4.—The hardwood 
Market continues brisk. Buying is better not 


only from dealers and industrial plants but also 
from planing mills. There is now a distinct 
stiffening tendency in the market. Retailers are 
stocking up for fall building demand. While 
orders are principally for immediate wants, there 


appears to be a larger stock demanded. There 

is no oversupply in any species. Prices of oak 
at the Ohio River are: 

No. 1 No. 2 No. 3 

FAS com. com. com. 

Quartered ...cscevs $145 $90 $50 ee 

aS err 105 72 45 $20 


HOUSTON, TEX., Oct. 6.—The hardwood mar- 
ket is in good shape. There is demand for sap 
and red gum. Oak is in good call. Four quarter 
FAS red gum is unusually strong, but common 
and select is not so good. 30x factories are 
buying heavily. The furniture concerns are 
making heavy inquiries. 


BALTIMORE, MD., Oct. 4.—Mill offerings are 
less urgent, and sellers show a tendency to 
maintain price lists. Exporters are getting some 
inquiries for wagon oak plank, but add that it 
is by no means easy to get stocks. 





MINNEAPOLIS, MINN., Oct. 5.—Northern 
hardwood wholesalers have been moving a fairly 
large amount of lumber. Industrials are buying 
only for current requirements, as a rule. Sash 
and door factories are not as active buyers as 
they were a few months ago. Prices are hold- 
ing firm. 


BUFFALO, N. Y., Oct. 6.—The hardwood de- 
mand does not improve to any great extent, but 
business is called fair and the outlook is for a 
steady demand this fall. Wholesalers say that 
the margins of profit are small, as there are 
ample stocks to be had in the majority of items. 
Oak, maple, birch and poplar are among the 
chief woods in the demand. Some wholesalers 
are getting a fairly good volume of business in 
red and sap gum, which hold strong. 


NEW YORK, Oct. 4.—Demand is holding up 
well, with the result that prices are firm. Buy- 
ing of industrial users, especially furniture man- 
ufacturers, is unusually satisfactory. Maple and 
oak flooring are selling better than in the latter 
part of summer, when quite an improvement 
set in. Stocks generally are well balanced, ex- 
ceptions being in certain grades of chestnut. 
Chestnut, 4/4 FAS, range around $104.50, whole- 
sale; No. 1 common, $60.50; wormy, $45.50. No. 1 
common plain gum is $64; oak, 4/4 FAS, $119; 
quartered white oak, 4/4 FAS, $159; No. 1 com- 
mon beech, $47.50; No. 1 common birch, $62. 


BOSTON, MASS., Oct. 5.—While there is not 
much snap to hardwood demand, several classes 
of buyers are now coming into the market more 
freely. Improvement in sales to furniture and 
chair manufacturers is encouraging. The re- 
cent takings of flooring manufacturers have 
been more satisfactory, especially in the case 
of common oak. The spread of quotations is 
said to show some tendency to narrow toward 
the upper margin. Hardwood flooring is now 
selling moderately well. Quotations, }{}x2% 
clear: Birch, $78.50@$87.50; maple, $84.50@$86.50; 
oak, white, plain, $954@$97; selects, $80@$84; No. 
1 common, $60@$62. 





LOS ANGELES, CALIF., Oct. 2.—Hardwood 
merchants are very well satisfied with present 
steady demand, which is running well toward 
oak flooring. Prices are firm and those for gum 
especially strong. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 6.—Inquiries for railroad ma- 
terial feature the local fir market this week, and 
some nice orders should develop shortly from 
that source. Consumers as a rule are cautious, 
and confine their orders to immediate needs in 
most cases, picking up transits whenever possi- 
ble. Mill stocks are in pretty fair shape, al- 
though it is reported that a few mills are short 
on 2x6-inch and wider dimension. Prices are 
generally steady, and the outlook indicates a 
spurt in the demand soon to complete the build- 
ings under construction before cold weather sets 
in. 


NEW YORK, Oct. 4.—Continued heavy sales 
of fir have served greatly to offset continued 
heavy cargo arrivals. The market is vastly 
improved over midsummer. The price delivered 
c.i.f. ranges from $33 to $34, rough; $32 to $33, 
dressed. 

BOSTON, MASS., Oct. 5.—Specialists in Coast 
softwoods generally agree that there is less un- 


A lining accurately cut, ac- 

curately tongue-and-grooved, 
accurately end matched; care- 
fully packed and identified by 
the trade mark “Brown's Su- 
percedar Closet Lining.’’ And 
it costs no more than the or- 
dinary cedar lining. 
Moth proof closets appeal to 
housewives. They have now 
learned that such closets cost 
you want samples, prices and 
circulars? Some desirable ex- 
clusive territory still open. 
Write us if interested. 

The demand is here. Do 
if Supercedar is installed in 
place of lath-and-plaster when 
practically nothing additional 
building. 


‘BROWN 


MEMPHIS 


Qo 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 








Quality Helped 
It to Win 


Since we put it on the market 
four years ago, Hudson Oak Floor- 
ing has seen a steady rise in sales, 
Dealers have tried it and then 
comeback for more. Six months ago 
we doubled the plant capacity of 


HUDSON 


Oak Flooring 


This flooring wouldn't have 
made such gains except for con- 
sistently maintained quality. Buy- 
ers who have tried it have been 
satisfied and come back for more. 
Here is the kind of flooring it pays 
dealers to sell. 


Write for samples and 
see for yourself. 


Hudson Hardwood 
Flooring Company 
Sales Office, MEMPHIS, TENN. 


at 
VICKSBURG, MISS. 





a ee TENN. 
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Dealers Sell It 
Year After Year 





Dixie Brand Oak Flooring is 
the kind of flooring that dealers 


stick to once they try it. It sat- 
isfies their customers the way 
they want a flooring to. Uni- 
formity of texture and color, 
good manufacture and depend- 
able grades have won for Dixie 
Brand a solid place in scores of 
retail yards. Write for samples 
and prices. 


We have several million 
feet of Gum, Oak, Ash, 
Elm, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 





Caddo River 


Lumber Company 
R.A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





MILLS: 
Rosboro, Ark. 
Glenwood, Ark. 
Mauldin, Ark. 


We Solicit 
Your Patronage 























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND PRIZE 
re 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500Axes& Tools 





sold lumber in transit, and that the New Eng- 
land market is a little stronger. Mill shipment 
orders continue very scarce. Retailers are dis- 
posed to save $1 to $2 by picking up transits. 
Ordinary schedules of dressed fir in transit have 
sold at $31 to $32 ¢.i.f. No. 1 common fir boards 
are firmer, $29 ship's tackle now being asked. 

KANSAS CITY, MO., Oct. 5.—Demand for 
common fir boards and dimension has been 
good, but demand for other items has slowed 
down some because of bad weather. Fir upper 
prices are said to be a little off from the basis 


of two weeks ago, but boards and dimension 
are steady. Some city orders have included 
flooring and finish, and there has been some 
call for long dimension. 

SAN FRANCISCO, CALIF., Oct. 4.—The fir 


cargo market is active with rail movement show- 
ing a decline. Prices are holding fairly firm but 
are low. Retail business is slightly better. 
BUFFALO, N. Y., Oct. 6.—Fir prices have 
shown a weaker tendency of late, owing, it is 
said, to there being too much lumber on the 
market, not all of it being fir. Retailers will add 
to their stocks in only a sparing way, and as a 
rule are desirous of quick delivery, so they 
depend as far as possible on storage stocks. 


BALTIMORE, MD., Oct. 4.—The market for 
fir is reported to be just a little bit better than 
it has been. Pacific coast rates have gone 
higher again, and may rise further. With profits 
narrow, sellers are not in a position to absorb 
the freight increase, and fir will have to be 
marked up. Assortments of fir are large enough 
to take care of all requirements. 

LOS ANGELES, CALIF., Oct. 2.—The fir mar- 
ket has been featured by the demand from rural 
yards, and requirements in the main are for 
lowers. Shipments are rather slow. The supply 
is fairly good, prices being strong with a tend- 


ency to advance, 
CYPRESS 


NEW ORLEANS, LA., Oct. 4.—Cypress trade 
has been good. There has been a rapid recovery 
of both sawmills and planing mills in the hur- 
ricane zones, 


CHICAGO, Oct. 6.—There is a seasonable 
volume of business being done in red cypress. 
Demand for finish lumber in the East is good. 
Country yards are buying sparingly, due in some 
measure to the wet weather, but another few 
weeks should see rural retailers more actively in 
the market. Mill stocks are in good condition and 
prices are steady. 


KANSAS CITY, MO., Oct. 5.—Wet weather 
has held down the demand for cypress, as most 
of the orders for this wood have been coming 


from the country, where boards and cheaper 
dimension items have been in good demand. 
City yards are not buying much and factory 


trade is lighter. 


NEW YORK, Oct. 4.—A good fall trade is re- 
ported by cypress distributers and the outlook 
is bright. Prices have steadied. Rail shipments 
have improved. Red gulf, inch, by car f.o.b. 
New York, FAS, is $102.50; selects, $82; No. 1 
shop, $55. Shingles, 6x18, hearts, $17; primes, $13. 

BUFFALO, N. Y., Oct. 6.—The cypress demand 
is in limited volume, as building operations have 
shown a tendency to fall off. Little change in 
prices has been reported, but occasional conces- 
sions are made. 





BOSTON, MASS., Oct. 5.—Factory trade in 
cypress is quiet and the city yards are doing 


little buying. Prices are well spread. Quota- 
tions on yellow cypress: 

FAS Selects Shop 
Pe awaweebed were $ 85@ 98 $70@ 83 $48 @58 
5/4 and 6/4....... 90@108 80@ 93 63@68 
i vtshtevabenkaks 105@115 88@ 105 73@83 
Dee -sietadeneeaes See. wehessex “se0enes 


BALTIMORE, MD., Oct. 4.—There is still a 
disposition on the part of consumers to use cy- 
press on a broader scale, but the general require- 
ments in the way of lumber are not large. Stocks 
at producing points in many instances are quite 
large, and manufacturers are disposed to hold 
out inducements. 

INDIANAPOLIS, IND., Oct. 5.—Demand for 
red cypress continues very good. While stocks 
in retail yards are heavier buying is good. There 
is increased demand from country yards, as 
rainy weather does not appear to have hurt 


business and prospects are 
are fairly firm, though 
reported. 


exceptional. 
some 


Prices 
concessions are 


CINCINNATI, OHIO, Oct. 5.—Demand for 
cypress has continued fairly active, Dealers re- 
port a good volume of orders for fall repair 
work. Prices have been steady. 


HEMLOCK 


Oct. 6.—Demand for northern 
hemlock holds up pretty well, Wisconsin and 
Michigan yards absorbing -considerable quanti- 
tics of this wood. Dry stocks in a great many 
items are getting scarce, but there have been 
no noteworthy changes in prices for the last few 
weeks. 


CHICAGO, 


NEW YORK, Oct. 4.—Large shipments arrived 
and receipts will continue heavy until cargoes 
listed under the old rates have been moved, 
There have been continued good sales, and con- 
gestion is not worse than it was earlier in the 
fall. sargains are to be had, but not as readily 
as in the late summer. Wholesalers say the 
price has steadied considerably, and is $33, 
rough; $32; dressed, c.i.f. 


BOSTON, MASS., Oct. 5. 
market for hemlock is not 
bulk of the 


-The New England 
very active. The 
trading is in transit lots from the 


Coast, which have firmed up a little, due to 
lighter offerings. Quotations on eastern hem- 
lock remain about steady. Kastern clipped 


boards are $32; northern clipped, $31, and ran- 
dom, $29@$30. 

BUFFALO, N. Y., Oct. 6.—The hemlock de- 
mand has not been large so far this month. Fast- 
ern hemlock is finding much competition from 
hemlock coming from the Pacific coast. Retailers 
in most cases have small stocks, but are avers¢ 
to adding to them. 


WESTERN PINES 


CHICAGO, Oct. 6.—Some orders are _ being 
placed right along for western pines, although 
the demand is not as active as usual at this 
period of the year, due to wet weather. The 
mills seem to be getting considerable business 
from the middle West and eastern territory 
Prices are rather easy. 


SAN FRANCISCO, CALIF., Oct. 4. 
market has shown little change. There is a good 
volume of business, retail demand having in- 
creased. Prices are strengthening to some ex- 
tent in upper grades. tail business to the mid- 
dle West has dropped considerably, owing to 
flood conditions there. Export trade has shown a 
slight gain, Australia business being good. 


The pine 


NEW YORK, Oct. 4.—The higher grades ar 
selling much better and lower grades are hold- 
ing their own in price and demand. Retailers 
are buying in better volume. Inward shipments 
have improved to a considerable extent. 

BUFFALO, N. Y., Oct. 6.—The demand for the 
Pacific coast woods is not on any larg¢ 
the industrial plants and retailers taking only 
such stock as is immediately needed. The tend- 
ency is toward lower prices in some classes of 
common lumber, though California sugar pin 
holds about steady. Oregon pine mills are dis- 
posed to ask advances. 


scale, 


BOSTON, MASS., Oct. 5.—Intense competi- 
tion and more or less uncertainty about prices 
feature the New England market for western 
pines. Some Pondosa pine business is reported 
as follows: No. 2 common, 1x6, $46.25@47.25; 
1x8 and 10, $42.25@43.25; 1x12, $43.25@44. No. # 
common, 1x6, 8 and 10, $36.75@37.75; 1x12, 
$37.25@38.25. Idaho white pine quotations are 
rather irregular, but there is fair demand. Some 
sales of No. 2 common are reported at rather 
less than the following prevailing quotations: 


No. 1 No. 2 No. 3 
ee ee $63.50 $60.00@61.50 eee 
OT Se ree 64.50 60.50@ 61.00 $42.00 
ME. cocwsanneee 63.50 56.50@57.00 43.50 
eae 66.50 56.50@57.00 43.50 
WOE hi sis aher sca wean 59.00@59.50 14.50 

KANSAS CITY, MO., Oct. 5.—Demand for 
California pine here is better than it was 4 


year ago, but the volume has fallen off some 
from what it was early last month. Boards and 
dimension are in best demand, with some buy- 
ers taking finish to fill out cars. Demand for 
factory items has been slowing down a little. 


LOS ANGELES, CALIF., Oct. 2.—Very little 
change has taken place in the western pines 
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market during the week, except for continued 
increase in demand from the middle West. 
Florida is also entering the market, this demand 
taking up a part of the small surplus now at 


the mills. 
REDWOOD 


CHICAGO, Oct. 6.—Demand for redwood is 
holding up well, both industrial and retail 
sources buying in considerable volume. Prices 
are steady. Mills stocks are about normal. The 
outlook is very good for fall trade. 


SAN FRANCISCO, CALIF., Oct. 4.—Redwood 
is excellent. Mills, although not running to ca- 
pacity, have increased production to care for 
jncreased orders. Prices are firm. Rail business 
to the middle West is off, but eastern and export 
have increased. State and local trade has im- 
proved. i 


NEW YORK, Oct. 4.—Continued good demand 
for industrial items has put the market on a 
fairly satisfactory basis. Wholesale stocks have 
been replenished. Stores of seasoned lumber are 
ample. 

KANSAS CITY, MO., Oct. 5.—Factory demand 
for redwood .boards and moldings is light, but 
the limited demand from retailers has remained 
about steady, with lath and siding in fair de- 
mand and most orders including moldings. 





BOSTON, MASS., Oct. 5.—Eastern wholesalers 
negotiating for shipments are encountering a 
firm attitude among redwood producers. Prices 
are inclined to stiffen. Local demand is fair for 
the season. There is very keen competition 
among redwood wholesalers. 


LOS ANGELES, CALIF., Oct. 2.—Demand for 
commons is very satisfactory. Eastern demand 
is fair, with the outlook for fall business good. 
The export demand is fair. Prices are firm. 


NORTH CAROLINA PINE 


BOSTON, MASS., Oct. 5.—Demand for North 
Carolina pine rough edge is quiet. Prices range 
from $56 for ordinary circular sawed lumber to 
$62 for nice band sawed stock. toofers are moy- 
ing in about the same volume as last week, and 
the 8-inch air dried are steady at $31@32. Short- 
leaf flooring is dull. Lowest prices accepted here 
for 1x4 flooring: B&better rift, $77; C rift, $60; 
B&better flat, $54. 

NEW YORK, Oct. 4.—Prices have steadied 
considerably. There is no sign of weakness any- 
where in the list. Mills are sending forward 
stock more promptly. No. 2 and better flooring, 
}3x2l, rift, sells wholesale at $82.25; No. 3, $64. 

BUFFALO, N. Y., Oct. 6.—North Carolina pine 
is not as strong as it was recently. The chief 
weakness is in roofers, which have had a decline 
of about $1 in the last two or three weeks. Six- 
inch roofers ‘are now $29 and 8- and 10-inch, 
$30.50. Trade is held back by the fall in prices. 


BALTIMORE, MD Oct. 4.—The_ shortleaf 
mills take the stand that they ought to get more 
money for their products, and trade is quiet. 
Stocks on the wharves have been still more re- 


duced. 
SOUTHERN PINE 

CHICAGO, Oct. 6 The best feature of the 
southern pine market seems to be the demand 
for railroad material, which from all accounts 
is very satisfactory. Other items are moving in 
fair volume to the various consuming interests, 
but mills are inclined to be bullish on prices 
Where stocks are low and broken. 


NEW ORLEANS, LA., Oct. 4.—A drop in or- 
ders booked by Southern Pine Association 
mills was recorded during the last week. Gen- 
erally speaking, there is little if any indication 
of a willingness to make concessions. Mill pro- 
duction has not varied in the least since last 
week, while shipments have increased. Car 
Supply is reported good, as is the supply of labor. 
Weather generally has been excellent, 

ST. LOUIS, MO., Oct. 4.—Southern pine busi- 
hess slumped last week, the quietness being 
attributed largely to unfavorable weather 
throughout the North and East. All orders for 
mill shipment were for badly mixed cars, on 
Which immediate shipment was _ requested. 
Stocks at the mills are becoming badly broken. 
The transit list is still comparatively small. 

KANSAS CITY, MO., Oct. 5.—The volume of 
southern pine business placed last week slumped 














STRAIGHT LUMBER 


FROM 


STRAIGHT LOGS 


The complaint of crooked, warped and stained 


lumber does not apply to NATALBANY 


products. 
NATALBANY lumber stays straight. 


It has been sawed parallel with the growth 


and taper of the log, rather than with its 
center. 


It has been stacked with narrow stickers, per- 
mitting uniform moisture content and uniform 
seasoning. 


The boards dry out brighter, the knots are 
tighter, the machine work smoother, the 
grades more uniform because of proper 
drying. 


All short leaf boards and dimension are soda- 
dipped, eliminating blue-stain. 


NATALBANY lumber (you can tell it by the 
numbers 71, 72, or 73 on the end of the stick) 
is placed in your hands with the assurance 
that, whether long leaf or short leaf, every- 
thing developed by scientific research has 
been done to make it straight and bright and 
true. 


NATALBANY 


LUMBER yy, COMPANY,LID 
SALES BBG OFFICE 


HAMMOND, 4&4 LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 


















Speedy service over the Illinois Central Mainline 
allows you to order “at the last minute.” 
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Craig Mountain Quality 
PONDOSA PINE 


Light—Soft— White 
















Mouldings, 
Finish, 
Bevel 
Siding, 


Base, etc. 








WN Rk 


SALES 
Shop end REPRESENTATIVES: 
4 J.C. LACKEY, 
Factory j 353 Lincoln Avenue, 
Lansdowne, Pa. 
Lumber 


G. S. PATTERSON, 
Oconomowoc, Wis. 


R. D. HUNTING 
LUMBER CO., 


Cedar Rapids, lowa. 


NENTAL LBR. CO., 
Chamber of Com- 


Col. 


Bldg., Minneapolie, 
Minn. 


W.J. SCHILLER, 
4347 Benton, Blvd., 
Kansas City, Mo. 


Build Sales With This Lumber 


Because it has the easy working qualities, the good manufac- 
ture, the lightness and whiteness that carpenters, contractors and 
builders like, Craig Mountain Quality Pondosa Pine is a sales 
building lumber for lumber dealers. 








Just try a car of this lumber and ask your contractor and car- 
penter customers to let you know how they like it. Then you 
will understand why Craig Mountain Quality Pondosa Pine is 
growing in popularity among dealers. 


Why not make up a trial mixed car? 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E.H. VAN OSTRAND, Pres. W.c. GEDDES, V-Pres. & Gen. Mer. 


American Trust Bldg. 


COLORADO CONTI- 


merce Bldg., Denver, 


ALEX W.STEWART, 
931 Lumber Exchange 


~ 
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KILMOTH” “Quality” Oak Flooring 


P ne A ied appeals to the discriminating buyer because of its excellent 


Tonmenses Acomatic quality, fine figure, and careful milling. It will prove a good 

ir Coder is a8 2 2, selling brand for you, just as it has for many other dealers. 
an ‘ 

widths. ales Ordez in carlots, or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 


KILMOTH” CLOSET LINN 











off from the previous week quite material'y as 
a result of bad weather over the middle West, 
which halted improvement work in the country, 
City demand held up fairly well. The volume of 
business coming from the east side is small. Some 
of the items which have been in least demand 
showed weakness, but in general the common 
items have been firmly held, as stocks are 
broken. 

INDIANAPOLIS, IND., Oct. 5.—Again demand 
for southern pine shows an increase, despite rain 
and floods in many parts of the State. Local 
jobbers are convinced that fall volume will be 
far ahead of last year’s. The city trade is pick- 
ing up after a slump. Country trade also is 
improving in spite of some doubt concerning the 
outcome of the corn crop. Inquiry is increasing, 
Prices show strength. 


CINCINNATI, OHIO, Oct. 5.—There has been 
a good volume of business in the Cincinnati 
district. The price improvement of last month 
has been maintained. The market is strong 
technically because of curtailed production. 


NEW YORK, Oct. 4.—Demand for southern 
pine continues steady, some wholesalers assert- 
ing that volume last week was the best of any 
week in the year. Demand is not confined to 
any particular section. City yards are buving 
unusually well. Wholesalers are impressed with 
the fact that few yards are buying much beyond 
requirements. Yard stocks generally are low. 
There is a good demand for flooring, heart rift 
B&better in standard sizes selling for $89; No. 1 
common sap, $55. 


BOSTON, MASS., Oct. 5.—The recent dealing 
in southern pine has been disappointing.  Indi- 
vidual orders are running comparatively small. 
Business does not appear to be in line with 
volume of construction. Flooring is quiet. Few 
buyers will pay more than $83 for longleaf B&- 
better rift, 1x4, and there have been some more 
sales at $81. 





BUFFALO, N. Y., Oct. 6.—Southern pine is 
showing less strength than it was two or three 
weeks ago, although not many declines have been 
announced. The market was sustained for a 
time by the rainy weather at the mills. Build- 
ing operations are less active, as there are 
speculators’ houses unsold, and rains interfere 
with outdoor work. 


BALTIMORE, MD., Oct. 4.—Interest in Georgia 
pine seems to have undergone an increase of 
late, and some rather large parcels have found 
prompt distribution. The quotations are much 
the same as they have been. 


HOUSTON, TEX., Oct. 5.—Pine lumber is ip 
fair demand and moving right along, despite 
adverse conditions produced by a sharp decline 
in the cotton market. Those concerns in shape 
to supply mixed items are getting the business. 
Timbers and railroad stocks are strong. Export 
business has strengthened considerably, but there 
are insufficient ships available. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Oct. 5.—Retailers are 
buying generally in mixed cars. Transit offer- 
ings are small. Clears were going at $2.40 and 
stars at $2.10, mill basis. 


KANSAS CITY, MO., Oct. 5.—The mills do not 
appear to have had much luck in the effort to 
stiffen up on the price of shingles, as sales here 
last week continued on the basis of previous 
weeks. Orders are placed only for immediate 
requirements and small cars are generally 
wanted. The demand for lath is good, most of 
the busines going to West Coast mills at present. 
Siding demand is slow. 








ST. LOUIS, MO., Oct. 4.—Shingle demand con- 
tinues quiet. The market is firm. Quotations: 
Extra clears, $2.45, mill base, and $3.96, St. 
Louis; extra stars, $2.10, mill base, and $5.44, 
St. Louis. 


COLUMBUS, OHIO, Oct. 4.—Shingle business 
is holding up quite well for the season. While 
dealers are loath to accumulate stocks, the 
steady demand compels them to replenish. Deal- 
ers in smaller cities and towns are the best cus- 
tomers. City dealers are buying high grade 
stocks rather briskly. Receipts from the Pacific 
coast are sufficient for current needs, with only 
a few transit cars on the local market. Prices 
are steady, red cedar extra clears being quoted 
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as at $4.15; extra stars, $3.50, and XXXXX British -— 
ft, Columbias, $5.10. Lath trade is holding up well, 
th ; with prices unchanged. 


NEW YORK, Oct. 4.—Eastern spruce lath have 
shown a slight advance in price, 1%4-inch slab 
(by vessel) selling $7.30 to $7.50, rail prices 
ranging up to $7.75. Dealers are fairly well sup- 
plied, and there are fair wholesale stocks, but 
none of the distributers show any disposition to 
‘ain } grant bargains. Western shingle sales have been 

made in some instances at ridiculously low 
prices, but the general run of wholesalers are 
nolding their lists up. 





the ; BUFFALO, N. Y., Oct. 6.—The shingle market 
Ing. i remains rather quiet, with little disposition 
} among retailers to buy for their future needs. 


father strong competition is coming from vari- 
ous substitutes for wooden shingles, especially 
nati in large towns. Offers from the mills are ample 
nth at about unchanged prices. British Columbia 
XXXXX are $5.40 and Washingtons, $4.81, while 


~ | Sao woe ae ae Facts and Figures Prove Fruehauf Efficiency 





een 


orn BOSTON, MASS., Oct. 5.—Shingle wholesalers HERE in this lumber delivery outfit, operated by Booth & Boyd in Saginaw, 


ert- : say that hag Se - ope wenigend — Michigan, are combined every feature that makes for efficiency, economy and 
any business in New England. Red cedars are sell- pag " 
| to ing here in larger volume than white. Quota- profit in lumber hauling. 
g ions: Jhite cedar, extras, $4.65@$5; clears, , 

bere oats é Py wa gp eo , priatehs 7 ‘etiensiiin 1. A 1-ton tractor hauls 3 to 4 tons on the Trailer—plenty of power. 
vith $4,101 a a 11. Latl ed “te Ste ecien aheh ace 2. Tractor is mounted on pneumatics to permit high speed. Trailer has solid tires because it 
ond XXXXX, $5.11. Si Cae meee oe —> Mega has no intricate mechanism to need cushioning. 
low. and prices are Steady. Eastern spruce lath are 3. Carrying capacity large. Platform 14 feet long, 512 feet wide, suitable for lumber, shingles, 
rift selling at $7 for 1%-inch and $8 for 1%-inch. lath, cement tile and other supplies. 
Oo. 1 Western hemlock lath, 1%-inch, are still offered 4. Low investment. A fraction of the cost of a 4-ton truck. 

at $6 ship's tackle. 5. Low operating cost—only increase 11% to 20% extra for gas and oil. 

——_—_— 6. Any number of Trailers may be used, and all Trailers are interchangeable. 

ling j INDIANAPOLIS, IND., Oct. 5.—Volume of : : 
ane smite tie ak a ie eee Gale Hundreds of other lumber companies are using Fruehaufs profitably. May we 
nal. last year, but is not as high as had been ex- send you literature describing their systems and equipment? 
with pected. Rural stocks generally are low, and - : . , , : ; 
Few much new construction is being started. City Pioneer Builders of Semi-Trailers, Four-Wheel Trailers and Adjustable Pole Trailers. 
B&- yard trade is dull. Bad weather has hurt the 


ae a FRUEHAUF TRAILER COMPANY 


weather will change the situation. 























































is larger than at this time last year. Backed by 35 Years’ Experience 
is — 
“i = 10945 Harper Avenue, DETROIT, MICHIGAN 
peen HOUSTON, TEX., Oct. 5.—Shingles are quiet. Branches and Distributors in All Principal Cities. 
wa Lath are in fair demand. There has been no 
lild- appreciable price changes. — 
are on . - 
‘Tere NEW ORLEANS, LA., Oct. 4.—Both shingles 

and lath are selling normally. Prices of neither 

have varied to any appreciable extent. 
mgia : 
bP f LOS ANGELES, CALIF., Oct. 2.—Shingle 
sale prices became unsteady during the week, taking 

. a decline of 5 cents in a number of yards. The 

yards are well stocked for this time of year, 

and the reserves at the docks are a little large. 
is inp The lath situation is showing a little strength. 
spite 
cline 
hape ' MAHOGANY 
Ness. ; BOSTON, MASS., Oct. 5.—Mahogany distribu- Fleet of Ross Gasoline Carriers at Grays Harbor 
‘port ters report that their September business was Lumber Co., Hoquiam, Wash. pe, 
here exceptionally good, and that inquiries promise Dis 

further improvement in October. Interior finish PLACES 36 HORSES 


AND 60 MEN 


“The Carriers 
most Successfy] 
With the 
these 


@ 
. manufacturers continue large consumers. There fy Ross ‘ ‘Farriers 
' also is a littke more expansion in demands of 


furniture and chair manufacturers. Prices are 


. yest a. aa 
s are ’ generally maintained. The only concessions re- 
ffer- ' ported are on special lots and sizes. ave oe a y 


and 


have Proven 
in connectj 

. ion 
horizonta] resaws. On 


Machines 
S we have 
that one € have found 


: NEW YORK, Oct. 4.—Stocks of mahogany are The most convincing argument of the econ- 
arge and diversified. Demand is characterized omy of any lumber handling equipment is actual 


» not by some firms as “satisfactory.’”’ Prices are 2 y took Mtrites 

rt to uniformly firm. figures on operating the same. and ateam ; * three men 
' » and do it with 

here less labor. much 


—_ © By accurate check on the operating cost of 6 
vious 

diate BOXBOARDS Ross Lumber Carriers, the Grays Harbor 
rally BOSTON, MASS., Oct. 5.—Canning factories Lumber Co., of Hoquiam, Wash., has found 


st of are now consuming :; avy Vv 
: g a heavy volume of box lum- s 2 . 
sent. ber. There also are large takings for apple and their Saving to be a follows: 


vegetable containers. Reports from Maine and 


This job under the 
Was one of the heay- 
ost tiresome in the 


old system 
jest and m 
whole mill. 


“Six Ross Ca 


' rriers 
installed have en rs recently 


New Hampshire emphasize a continued policy Total daily operating cost with 36 horses, pense with — US to dis- 
con- of restricted production and some further reduc- 500 trucks and 60 men.........-...-..---- $388.03 and sixty men ; rty-six horses 
ions: tion of stocks. Certain lots of distress lumber Total daily eperating cost with 6 Ross P en in the yards.” 
continue to come into the market and the price Carriers, 6 drivers and transfers. _---------- 113.80 7rays Harbor Lumber c 
$3.44, Situation is not very satisfactory. Round edge Net daily saving $269.23 By F ” 


‘ rank Blagen é 
Pine boxboards, inch, are offered at $26@29. Sen, Mer. 


Ross electric or ooutine conn — 
jiness solve your lumber handling pro ¥ [SS 
hile CLAPBOARDS Write for complete data on their costs. 

the BOSTON, MASS., Oct. 5.—Offerings of eastern 


Deal- Spruce and white pi : . 4 i © OBS COMPANY 
crt ‘ ‘ hite pine clapboards are light. Th R. C C MURRY JAC 
cus q Prices on West Coast stock are more attractive. e Oss arrier Oo. 


zrade , Quotations: Eastern spruce, 4-f 6-inch ‘i @ Columbia Street, - - - - - - - Seattle 
acific tras, $60; clears, ‘ae aoa ao $50. West Office and Plant 249 Monadnock Building, - - San Francisco 
ay Coast clapboards, clears, 3- to 7-foot, redwood, Bemtom Harbor, : =: Michigen 546 Maison Blanche Annex, New Orleans, La. 
rice’ $23.50; red cedar, $24; western spruce, $32.50; 





uoted California Pine, $42. 
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Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 

by large Retail Lumber yard, man with Architectural 
experience Must absolutely know and be able to su- 
pervise building construction. There will be very little 
detail work as you will have Draftsmen under you. 
Salesmanship ability necessary, also must possess strong 
personality and know how to handle men. Location 
large progressive Southwestern City. Excellent oppor 
tunity for right man. 

Address “‘E. 33,"' care American Lumberman. 


WANTED: 
Experienced salesmen who have specialized selling Cana- 
dian or eastern white pine, Idaho white pine, sugar pine, 
acquainted especially with industrial trade New York, 
Pennsylvania, Ohio, Indiana, Michigan, Wisconsin and 
towns located on Mississippi River. Give age, refer- 
ences, previous connections, experience, salary wanted, 
ete. Will be treated strictly confidential. 
Address ‘‘D. 28,’’ care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
ouk and hickory wagon stock, also hardwood lumber, on 
either salary or commission basis. Must have good fol- 
lowing among mills and timberland owners in Ark., La., 
Tenn., Ky., N. C., ete. Address with references, ‘‘H. 
120," care American Lumberman. 


GENERAL MILLWORK SUPERINTENDENT 
Wanted who has had practical experience in manufactur 
ing, billing and laying out detailed millwork. Must 
know costs and qualify as an able executive to assume 
full responsibility. Consider only a man who has had a 
successful record as superintendent of millwork. 

Address “KE. 4," care American Lumberman. 


WANTED—MILLWORK ESTIMATOR: 


Capable taking Lumber and millwork quantities from 

















IF YOU HAVE PROVEN SALES ABILITY 

Either in retail or wholesale, not over 35, and possess 
a knowledge of the trade’s requirements in the Southern 
States and have had experience in the sale of sash and 
doors and would care to take a traveling sales position, 
we want to get in touch with you. 

We are one of the representative houses of the coun. 
try and intend at once to add several good men to our 
sales organization. Ali communications will be treated 
in confidence, 

Address “©, 4,’* care American Lumberman, 


LUMBER SALESMAN WANTED FOR CHICAGO 
Industrial trade by wholesaler handling Yellow Pine, 
Fir and Northern Lumber. Must have selling experi- 
ence in Chicago. Salary and commission. Address, stat. 
ing age and experience. “‘D. 34,’’ care American Lum. 
berman. 





WANTED— 
Resident millwork and lumber salesman to sell North. 
west Indiana territory. State qualifications. 
Address “KE. 1,"° care American Lumberman. 


WE WANT AN EXPERIENCED ALL AROUND 
Lumberman to sell largely white pine pattern lumber 
in the east, with headquarters in Pittsburgh. One pre- 
ferred who has some trade he can bring with him. State 
your idea of salary. 

Address “DPD. 23,’ care American Lumberman. 


WANTED—PRODUCING SALESMEN 
West coast wholesaler, thoroughly responsible, catering 
to yard, industrial, specialty business, fir, spruce, hem- 
lock, cedar, pine, wants reliable salesmen. Will make 
excellent proposition to producers. 
Address “*A. 15,’’ care American Lumberman. 


COMMISSION SALESMEN 


West Coast manufacturer and wholesaler, long estab- 














plans, take measurements on job, make details, Loca- lished, highest rating, wants reliable representatives, 
tion Western New York. Reply stating age, references, High-class references required and given. Exclusive 
sulary desired, territory. 

Address “E. 16,"° care American Lamberman. Address “RR. 23,"" care American Lumberman., 





WANTED—YARD FOREMAN 
Large Chicago suburban retail yard desires the services 
of an experienced yard foreman. Must be capable of 
handling about twenty men in lumber, coal and build- 
ing material. Ouly experienced man need apply. 
Address “Dp. 7,"" eare American Lumberman, 





WANTED—FOR CASH 
SHAVINGS AND SAWDUST 


State quantity you can furnish and 
send small sample by mail 


SHAVINGS & SAWDUST CO., 
2940 S. Western Ave., 


Telephone Canal 0281, Chicago. 











WANTED—MAN UNDER 50 YEARS OF AGE 
Possessing marked executive ability; capable of acting 
as general superintendent from stump to car for large 
lumber manufacturing company. Only men who are or- 
ganizers, who are energetic, possess initiative and not 
afraid of hard work need apply. Must be strictly tem- 
perate in personal habits, Give complete list former em- 
ployers past 15 years or more, when could report for 
duty and salary expected, 


mo 


Address “Dp. 15," care 


WANTED—A BRIGHT YOUNG MAN 
Familiar and experienced in southern pines, Pacific 
Coast and Inland Empire products, to take position as 
sales promoter with wholesale house whose name has 
been identified with the lumber industry for 75 years. 
Location Pittsburgh district. Prefer man who is willing 
to take a nominal salary and percentage of profits, must 
be highly recommended, Integrity of house such can- 
not consider any other. 

Address “D. 2," care American Lumberman. 


GENERAL MANAGER WANTED 

Owners of large area fine tropical hardwood timber, 
contemplating operation on large seale, desire to get in 
touch with man having successful record, wide acquaint- 
ance and strong references to take general management 
manufacturing and marketing. Prefer man able to 
make reasonable investment with permanent services, 
but must have good record. 

Address “E. 31,"’ care 


American Lumberman. 








American Lumberman. 


THERE IS A FINE OPENING 

For a young and experienced wholesale lumberman who 
is acquainted with the needs of the trade in the states 
of Michigan and Indiana—must not be afraid of hard 
work. The opportunity is one which does not come often. 
It will reward the right man handsomely. Must be able 
to furnish first-class references as to ability, integrity. 
Correspondence will be treated as confidential. ‘ 

Address “E. 30," care American Lumberman 


WANTED—YOUNG MAN 
jookkeeping and general office work, retail yard. Prot 
estant preferred State experience, salary, references. 








Address “P—. 15,’ care American Lumberman. 








WANTED—AN ESTIMATOR AND SALESMAN 
One who can figure from architect’s blue prints and is 
familiar with cost in Pittsburgh district for a mill do 
ing high-class special millwork, 


Address “w 3 care Americ an Lumberman. 


WANTED—GOOD, RELIABLE PARTY 
To handle our account covering cypress, southern hard- 
woods, yellow pine and West Coast products in Pitts- 
burgh and vicinity. Good opportunity for right man. 
Address “Dp. 6,’’ care American Lumberman. 


WANTED—WOODS FOREMAN 
For Northern Michigan capable of handling camp log- 
ging 25,000 feet hardwood on cars per day with horse 
and tractor equipment. 

Address “B, 20,’’ care e American Lumberman. 


WANTED—A GOOD HARDWOOD GRADER AND 
Sealer to take full charge of shipping and grading about 
400,000 feet of hardwood. Write, giving full particulars 
and wages requested. 

NORTHERN HARDWOOD CO., Pine River, Minn. 
BOOKKEEPER—FOR CHICAGO BOX FACTORY 
Prefer man who knows how to figure boxes. Permanent 
position. 

Address 

















“BE, 22," care American Lumberman. 


WANTED— 
Two good hemlock graders 
NEW DELLS LBR Co.., 








Eau Claire, Wis. 
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DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We ean help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, Il. 






































SALESMEN WANTED. 


Large manufacturing company wants dependable and 
aggressive representatives to sell high grade red cedar 
shingles, stained and unstained, also red cedar siding. 


High class commission men will find this an unusual 
opportunity; write us fully, outlining experience and 
territory covered, 


Address: MANUFACTURER, 
9110 Milton Street, 
Vancouver, B. C 
Canada. 





EXPERIENCED, ACTIVE COMMISSION 
Lumber salesmen, to sell exceptionally high-class spruce 
factory stock and uppers. To active, permanent con- 
nections we pay 5 percent commission on mill basis 


_ change on account of climate. 





WAN TED—COMMISSION SALESMEN 
In states east of the Mississippi River to sell southern 
pine, cypress. ete. Address HANKS LUMBER COM- 
PANY, New Bern, N. C. 
WANTED—SERVICE SALESMAN 
If you are a successful salesman and believe you could 
sell a service to millwork manufacturers individually 
and to groups. 
Address “DPD. 24,’’ care American Lumberman. 
WANTED 


Salesman to sell southern pine lumber on a commission 








basis. Experienced salesman with an established trade 
desired. 
Address P. 0. BOX 792, New Bern, N. C. 











SALES MANAGER 


Now employed with large northern wholesaler desires to 


make change and connect with some reliable band mill 
or wholesaler as manager or sales manager. Excellent 
reasons for leaving present position. Have fifteen years’ 
experience and thoroughly conversant with all phases of 
the business from stump to the consumer, am well known 
to most of you mills and wholesalers, as well as being 
personally acquainted with the highly rated consumers 
of the north, east, Canada and the Carolinas. Can fur- 
nish best of references as to present and past ability. 
Will only consider high class proposition with reliable 
concern desiring to sell direct to the consumer and who 
wants market prices and to increase their sales and 
profits. 
Address “—D. 16,’’ care American Lumberman. 


I AM DESIROUS OF BECOMING 
Associated with a responsible lumber organization that 
ean use the services of a competent and experienced 
lumberman, 31 years old and married, who has devoted 
the last twelve years to the lumber industry, handling 
yellow pine and Douglas fir; yard stock; railroad and 
ear material: and industrial requirements; thoroughly 
familiar with office management, buying and selling and 
has personal acquaintance with the trade in the C. F. A. 
territory. Will you kindly consider my application for 
such position that you may have open demanding above 
or similar requirements? Can furnish necessary refer- 


ences, Address “E. 7,’’ eare American Lumberman. 
a 


SALES MANAGER OR ASSISTANT 
SALESMAN OR BUYER 

Am thoroughly conversant with cypress, hardwoods, yel- 
low pine, also West Coast products. Successfully rep- 
resented large manufacturer in Chicago eleven years 
’ast four years representing wholesaler in Cleveland 
where now employed. Accustomed handling large buy- 
ers as well as small. Practical all around common 
sense lumberman willing to consider productive, advan- 
tageous proposition. 














Address “D—D. 5,’’ care American Lumberman. 
WANTED— 


Position as office and sales manager for a sash and door 
mill who requires the services of a high-grade exec- 
utive who has shown results. Thirty-nine years of age, 
twenty years’ experience, knows every branch of the 
business and can build up an organization. Compelled to 

South or Southwest pre- 
ferred. Will consider $6,000 per year. Address C. C. 
KIDD, 3210 Arthington St., Chicago, Il. 


ESTIMATOR—SALESMAN = 
Now located Western Penna. Wants new position 
offering advancement. Age 33. Experienced draftsman, 
detailer, biller and superintendent. Used to responsi- 


——— 








price upon acceptance of orders. bility. Available Nov. Ist. 
Address “BE. 6,’’ care American Lumberman. Address ‘“‘E. 32,’’ care American Lumberman. 
WANTED—SALESMAN WANTED— EMPLOYMENT 


Live wholesaler wants a competent young man familiar 
with industrial trade in Northern Ohio; good proposition 
for right man. 

Address “BE. 20,"" care American Lumberman. 





Woods superintendent with fifteen years’ experience in 
all kinds of logging wants position. Best references 
furnished. 

Address “E. 8,’’ care American Lumberman. 
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